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magazines ... just as it caught yours ... 
this picture has been helping to get the 
story of Webster quality carbon papers and 
typewriter ribbons across to the public 

bringing an even wider acceptance of the Web- 
ster name, stimulating even greater sales of the 


famous Webster line. 


15,000,000 Webster messages in all will reach con- 
sumers through the leading national magazines in 1932. 
These messages will point out the many advantages in 
using tested and approved Webster products ee MultiKopy 
carbon paper, and Star Brand typewriter ribbon. This ad- 
vertising offers the same consistent selling support that the 


F. S. Webster Company alone has been giving for 43 years. 
The demand for Webster products is increasing every day. Tie up 
with this nation-wide advertising ... get your full share of the good 


will behind the Webster name. It will mean increased profits for you. 


KF. 8. WEBSTER Company 


13 Amherst Street, Kendall Square, Cambridge 
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the entire industry of of- 
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distribution of office 
machinery, officedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane toits field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
in fifty-four other 
countries who deal in 
American office equip- 
ment. 

‘No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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Diemer, John F., Co....... 118 
General Fireproof. Co., The.. 44 
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Guide System & Supply Co..129 
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Metal Office Furn. Co...... 105 
Sainberg & Co............ 124 
Shaw-Walker Co., The..... 92 
Weis Mfg. Co........ 75, 6,7, 8 


Yawman and Erbe Mfg. Co.. 67 
Cards, Copper Plate Engr. 


Wiggins, John B., Co....... 134 
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Costumers 
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Currency Racks and Straps 

Downey, The C. L., Co......137 
Cuspidors 

in rn Ci. ous wal kane 135 


Cole Steel Equipment Co.. .139 
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Se Ee Oks 800000000 124 


Stationers Specialty Corp.. .136 
Desk Pending-Letters Holders 


Acco Products, Inc........ 126 
Desk Trays 
Art Steel Co., Inc.......... 135 


Cole Steel Equipment Co... .139 
General Fireproofing Co.... 44 


Globe-Wernicke Co. ...... 48 
i See 60 
Metal Office Furn, Co...... 105 
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McLeod Furniture Co...... 113 
Metal Office Furn. Co....... 105 
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Wagemaker Co. ......... 125 
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Merriam, G. & C., Inc... ..136 
Duplicating Machines 
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“Mimeograph, The ......... 41 
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Pittsburgh Tw. & Sup. Co.. .139 
Duplicating Machine Supplies 
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Ink Specialties Co......... 119 
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Electric Fans 


General Electric Co........ 80 
Engraving 

Wiggins, John B., Co...... 134 
Envelopes 

Bushnell, Alvah, Co....... 85 

Diemer, John F., Co....... 118 

Globe-Wernicke Co. ....... 48 

Josephson Mfg. Corp...... 109 
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Envelopes, Celluloid 


Bee Gs, bac 0.0es Ghtnnn 139 
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Envelope Sealers 
Office Appliance Co., The. . .135 


Eradicators, Ink 
H. A. Ink Eradicator Co... .138 


Erasers (Blackboard) 
N. Y. Silicate Book Slate Co. a 
Weber Costello Co......... 


Erasers (Chemical) 
H. A. Ink Eradicator Co... .138 


Erasers (Rubber) 
Paber, A. Ws BiG. .ccvcce . 45 
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Bankers Box Co........... 50 
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Cole Steel Equipment Co.. .139 
Metal Office Furn. Co...... 105 
Rockwell-Barnes Co. ...... 104 


Filing Cabinets, Metal 


Art Metal Construc. Co.. .54, 55 

Ast Bbaes. GO. ssvwsssegees 135 
Aurora Metal Cabinet Co...111 
Canton Art Metal Co...... 132 


Columbia Steel Equip. Co... 95 
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Macey Co., The........... 60 


Metal Office Furn. Co..... 105 
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Filing Cabinets, Wood 
Globe-Wernicke Co. ....... 48 


Macey Co es ody O06 5.eks 60 
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Weis Mfg. Co...... 75, 6, 7, 8 
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Filing Supplies 


Acco Products, Inc........ 126 
Bushnell, Alvah, Co....... 85 
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Globe-Wernicke Co. ....... 48 
Guide System & Sup. Co. . .129 
Josephson Mfg. Corp...... 109 
Macey Co., The........... 60 


Nat'l FiberstoK Envelope Co. 99 
Oxford Filing Supply Co... 47 


Rockwell-Barnes Co. ...... 104 

Shaw-Walker Co. ......... 92 

Wabash Cabinet Co........ 70 

Wagemaker Co. .........- 123 

Warshaw Mfg. Co., Inc... .125 

Weis Mfg. Co...... 75. 6. 7, 8 

Yawman and Erbe Mfg. Co. 67 
Folders 

(See Filing Supplies) 
Fountain Pens 

Autopoint Co. .......655. 88 

Carter’s Ink Co........... 79 

Sheaffer, W. A., Pen Co.... 84 

Wahl Co., TRO.....ccess- 137 
Furniture Bumpers 

Weis Mfg. Co...... 75, 6, 7, 8 
Furniture Polish 

Globe-Wernicke Co. ....... 48 
Globes, Geographical 

Rand MeNally & Co....... 23 

Weber Costello Co........ 124 
Gummed Cloth Rings 

Graff, Geo. B., Co.........- 132 

Warshaw Mfg. Co., Inc... .125 
Hotels 

Woteh GROTIOM 2. ccc ccesess 130 
Index Card Signals 

Cook, BE: Gis GBecccccvvecs 124 

Graff, George B., Co....... 132 

Macey Co., The.........>+. 60 

Moore Push-Pin Co........ 122 
Index Tabs 

ASmnee. Gi Fa GOs ok sn:eunds 137 


Guide System & Supply Co..129 
Warshaw Mfg. Co.. Inc. 125 


Inks, Adhesives, Ete. 








6 
Hunt, C. Howard. Pen Co. .123 
Luther Ink & Stamp Pad Co.134 
Rivet-O Mfg. Co 112 
Inkstands 
Defiance Sales Corp 128 


Intercommunicating Systems 


Miles Reproducer Co 1°3 
Lead for Mechanical Pencils 

Autopoint Co SS 

Faber, A. W., Inc is 

Wahl Co 137 
Leather Goods 

Stein Bros. Mfg. Co 110 


Leather Upholstered Furniture 
Gunlocke, W. H.. Chair Co.. 1°21 
Leathers, Upholstering 
Eagle-Ottawa Leather Co 68 
Letter Distributors 


Bristow, Stanley R 139 

Globe-Wernicke Co is 
Letter Trays 

(See Desk Trays) 
Letterheads 

American Embossing Co 128 

Lutz & Sheinkma: 86 
Lettering and Show Card Pens 

Bridgeport Pen Co 135 
Library Equipment 

Art Steel Co 135 

General Fireproofing Co 4 

Globe-Wernicke Co +8 
Linoleum Desk Tops 

Sainberg & Co 124 
Lists 

Polk. R. L.. & Co 136 
Lithographing 

Lutz & Sheinkman 86 
Lockers and Storage Cabinets 

Art Metal Construc. Co 54. 55 

Art Steel Co 135 

Aurora Metal Cabinet Co 111 

Corry-Jamestown Mfg. Corp. 81 

General Fireproofing C 44 

Globe-Wernicke Co 48 

Macey Co.. The 60 


Shaw-Walker Co.. The 92 
Terrell's Equipment Co 105 
Yawman and Erbe Mfg. Co. 67 


Loose Leaf Books and Systems 


Boorum & Pease Co 112 
F. B. Mfg. Co 120 
Grand Rapids L L Binder Co.1 

Sheppard. C. E., Co 116 
Wilson-Jones Co 107 


Loose Leaf Envelopes, Celluloid 
Markilo Co 139 


Loose Leaf Metals 


Carpenter, E. W.. Mfe. Co 138 

Loose Leaf Metals ¢ 119 

Wilson-Jones Co 107 
Mail Distributors 

Bristow. Stanley R 139 
Map Tacks 

Graff, George B.. Co 132 

Moore Push-Pin Co 122 
Maps, Globes, Ete 

Rand McNally & Co 123 

Weber Costello Co 124 
Matched Office Suites 

General Fireproofing Co 44 

Macey Co The 60 

Yawman and Erbe Mfg. Co. 67 
Memorandum Books 

Boorum & Pease Ci 11° 

Rock well-Barnes Co 104 
Memorandum Devices 

Bristow. Stanley R iso 
Moisteners 

Downey. The C. L.. ¢ 137 

Rivet-O Mfg. Co 112 
Motors, Electric 

General Electric Co 80 
Numbering Machines 

American Num. Mach. Co 127 

Force, Wm. A.. & Ci L37 
Office Partitions and Railings 

Globe-Wernicke Co i8 
Oil, Office Machine 

Clarotype Co 139 

Defiance Sales Corp Ls 

Rockwell-Barnes C« LO4 
Pads, Figuring 

Boorum & Pease Co 112 
Paper 

Rock well-Barnes C 104 
Paper Clamps 

Acco Products, In 126 

Esterbrook Pen Co 91 

Hunt. C. Howard, Pen Co 123 

Oakville-Amer. Pin Div 139 
Paper Clips 

Acco Products, Ine 126 

Art Wire & Stamping Co 131 

Clip-On Corp 124 

Cook. H. C.. Co 124 

Graff, George B.. Co 132 


Oakville-Amer. Pin Div 139 Little, A. P., Ine 110 
Rockwell-Barnes Co 104 Manifold Supplies Co 97 
Tip-Top Mfg. Co 134 Mittag & Volger. Inc . 69 
Paper Fastening Machines Neidich Process Co . 141 
Autom. Pencil Sharpener Co. 74 Old Town Rib. & C arb. Co 27 
Bump Paper Fastener Co 134 Pacific Carb. & Rib. Co. . 101 
Compo Mfg. & Sales Co 117 Phillips Ribbon & Carb. Co 128 
Defiance Sales Corp 128 Rochester Rib. & Carb. Co 133 
Eveready Mfg. Co. of Bos Rockwell-Barnes Co. 104 
eit Vie wands .137 Storms, H. M., Co 115 
Hotchkiss Sales Co _. 102 zyten Corp. . enenece 134 
Neva-Clog Products. Inc... 90 I Typwr. Rib Mfg. Co. - 136 
Parrot Speed Fastener Corp. 104 We bo F. S., Co ~ 
Paste Rubber Bands 
(See Inks, Adhesives, etc.) Faber, A, W., Inc 45 
Pen and Pencil Clips Rubber Stamps 
Defiance Sales Corp... 128 Meyer & Wenthe 132 
- " > > . 
Oakvilk -Amer. Pin Div 139 Safes 
Pencil Sharpeners Art Metal Construc. Co. .54, 55 
Autom. Pencil Sharpener Co. 74 Diebold Safe & Lock Co 71 
Graff, George B., Co 132 General Fireproofing Co 44 
Hunt, C. Howard, Pen Co 123 Globe-Wernicke Co. 48 
Pencils, Cedar Macey Co., The - 60 
Faber, A. W., In« 5 Metal Office Furn. Co..... 105 
Reliance Pencil Co 139 Shaw-Walker Co. ... . . 
Pencils, Mechanical Yawm: an and Erbe Mfe. Co. 67 
Autopoint Co 88 York Safe & Lock Co 100 
Scripto Mfg. Co o4 Sales & Order Books 
Sheaffer, W. A.. Pen Co s4 Adams Brothers Co 139 
Wahl Co 137 
Scales 
Pens, Lettering and Show Card. Pelouze Mfe. Co 129 
Bridgeport Pen Co 135 Triner Scale & Mfg. Co 132 
Esterbrook Pen Co 91 
Hunt, C. Howard, Pen Co...123 ‘Sealing Wax = 
Pens, Steel Luther Ink & Stamp Pad Co.134 
Esterbrook Pen Co 91 Seals, Notary & Corporation 
Hunt. C. Howard. Pen Co 123 Meyer and Wenthe 132 
Turner & Harrison Pen Co..138 Shelf Boxes 
Picture Hooks Art Steel Co 135 
Moore Push-Pin Co 122 Diemer, John F.. Co 118 
Pins and Pin Containers General Fireproofing Co 44 
Defiance Sales Corp 1°28 Globe-Wernicke Co. 48 
Oakville-Amer Pin Div 139 Shelving 
Prym, William, of America.106 Art Metal Construc. Co. .54. 55 
Platens, Typewriter Art Steel Co , . .135 
Amer. Writing Mach. Co 72 General Fireproofing Co 44 
Ames Supply Co 108 Globe-Wernicke Co . 48 
U. 8. Tw. Parts & Supp. Co.118 Terrell’s Equipment Co... .105 
Postal Scales Yawman & Erbe Mfg. Co 67 
Pelouze Mig. Co 129 Sign Markers 
Triner Scale & Mig. Co 132 Fulton Specialty Co 135 
Publications Stamp Pads 
Bridges, F. W.. Ltd 140 Fulton Specialty Co 135 
Buro-Bedarf-Rundschau 140 Internat’! Pad Corp... 51 
Mon Bureau 141 Luther Ink & Stamp Pad Co.134 
Punches Meyer & Wenthe . Ad2 
™ on Rivet-O Mfg. Co -llz 
Acco Products. Inc 126 Rockwell-Barnes Co 104 
Boorum & Pease Co 112 caw - ‘ 
Defiance Sales Corp 128 Stands for Office Machines 
Globe-Wernicke Co ts Adjustable Table Co 130 
Rivet-O Mig. Co 112 Sherman-Manson Mfg. Co.. .121 
Push Pins Toledo Metal Furniture Co 57 
Moore Push-Pin Co 12° Sturgis Posture Chair Co 137 
; . Tubular Specialty Co.... 135 
Ribbon Dispensing Machine ‘ Stationery, Embossed, Engraved 
rybon Corp. 134 . » a ” 
American Embossing Co. 128 
Ribbons and Carbons . 
Allen & Co ; 12° Stencils ; 
Ault & Wiborg 93 Meyer & Wenthe 132 
Buckeye Rib. & Carb. Co 1331 Stenographers’ Note Books 
Carter's Ink Co “9 Rockwell-Barnes Co. 104 
Columbia R. & C. Mfg. Co 87 
Crown Ribbon & Carb. Co. .120 Stools 
Int'l Printing Ink Corp Os Sturgis Posture Chair Co 137 
Inter-State Rib. & Carb. Co.138 Toledo Metal Furniture Co.. 57 

















THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of sul and advertisers. In the execution 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of desirable agents and 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways — 
forms useful service, all without charge. Subscribers 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. Subscribers’ 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 
mailed frequently to oliee manufacturers. 


cribers 














OFFICE APPLIANCES 


Storage Cases 


Art Steel Co. oven 
Bankers Box Co coe 
Cole Steel Equipment Co 139 
Kay-Dee Co., The .131 
Oxford Filing Supply Co 47 
Rockwell-Barnes Co 104 
Store Fixtures & Equipment 
General Fireproof. Co., The. 44 
Metal Office Furn. Co .105 
Swinging Typewriter Stands 
Amer, Writing Mach. Co... 72 
Globe-Wernicke Co. ~—T s . 
Weis Mfg. Co.... 75. 6, 7, 8 
Tables 
Art Steel Co. . 135 
General Fireproofing Co.... 44 
Globe-Wernicke Co 4s 
Metal Office Furn. Co ‘105 
Shaw-Walker Co.. The 9 
Steel Fixture Mfg. Co 116 
Tablets 
Rockwell-Barnes Co 104 
Telephone Accessories 
Meilicke Systems, Inc 133 
Telephone Systems, Private 
Miles Reproducer Co 123 


Thumb Tacks 


Graff, George B., Co ..132 

Moore Push-Pin Co 122 

Oakville-Amer. Pin Div 139 
Transfer Cases 

Art Metal Construc. Co. .54, 55 

Art Steel Co., Inc 35 


Canton Art Metal Co 


1 
Aurora Metal Cabinet Co 111 
1 

Cole Steel Equipment Co l 


Columbia Steel Equip. Co 95 
General Fireproofing Co » © 
Globe-Wernicke Co. . . 48 


Macey Co., The... . 60 


Metal Office Furn. Co 105 
Rock well-Barnes Co 104 
Shaw-Walker Co. , . O2 
Weis Mfg. Co 76. 6. 7. 8 


Yawman and Erbe Mig. Co. 67 


Type, Typewriter 


Amer. Writing Mach. Co 72 
Ames Supply Co 108 
U. 8S. Tw. Parts & Sup. Co..118 
Typewriter Cleaning Material 
Amer. Writing Mach. Co 72 
Clarotype Co. 139 
Cleno Company. The 62 
Martens Type Cleaner Co 1! +6 
Nuproducts Co . 66 
Webster, F. S., Co . 2 
Typewriter Cushion Keys 
Munson Supply Co 120 


Peerless Key Co . 49 
Speed Key Mfg. Co 136 


Typewriter Cushion Knobs and Feet 


Ames Supply Co... ee 

Azora Rubber Co .138 

Peerless Key Co . 49 
Typewriter Parts and Tools 

Amer. Writing Mach. Co... 72 

a Supply Co ..108 

U Tw. Parts & Sup. Co. .118 
Typewriters, Mfrs. of 

Amer. Writing Mach. Co 72 

Corona Typewriter . 43 

General Office Equip. Corp 

: Back Cover 

Monarch ‘Typewriter Co 52 

Royal Typewriter Co 83 

Smith, L. C.. & Corona Tws 43 


Underwood Elliott Fisher 


Back Cover 

Varityper Incorporated 89 

Woodstock Typewriter Co 59 
Typewriters, Rebuilt 

Amer. Writing Mach. Co.. 72 

Regal Typewriter Co 117 

Reliable Tw. & A. M. Co 137 


Visible Index Systems 
Art Metal Construc. Co. .54, 55 


Glebe-Wernicke Co . 48 
Postindex Co . 54 
Shaw-Walker Co.. The 92 
Sheppard, C. E., Co 116 


Yawman and Erbe Mig Co. 67 


Wardrobes 
Art Steel Co 135 
Aurora Metal Cabinet Co 111 
General Fireproofing Co . 44 
Globe-Wernicke Co : . 48 
Shaw-Walker Co., The . 92 

Waste Baskets 
Art Steel Co.. — 
Cole Steel Equipment Co. . .139 
Metal Office Furn. Co... .105 
Nat'l Vulcanized Fibre Co. .127 
Peerless Wire Goods Co .128 
Sainberg & Co .124 


MAY, 1932 


EWANTS AND TOR SALE 


The rate fer classified advertisements is eight cents a word. 
Minimum charge, $1.60. 


SITUATIONS WANTED 


EXPERIENCED stationery and office furniture man who has conducted 
his own retail business and also has acted as representative for manu- 
facturer will consider new opening Thoroughly versed in files, office 
furniture, accounting systems, etc. Interested in any part of the country 
east of the Rockies. Well acquainted in both North and South. Operat- 
ing retail business now, but can liquidate in short time, if necessary. 
Address E-232, care Office Appliances, Chicago 








TRAINED EXPORT MAN seeks connection with manufacturer of sta- 
tionery or office equipment. Has had broad experience covering service 
in the United States and abroad. Has worked with an export commis- 
sion house, also with large manufacturers. Speaks Spanish, German and 
Japanese. Age 40. Twenty-two years’ experience, eight years’ foreign 
residence. Can do a profitable job for manufacturer interested in develop 
ing foreign connections. Address E-231, care Office Appliances, Chicago 


AGGRESSIVE SALESMAN, five years’ experience with Horder’s in Chi 
cago, seeks new opening in retail field. Has thorough knowledge of the 
business from all angles, buying, selling, modern merchandising, pub- 
licity, training saies force. University training. Experienced in account 
ing, forms and systems. Will consider proposition with live progressive 
dealer any part of country Age twenty-eight. Now employed, but can 
be released on reasonable notice. Address E-240, care Office Appliances, 
Chicago 


SALESMAN with ten years’ experience selling files and filing supplies 
for leading manufacturer to dealers in Mississippi Valley from the North 
to the Gulf, seeks new connection. Has built up volume by assisting 
dealer salesmen on difficult accounts. Will gladly investigate any line of 
stationery or office equipment sold to dealers and will consider any sec- 
tion of United States. Address E-235, care Office Appliances, Chicago 


PROMINENT LOOSE LEAF MAN who has been out of the industry for 
several years has urge to return. Extensive acquaintance among dealers. 
Has served successfully in various capacities, including general manager 
and sales manager. Knows all forms of loose leaf accounting. Real 
business producer. Address E-230, care Office Appliances, Chicago. 
SALESMAN with excellent record with leading fountain pen manufacturer 
seeks new connection calling upon dealers either in Central West or 
Southwest. In the early thirties; married. Covers territory by car. Will 
consider any line of merit sold by office supply dealers. Address E-236, 
care Office Appliances, Chicago. 


LIVE WIRE WITH TEN YEARS’ EXPERIENCE wants position as fur- 
niture and filing equipment buyer or manager of outside salesmen or 
both Familiar with matched suite layouts, general and visible filing 
requirements. Have attended G/W Sales School and G-F Salesmeetings. 
Address E-243, care Office Appliances, Chicago 


READY TO START: Salesman thoroly grounded in filing equipment, 
commercial stationery, experienced both inside and out, has sold both 
user and dealer and served as accountant, office and credit mgr. Address 
E-245, care Office Appliances, Chicago. 


COMMERCIAL STATIONERY STORE MGR. and buyer seeks connection 
with reputable house. Inside preferred. Thoroly familiar all items. Spe- 
cialized in loose leaf. Address E-229, care Office Appliances, Chicago 
COMBINATION MECHANIC SALESMAN, ten years’ experience Type- 
writer, Adding Machine business, five years Underwood Typewriter. Go 
anywhere. Address E-239, care Office Appliances, Chicago 


EXPERT MECHANIC—builder, all makes; $25.00 week anywhere. Bet 
ter business will win out these strenuous times on economical, quality 
service. Address E-246, care Office Appliances, Chicago 


DEVELOPMENT ENGINEER offers with services, assignment of valuable 
adding machine patents Address E-247, care Office Appliances, Chi- 
cago 

SITUATION WANTED by 
manufacture of metal furniture 
Chicago 


factory executive with 25 years’ experience in 
Address E-241, care Office Appliances, 


SALESMEN WANTED 


OUR HIGH GRADE TYPEWRITER specialty is being successfully and 
profitably sold by typewriter salesmen, repairmen, supply and specialty 
salesmen. This is a golden opportunity for anyone calling on office trade 
Territories are being allotted now. Write for details and selling plans 
Address 8-123, care Office Appliances, Chicago 


SALESMEN WANTED to carry attractive metal specialty as side line 
No similar device for the purpose on the market. Indicate lines handled 
and territory covered All information strictly confidential Address 
S-119, care Office Appliances, Chicago. 


DISTRICT MANAGERS and salesmen experienced in the visible index 
field to sell ‘‘Visblex,” a visible loose leaf equipment. Exceptional oppor- 
tunity for experienced men with an old established company. Henry 
Conolly Company, Rochester, N. Y. 

WANTED—Salesmen calling on large consumer trade to carry as side- 
line latest type office appliance. Commission basis. Write for details, 
stating territory covered. Address K-80, care Office Appliances, 100 E. 
42nd St., New York 


POSTINDEX requires several first class Visible File salesmen. Must 
be able to show successful sales experience to qualify. Write giving full 
details. Postindex Co., Inc., Jamestown, N. Y 





WE SHOULD LIKE TO CORRESPOND with capable, experienced men in 
adding and accounting machine selling field. Some fine opportunities. 
Gardner Company, Orange, N. J 


SALES MANAGERS WANTED 





SALES EXECUTIVE—Midwest manufacturer has opportunity for a sales 
manager experienced in organizing and managing national sales of busi- 
ness machines or equipment or allied lines. A man experienced as 
assistant or important divisional manager of a large national company 
will be considered. Explain fully in first letter your experience, training, 
physical characteristics, earnings for last three years and when available 
All replies in strictest confidence, but none considered unless complete. 
Include post card or other photo. Address 8-120, care Office Appliances, 
Chicago. 


REPRESENTATIVES AVAILABLE 
WELL ESTABLISHED Canadian company with up-to-date factory and 
sales organization is prepared to cover entire Canadian market for Ameri 
can manufacturer of stationery and office supplies, or if advisable, will 
manufacture or assemble patented articles in its own factory and dis- 
tribute throughout Canada. An excellent opportunity for an American 
company looking for a suitable representative or for a company which has 
had difficulty in properly developing this market because of tariff situa- 
tion. Address E-237, care Office Appliances, Chicago. 





HAVE YOU a real office appliance with selling merit and resale or sup- 
plies advantages that needs an outlet in the Chicago market? Do you 
need real aggressive experienced representation by seasoned young men 
who know the office appliance game from service to sales and manage- 


ment—who are willing to do real hard pioneering to establish a future 
for you? Well, let’s get together. Address E-233, care Office Appliances, 
Chicago 


MR. MANUFACTURER—do you want to cut your selling costs in the 
Southeastern States? We have a high class man who has been traveling 
six years—knows all buyers in commercial stationery and jobbing trade. 
We want to share his time with one manufacturer having a good rep- 
resentative line for the above trade. Salary and expenses to be divided 
equally. An excellent opportunity to bring your own sales costs within 
reason and get good representation. Write Box E-242, care Office Ap- 
pliances, Chicago. 

SALESMAN who for four years has sold mailing machines in Chicago 
seeks agency of some office specialty to be sold direct to users. Address 
E-238, care Office Appliances, Chicago. 


REPRESENTATIVES WANTED 


grade line of ribbons and carbons made abroad. An opportunity for 
some one who knows the business and has requisite sales ability to build 
up a profitable enterprise of his own. Will consider applications from 
individuals who can furnish desirable references or firms now selling 
office supplies. Address 8-121, care Office Appliances, Chicago. 


MULTIGRAPH ROLLER SALES AGENTS WANTED. The Rapid Roller 
Co. has a few good territories open for agents to handle the Mercury 
Multigraph Roller. This roller can be easily sold because of the guar- 
antee that we give, and is also backed by an effective advertising cam- 
paign. Mercury, the world’s finest roller, cannot chip, crack, melt or 
break out at the ends. This is a lucrative proposition and one which will 
fit in well with supplymen who are at present calling on the Multigraph 
trade. Rapid Roller Co., 26th and Federal St., Chicago. 
MANUFACTURERS’ representatives seeking a desirable stationery line 
to sell to dealers are referred to the display advertisement of Joliet 
Calendar Company on page 99 of this issue. An attractive line that 
offers substantial sales possibilities. 





WE SHOULD LIKE TO CORRESPOND with capable, experienced men 
in adding and accounting machine selling field. Some fine opportunities 
Gardner Company, Orange, N. J. 


FOR SALE AND WANTED TO BUY 


FOR SALE, American patent on plastic type cleaner. A handy and useful 
article introduced in Europe which should find ready market in the 
United States. Reasonable price. Address E-234, care Office Appliances, 
Chicago a 

ALL MODELS ELLIOTT FISHER Billing and Bookkeeping Machines, 
Typewriters, Adding Machines and Other Office Equipment Bought and 
Sold. Chicago Office Appliance Co., 533 So. Dearborn St., Chicago. 


ADDRESSING MACHINES, Comptometers, Dictaphones, Ediphones, 
Kardex cabinets, Mimeographs, Multigraphs, bought and sold. Hanover 
Office Equipment Co., 80 Greenwich St., New York City. 


1200 IVI PANELS, 24 inch size for six inch card, cost $5.95 each ; lots 
of 100, $.50 each—2 duplex Acme 12 drawer 3x5 cabinets 0. G., $50.00 
each. Hanover Office Equipment Co., Inc., 80 Greenwich St., New York 
City. 

ELLIOTT-FISHER billing and bookkeeping machines bought and sold. 
Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 





MULTIGRAPH RIBBONS re-manufactured. Guaranteed work, quick serv- 
ice. Send us your old ribbons to-day. Lewis Co., 95la N. 4th Street, 
Milwaukee, Wis. 








ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter-Warsh Co., 
Plankinton Arcade, Milwaukee, Wis. 





FOR SALE—No. 414 Underwood Bookkeeping Machine. 21,000 series EC 
Motor; 4 inch tally with book shelves. In good condition. Address 8-122, 
care Office Appliances, Chicago. 





- _ BUSINESS OPPORTUNITIES 
FOR SALE—Office supply department in fine stationery store on the main 


street in city of 170,000 population. $3000 to $5000 will handle it. 
Zimmer Bros. Engraving Co., 55 Monroe Avenue, Grand Rapids, Michigan. 
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BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of OFrics 
APPLIANces, are tangible business opportunities. 





Wanted Here at Home 


Appliances... A. Kuhimann, Inc., P. 0. Box 1301, Baton Rouge, La., 
wishes to hear from manufacturers desiring representation in that locality 
He is selling office machines and appliances Mr. Kuhimann was con 
nected formerly with the Everett School Supply Company, Baton Rouge 

Dealer Man for Central West.—A capable salesman plans to establish 
himself in the Chicago and the middie west as a manufacturers agent 
He had been traveling several years in the eastern territory for a large 
manufacturer of papeteries ; some time with other manufacturers, and the 
past several years as outside salesman for a Chicago dealer He is widely 
and favorably known to Chicago dealers; is a man of proven ability 
Correspondence should be addressed to Sem 41, care of Office Appliances, 


417 South Dearborn street, Chicago, lll 

Mechanical Office Equipment.—-Guy Rutherford, 617 West building, 
Houston, Texas, seeks contact with manufacturers of any line of mechanical 
office device, except typewriters, adding machines and check protectors 


including such cities 


He is well acquainted with the trade in south Texas, 
established 


sales 


as Beaumont, Port Arthur and Galveston He has an 
force and maintains a centrally located ground floor display room at 816 
McKinney avenue, Houston 

Novelties for Exposition._—_John D. Cardinell, 15 Label street, Montclair 


N. J., will exhibit at A Century of Progress at Chicago in 1933, in addi 
tion to acting as official photographer He will be in the market for gift 
cards, novelties and stationery items which can be dressed up as exposition 
souvenirs. These items will be displayed for sale in the Cardinell building 
on the World’s Fair grounds 

Office Equipment te Consumer.—Norman B 
Fort Worth, Texas, plans to open a sales office in his city 
consumer He had been the 


Taylor, 5228 Pershing street 
to handle office 
past twelve 


equipment lines direct to the 

years branch manager at Denver for the Remington Rand Business Service 
Inc He intends to maintain a display room, but will not carry stock 
Mr. Taylor is interested specifically in vertical filing equipment, visible 


filing equipment, filing supplies, storage equipment, general office furniture 
and typewriter supplies He plans to cover Fort Worth and west Texas, 
and will add salesmen to his force as the conditions warrant 

Office Equipment to User.—An experienced salesman in Chicago plans 
to establish himself as a manufacturers’ agent He was connected many 


years with the paper industry, in which he has held important executive 
and sales positions, an experience which gives him a broad acquaintance 
among latge corporations He will sell direct to consumers, and is able 
to finance himself, open an office and develop a sales force Address 


care of Office Appliances, 417 South Dearborn street, Chicago, Ill 
The Business Machines Company, 10 Central 
catalogues from manufacturers 


Sem 42, 


Office Machine Catalogues. 


street, Bangor, Maine, wishes to receive 
of typewriters, office machines and other appliances Mailings should be 
addressed for the attention of Mr. Paul Kavanagh 

Office Specialty Lines..-Mailing Machines, Inc., 593 Market street, San 
Francisco, Calif., wishes to add one or two office specialty items to its 


present representation of the United States postal meter B. H. Parks 
manager, states that the sales staff now covers California thoroughly, and 
could handle additional lines profitably for manufacturers 

Sales Agency at St. Louwis..-A university graduate, experienced in office 
supplies and publishing, plans to open a sales agency at St. Louis, handling 
office supplies, paper products, school supplies and printing. Address Sem 
40, care of Office Appliances, 417 South Dearborn street, Chicago, Ill 

Specialized Sales Representation._-An experienced salesman, who 
Mississippi, Louisiana, 


has 


been calling on the dealer trade in Tennessee, 
Texas, Missouri, Oklahoma and Kansas, is open for a new connection 
with a manufacturer in this industry He has sold to dealers fountain 


pens, and some other items, and is experienced in the sale of filing equip 
ment and loose leaf to the consumer Manufacturers interested in the 
experience outlined may address E 229, care of Office Appliances, 417 
South Dearborn street, Chicago 

Specialities for West Coast.Jack Abbott 
Angeles, Calif., seeks a few additional specialty 
office stapler. His territory is from Denver west 
He employs several salesmen Mr. Abbott operated a branch for the 
Remington Typewriter Company several years, and during the last eleven 
years has been active in the manufacture and sale of check protectors and 
paper fasteners He was vice-president of a check protector company 


1008 West Sixth street, Los 
lines to carry with an 
taking in fourteen states 


STATEMENT OF THE OWNERSHIP. MANAGEMENT, CIRCULATION, 
ETC., REQUIRED BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912 


of Office Appliances, published monthly at Chicago, IIl., 
STATE OF ILLINOIS, County of Cook, ss. 

Before me, a Notary Public in and for the State and county aforesaid, 
personally appeared John A. Gilbert, who, having been duly sworn accord- 
ing to law, deposes and says that he is the Business Manager of Office 
Appliances and that the following is, to the best of his knowledge and 
belief, a true statement of the ownership, management (and if a daily paper, 
the circulation), ete., of the aforesaid publication for the date shown in 
the above caption, required by the Act of August 24, 1912, embodied in 
section 411, Postal Laws and Regulations, printed on the reverse of this 
form, to wit: 

1. That the names and addresses of the publisher, editor, managing 
editor, and business managers are: Publisher—The Office Appliance Com- 
pany, 417 South Dearborn street., Chicago, Ill. Editor—Evan Johnson. 
312 North Kenilworth avenue, Oak Park, II! Managing Editor—Evan 
Johnson, 312 North Kenilworth avenue, Oak Park, Ill. Business Manager 

John A. Gilbert, 310 Forest avenue, Glen Ellyn, Ill. 

2. That the owner is: (If owned by a corporation, its name and address 
must be stated and also immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or more of total amount 
of stock. If not owned by a corporation, the names and addresses of the 
individual owners must be given. If owned by a firm, company, or other 
unincorporated concern, its name and address, as well as those of each 
individual member, must be given.) The Office Appliance Company, 417 
South Dearborn street, Chicago, Ill. ; Evan Johnson, 312 North Kenilworth 
avenue. Oak Park, Ill.; Donald C. Miller, 6901 Cornell avenue, Chicago, 
tl.; C. F. Mathoit, 6242 University avenue, Chicago, II John A 
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New Enterprises 
Following are new concerns reported in further detail elsewhere in this 
They offer possibilities of additional outlets for manufacturers in 


issue. 4 
this field. 
General—The Index, I. E. Walling, Bemidji, Minn., to carry steel office 
equipment, typewriters and adding machines, office supplies and stationery 
Office Equipment—tThe E. S. Pierce Company, 320 Pearl street, Hart 
ford, Conn, 
Office Supplies—The Springfield Office Supply Company, R. J. Huber 


Fitzgerald, Hotel Shawnee building, Springfield, Ohio 


and John H 
Anderson Typewriter & Adding Ma 


Typewriters and Adding Machines 


chine Exchange, James M. Scull, 1643 West Twenty-first street, Ander- 
son, Ind. 
Typewriters—-The Barnes Typewriter & Supply Company, Miss Pauline 


E. Barnes, Johnson building, Painesville, Ohio 
Typewriters—The Dayton Typewriter Company, Clarence Horstman and 
R. C. Shumway, 514 Wayne avenue, Dayton, Ohio 
Typewriters—-Typewriter Sales & Service Company, 
C. W. Voss, San Antonio, Texas. 


Harry Stieler and 


— = ee 


Commerce Department Trade Opportunities 
Inquiries sent to the U. 8S. Commerce Department from represen- 
tatives abroad. Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 


co-operative offices, mentioning the file number of the trade 
opportunities wanted. 
Appliances, office, and supplies, Bologna, Italy No. 57,326; agency 
desired y 
Bands, rubber, Oslo, Norway No. 57,100; agency desired 


Devices, duplicating, non-automatic, low-priced, Toronto, Canada No 


57,231; agency desired 


Devices, marking, supplies and outfits, Bombay, India No. 57,230; 
purchase contemplated 

Erasers and rubber bands, Bologna, Italy No. 57,236; purchase or 
agency contemplated 


Ink, writing, Montreal, Canada.—No. 57,222; agency desired 


Machines, envelope manufacturing, rotary automatic, Turin, Italy 
No. 57,435; purchase contemplated 

Machines, tape dispensing, and tape, London, Canada No. 57,471; 
agency desired. 

Machines, typewriter, Paris, France No. 57,492; agency desired 

Nibs, gold, for fountain pens, Brussels, Belgium No. 57,443; purchase 


contemplated. 
Novelties, 
contemplated 


office, Berlin, Germany No. 57,181; purchase or agency 


Paper, writing, Cristobal, Panama No. 57,437; agency desired 
Specialties, sponge rubber, London, Canada No. 57,469; agency de- 
sired : 
— —_— 


Price Regulations on Office Equipment in Norway 


Commerce Reports] The official Trust Control Council of Norway has 
made public new regulations for the sale of office machines, such as type- 
writers and calculating machines. Under these regulations, all firms han- 
dling such machines must publish net price lists, and in selling must not 


deviate from these published prices, either in the form of discounts or 
overprice on machines taken in trade. 
—_—_—_—___—__ 


Package Tax Imposed by British Honduras 
Commerce Reports] The government of British Honduras has imposed 
a package tax on imports during the period from December 31, 1931, to 
March 31, 1932, except personal effects belonging to and accompanying a 
passenger in his baggage. For the purpose of this tax a package is de- 
fined as including any goods wrapped, incased or protected by an outer 
protection or covering 


Living Costs for Americans in Yugoslavia 
Special Circular No. 231, issued by the division of regional information, 
United States Department of Commerce, gives helpful information regard- 
ing living for Americans in Yugoslavia. This details costs in the 
principal cities for living in hotels, apartment houses, etc., transportation 
facilities, and incidental costs 


costs 


Eliyn, Il Hobart W. Martin, 3763 


Gilbert, 310 Forest Avenue, Glen 
; Charles H. Everly, Mohegan Heights, 


North Kostner avenue, Chicago, Ill 
Tuckahoe, N. Y. 

3. That the known bondholders, mortgagees, and other security holders 
owning or holding 1 per cent or more of total amount of bonds, mortgages, 
or other securities are: (If there are none, so state.) None. 

4. That the two paragraphs next above, giving the names of the owners, 
stockholders, and security holders, if any, contain not only the list of 
stockholders and security holders as they appear upon the books of the 
company but also, in cases where the stockholder or security holder 
appears upon the books of the company as trustee or in any other fiduciary 
relation, the name of the person or corporation for whom such trustee is 
acting, is given; also that the said two paragraphs contain statements 
embracing affant’s full knowledge and belief as to the circumstances and 
conditions under which stockholders and security holders who do not 
appear upon the books of the company as trustees, hold stock and securi- 
ties in a capacity other than that of a bona fide owner; and this affant has 
no reason to believe that any other person, association, or corporation has 
any interest direct or indirect in the said stock, bonds, or other securi- 
ties than as so stated by him. 

5. That the average number of copies of each issue of this publication 
sold or distributed, through the mails or otherwise, to paid subscribers 
during the ‘six months preceding the date shown above is........ (This 
information is required from daily publications only). 

THE OFFICE APPLIANCE COMPANY. 

JOHN A. GILBERT, Business Manager. 
Sworn to and subscribed before me this 31st day of March, 1932 
[Seal] Cc. M. GOHEEN 


[My commission expires June 22, 1935.] 
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PATENTS 


Copies of patents shown here can be ob- 

tained from the Commissioner of Patents, 

Washington, D. C., for ten cents each in 

cash, posto fice money orders or certified 

check. Stamps and personal checks not 
accepted. 





No. 1,850,880. Automatic dating machine; patented 
March 22, 1932, by Emma P. Huntzicker, Memphis, 
Tenn. Serial No. 509,839. 


No. 1,850,922. Addressing machine; patented March 
22, 1932, by Clifton Chisholm, Cleveland, Ohio (as- 
signor by mesne assignments to The American Multi- 
raph Company, Wilmington, Del., a corporation of 
Beleware). Serial No. 225,634. 


No. 1,85!,049. Typewriting machine; patented March 
29, 1932, by Arthur F. Lear, Brooklyn, N. Y. (as- 
signor to Underwood Elliott Fisher Company, New 
York. N. Y., a corporation of Delaware). Serial No. 
224,533. 


Repeat mechanism for typewriters; 
1932, by Otte A. Hokanson, Wood- 
the of Com- 
IMineis). Se- 


No. 1,851,311. 
patented March 29, 
stock, tt. (assignor to Woodstock 
pany, Woodstock, Ili., a corporation o 
rial No, 83,197. 


No. 1,851,581. Paper file; patented March 29, 1932, 
by Le Roi E. Hutchings, Buffalo, N. Y. (assignor to 
Remington Rand Inc., Tonawanda, N. Y.). Scrial No. 
285,659. 


No. 1,851,595. Filing device; patented March 29, 
1932, by Benjamin G. Rand, North Tonawanda, N. 
Y. (assignor to | =e Rand Inc., Buffalo, N. Y.). 
Serial No, 318,7 


No 1.851.645. Visible index; patented March 29, 
1932, by Frank D. Powell, Chicago, I. (assignor to 
Acme Card System Company, Chicago, Ill., a corpora- 
tion of Illinois). Serial No. 37,627 


No. 1,851,748. Method and apparatus for coding and 
decoding; patented March 29, 1932, by Edouard Belin, 
Paris, France. Filed April 22, 1930, Serial No. 446,- 
258, and in France, April 26, 1929. 


No. 1,852,060. Desk stapling machine; patented 
April 5, 1932, by Roy E. Peterson, Norwalk, Conn. 
(assignor to The E. H. Hotchkiss Company, Norwalk, 
Conn., a corporation of Connecticut). Serial No. 338,- 

3. 


No. 1,852,094. Fountain pen pressure bar; patented 
April 5, 1932, by Herman K. Stempel, Fort Madison, 
lowa (assignor to W. A. Sheaffer Pen Company, Fort 


Madison, lowa, a corporation of Delaware). Serial 
No. 489,721 
No. 1,852,136. Penholder; patented April 5, 1932, by 


Emerson H. Tompkins, Waterbury, Conn. (assignor to 
Scovill Manufacturing Company, Waterbury, Conn., a 
corporation of Connecticut). Serial No. 338,122. 


No. 1,852,202. Master perforator; patented April 5, 
1932, by Chester W. Crumrine, Rochester, N. Y. (as- 
signor to Electromatic Typewriters, Inc., Rochester, N. 

a corporation of New York). Serial No. 424,238. 


Detachable desk or table top; pat- 
ented April 5, 1932, by Elmer E. Ash, Los Angeles, 
Calif. (assignor to American Desk Company, Reno, 
Nev., a corporation of Nevada). Serial No. 205,336. 


No. 1,852,342. 


No. 1,852,359. Stand for hectograph duplicating ma- 
chines; patented April 5, 1932, by Edward E. McNally, 
Chicago, Ill. (assignor to John J. Flanigan, Oak Park, 
il.). Serial No. 270,874. 


Combination desk and pocket seal; 


No. 1,852,587. 
1932, by Edward J. Rantsch, Hollis, 


patented April 5, 


N. Y. (assignor to Excelsior Stationery Company, New 
York, N. Y.). Serial No. 558,712. 
No. 1,852,701. Loose leaf binder; patented April 5, 


boy by Holland D. Cottrell, Detroit, Mich. Serial No. 
407,076. 


1.852.742. Computing and getatice machine; 
nel April 5, 1932, by Oscar J. Sundstrand, Rock- 
ford. til. (assignor by mesne assignments to Sund- 


strand Corporation, Wilmington, Del., a corporation of 


Delaware). Original application filed June 30, 1926, 
Serial No. 119,517. Divided and this application filed 
June 11, 1928. Serial No. 284,332. 


No. 1.853,015. Cash register; patented April 5, 1932. 
by William M. Carroll, Dayton, Ohio (assignor by 
mesne assignments to John Q. Sherman, Dayton, Ohio). 
Serial No. 139,440. 


No. 1.853.050. Calculating machine; patented April 
12, 1932, by Allen A. Horton, Plymouth, Mich. (as- 
signor to Burroughs Adding Machine Company, a cor- 
poration of Michigan). Serial No. 84,616. 


No. 1,853,051. Koyboard for calculating machines: 
patented April 12, 1932, by Allen A. Horton, Plymouth. 
Mich. (assignor to Burroughs Adding Machine Com- 
pany, Detroit, Mich.. a corporation of Michigan). 
Original application filed January 29, 1926. Serial No. 
84,616. Divided and ~ application filed August 6, 
1926. Serial No. 127,51 


No. 1,853,241. Chest with revolving door; patented 
April 12, 1932, by Charles F. Sioberg, York County, 
Penna. (assignor to York Safe & Lock Company, York, 
genase. a corporation of Delaware). Serial No. 550,- 

ve 


No. 1,853,302. Manifolding device; patented April 
12, 1932, by Gustave 0. Degener, Brooklyn, N. Y. (as- 
signor to Royal Typewriter Company, Inc., New York, 


oa.” » @ corporation of New York). Serial No. 133,- 
é 

No. 1,853,303. Manifolding device; patented April 
12, 1932, by Gustave 0. Degener, San Francisco, 
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Calif. (ascionor te Royal Typewriter Comsany, Inc., 
New York, N. Y., a corporation of New York). Orig- 
inal application filed September 3, 26. Serial No. 
133,437. Divided and this application filed May 25, 
1927. Serial No. 194,135. 


No 3,669. Manifolding device; patented April 
12, road. by Gustave 0. Degener, Brooklyn, N. Y. (as- 
signor to Royal Typewriter Yompery, Inc., New York, 

Y., a corporation of New York). Serial No. 359,934. 


No. 1,853,670. Manifolding machine; patented April 
12, 1932, by Gustave 0. Degener, San Francisco, 
Calif. Cesatgner to Royal Typewriter Company, tnc., 

ew York, N. Y.. a corporation of New York). Orig- 
inal application filed May 2, 1929, Serial No. 359,934. 
Divided and this application filed’ May 15, 1930. Se- 
rial No. 452,719. 


No. 1.853.876. om set mounting; ‘os remt April 12, 





1932, by Kenneth S . Parker, ivan and Na- 
than . Paquette Wis. gnors to The 
Parker Pen mpany, Janesville, wise a corporation 
of Wisconsin). Serial No. 528,606. 


No. 1,854,134. Typewriting machine; patented April 
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12, 1932, by William Grecpal. Ridgewood, (as- 
signor to Royal Typewriter Company, tnc., ew York, 
N. Y., a corporation ca New York). Serial No. 440,- 

No. 1,854,216. Automatic in mn eng, aoahine: pat- 
ented April 19, 1932, by uller, Detroit, 
Mich. (assignor to Gavlest i Addin Machine Com- 

ny, Detroit, Mich., a corporation Michigan). Se- 


pa 
rial No. 248,641. 


No. 1,854,338. Combined typewriting and computing 
machine; patented Roel 19, 1932, by Alfred G. F. 
Kurowski, Brooklyn, N. Y. (assignor to Underwood 
Elliott Fisher Company, New York, N. Y., a corpora- 
tion of Delaware). Serial No. 289,385. 


No. 1,854,625. Pen support; patented April 19, 1932, 
by Jean Reix, Paris, France. Filed April 15, 1929, 
Serial No. 355,393, and in Belgium, April 25, 1928. 


ma, -~ index car 

Roland A. sy Nyy 
Yawman and Erbe Manufacturing 

corporation of New 


No. 1,854,831. 
April 19, 1932, 
Y. (assignor to + 
Company, Rochester, N. Y., a 
York). Serial No, 409,774. 
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ARTIST’S VIEW OF THE SITE OF A CENTURY OF PROGRESS, CHICAGO, 
WHICH WILL BE OPENED TO THE PUBLIC, JUNE 1, 1933. 


The view is southward from Grant Park. 
To the east is Lake Michigan. The east 
and west drive in the foreground con- 
nects with Michigan Boulevard, with its 
row of impressive buildings and tall 
towers visible from all parts of the ex- 
position grounds. The building in the 
right foreground is the Field Museum 
of Natural History, which will be in- 
cluded in the fair. It probably will house 
some special exhibits in keeping with 
the permanent exhibits of the museum. 
Slightly to the left is the Shedd Aquarium 
and at the extreme left, the Adler Plan- 
etarium. The horse-shoe shaped sta- 
dium is Soldiers Field, in which are held 
important athletic events and civic 
pageants. The buildings housing A 
Century of Progress, often referred to 
as the World’s Fair, extend three miles 
around the lagoon. For a list of office 
appliance manufacturers who will have 
exhibits, see the article on page 46 of 
this issue. 


Look Well to Information Sources 
@OoWhen there are several manufacturers serving 
the same line of industry with similar products for 
identical uses, it would seem the part of wisdom for 
each to eschew any statement tending to disparage 
others in the field. 

Intiative and enterprise will justly take advan- 
tage of every opportunity to establish claims for ex- 
cellence of product and for value of service to dis- 
tributors and But in making necessary 
comparison it is highly important that all statements 
be true and always the more impressive effect is 
secured by generalizing the comparison, Moderate 
statements invite neither criticism nor resentment 
and if discovered to be erroneous, can be gracefully 
corrected without embarrassment. ; 

In these trying days competition is particularly 
keen. “A fair field and no favors” is all that can be 
reasonably asked. But keeping the contest “fair” 
promotes mutual confidence and, in the long run, 
mutual advantage 


users. 


-o 
Stationers Should Oppose Tax on Fountain Pens 


oe. Among the matters the National Stationers As- 
sociation points out in its Washington News Letter 
of April 15, is the proposed tax on fountain pens. 
This tax is presented in a roundabout way in the 
tax bill passed by the House, Section 604, which im- 
poses a ten per cent levy on articles made of “or 
mounted, ornamented or fitted with precious metals 
or imitations thereof or ivory, not including sur- 
gical instruments, etc., etc.” 

Under wartime taxes, fountain pens were included 
under the classification just quoted. 

The association suggests that stationers would be 
justified in calling attention of their congressmen 
and senators to the fact that fountain pens should be 
definitely excluded from the bill, that these instru- 
ments are not luxuries, that the reason gold is used 
in fountain pens is that it is the only material which 
lends itself to the type of construction peculiar to 
fountain pens and that it does not corrode. The 
association is in communication with the several 
fountain pen manufacturers on this subject, believ- 
ing that a tax of this kind would be discriminatory 
and would bear upon something that is in daily use 
by millions of people. 

It is suggested that dealers write to the members 
of the Senate Finance Committee, who now have the 
revenue bill under consideration. This committee 
consists of the following: Senators Smoot of Utah; 
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Pennsylvania ; Short- 
Keyes of 


Watson of Indiana; Reed of 
ridge of California; Couzens of Michigan; 
New Hampshire; Bingham of Connecticut; LaFol- 
lette of Wisconsin; Thomas of Idaho; Jones of 
Washington; Metcalf of Rhode Island; Harrison of 
Mississippi; King of Utah; George of Georgia ; 
Walsh of Massachusetts; Barkley of Kentucky; 
Connally of Texas; Gore of Oklahoma ; Costigan of 
Colorado and Hull of Tennessee. 
oO 
Message to Stationers from President Ward 

2 William E. Ward, president of the National Sta- 
tioners Association, through the StationeRadio- 
gram, presents to the trade some pertinent observa- 
tions on present day problems which have to do 
not only with sales volume but with distribution as 
well. Both problems confront manufacturers and 
dealers alike. He says that many manufacturers are 
analyzing their sources of distribution in an attempt 
to market their products so there will be no conflict 
between the several channels through which their 
merchandise passes in its journey to the consumer. 
The obligation of the dealer who markets the prod- 
uct of a manufacturer is to support loyally those 
producers who have well defined sales policies and 
to carry them out without deviation. A manufac- 
turer who does not sell the consumer but markets 
his goods through jobbers and retailers exclusively 
in such a way that each distributor can profitably 
handle the line should receive cooperation. 

President Ward said that the practice of supply- 
ing a manufacturer’s product by jobbers and retail- 
ers to sources believed by the manufacturer to be 
detrimental to the interests of his dealers is to be 
condemned because it tends to break down the value 
of the department as a profit-making line and is 
neither fair to the manufacturer nor to other dealers. 

eo 


“Most Difficult Sale” Articles for All Salesmen 
@@\ith this issue of Office Appliances we present 
the third article of the series, “My Most Difficult 
Sale.” These articles should inspire salesmen con- 
nected with all groups—manufacturers, wholesalers 
and retailers. The articles are written by men suc- 
cessful in the profession of salesmanship, and the 
principles presented are applicable to the problems 
of every salesman. The ingenuity, initiative, logic 
and sound psychology used by these men should 
imbue salesmen-readers with the urge to study their 
problems and develop their powers. 








Anes ta my sales MY MOST listed” the prospect. 
training I| was To keep the selling 
staff from going “cold 


brought into contact 


with a man who was 
very successful as an in 
dividual salesman as 
well as a developer of 
men 


rules for 
con 


One of his 
which he 
pounded home, 
follows “Hon 
repeated 


Success, 
tinually 
was as 
est statements, 


over and over, are far 
more effective in selling 
than any flashy, sensa- 


tional methods.” 

Che application of this 
principle was _ respon- 
sible, to a large extent, 
for our success in closing 
one of the most difhcult 
sales in my experience. 


The transaction in- 
volved an important 
branch office of a large 


publishing house. The 
prospect was using filing 
methods and equipment 
of the most antiquated 
kind and had been solic- 
ited so many times by 
hling equipment 
men that he had bec« 
“case hardened” and 
would not inter 
view a salesman on the 


sales 


me 


even 


subject MR 


The 
branch 
adopt aggressive sales 
ideas and to apply them 
to his business with the 
result that he very 
successful in promoting 
a profitable business 

The fact that the pros 
pect was operating prof- 
itably made it all the 
more difficult for a salesman to criticize the meth 
ods employed in the office because the man who was 
program was 


manager of this 
was quick to 


was 


responsible for the successful sales 
also in charge of all office operations. 

He had built the branch office sales from prac- 
tically nothing to a very volume and 
was justly proud of his accomplishment. He had 


achieved success with certain tools and had no in 


substantial 


clination to change 

Yet here was a business in which our system 
would function as an economy. It would simplify 
the records, make them instantly available and fa 
cilitate operations to considerable extent. 

We had something genuinely worth while for that 
prospect, something that would pay for itself within 
a given time by economies effected. Its purchase 
price would be a profitable investment. 

With no encouragement whatever, we still con- 
sidered that we had a live prospect. One salesman 
after another measured his wit against the situation 
Some of these mentally “black 


without result 


DIFFICULT SALE =: 


By 
William P. Hoy, 
Manager of Filing Equipment and ~° 
Supplies Department, 
The General Fireproofing Company, 
Youngstown, Ohio 
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The third of a series of articles dealing 
with specific instances in which the basic 
principles of good selling were success- 
fully applied under adverse circumstances. 


shifted the account 
salesman to 
long 


one 
another over a 
period with the expecta- 
tion of finding a key to 
the situation. If our per 
sistence was not re- 
warded with a “break” 
would at least not 
permit the prospect to 
forget us. 

And then one day 

The information by 
the man on the job that 
increase in the prospect’s 
business necessitated 
moving into larger quar 
ters sent our hopes fly- 
ing upward. 

Up and at ’em! 

Definite plans were 
prepared, much material 
gathered together and 
another attempt made to 
interest. All to no avail. 
The old equipment 
would be installed in the 
new offices. No changes. 
Every sound argument 
advanced and every pro- 
posal, declined. Even 
our offer to set up the 
old equipment in more 
advantageous arrange- 


ment. We were bluntly 
told that the offer was 
merely an effort to es- 
tablish a contact with 
the hope of ultimately 
making a sale. True 


enough, too. 

Although the situation 
made a sale seem impos- 
sible, its very difficulty 
was a challenge. We fol- 
lowed up persistently 
without being offensive, urging the greater conven- 
lence and economy by our proposed installation. 

Presently we became aware of a slight change in 
the atmosphere. The prospect expressed no dis- 
satisfaction with things as they were, but we sensed 
a little change in his attitude before he had been 
very long in the new quarters. We reacted to it at 
once with the request for permission to survey his 
hles, make a study of his system and offer some sug- 
gestions. We considered that we had a “hot iron” 
on the anvil. He grudgingly gave consent, qualify- 
ing it, however, with the statement that it was but 
a waste of our time. We could make the survey if 
we wished to, so long as no obligation to buy was 
implied. 

We made a thorough study and discovered con 
ditions which we could improve considerably and 
which would afford material for a presentation 
which we felt would be convincing. 

We familiarized ourselves with every phase of the 
problem and reduced our proposal to terms which 
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applied directly to the business of the 
Nothing was omitted. 

Our presentation was specific and direct. So com- 
prehensive and clear that as a matter of fact it 
nearly became our undoing, for with our laboriously 
prepared material in hand the prospect promptly 
called in our competitors and asked for bids. With 
the detailed information of our sheets before him, he 
was able to check fairly accurately on all bids. 

Having so carefully and painstakingly worked out 
something peculiarly adapted to that man’s business, 
we knew that no other company could furnish the 
precise thing but there was that old “something just 
as good” argument with which we would have to 
contend, 

In our “watchful waiting” our salesman followed 
the deal closely. Several days passed. Then on an 
early morning call our representative was asked into 
the prospect’s private office and questioned at length 
regarding our proposal. Ah! At last our patience 
was to be rewarded. 

Then—the shock. 

The order for filing cabinets and complete index- 
ing was being placed with a competitor. To make 
the information more impressive, the prospect 
turned to his stenographer and dictated a telegram 
specifying the competitor’s equipment to his home 
office. For a few minutes our salesman _ stood 
speechless, then hurriedly returned to our office to 
report the dire news. For a few moments we were 
depressed. Then came a stimulating reaction and 
the determination not to give up until we saw that 
order signed, sealed and delivered. We had spent 
too much effort in developing the receptivity, too 
much time in survey and analysis and spent too 
much labor in building our position to withdraw 
without defending it to the last extremity. Prestige 
as well as the order was involved. 

Moreover, having studied the problem so intensive- 
ly and knowing the possibilities of error, it was un- 
believable that any buyer could familiarize himself 
with all of the intricacies in so short a time, how- 
ever familiar with the problems of his own business. 

The fact that the prospect was probably making a 
serious error prompted me to leave our office im- 
mediately, accompanied by the salesman who had 
just reported the loss of the order. He was reluc- 
tant to go. It was all over. Evidently I had not un- 
derstood him. The order had really been placed 
with the competitor. We had lost. But many a 
“lost” position has been retaken. 

The prospect was leaving for luncheon as we ar- 
rived. He had nothing more to say as the matter 
was closed as far as he was concerned. | stated 
without qualification that I knew that he had made 
a mistake and pleaded for a few moments to prove 
it. “All right, return at one o’clock and I’ll give you 
a few minutes.” 

We did not tarry over our lunch, but were waiting 
in the outer office when our man returned a few min- 
utes before one and led the way into his private 
room. 

I had been thinking over every factor in the situ- 
ation and had resolved not to leave without the or- 
der unless I was thrown bodily from the office. 
Without waiting for our prospect to open the con- 
versation, I began to outline our story just as we 
had originally presented it in writing. He inter- 


prospect. 


jected a few remarks but having analyzed the prob- 
lem and written the report I could easily answer his 
questions and continue the story in logical sequence. 
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‘*Five times we told him the same 
story’’ — but observe, reader, that the 
‘‘story’’ was not a memorized selling 
talk. It was a carefully prepared state- 
ment based upon an exhaustive survey 
of the man’s own business, revealing the 
convenience and economy to be secured 
at each point of application, by installa- 
tion of the seller’s system and furniture. 
Each repetition of the story elucidated 
some fact at some particular point of 
application. 





When the first recitation failed to get action J re- 
peated the same story a second and third time. Each 
time a new objection or question arose and finally 
the prospect said, “Why I’ve heard that several 
times. Jt’s the same thing you said before.” 1 then 
said to him, “Mr. — , it took me ten years to 
learn the story | am telling you so you cannot learn 
it in one recitation. Each time I tell it you grasp 
some new angle and your questions prove it. When 
you have heard it so often that each important point 
is clear to you we should have the order.” 1 pounded 
upon the idea that we were trying to prevent him 
from making a mistake and that if he knew the 
problem as we knew it he could not place the order 
elsewhere. 

At last I asked him what prompted him to place 
the business with our competitor. His answer re- 
vealed a “chink in his armor.” They were giving 
him the same thing that we offered at a more fa- 
vorable price. How did he know that he was get- 
ting the same thing? Because he had checked their 
proposal with ours. Here was a real opening and 
my next question started things. Was the proposal 
of our competitor exactly like ours when first pre- 
sented? “Oh, there were a few little things they 
had overlooked but they promised to include them 
when I called it to their attention.” 

Then I pressed the point that if some things had 
been overlooked there might be others of more im- 
portance. 

I asked him why he had used our proposal as his 
base and he replied “Because you seem to know our 
business and yours was the most complete.” 

This was my opportunity to again outline our 
plan, asking him to check with me as I went along 
and of course new angles were brought out. 

By this time he was growing doubtful of his orig- 
inal decision and I felt that he was becoming more 
and more convinced that our proposal was based 
upon a real knowledge of his problem. 

He finally stated that his company had fully 
equipped its home offices with the competitor’s 
equipment and that this had influenced him in his 
decision. 

I pointed out to him that the problems of the 
home office were as different from those of a branch 
as if they were separate companies. , 

I also told him that it was unlikely that any com- 
pany would place a man in charge of such an im- 
portant branch office unless they expected him to 
perform according to his own best judgment, and 
the fact that he had built the sales of the branch so 
successfully was proof of this. 

As a final effort I repeated that we knew his prob- 
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lem thoroughly and / again outlined our proposal. 

This proved the value of repetition as he finally 
said, “Oh, I guess you do know more about what we 
need than any of the others, so go ahead and take 
the order.” 


“SELL OR STARVE’ 


By 
Maxim Konecky, Western 
Manager, William Prym of 
America, Long Island City, 
New York 
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Then we had the satisfaction of hearing him turn 
to his secretary and say, “Wire New York and tell 
them to change that requisition.” 

It was exactly three o’clock when we left his of- 
fice and we had told the same story five times. 








MR. KONECKY 





Outside salesmen in the stationery field, this article is for you, exclusively. The 
writer recommends that you make yourself a specialist on three or four items from 
the large number in your general line; that you acquire exhaustive knowledge of 
these things and develop your selling technique to the specialty plane as a means 
of making the most of present conditions and for preparation for better things in 
better times. Of course, if every salesman in each community followed the recom- 
mendation intelligently, the situation would be unchanged; but all salesmen will 
not put in the necessary time and effort to increase their knowledge. Opportunity 
always exists in every field of endeavor because the many will not prepare. 


HE “sell or starve” alternatives have always 

been more or less accepted in “specialty” selling. 
The straight commission, self-financing stalwart of 
the selling profession has always staked his chances 
for income against the potentiality of his territory. 
Successful “specialty” men covering the market for 
systems, machines and some other utilities are sur- 
vivors of a tremendous salesman mortality. They 
are peculiarly fitted to this especially difficult field 
in which results are achieved by intensive cultiva- 
tion, by first call, impressions, high pressure, keen 
initiative, intensive cultivation. Earnings well into 
the five figures are not uncommon guerdon for the 
chosen few. 

In the “protected” field of sales work where men 
cover territory on salary-expenses-and-commissions 
or advance-against-commissions account basis, the 
introduction of the “sell or starve” alternatives 
causes a shock. Its effect upon the nerves of the 
territory salesmen has been apparent these past two 
and a half years. More clearly so in the last six 
months. 

Three or four years back salesmen in protected 
helds accomplished good results merely by repre- 
senting their houses. The prestige of the house in- 
sured certain business. The salesman’s ingenuity 
and his personal plus element could materially en 
large the volume. A personal minus element would 
but slightly diminish it. So, on the whole, men were 
fairly secure and salesmen turnover was not a seri- 
ous problem. When such a man was displaced, he 
had more than an even chance at a new and some- 
times better connection. It is different today. 

A salesman covering territory for a “downtown” 
downstairs stationer never had a snap. The line 
consists of a large number of related and unrelated 
His house has exclusive representa- 


commodities. 


tion upon very few if any of these things, but with 
“exclusive” on certain things, there is competition 
with a number of worthy competitive brands han- 
dled by other important stationers, 

The “territory” covered by any of these salesmen 
is consumer territory with every place of business a 
prospect and with a very slight per-call sales poten- 
tiality. The worthwhile volume to be secured rests 
with the LARGE CONSUMER ACCOUNT in the 
territory. Industrial companies, railroads, utility 
companies, government, banks, insurance companies, 
etc., but these prospects, covered by all the leading 
distributors are also canvassed by representatives of 
the UP-stairs dealers. However, by persistence, the 
outside salesman somehow establishes the “inside” 
track with a certain clientele and manages to main- 
tain himself against his competitors usually by the 
simple expedient of “meeting” their bids for the 
business. 

The urgencies of a new economics impelled by 
present conditions are bringing about serious 
changes and dislocations in distribution methods. 
Among his rivals for L. C. A. custom the dealer 
salesman occasionally encounters the wholesaler 
with a price advantage. Increasing the difficulties 
and perplexities come also some manufacturers out- 
bidding both the wholesaler and retailer for L. C, A. 
business—on the theory that if he won’t, his compe- 
titor will, making the struggle for sales volume, 
which has been steadily shrinking for more than two 
years, desperate, even tragic. 

The effect of these conditions upon the minds of 
the retail stationer’s outside salesmen is becoming 
more and more apparent. There has crept into the 
eyes of some of these men, this side of thirty for the 
most part, a distressed look that touches the heart. 
The specialty salesman finds solace in the law of 
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averages. He feels certain that somewhere in the 
day’s calls, his hopes will be realized and he pursues 
the vision or the chimera according to his soul qual- 
ity to the height of success or the limbo of failure, 
strictly on his own. “Sell or starve” is a part of his 
contract. It is different with these younger men. 
Many of them just married and with “families” of 
a baby or two. Perhaps a homestead also that has 
become a heavy burden. 

The larger commercial stationer with ten or 
twelve outside men has reduced the force to four or 
five. It is benevolent retrenchment, benevolent to 
the survivors. Those released seek employment in 
a fallen market. Most of them find connections but 
on new terms for them. Straight commission. They 
hope to “carry” their “territory” with them. They 
are soon disappointed. The house they left has as- 
signed their accounts to the survivors. I know many 
of these boys released through retrenchment. One 
estimable fellow, cultivated, well informed, nice per- 
sonality, had worked up to sales manager over a 
dozen or more men. Forced out for several reasons, 
he secured a connection with a competitor. .On the 
new terms for the last ninety days, he has averaged 
not over SIX DOLLARS A WEEK. The facts 
are harrowing. There are very many similar cases 
—tragic. 

I represent a pin manufacturer with a strict deal- 
er policy (yes, there are still a few such things). It 
is part of my job to meet with the salesmen of dis- 
tributors, individually and in group. After business 
hours sales meetings can be an abomination and a 
bore to tired salesmen who frequently glance at 
their wrist watches. But such meetings can also be 
made an enlightening get-together of earnest, for- 
ward thinking men for helpful purpose rather than 
oratorical pyrotechnics. 

In group meetings now I am faced by the “sur- 
vivors.” The chosen. The fortunate. The number 
released makes the jobs of those who remain a little 
more secure, but only a LITTLE. In the eyes of 
these sober youngsters I gaze. 

The subject of our conversations is pins. Very 
simple and commonplace, but out of the conversa- 
tion comes something which is passed on to you for 
what it is worth. 

Almost with the first word the group knows that 
we have not met for an old-time “pep” meeting. No 
theorist is to pit his pet shibboleths against the 
harsh realities of every-minute-of-the-day experi- 
ences. There is no boredom. There is eagerness 
instead of tolerant martyrdom as I try to inculcate 
a little of that stalwart doctrine gleaned in the 
“specialty” days. The salesman’s problem nearly 
every hour of the day is to pierce the mask of studied 
indifference which is the purchasing agent’s defense 
mechanism. His specious cordiality and the prom- 
ise to file our quotations for future reference amount 
to just exactly nothing at all. In a mechanical round 
of calls we are just another one of the countless 
army to be met and rejected without even being told 
what is probably the case, that the source of supply 
is already fixed. Our hopes lie in removing our- 
selves from that “countless army.” 

How shall we lift ourselves out of that group that 
makes no personal impression? How shall we loom 
in the buyer’s presence? How become a personage 
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to arrest his attention and hold his interest, even 
after we have left him. The seasoned specialty man 
has accomplished this. He is a knower. He 
KNOWS HIS ARTICLE. He knows all its values. 
He knows that a masterful presentation consists not 
only in what he says, but how he says it. For these 
reasons he dominates the interview. His knowledge 
spells power. 

Can we have such mastery over all the items in a 
stationer’s catalogue? Of course not. We do not 
need to but we can—and if we would survive, we 
must—master a few, three, four or five. Is that too 
much to pay for success? Let us not delude our- 
selves with the hope of “better” times. We must ad- 
just our technique to the conditions as they are. .Can 
it be done? Let’s see. As an example, take that 
commonplace item in which I deal. Pins. Rela- 
tively unimportant. But it remains unimportant 
only until we focus our attention upon it. Then it 
fairly leaps out of its background and in the fore- 
front of our interest by the sheer romance of its his- 
tory, its usages, its evolved production method. 
There is much to know about pins. Once the pre- 
rogative of royalty. The source of special taxes 
known as “pin” money. 

To establish the importance of pins in the minds 
of the group at the meeting the speaker has the men 
select from their own number some one to imper- 
sonate the hard-boiled purchasing agent. The right 
presentation is then made, humanly, with realism, 
with one’s whole heart in the work. The boys have 
gathered closer. It grows late. They are all glad 
to stay and learn from one another. 

Was that difficult? A little specialized knowl- 
edge. A right marshalling of facts, an earnest pres- 
entation, that point to be established. The mastery 
of a few lines will become so many tricks in the bag. 
With that knowledge, a salesman ceases to be a non- 
entity. Justa unit in the selling army. He becomes 
a personage, a living force, capable of commanding 
respect. This is the weapon to pierce the mask of 
the purchasing agent. The onslaught of knowledge 
will impress him. To know the value of a few things 
invites respect for our knowledge of many things. 

There is ample proof. One man, known to one of 
these groups, has by adopting the new technique, 
sold hundreds of times more volumes of pins than 
he sold before in twenty-eight years’ experience. A 
great oil company to whom he had never sold a dol- 
lar’s worth of goods awards him twenty-two profit- 
able major items running into four figures. He has 
established contacts with other business through 
this knowledge of pins, yet strangely enough, has not 
yet sold a pound of pins in these places. His pin 
presentation made them receptive for other things. 
In another case, one of the large packing concerns 
buys thousands of pounds of pins annually from a 
salesman who competes with sixteen others, some 
of the competitors being distributors and some the 
representatives of manufacturers. Yet the success- 
ful man in this case is field man for a retail stationer. 

Specialization involves research, study and dis- 
cipline. It extends the horizon and increases knowl- 
edge and knowledge makes freedom from worry and 
failure. 

“Sell or starve” becomes a slogan. We pursue 
blithely our waiting prospect. Doubt it? Try it. 
It really costs nothing. It assays pure gold, 
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pela in the 
office furniture 


business can the dealer 
afford to neglect quality 
and condition,” said Paul 
R. Matthews, president 
of Matthews Brothers, 
Inc., of Wilmington, 
Delaware, in response to 
a letter from Office Ap- 
pliances. “Quality plus 
good condition are the 
basic factors which de- 
termine the availability 
of used furniture offered 
by the customer in part 
payment for new equip- 
ment. There are degrees 
of quality and condition, 
or we may have the one 
without the other—that 
is to say, they may be 
and seldom are equal; 
but both are the deter- 
mining factors in what- 
ever allowance the dealer 
deems it safe to make. 
The dealer who is wide 
awake does not plan to 
sell used equipment at a 
price which is only suffi- 
cient to cover the allow- 
ance—he plans to make 
a profit on the transac- 
tion—a profit from the 
sale of the new furniture 
and a profit on the sale 
of the used furniture. To 
do otherwise is practi- 
cally equivalent to selling 
furniture at a 


the new 

discount, because two 
sales are involved in- 
stead of one, both of 
which involve the ele- 
ment of cost—time of 


salesmen, polishing, 
storage space, delivery, 
bookkeeping, ete. 
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FOR 
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In Which Two Dealers of Prominence, 
One in the East and the Other in the 
Central West, Give Glimpses of Their 
Methods in Taking in and Disposing 


of Used Office Furniture 


By 


Paul R. Matthews, President, 
Matthews Brothers, Inc., 
Wilmington, Delaware, 


John A. 


and 
Crow, Manager 


Hall Stationery Company, 
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Enough must be 
charged, therefore, to 
cover these items, plus a 
fair profit percentage 
which few customers 
will begrudge the dealer, 
although they expect to 
make a close “buy” when 
purchasing used mer- 
chandise, 

“In a deal which in- 
volves the absorption of 
used furniture it is our 
policy first to bid on the 
old furniture which the 
customer insists must be 
taken care of, and then 
to quote on the new. If 
we can’t agree with the 
customer on the first 
part of the transaction 
without paying a price 
that will head off profit, 
it is sometimes possible 
to make another sugges- 
tion as to the disposal of 
the old pieces—depend- 
ing on conditions and 
circumstances—w hich 
will permit us to put the 
sale of new furniture up 
to him squarely without 
reference to a trade-in. 
The longer the fatal ‘No’ 
is delayed, the better is 
our chance to hit upon 
some other way out. On 
the other hand, if we do 
reach an agreement with 
the prospect, it becomes 
easier for him, after he 
has agreed to one part of 
the transaction, to agree 
to the other and pay us 
our price for the new in- 
stallation. 

“In disposing of office 
furniture taken in trade 
we follow the same pol- 
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icy in poor times as in good—we let the public know 
by persistent advertising in community newspapers 
that we have both new and used goods to sell. 
Without this publicity we would be dependent on 
the store windows and such calls as salesmen are 
able to make—and salesmen who just pull door- 
knobs are relatively expensive, whereas, a man who 
is sent out on a definite proposition has ten chances 
of success to the other man’s one. I marvel that any 
man who makes his living keeping a store can dis- 
regard publicity. It is the essence of good business, 
because it teaches the community what there is to 
be had and where to get it. The better one’s adver- 
tising is—the more it appeals to human needs and 
desires—the better the results. If the dealer cannot 
write satisfactory advertisements himself, let him 
pay somebody who can. But get it done. 

“Inasmuch as customers questing for used furni- 
ture expect to purchase it for the lowest possible 
price, we do not spend much time on it. We give it 
a good polish, clean it up and let it go at that. We 
feel that we can’t afford to do more, because what- 
ever we do, furniture once used is second-hand 
thereafter and must take its price stand in that 
range. 

“Not only do we obtain a profit on the sale of all 
the used furniture taken in, but we also find it to be 
a feeder for the sale of other merchandise to custom- 
ers who have taken advantage of the opportunities 
our used furniture department has afforded them to 
obtain presentable pieces for special uses at moder- 
ate cost. We believe—and have demonstrated—that 
the used furniture as well as the new can be made 
to perform a real service to the business and pro- 
fessional people who are our customers. We like to 
encourage people to come in and look around, to 
make themselves familiar with what we have in our 
several departments, and to realize a comfortable, 
at-home feeling. Most of us buy where we realize a 
sense of confidence and genuine good will. 

“We find, as a rule, that when a customer has 
made up his mind to buy used furniture he remains 
obdurate; but after having successfully closed the 
used furniture transaction, we can sometimes sell 
him new furniture. The customer is satisfied and 
complaisant over the deal made, and is likely to in- 
terpose less resistance to new suggestions than he 
would if his first determination had met with undue 
opposition.” 

x * x 


Mr. Crow of Topeka Offers Suggestions 

Responding to Office Appliances’ queries, John A. 
Crow, manager of the Hall Stationery Company, 
Topeka, Kansas, says that at this time it is just a 
little difficult to sound the optimistic note with re- 
gard to office furniture selling, whether the furni- 
ture be new or used, but that he is by no means a 
pessimist. He says: 

“It occurs to me that about eighty per cent of our 
office furniture deals have some sort of a trade-in 
proposition attached to them. Our good and valued 
friend, the automobile, may be partly responsible’ for 
this condition. We are told that if an automobile 
salesman today sells a new car without having to ac- 
cept an old one as part payment he takes a day off to 
celebrate the event. But perhaps we are doing the 
automobile an injustice. We Americans are a 
change-loving people. No sooner are we used to one 
thing than we begin to speculate on how fine it 
would be if we only had something better. But 
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there sits the old desk, the old chair, the old type- 
writer, or whatnot, staring us out of countenance 
and saying, ‘What are you going to do with me 
when you get that handsomer article you are think- 
ing of? So, the only alternative between the alley 
and the second-hand man is the regular dealer who 
will almost certainly make a reasonable allowance 
for the sake of closing a deal on a new article. 

“Our company has operated a used furniture de- 
partment for many years. While we endeavor to 
make this department show a profit, the greatest 
benefit we derive is that, by being able to make 
the trade-in, we keep the business at home. But in 
making trade-in allowances many glealers over- 
look a point of essential importance, namely, that 
two sales must be made instead of one to clear 
up an exchange deal—the sale of the new furniture 





The diversity of opinion expressed by Mr. 
Matthews and Mr. Crow in the accom- 
panying article is probably moreapparent 
than real. Mr. Matthews is a conserva- 
tive on the subject of reconditioning fur- 
niture taken in on trade and a liberal on 
the subject of advertising this furniture. 
Mr. Crow, on the other hand, is an ad- 
vocate of a liberal reconditioning policy 
and is inclined to be conservative in the 
matter of advertising. Whatever the rea- 
sons for this divergence miay be, the 
opinions, both pro and con, are worthy 


of consideration. 





and a second sale of the used items taken in ex- 
change. To get out on the safe side it is necessary 
to achieve a legitimate profit on both deals. This 
means that the gain on the first sale represents a 
book profit which is not convertible into cash profit 
until the second sale is consummated. It is there- 
fore evident that safety lies.only in treating the sale 
of the traded-in article as a transaction de novo 
against which the regular items of overhead and 
profit must be charged. It is immediately evident 
that the parent deal cannot show the reality of profit 
until the second deal is successfully concluded. 
Time, interest, insurance; storage space, repairing 
and refinishing, seHing cost and other overhead, be- 
sides the amount allowed and plus a reasonable 
profit all must betaken care of. Too great an al- 
lowance therefore makes it difficult to handle a 
trade-in profitably. Notwithstanding all these con- 
siderations, the wide-awake dealer usually enjoys a 
(Turn to page 19, please) 
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RATIFYING results have come from 

the prize contest conducted by The 
Wood Office Furniture Associates, Inc., to 
develop effective answers to objections by 
buyers of business furniture. ‘The contest 
entries were judged by the editors of Sales 
Management and The News, the organ of 
The Wood Office Furniture Associates, Inc. 
The prizes were awarded on those answers 
to the objections quoted in the contest which 
seemed to carry the greatest weight of logic, 
conviction and truth. 

The prize winners in the contest were as 
follows: First prize, $20, Claude F. Myers, 
Myers Office Furniture Company, Kansas 
City, Mo.; second prize, $10, Charles E. 
Crosby, ie. Bs Crosby & Sons, Cohocton, 
N. Y.; third prize, $5, J]. O. Ashton, Randolph 
Desk Company, Cleveland, Ohio; five sales 
portfolio winners: Richard J. Berry, Clark 
& Gibby, Inc., New York, N. Y.; John D. 
Hanson, Perry & Buckley Company, New 
Orleans, La.; Joseph V. O’Donnell, Thorp 
& Martin Company, Boston, Mass.; Ralph 
B. Ortel, Shaw & Borden Company, Spo- 
kane, Wash.; Alonzo Strang, Driver Desk 
Company, New York, N. Y. 

Following are the objections and a review 
of the winning answers which we quote from 
The News ot The Wood Office Furniture 
Associates, Inc. 

“To give a verbatim report of all answers 
would be impossible in our limited space. 
Instead a general analysis of all success- 
ful entries to the contest follows: 

“To the first objection, ‘So and So’s desk 
or chair is as good as yours and cheaper,’ the 
winning answers divided themselves be- 
tween quality, comparison and ‘quality is 
the truest economy’ arguments. Some 
quality comparisons were made by telling 
the customer that the retailer was an expert 
buyer and his years of experience put him in 
a better position to get beneath the surface 
appearance into the construction and dura- 
bility of the desk and chair. Other sales- 
men actually showed the hidden qualities. 
One successful salesman went right to bat 
with the buyer, placing a cheap desk next to 
the higher priced one. He argued, “The 
general appearance, in size, color and design 
of these two desks are the same. However, 
let us compare the proper seasoning and 
qualities of the wood, the thickness and con- 
struction of the top, the thickness of the 
panels, the drawer construction and size, the 
drawer operation, the drawer automatic lock 
operation, the pedestal frame construction, 
the thickness and construction of the legs, 
the pulls and leg sockets and finally the fin- 
ish.’ 

“‘Quality is the truest economy in the 
long run’ type of arguments consisted large- 
ly of generalities, such as, ‘You'll forget the 
price long after the quality remains,’ ‘No 
doubt you will agree that in your own busi- 
ness, Mr. Buyer, your lower priced goods 
only reflect their true value and are not the 
most economical,’ or ‘The easiest way to 
beat a price is to cheapen material and work- 
manship where it doesn’t show readily, but 
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time and the use of the product tell the difference so 
obviously that the small sum you save by buying a 
cheap desk becomes an extravagance in the end.’ 

“To the second objection, ‘/ won't give you my 
order now, because youre going to have to cut 
prices in a few months, in line with almost all prices 
which are still on the down trend. The majority of 
arguments were designed to prove that prices had 
reached bottom by quoting general business, their 
own business or furniture industry conditions. One 
successful salesman used all three arguments, say- 
ing: ‘Economists over the country tell us that com- 
modity prices are at their lowest levels. It is known 
that the Office Furniture Industry is a barometer of 
business trends, and judging by our recent months’ 
sales, we are assured of the truth of these state- 
ments. Our sales for November last were the larg- 
est for any month in the history of our business. 
December and January likewise have shown a 
marked increase over previous months. In view of 
these facts, we are satisfied that prices have not only 
reached bottom, but that an early upward movement 
of prices may be expected. In order to stimulate 
sales, wood office furniture manufacturers have 
made improvements in their products and at the 
same time have drastically lowered their prices, A 
further reduction in prices would merely put more 
factories out of business, thereby making it possible 
for the few remaining to raise their prices substan- 
tially.’ Another who used these argu- 
ments pointed them up by quoting specific cases of 
furniture items that have gone up in price recently. 
Several salesmen stressed the point that prices were 
low merely because manufacturers, having over- 
produced, had to get rid of distress stocks at any 
price. They contended that now these distress 
stocks had all been sold. Since manufacturers had 
practically stopped manufacturing in the past two 
years, a steady and growing demand from their re- 
tailers for new stock, was enabling them to start 
conservative production which would not permit 
any cut in costs. 

“The third objection to be answered was, 


salesman 


‘T’'d be 


(“Old Stuff for New Money”—Continued from pag@ 17) 


better outlet for used furniture than the second-hand 
dealer, who buys for the lowest possible figure and 
is usually somewhat less than liberal in fixing up 
what he purchases. 

“We retain the confidence of our customers by 
pricing new furniture at the same figure, whether 
the deal is for cash or its equivalent, or for cash and 
an allowance for trade-in. The dealer’s allowance 
should therefore be figured so that he can add at 
least fifty per cent to his trade-in allowance on the 
sale of the used furniture. A little polishing, re- 
finishing, and any necessary repairs will add many 
times the cost of the work to the resale value of the 
furniture. We find that it always pays to put this 
used furniture in first class condition before offer- 
ing it for sale. 

“Our normal furniture 


demand for used office 
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a sucker to buy new furniture when there is so much 
used furniture selling for a song in these depression 
times.’ Winning arguments fell into three classes. 
This first offered the plus psychological values of 
newness. Salesmen found it advantageous to show 
the buyer that the right atmosphere in his office 
made tor the best mental attitude, increased em- 
ployee morale, gave the right first impression to a 
customer. Buying furniture with ‘no future, and 
oh! what a past’ one salesman argued, did not per- 
mit uniform eye appeal in the office. 

“The second class of arguments pointed out to the 
customer that no one could guarantee used furni- 
ture, that first wear is the best wear, that in buying 
used furniture, the customer bought some one’s 
grief. A third type of argument stressed the beliet 
that new furniture was so inexpensive today it was 
almost folly to buy seconds. One salesman devel- 
oped the economics of this idea by pointing out that 
there was no good used furniture available today, 
only junk selling for a song as it always did in good 
or bad times. 

“To answer the fourth objection, ‘No, I won’t risk 
my cash now,’ the winners stressed how much 
greater the buying power of the dollar was at pres- 
ent. One salesman cited specific cases of the tre- 
mendous values available today in all kinds of fur- 
niture. Another pointed up his argument by telling 
how a customer who had held off risking his cash 
for a purchase of office furniture, found his bank 
closing up two days later. Some of the winners felt 
that the real risk was in having the buyer deprive 
himself of the desk or chair he needed, the cost of 
not buying more than offsetting the cost of buying at 
present unprecedented values. 

“In every paper submitted was clear evidence of 
recognition on the part of business furniture sales- 
men that, first, orders for office furniture are being 
curtailed to a much greater extent than general con- 
ditions warrant. And second, a definite plan must 
be followed to overcome the fear in the buyer’s mind 
which prevents him from using his ordinary good 
judgment.” 


usually moves our trade-in stock without any spe- 
cial effort on our part to advertise it. The sale price 
on this used stock is, of course, governed entirely by 
the old law of supply and demand. When second- 
hand furniture is plentiful in our city, our resale 
price naturally decreases. 

“Another feature that is a great help to our city 
salesmen in making deals is the fact that they can 
go into a man’s office and say to him, in effect, “Why 
don’t you trade in this old furniture for something 
new and up-to-date?” This sometimes provides a 
lever that the salesman otherwise would not have. 

“In the last few years about ninety per cent of our 
furniture sales have been handled on a conditional 
sale note. The used furniture taken in on the deal is 
usually considered as the first down-payment, the 
balance, of course, being paid in monthly install- 
ments.” 





A TYPEWRITER WITH WHICH FEWgAMEKICANS AKE FAMILIAK.—the (to us 

odd looking machine is a Japanese typewriter. It has over 3,000 characters, each 

one representing ajword. A tiny lever picks up the character bodily and presses it 

against the paper on the cylinder The lady is Miss Phoebe Otsuki, stenographer in 

the offices of S. Ban & Company, importers of Denver, Colo. The machine was dis- 

played in the windows of the Denver branch of L. C. Smith & Corona Typewriters, 
~ Inc., where it attracted much attention. 


SHEAFFER DEALERS SEE AS WELL AS HEAR THE LIFETIME REVUE RADIO 
BROADCAST This scene in the NBC Studio in Chicago shows in the background 
a number of Sheaffer pen dealers who responded to the invitation to witness the 
Sheaffer broadcast one Sunday afternoon. Arrangements for attending the broadcast 
are made through the advertising department of the Sheaffer Pen Company, Fort 
Madison. lowa, or Mr. J. Graham Orr at the Sheaffer Chicago office, 201 South State 
Street. Clustered around the microphone in the right foreground are the two white 
dots, Gill and Doemling, with Vincent Pelletier, announcer. The man with the 
baton is H. Leopold Spitalny, a well known maestro. In the right background are 
other stars of the Lifetime Revue, which is broadcast every Sunday afternoon over 
the NBC Blue Net Work at 4:30 eastern standard time, 2:30 mountain time, 3:30 
central standard time and 1:30 Pacific Coast Time. This net work includes forty-two 
stations in the United States and two in Canada. 


TEXAS, SALES AGENT FOR THE NATIONAL CASH RE 
TER COMPANY The lower picture shows the interior ¢ 

ment of the truck looking from the front toward the rear 
Mr. Ryan has done excellent work with this truck and declares 
it to be a paying proposition. It is a display coach as well as a 
medium for sales and service. It brings the goods to the cus- 
tomer and the prospective customer. Hardly any one would 
fail to be interested in a store on wheels, which makes as good 

an appearance as this one does.—C. N. T. 


Mich. ‘**€ 


PART OF A SHIPMEN 
FOR WAYNE COUN 
The Grand Rapids Loose Leaf Binder Company, Grand Rapids, 
7R” key lock binders and municipal binders are 
popular for county record purposes. 
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ALCOVE DISPLAYS, A CARGILL INNOVATION.—To relieve the monotony of long 
of shelving and to permit additional space for special displays, the Cargill Compa 
Capitol Avenue, Houston, Texas, arranged small alcoves at intervals on each side ¢ 
store. One of the alcoves is shown at the left and an enlargement of it at the right. | 
appropriately arranged the alcoves are in effect miniature show windows. Indirect lig 
which practically eliminates shadows, makes these displays particularly effective. 4 
times this picture was taken, one of the alcoves was decorated in honor of the Washi 
Bi-Centennial, in another was an attractive display of social stationery and a thir 
used to demonstrate Yawman and Erbe visible indexes and systems. The alcove pic 
in the inset contained an interesting exposition of National Blank Book Company proé 
The steel shelving in the Cargill store was made and installed by the Art Metal Constry 

Company. It proved to be easily adaptable to the alcove display arrangement. 
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TAKING THE ZEST OUT OF THE 
BARGAIN.—Lou G nberg of Jacob- 
son's Office Fixture Exchange, Minne- 
apolis, got up the above window 
display, which caused many smiles 
and some sales to persons to whom 
“price only’ is not the paramount 
consideration. Some of the signs, lost 
in reproduction of the picture, read as 
follows: ‘‘7-Piece Office Layout, Com- 
plete as Advertised, $13.47.’"—*‘A Com- 
plete Office Suite in Natural Wood 
Finish, Consisting of Desk, Table, 
Storage Case, Waste Basket, Executive 
Chair, Typist’s Chair, Side Chair 

Sold on Price Only.’’—‘‘If It’s Price 
You Want, Here a 7-Piece Office 
Layout for $13.47.""°—‘‘If Price Isn't 
Everything, Let Us Show You Some 

Quality Equipment."’ 


JOHN D. CARDINELL (RIGHT) SI 
WITH HIS SHEAFFER WHITE DOT 
THE AGREEMENT WHICH MAKES H 
FICIAL PHOTOGRAPHER OF A CE 
OF PROGRESS, CHICAGO. — At the} 
Mr. Milton P. Kerr of the exposition 
ment of concessions. Mr. Cardinell 
gaged a firm of Chicago architects @ 
up plans for a photographic buildi 
feet on the exposition grounds as 
headquarters for his operations. Mr. 
was official photographer for the 
Pacific exposition at San Francisco in f 
the Philadelphia Sesqui-Centennial 

in 1926. 





T OF 150 COUNTY RECORD BINDERS 
MICH.—The binders were made by 
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impressions of the Orient 
By R. S. Moore, 


The Columbia Ribbon & Carbon 
Manufacturing Company, 
Glen Cove, N. Y. 


Following a Journey of 

32,000 Miles, R. S. 

Moore Outlines Condi- 

tions as He Found Them 

in Eastern Asia, Austra- 
lia, etc. 





MR. MOORE 


r the full report of the 


Note—We wish space were availabl 
interview with Mr. Moor: lt presents interesting details of 
: 
bservation in the several countries he visited. 


hs rRIP to the Orient and Australia,” said Mr. 
Moore in an authorized interview for Office Appli- 
ances, “took about and a half months and covered 
some 32.000 miles all told 


couver early in July, a delightful season, takes sixteen days 
ft 


seven 
Crossing the Pacific from Van- 


to reach Yokohama, during which interval the clock is set 
back every night from thirty to sixty minutes and when 
the 180th meridian is crossed, an entire day is dropped out 
Che harbor of Yokohama is protected by a great sea wall 
within which many large ships ride at anchor from all 
parts of the world The extent of Japanese shipping 1s 
not realized until one gets into the ports of that country 
Yokohama and Tokyo are large cities, each with over a 
million in population, lying about eighteen miles apart, 
yet the intervening territory is solidly built up. Onc 


marvels that these two cities, almost totally destroyed only 
earthquake 
than their former beauty, with steel and 


Toky oO is 


nine years ago by and fire, have already been 


restored to moré 
buildings 


concrete predominating in business 

more like American cities than any other in Japan, hav- 
ing several large department stores where many types 
f American goods are on sale. The government is con 
tinually bringing pressure on manufacturers of all sorts 


of commodities to increase production in Japan. In office 


appliances and equipment, many of our manufacturers ar 
represented by substantial agents who sell American type 
writers, steel furniture, etc 


Chere is a tendency to increase the tariff in order to protect 


adding machines, safes, office 


new industries which are being rapidly developed by the 
Japane sc. 

In Old Cathay 
a three-day trip to Shanghai 


with Kobe 


is protected by many 


“It is a stop at 


in Japan, via the inland sea whicl 
At Shanghai there are 


but they do not predominate as they 


beautiful islands many American- 


made goods on sale, 
find English, German and goods from 
other American office 


appliances are represented by strong agents, but apparently 


do in Japan, for we 


countries very much in evidence. 


anical office devices is confined quite 


the sale f our mech: 





OFFICE APPLIANCES 


largely to those concerns doing an import and export 


business. In both of the countries mentioned, I gained the 
distinct impression that American-made products, particu 
larly office devices, are considered efficient, well planned 


and usually of superior quality. The complaint is that 


American goods cost considerably more than others and 
when exchange is much against the 


moment very 


at the 
United States, the cost of imported goods becomes almost 


prohibitive. 

A number of old time residents in Shanghai told me that 
more losses have been encountered by unwise consignment 
manufacturers than 
Millions 


of dollars worth of products have been shipped to Shanghai 


shipments to Shanghai by American 


had been suffered in any other port in the world 


by those who were tempted to make a try for that market 


on account of China’s immense population. There were, 


therefore, large quantities of goods which the Chinese did 


itl 


not want and did not have the money to pay for. These 


eventually went to the warehouses or “godowns” and after 


long storage were either dumped into the river or sold for 
a song. 
“Proceeding from Shanghai over the North China sea 
past the now Japanese island of Formosa, brings the trav- 
eler to H 
armed men who came aboard at the m« 
river as a guard employed by the 
the boat be 


the picturesque entrance to Hong Kong 


We were protected by a dozen 
uth of the Wangpoo 


ng Kong, China. 


Canadian Pacific railroad 


against pirates should disabled in any way. 
Going through 
harbor, we found that the city lies on a narrow shelf be- 
mountain which 
The 
of this mountain is built up with many residences and has 
an inclined cable making the ascent to the top. 

“Hong Kong belongs to the British and permits goods 
of all kinds to tariff. Many American 


products are found on sale, is tremendous com- 


tween the water level and a good sized 


rises a few blocks away from the water’s edge. side 


without 
but there 


come in 


petition particularly by English manufactured articles. 


Here I first encountered the present Buy British campaign. 
conducting a most effective advertising com- 


this slogan and I found the same advertising 


England is 
paign under 
in New Britain, Australia and wherever the English flag 
There are many things I might tell about Hong 
Kong did space permit, but must content myself with the 


bare statement that there are a number of American made 
office appliances carried in Hong Kong by strong repre- 
sentatives as well as in the other cities mentioned. 
Under the Stars and Stripes 

\t Manila, P. I., I found that quite appropriately Ameri- 
can products for the most part are on sale in greater 
volume than the products of any other country. In the 
modern quarters, Americans predominate. The Manila 
hotel lies quite near Pier No. 7 in the midst of beautiful 


view over the water from 
the large open dining room is most impressive. We have 
beautiful boulevards all 
wonderfully Manila 


number of excellent clubs as well as other first class ac- 


gardens of tropical plants. The 


laid out a great many miles of 
landscaped and very colorful. has a 


commodations for all who come. One must visit the old 
walled city of the 
Manila and other points of interest. 


plies and mechanical devices are well represented and have 


business sections in 


American office sup- 


Spaniards, the 


made important sales to the government and to the prin- 
cipal American The Philippine group 
contains some seven thousand islands on which 


business houses. 
six Or seven 
different languages are spoken. 
In the Land of the Kangaroo 
Leaving Manila, we proceeded to Sydney, a trip of six- 
(Turn to page 114, please) 
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British Market Offers Chance 
for U. &%. Limes British-Made 


By William Watson 
Glasgow, Scotland 


Patriotism Not to Be 
Confused with Necessity 
—Review of an Address 
by Mr. Watson Before 
the Annual Convention 
of American Export 
Executives, New York 
City, March 22 





MR. WATSON 


Note.—Jr. 


and also chairman of 


Watson ts head of a leading typewriter concern 
in Glasgow, the New Industries Home 
and Overseas Committee of the Scottish National Development 
Council. He came to tlis country on a flying trip of ten days 
or a fortnight to keep appointments with a number of American 
manufacturers. His presence in this country made it possible for 
Export Executives to 
ers. His 


interest. 


Mm* WATSON said it had been his privilege to repre 
sent several American manufacturers for many years 


in Scotland, and he believed that world conditions, coupled 


secure him as one of the convention speak- 


remarks were listened to with keen and sustained 


with the reversal of Great Britain’s international trading 


policy, must give American manufacturers cause for serious 
reflection. If and when it should become necessary for 
American houses to manufacture their highly specialized 
3ritish Empire, the British Isles 
would be for best location. Of the 


British Empire markets, those of Great Britain constitute 


commodities within the 
many reasons the 
the principal part. “Whatever preferential trading benefits 
the different units of the Empire may decide to grant each 
other, it is certain that Britain will receive at least as good 
treatment as any other unit and very possibly mucli better. 
twenty-five per cent 


So long as Britain demands only 


Empire manufacture for free importation it might be a 
slight advantage for United States manufacturers to pro- 
duce or assemble in Canada insofar as the markets of the 
British Isles are concerned. The content required in other 
parts of the Empire, however, is far greater than the figure 
demanded by Britain and it is practically certain that Great 
Britain will not permit the required standard of content to 
remain as low as twenty-five per cent, but it is believed it 
will be increased to fifty per cent or more.” 

The conditions which make it necessary for American 
manufacturers to fabricate their products in Britain for the 
British may be summed up in co-related 
factors, viz.: The pound, now off the gold standard, is 
worth less in terms of gold; the intensity of the Buy 


market three 


sritish movement results from the decreased value of the 
pound and from public understanding of the necessity for 
domestic protection, and finally, from the tariff duties in- 
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tended to protect home industries still further. When the 
pound was still worth $4.86 and there was no duty and no 
active Buy British movement, commodities could be pur- 
chased from America at a sterling price probably a good 
deal less than we could make the same ones in Britain in 
the comparatively small quantities called for. Suppose a 
commodity cost $60 f. o. b., New York, which meant, say, 
£12.10 laid down in London. Under present exchange rates 
the same $60 article would cost about £17.10 laid down in 
London without duty. If the duty remained as low as ten 
per cent and the exchange remained near its present level, 
the commodity would cost nearly £20, and should the duty 
be placed at twenty-five per cent, which is probable, the 
cost of the article would be prohibitive. Heretofore 
Britishers have been content to be buyers and sellers; now 
they have determined to be makers and sellers, hence the 
removal of one or all the three difficulties—depreciated 
exchange, the Buy British movement, and duties—would 
not obviate the advantage to Americans of having factories 
in Britain. With all the barriers up the sale of foreign- 
made goods becomes hazardous if not impossible. 

The forty million people of the British Isles are an im- 
portant consuming unit. Then, there is the immense popu- 
lation of the Empire apart from the British Isles, consum- 
ing food and clothing and using thousands of articles which 
can be produced within the Empire quite as well as outside 
it. 

Mr. Watson said that the business of the British Empire 
is going to be lost to foreign manufacturers one way or 
another, either by the foreign factory through granting the 
right of manufacture in Britain, or by stubbornly refusing 
to do so and as a result being driven out of the market 
Faced with these alternatives, it would seem preferable for 
American manufacturers to lose the business of the British 
Empire to a subsidiary company, paying revenue through 
royalties or otherwise to the parent company than to lose 
the business without any recompense whatever. 

“It has taken nearly a hundred years of free trade to 
convince the Britisher that he has made a mistake and it 
may take another hundred years to convince him that 
he should not buy British goods regardless of their intrinsic 
value. 

“The moment you can make a highly specialized com- 
modity in Great Britain and market British-made articles, 
you can, if you are first, derive all the benefits of this 
tremendous campaign and prosper because of it.” 

Mr. Watson said that in the last few months a number 
of German and Swiss manufacturers had stated that they 
would install American factory equipment when erecting 
plants in Britain. Mr. Watson suggested that, in view of 
the difficulty these overseas firms experience in exporting 
money from their respective countries, some arrangement 
might be made whereby continental firms could secure 
American plant equipment on deferred terms. 

Mr. Watson pointed out that in the normal trading year 
of 1929, the exports from the United States to Britain 
amounted to £195,979,919, but that during the depression 
vear of 1931, our exports to Britain dropped to £104,171,018, 
representing a trading decrease of approximately forty- 
seven per cent. He said that in the activities with which 
he is connected—entirely voluntary—they have the support 
of some of the most influential politicians in Britain, who 
realize the advantages both home and foreign manufac- 
turers would enjoy of a five-year plan which would guar- 
antee the principle of protection for that period to an entire 
industry as an inducement to manufacturers to invest the 
sums for laying down new plants for 


large necessary 


British production. 
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OUT OF THE RECORD 


In Sun-Kissed California 
W | ile we 


who live in sterner clime 


stoke the furnace until June, our « 
patriots wi reside upon Pacif 
shores pla ut f imes tl ea 
round and ba at w n healt! 

ing solar ra | | by the | 
trait heré \ e f wit 





ERNEST WALLACE “HITTING THE BALL” 
IN THE TONIC RAYS OF CALIFORNIA'S 
SUNSHINE 
lines were penned With apologies, 


it nec de d 
flannel 


ic Weave —polish l 


or gray or blue, 
scarves Of mative in 


And zo hatless the vear 


springlike hue, 


through, 


aske d Mr 


about his 


W allac ( 


to tell us something system 


of selling s ds As a manufacturers’ 
agent, he has been an outstanding suc 

cess on the Coast for the last sixteen 
vears He knows every dealer from 


Saskatchewan to Tia Juana and we 


wouldn’t be surprised if he knew som 
yf them in Alaska, t Mr. Wallac« 
claims that | hasn’t any system in 
selling, but he assures us that he is 
ne f those hard working salesmen 
who regard selling as a service and an 
bligation to do unt Friend Buyer 
what one would want done unto him- 
self if he wer the purchasing end 


ff the bargain. 

“My selling technique,” 
Wallace, “is simple 
It has little to d 
chology or with meeting old man Sales 
cking 


goal. I just have to be 


says Mr 
and old fashioned 


with sales psy 


Resistance and kn¢ him for a 


convinced that 


I am selling an article of merit and 
then I can and do go out and sell it 
to the other fellow If Friend Buyer 
has tl time, and [ try t save his 


time, we visit a while as friends do, 


for Iam happy to say that most of the 


buyers in my territory are my friends.” 


This isn’t sales psychology. Oh, 
no! But it is a fine and workable sys 
tem just the same, a system based on 


service, whose benefits ars 


Mr. Wallace 
but 


son of 


California, was born in Pennsy]l 


vania. He reached California by way 


of Denver and now wild horses can- 
not get him away from the Pacifi 
Coast except for a short visit every 
year or two. 

Mr. Wallace represents such well 
known lines as those of the Bates 
Manufacturing Company, the Koh-] 


Noor Pencil Company, Moore Push- 


Pin Company, Westcott Rule Com- 
pany and L. D. Van Valkenburgh 
His offices are at 356 South Broadway, 
Los Angeles, where he is happy to 


greet his friends whenever he isn’t on 
the road. He 
is that of 


ball in the 


says the accompanying 


‘Ernest Wallace hit 


‘Id fashions d Way 


picture 


ting the 
o 


Those English 


In “The Roycrofter” Elbert Hub- 


bard II quotes this from The Effi 
ciency Magazine, London 

“Here is a fact that needs to be 
rubbed in. We do not appreciate it 
as much as we ought to do—NOT 
ONE ENGLISH BANK FAILED 
IN THE LAST TWELVE 
MONTHS 

“In fact I think it is several years 
since we had a bank failure. The 


thought never occurs to us to be sus 


picious of an English bank 


“In America a bank check is likely 
to be returned to you marked, ‘No 
bank.’ 


“Every other country envies us our 
solid, unbreakable banks 

“God knows it is still hard enough 
to make but make it 


money once we 


and put it in the bank we know it is 


SAFE.” 
° 


Town Lots for Office Equipment 
A friend tells Office Appliances of a 


letter from an investment company 
which offers “choice city or suburban 
vacant property in exchange for office 
supplies.” The real estate concern 


lots are valued at $500 


states that the 


and up, and that the company is pre- 


pared to give deed and guaranty 
policy, property being clear of all in- 
cumbrance 

Our friend remarks, “Back to the 


days of barter and exchang« (And 
itis even so. No doubt some transac- 
tions by way of exchange will take 
place in every community. Services 


will be exchanged for supplies, furni- 
ture and other articles Perhaps 
somebody will offer to paint a coal 


man’s house for a winter’s supply of 
fuel Carpenter work will be ex- 
changed for commodities, and like 


ideas will find favor in a number of 
other ways Nor is this inconsistent 
with the coming of better times. 
Money is the medium through which 
trade operates. But temporary scar- 


city of the medium does not ban 


transactions which can be handled 
without it. 
Just a few years ago too many of us 


hitched our wagons to that lively team, 


Extravagance and Folly. And how we 


did go! But in a little while the team 
foundered and now we are obliged to 
plod all the way back with the sober 
nags, Economy and Common Sense. 
We should have harnessed Economy 
beside Extravagance and taken Com- 
mon Sense and Folly as a led team. 
We would have avoided much grief 


had we done so, for the art of living 
is not all one thing, but a judicious 
blending of opposites—many things 





HARRY 
representative for Co- 
lumbian Art Works, Oakville-American Pin Divi- 
sion and another manufacturer or two, and presi- 


HARRY SHORT GREETS SHORT 


Harry Short, middle west 


Northwest Travelers Club, shaking 
himself at the famous wishing well 
where he went to re 
cold—and did 


dent of the 

hands with 

at Hot Springs, Ark 
cuperate from a 
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balanced—a time to say no; a time to 


say yes; a time to hear bird songs in 


the dawn; a time to play; a time to 
delve; a time to study and a time to 
lay us down to refreshing sleep that 


comes from balanced forces wooing 
ration 


Miss Ames to Wed in June 


rest tor regene 


The engagement of Miss Dorothy 
Florence Ames of LaGrange, Ill, to 
Dallas Marvil, captain of the 1931 foot 
ball team of Northwestern University, 


] 


last month. The 
occur sometime in June 
Northwest- 


member of the 


was announced early 


wedding will 
Miss Ames, 
ern University 


Alpha 


a graduate of 
and a 
Chi 


Omega sorority, is the 


% 


DALLAS MARVIL, FOOTBALL STAR, AND 
DOROTHY FLORENCE AMES, HIS BRIDE-TO- 
BE 


daughter of Mr. and Mrs. Arthur R. 
Ames of LaGrange, of which town Mr. 
Ames was president for several years. 
He is president of The Ames Supply 
Company of Chicago, manufacturers 
of typewriter tools, parts and supplies. 

The bridegroom-to-be is celebrated 
as an all-round athlete and a master 
of football. 
on nearly all the published all-Amer- 


He was awarded a place 


ican teams selected by sport writers 


and coachés of leading universities. 
He comes from Laurel, Del., and is a 


Beta Theta Pi. Mr 


uate in 


Marvil will grad- 
June. 


Art Ames Takes to the Air 
A. R. Ames, president Ames Supply 


Company of Chicago, recently re- 


turned from a trip which included 


some of the principal 


Coast. 


Denver and 


cities on the Pacific Leaving 





ARTHUR AMES, 





OF THE AMES SUPPLY COMPANY, AND EARL WHITE, MANAGER 


OF THE AMES INTERESTS IN SAN FRANCISCO.—The two veterans of the typewriter 
industry are standing before one of the planes that wafted Mr. Ames from place to place 
during his recent trip to the Pacific Coast. 


Chicago about the middle of March, he 
first 
he visited with typewriter dealers and 


made his stop at Denver where 
his Denver representative, the J. S. 
Stahl operated by 


Santangelo. 


Company, Louis 


The next stop was San 


Francisco where his company main- 
tains a branch managed by Earl 
White. A week was necessary for his 


flew to Los 
forty-four 
idea that 
After four 
days of calling on the trade in that 


there. He 
hour 


activities 
Angeles in an and 
minutes, which refutes the 


large bodies move slowly. 


enterprising city he flew back to San 


Francisco. The Ames Supply Com- 


pany representative in Los Angeles 
is J. R. Winder who operates the 
Winder Platen Shop, 524 S. Spring 
street. From San Francisco Mr. Ames 


went north as far as Seattle where he 
visited the dealers and his agent R. B. 
Wells, 112% Marion street. There he 
had the 
several delightful days with his father 


opportunity of spending 
and mother, one a few years under 
eighty and the other a year over, both 
of whom were in excellent health. He 
furnished the dinner at a regular meet- 
ing of the Seattle Typewriter Dealers 
Association, at which Charles Gray- 
Elliott Fisher 
Company was the guest of honor and 


ston of Underwood 
principal speaker. 
* 


Mint Cafe 


The other day, after our frugal mid- 
day meal, washed down with a foam- 
ing stein of near beer, we returned to 
our desk, got ourselves in fine frame 
of mind about the weather, 'n’ every- 
Topping a stack of mail put 
there for our attention was an en- 
velope which enclosed a menu card of 
the Mint Cafe, Juarez, Chihuahua, Old 
Mexico. 

No marks on either envelope or en- 
closure identified the sender. Even a 
careful scrutiny of the full page wine 


thing. 


list for some ringed item afforded no 
clue. But the names and brands gave 
us a vague impression of acquaintance 
Probably 
But, 


What 


with the words long ago. 


in some previous incarnation. 


sender—what’s the big idea? 
have we done? 
- 
Apropos of Nothing in Particular 
One billion people “worship” many 
Another billion “worship” 
“one god in three 


gods. 
either one god or 
persons.” 

There is no literature more fascinat- 
ing than the history of man’s strange 
religious ideas through the ages. It 
is interesting to speculate upon what 
kind of place Old Earth would be 
if the than ten thousand 
flicting religious ideas were suddenly 


more con- 
dissipated and all people were to be- 
come honest and kind. Just honest 
and kind. 
o 
Cross Examine Your Ideas 

In his book, The Marks of an Edu- 
cated Man, A. E. Wiggam makes im- 
pressive comment upon making deci- 
sions upon impulse. We quote a pas- 
sage which will find lodgment in open 
minds. 

“A friend of mine, of this ‘hair trig- 
ger’ type (one who makes decisions 
upon impulse) adopted an unique plan. 
He found he was trying to carry out 
many of his impulses. 
When an idea of importance, one de- 


too passing 
manding action, struck him, he would 
write his idea out, lay it on his desk 
and assume that it was on the witness 
He would then subject it to a 
If it got 
through the ‘third degree’, he called 
the idea a good one, and adopted it for 
practical use.... By this simple 
process of cross-examining his ideas 


stand. 
merciless cross examination. 


and impulses, he became a very strong 
executive. An executive is simply a 
dreamer with a good balance wheel.” 











he 


CIPER LANDS 











Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 
fices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 
and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 
St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. 
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LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 

United States manufacturers traveling to London are cor 

dially invited to call upon Vincent Jackson at 22 St. An 

drew street, Holborn Circus, London EC 4. Mr. Jackson's 

association with the trade and /is contacts with its organ 


izations afford him information valuable to those desiring 
to cultivate the British market. 


London, April 5, 1932 or bars of notes can be quickly inserted. Here again I be- 

[ have just en some very interesting new office ap lieve this is the first machine paying out both coin and 
pliances. Thes nsisted of a range of coin and note han notes. 
dling machines, designed by Mr. C. L. Burdick (of Burdick The last of this range is a combined cash register and 
Inventions Syndicate, Ltd They are worth a short change giving machine. The magazine is charged with 
description “boxes” of notes and tubes of coin in a similar way. In 

The first of the range is a mixed coin sorter, that sorts operation, the counter assistant presses a key, or keys, for 
silver at the rate of £25 per minute, and copper at a similar the amount of the purchase and also a key for the amount 
speed [he coins drop into five tubes ready for insertion tendered A turn of the handle shows the amount of pur- 
into the wage paying and cash registers, detailed below chase, issues a ticket, showing amount (and, if desired, the 
Chis sorting into tubes is a special feature because coins assistant’s “key” initial), the correct change, and opens the 
can be easily stacked to facilitate counting if desired \] till drawer. If the exact amount of purchase is received, th« 
though no pric: yet settled, this appears to be a less ex tender key is not pressed. All sales are recorded on a con 
pensive machine than any others marketed in this country tinuous strip which together with dials showing the num- 

[Then there is an ingenious note folding machine Che ber of transactions per assistant, are under lock and key 
notes (41 or 10 are fed semi-automatic into the machine One imagines it would be a simple matter to fit an electric 
which can be hand or power operated. Notes are folded motor to actuate the mechanism instead of hand operating 
“concertina” fashion at the rate of 50 a minute, and in \ll these machines are considerable advances on existing 
serted automatically into a bar holding 50 notes—or, for ones on the market and are certainly very cleverly de- 
the cash register, the notes are inserted in a special “box.” signed. So much for new inventions 

Che machine automatically ensures every clip of the bar oo 
receiving a note that here again notes can be easily Tariffs are exercising the attention of the Office Appli 
counted by the number of bars. This machine will handle ance Trades Association I hear. A special sub-committee 
worn and crumpled as well as new notes, although the lat has been formed to watch tariffs generally and it has 
ter are easier to handk The folded notes measur already obtained the official recognition of the Board of 
134”x1'4", a convenient size for wages envelopes. This is Trade Presumably it will study existing tariffs, both 
the first practical machine I have seen or heard of for here and in other countries, in so far as they affect office 
folding note ippliances, with a view to bringing before government 

The bars of notes and tubes of coins can then be inserted fficials cases of inequality of treatment. The coming Im- 
into the Burdick cashier which is available as a wage pay perial Conference at Ottawa will be the first opportunity 
ing or change giving machine. An unusually planned key- of pressing for some adjustments with certain countries. 
board, similar to a cash register, enables notes and coin to As was expected, quite a number of American concerns 
be paid out simultaneously, the total capacity being £225 are commencing to manufacture over here In the course 
(approx This is made up by £176 notes, £47 silver, and f business I have had the pleasure of co-operating with 
£2.6.0. in copper \ bell rings in ample time when any several of your countrymen lately and have been struck 


coin tube is becoming exhausted and fresh tubes of coins with the number of business phrases, expressions and prac- 
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tices, that have different meanings in 
the two countries. One of these days 
an American friend and I are going to 


Anglo 


Dictionary for the mutual guidance of 


publish an \merican Business 


Americans and Englishmen! 
* * * 


Some of your readers may have 


come into contact with a gentleman 
well known to most of us over here 

Mr. Jan de Flines, 
Mr. de Flines was the president of the 
Dutch Office Trades As- 
sociation. He was also actively inter- 


Union of 


who has just died. 
Appliance 
ested in the International 
Office Appliance Trades Associations, 
being a past president of the Union. 
He visited most of our London exhibi- 


tions and many traders here have 
happy memories of his hospitality 
when visiting the Dutch shows. 

——- —~<@ - — - 


Hungarian Government Approves 
Rebuilt Typewriters 


The Hungarian government re- 
cently issued a note to governmental 
offices to the effect that typewriter 


dealers are importing used machines 
rebuild that 


these machines are giving satisfactory 


which they then and 





MR. VINCENT JACKSON 


London Correspondent, 
Office Appliances 


Educated Dagmar House School. 
Joined Royal Naval Air Service 1915. 
Served in France as Observer. Later 
obtained commission as Pilot of tor- 
pedo carrying aeroplanes attached to 
H. M. S. Argus. Joined Kenrick & 
Jefferson, Ltd., as Foreign Represen- 
tative after the War. Later trans- 
ferred to London sales staff. Has 
visited France, Belgium, India, Cey- 
lon and Burma on behalf of Kenrick 
& Jefferson. Hon. Secretary and 
Treasurer of the Office Appliances 
Trades Associations of Great Britain 
and Ireland from 1919 to 1925. On 
retirement, was made Life Hon. Mem- 
ber. Recently appointed Official Lec- 


27 


The “Zechas” are also sellers in the 
United States market, having agents 
here for the sale of tea and coffee 
grown on their own plantations, 

Mr. Zecha, Sr., was an occasional 
Mr. Zecha, Jr., 
now enroute with his wife, spent sev- 
eral years here and is a graduate of 
Iowa State College of Agriculture and 
Ames, Lowa. 


visitor in years past. 


Mechanical Arts at 
——_—<—_—_ 
French Representation for Elliott 
Addressers 
Distribution ‘of Elliott 
machines in France has been assigned 
to La Machine de Bureau Moderne A. 
A., 3 and 5 Rue de Metz, Paris. This 
company will continue the manu- 
facture of the “Vitadresse.” The ap- 
pointment was made by Harmond P. 
Elliott, president of the Elliott Ad- 
dressing Machine Company, while on 


addressing 


a recent European trip. 


<a 
Mr. Tollit Heads Fund 
Mr. Clifton Tollit was elected 


unanimously a trustee of the funds of 
the Board of Benevolence, an activity 
of The Stationers Association of the 
United Kingdom and Ireland. He suc- 
ceeds Mr. R. D. Mackay, who resigned 


service. Inasmuch as rebuilt machines 
are about fifty per cent less in price, 
the government as a measure of economy may purchase 
them in preference to the more expensive new machines.— 
E. R. B 
—— > 
Mr. Zecha of Java En Route to U. S. 

Mr. A. W. L. 
Snelpersdrukkerij, Soekaboemi, Java, and Mrs. Zecha are 
United States this 


Zecha, sales manager of Soekaboemische 


expected to arrive in the sometime 
month. 

The “Zecha” business is an 
and one of Java’s outstanding 
It was founded by Mr. Zecha’s father who is the executive 


These divi- 


institution in Soekaboemi 


commercial enterprises. 
head and chief manager of its several divisions. 
sions consist of complete lithographing, printing and bind- 
ing plants, book and newspaper publishing, commercial 
stationery retailing, office machines and supplies. In 
all divisions, some United States lines are repre- 


The company has long been agent for Parker pens. 
I . i i 


nearly 
sented. 














EAST 


INDIES 
It is used by the 


MOTOR TRUCK EMPLOYED IN THE DUTCH 

WHJCH ADVERTISES ROYAL TYPEWRITERS 

Industrieele Maatschappy Palembang, sub-dealers for the Royal 

of the Firma H. P. J. Steelink N. V., Royal representatives at 
Weltevreden 


turer for educational purposes. 


on account of ill health. 
cxvuinnttiiiammine 
Officers of German National Association 

The National Association of Office Appliance Manu- 
facturers, e. V., Berlin W 30, Bambergerstrasse 3, is known 
through the seventh International Office Appliance Ex- 
hibition in Berlin, 1931, a report of which appeared in this 
journal. One hundred thirty thousand visitors attended 
the show. 

At the last meeting of this organization, officers were 
elected as follows: President, Joachim Wussow of Europa 
Schreibmaschinen A. G., Berlin; manager, Kurt Romahn. 

Mr. Wussow was abroad for several years and under- 
stands international trade relations. As first president of 
the National Association of Office Equipment Manufac- 
turers, he will keep in touch with similar bodies in other 
lands. 

Kurt Romahn, for ten years manager of the National 
Association of Typewriter Dealers, was elected manager. 
E.R.B. 





—— ew 
Syndical Chamber Elects New Officers 

At the general assembly of the Chambre Syndicale de 
la Mecanographie, Paris, France, held on April 5 at the 
Maison des Centraux, 8 Rue Jean Goujon, G. Langlois was 
elected president in place of Rene Kahn, resigned. P. 
Vidrovitch was elected treasurer, replacing J. L. Philippe, 
resigned, and J. L. Philippe was elected archivist, replacing 
G. Langlois, who was made president. 

The Bureau is, therefore, officered as 
President, G. Langlois; vice-presidents, E. Badel and R. 
Feigel; secretary general, A. Spatz; treasurer, P. Vidro- 


now follows: 


vitch; archivist, J. L. Philippe. 


en 
Soviet Proposes Making Pencil Slats 
In conjunction with the development of forest products 
in the Lake Baikal region, the soviet government expects 
to produce pencil slats, according to Russian Economic 
Notes, issued by the United States Department of Com- 
merce. 








hn 


European Import Restrictions 

difficulties in 
not the 
The latest event—the cutting off of English cur- 
| Id standard 


Since the great war such formidable im- 


port restrictions have been known until present 


time 
has disturbed not only the 


Nearly all 


rency trom the gt 


whole trade 


money markets, but the situation 

European countries have now issued or are preparing 
emergency law resultir in a kind of merchandise war. 
Naturally this influences United States exports and im- 
ports his disturbance affects the entire office equip- 
ment business. Statistics show a great decline in the sale 

f new equipment. For a year or so, state and municipal 

fhcials as well as business executives, have waited for 
better times before replacing or renewing their office 
equipment Everything is cut down as far as possible 
[wenty-five countries have issued emergency laws to con 
t foreign payments and seventeen of these are in the 
European territory. Other countries will follow from day 
to day. All are now calculating on export and import bal- 
unces. Sixteen countries have abolished the gold standard 
ind twelve have put their currency below the gold stand- 
ird, including Great Britain. Objections are especially 
made to the importation of manufactured goods, under 
which office machines and equipment are classified. 

About fifty per cent of the manufacturing capacity of 
Ge ny is at work and this is true of nearly all the other 
countries excepting France and Belgium. Such a condi- 
tion necessarily implies a very great reduction of buying 
power. Last year’s sales of office machines and equipment 
were low as compared with 1929, but 1931 shows the lowest 
importations for a long time 

he non-stabilization of trade agreements makes it diff 
cult to invest money for advertising in foreign countries. 
Some of the advertisements principally noted in European 

pe are Remington typewriter and Kardex record files. 
These advertisements are accompanied by appropriate 
cuts. —E, R. B. 
———— 


Some German Import and Export Figures 
lhe 


lished figures 


German Official Bureau of Statistics has just pub 
for 1931 a decrease in the exports 


f typewriters and calculating machines. In 


showing 
ind imports 


are some other inter- 
returned 


connection with these figures, there 


esting tacts Among these are figures showing 


goods In the 
1930, namely 9,580, there are included 957 typewriters as re- 


main figures of imports of typewriters for 


turned goods. 

In 1931 in the principal figure of exports, namely 10,668 
typewriters, are included 1,725 typewriters as returned 
goods Chis means that German typewriters formerly ex 
ported have come back on account of non-payment by cus 
tomers. In 1931 there were 118 typewriters mentioned as 
returned goods, the export figure being 56,401 machines 
igainst 326 typewriters exported to the United States. A 
percentage of typewriters and calculators sent to toreign 
buyers came back not paid for [his shows an ill condi- 
tion in world trad E. R. B 


oe — 
Capitalization Added to the Arabic Alphabet 


The United States Department of Commerce reports 
that capital letters have been added to the Arabic alphabet 
They made the rst appearance late last year in the 
newspaper, “Al Ittihad,” Cairo, Egypt. The device indicat- 
ing a capital letter is simple, consisting of a triangle witl 


a loop at the top. This is placed over the ordinary lower 
yr the typewriter, 


key. The 


this character can be 


newspaper introducing this in- 


novation used it only on hand drawn letters for display 
heads. Ultimately it is expected that the new character 
will be made available on composing machines like the 
Monotype or Linotype; and also in “foundry” type for 
hand set matter 





APPLIANCES 


OFFICE 


Remington Rand Exchanges Some Patents with 
German House 

With business of the respective 

countries as well as that of the two companies concerned, 

arrangement in the 

Weilwerke 


] 


a view to stimulating the 


Remington Rand, Inc., has made an 


nature of a reciprocal technical contract with 


makers of standard and portable typewriters and account- 


Germany, under wl certain 


products and patents of each c 


machines, Frankfort, 


ing 
mpany become available to 


\. Zellers, vice-president 


Division 


the other. This, declares John 


and general manager of Remington Typewritet 


Remington Rand, Inc., is in harmony with the modern 


trend toward international cooperation in manufacturing 


also 


he says, 
but 


the 


and commerce Remington Rand have taken, 


financial interest in the German c: 
that 


will remain and their line of products 


a certain mpany, 


the management has so successfully carried on 


business in the past, 
license arrangement with Rem- 


will be increased under thx 


expand their markets in Ger- 


ington Rand, thus helping t 
many and contiguous countries. 


“The Rand,” 


Mr. Zellers, “will include technical assistance given by the 


benefits accruing to Remington continued 


engineers and managers of the German plant and in time 


its products in the United States will be augmented by 


originat d in Germany. 


effort 


certain additions which will have 


\ certain paralleling and duplication of will be 
avoided 


a 
Fair Adds to German Prosperity 


that 
German 


It is understood the Leipzig Fair has done much 


to develop which is said to be 


and U. K 


Germany and sent 


export trade 


marching ahead along with the U. S. A export 

trade. Many goods are manufactured in 

s not known 
1. 


sometim 


to all countries of the globe, but ar« 


even to well-informed business circles at home. They are 
only to be seen at the Leipzig fair, where foreign buyers 
come to inspect them. In paper goods and office appli- 
ances, about one thousand manufacturers showed their 
products in Stentzlers Hof, Grosser Reiter, Jaegerhof. It 
is said that the Leipzig fair is without a competitor. Dur- 


United States G established a 


special information office —E.R.B. 


ing the fair, the vernment 


—_—_~——_ 

Simpson Sales Manager for Eaton Paper 
Alexander Simpson, vice-president, has been appointed 
director of sales of the 


Eaton, Crane & Pike ( 


this department in addition to his present duties as mer- 


Eaton Paper Company (formerly 


ompany) assuming the duties of 


chandising director on March 12. Mr. Simpson will be as- 


1] 
Paul E 


director. 


Burbank, re- 
This 


segregation of 


sisted in his merchandising work by 


cently appointed assistant merchandising 


combination of duties has resulted from th« 


the Crane business from the Eaton business and the con- 


sequent simplification of organization and lines of mer- 


chandise. 


Mr. Simpson has been with the company since 1925 and 


is a member of the board of directors 


Colonel R. E. Kimball, who was formerly sales director. 


y 
Eaton P: 


has severed his connection with the iper Company 


and will enter another line of business. 
—_——<>_____ 
Old Home of Webster Company Destroyed by Fire 
The old F. S. Webster headquarters at 338 Congress 


street, Boston, Mass., were gutted by fire a short time ago. 


The fire was so active that all the downtown fire fighting 
apparatus was called out 
The the F. S 


building had expired the first 


the old 
of the year and everything 


lease of Webster Company on 


had been moved out about two months ag 
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Office Specialty Market Hardly Touched in 
El Salvador 


By Russell Raymond Voorhees 


El Salvador, the smallest republic in Central America 
in point of area and yet the one with the largest popula- 
tion per square mile, is the most progressive and modern 
of the six Central American republics. The capital city, 
San Salvador, which is also the largest city, has fine paved 

















ONE OF THE STREETS OF SAN SALVADOR SHOWING MODERN 

PAVING AND OTHER UP-TO-DATE CHARACTERISTICS OF THE 
CITY 

streets and public buildings that are echoes of the spirit 

of the people. Progress is the watchword of El Salvador. 

In this picture, then, it is not strange that we find a well 
developed office appliance market. The E. E. Huber Hon- 
duras Company, which operates in the sister republic of 
Honduras, has its main office in El Salvador, it being locat- 
ed in the capital city, San Salvador, and being known as 
E. E. Huber & Co. Although this firm act as manufac- 
turers agents and handle quite a line, they specialize in 
office equipment and supplies and so have been able to 
make quite a dent in the market in El Salvador and es- 
pecially in San Salvador, where the bulk of the business 
is located. G. J. Huber, one of the members of the firm, 
is in charge of the San Salvador office and gives the office 
appliance end of the business his strict personal attention. 

With one exception, that of an English duplicator, 
every item handled is of American manufacture, which 
shows to what extent the saturation of the office appliance 
field has been accomplished by American firms. 

“As a rule the offices in San Salvador are not ma- 
chinized,” says G. J. Huber in discussing the sales situation 
in his country. “Yet despite this we have placed quite a 
volume of the various machines that we sell. The larger 
offices are fairly well sold on the more useful and better 
known machines, but when it is remembered that the pro- 
portion of small offices is much greater than that of the 
large offices, it can be seen that even in El Salvador we 
have somewhat of a virgin field. 

“One thing that retards the sale of office equipment in 
these Central American countries is the fact that business 
is not pitched half so high down here as it is in the States. 
There is not that daily rush with its accompanying daily 
scramble for the saving of a minute here and a minute 
there. Personally I still believe that a machinized office is 
a need here just as in the States but without that push 
behind it is not so evident. Thus with the larger offices 
fairly well sold we are concentrating on the smaller offices, 
trying to show them that they, too, need the same things 
that are needed in the larger offices. It may, perhaps, be a 
smaller model that they will buy, but it will be a model 
just the same, 
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“In the cash register field less has possibly been done 
than in some other lines. We handle an internationally 
known line of cash registers and have placed a consider- 
able quantity of them, but not to the extent one would ex- 
pect. The reason for this is just as I have said in con- 
nection with the sale of office appliances. Business here 
is not so highly pitched, which means that there is not 
the urge to adopt modern methods. The cash till still 
serves very well for many storekeepers. What we must 
try to do is to show them that the till isn’t the thing to use 
in these modern days. That takes time and education. 
It is interesting, however, to note that the bulk of our cash 
register business so far has been done on the higher priced 
machines, which fact indicates that once we convince a 
man of the necessity of a cash register he doesn’t let a 
few dollars stand in the way of his getting the best that 
the world affords for his purpose. 

“The specialty business, which forms quite a part of 
the general business in the States, is practically unknown 
down here. There are two reasons for it. In the first 
place, we would have to have special men to look after 
this business and that is something that we do not care 
to go into, certainly at this time. Frequently it is some- 
what difficult to get the right men for selling in Central 
America and so the fewer different lines we have the bet- 
ter satisfied we are. Specialties would take other men 
than those we have. The second reason why we leave this 
part of the office appliances field alone is that the buying 
capacity of the people here is limited, much more so than 
in the States. If we handled specialties, which would be 
much cheaper priced than the larger machines on which 
we concentrate, the incentive would be to buy the spe- 
cialty and once bought the business man would feel that 
he couldn’t afford the more necessary piece of office equip- 
ment. We might even be able to merchandise him a spe- 
cialty from time to time when actually he should be buying 
a needed piece of office equipment and making payments 
on it instead. And so we do not bother with specialties, 
prefering to center our time and attention on the bigger 
and certainly the more useful lines.” 

With business more modernly developed than in the 
other Central American republics it is not unusual that the 
bulk of the business is done on strictly modern lines. The 
so-called club plan, which is very popular in Honduras as 
well as in other Central American countries, is not seen 
in El Salvador. A considerable part of the business is 
done on a cash basis, the customer getting the advantage 
of the cash discount. In other instances, regular time pay- 
ments are resorted to as in the States. In the case of 
typewriters, the time payments are allowed to run no 
more than six months and if the customer cannot agree 
to meet such payments, he is urged to buy and is sold a 
second-hand machine, which, it is believed, is better suited, 
financially, to his needs at the time. 

Mistakes that are sometimes made by American firms in 
handling the Central American business were recently 
made evident by the visits of a representative of one of 
the large office equipment manufacturers. This man, a 
good salesman, possibly, in the States visited El Salvador 
and other Central American countries without any special 
qualifications for his work. He couldn’t speak a word of 
Spanish and further than that, knew nothing of the char- 
acteristics of the people. Naturally a man of this type 
could be of no real benefit to his company, although he 
sent home lengthy reports of conditions. Generally 
speaking, his reports were about as far from the real 
situation as black is from white. Yet one large American 
company with an international reputation and one well 
worth guarding, is likely using his reports as a basis for 
future activity in Central America. Such reports work an 
injustice to both the company and the country. 
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Two New Myrtle Desk Numbers added uniformity of composition throughout by means of 

Che Myrtle Desk ¢ mpany of His h Point, N exe offers a susp¢ nded abrasive dispersed € venly throughout the black 
two new executive desks. one in the No. 4000 combinatio: plate glass, resulting in a velvety surface that lasts as long 
walnut and the other in the No. 3800 Queen Anne series it as the board itself. It cannot get slick Che company 
5 states that an experimental test equivalent to one hundred 


years’ wear left the Seloc glass blackboard as good as new. 
ponent 
Wilson-Jones Introduces a Line of Zipper 
Ring Books 


The Wilson-Jones Company, 3300 Franklin boulevard, 


Chicago, Ll, is marketing a new combination ring book 
and carrying case with zipper fastening Che fastener is 


cated all around the three open edges permitting flat 
pening of the book. An exclusive Wilson-Jones feature 
is a patented protector strip of thin spring steel which is 
inged between the rings and the outside cover. This 
« 396IF prevents the rings from disfiguring the book with a bump 
(yp 34160 







Cw covers No. 37314 of brown Whirlgrain genuine 


QUEENE ANNE IS THE DESIGNATION OF THIS NEW MYRTLE 
DESK OF THE 3800 SERIES IN MAHOGANY AND WALNUT VENEER 





mahogany and walnut veneer Both of these numbers 
exemplify quality and value heretofore available only in the 
tits est ed ( savs the Myrtle Desk ( mpany, W 
ive that « intaw< t ces in basic mate i 
is beer to p u th appearance and intri 
c value 
The 4000 f nuit t, all exposed surfac« 
Dew i I i ( watt el ers \ t} p sts a 
il l feet I nut 
Che N 3800 series is after the Queen Anne style and is 
ade i mbination walnut or mahogany. Simplicity and 
went - iracterize this line. There is a recesseg rHE NEW WILSON.JONES ZIPPER RING BOOK.—Inside the 
nter ‘ . aped top, and the desk has colonial front cover is a pocket for holding loose papers and a smaller 


pocket for lentification card 


leather and No. 37414 brown porcupine grain artificial 


eathe ire carrie< In Stock Both covers are made for 
844x111 inch sheets and equipped with standard metal parts 
with one inch rings. On. the inside front cover is a handy 
pocket ! loose papers ndt tes 

On special order the new zipper ring book can be made 


in any size and can be equipped with “Sectioniter” metal 


a oe — 
Downey Portable Coin Counting Machine 


’ 1 


The C. L. Downey Company, 941-47 Clark street, Cin 





cinnati, Ohio, has begun the manufacture of a portable coin 


NEW GENUINE WALNUT COMBINATION EXECUTIVE DESK (4000 counting machine which counts and wraps pennies, nickels, 
SERIES) BY MYRTLE dimes, quarters or halves, at a speed of 1,500 coins per 
‘ - ° 
bras ardw f appropriate desigt [he company states minute The adjustment for cans of any dengMination 1S 
that in these new numbers they have not departed fr made in a moment. Each macl inne is prawtded with wrap- 
their established price range ping stems, which feed into Tabuldr wrappers The 
peonnaintongliin achine weighs 13% pounds when mounted on its base- 
A New Type of Glass Blackboard board; a carrying case can be secured for the use of 

Che New York Silicate Book Slate Company, 20-24 Vesey llectors 
treet, New York City, have perfected what they designat« [The specifications for this machine include Quickly 
as the Seloc glass blackboard, a new product which they detachable tray, with capacity of 500 small coins; quickly 
declat wing to its peculiar composition, can never wear detachable hopper, with capacity of 100 small coins; meter 
SI t! Many claim that black plate glass is the ideal reading up to 99,999 and repeating automatically; hardened 
substance for a blackboard l the advantages of this steel thickness gauge with micrometer adjustment; har- 
product, the New York Silicate Book Slate Company has dened width gauge with vernier readings for the various 
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; 


denominations; feed roller of abrasive proof material with 


adjustable stop to 


] ] 


moulded t size for each denomination; 


self closing oil 


Bakelite, exact 


bronze bearings with cups on main bear- 
star wheel 
and heat 


steel; all parts are interchangeable, being made from dupli- 


ings; helical drive gears, raceway, all gauges, 


counting gear made from high quality treated 


cating fixtures. Each machine is equipped with coin tray, 


five packaging stems and table clamp with crimper arm to 
lower end of the tubular wrapper. 

onncamiiipainenits 
Two Interesting Oxford Devices 


herewith, one is 


close the 


two illustrations shown known 


as the Oxford File 


Of the 


a 3x5 card index 


Pak which consists of 





AT THE LEFT IS THE NEW OXFORD FILE-PAK AND AT THE RIGHT 
Is THE OXFORD SLIDING DRAWER STORAGE FILE 


in a durable pocket-size red fibre container for the use of 
salesmen, collectors, students and others. The red fibre 
case is tastefully printed in Oxford blue. The bellows 
front construction permits the contents to fan out for easy 
reference Closure is quickly and securely accomplished 
without strings or fasteners. This device comes complete 
with sixty 3x5 index cards and a set of twenty division 
A-Z guides mad f high grade buff bristol These File- 
Paks are put up twelve in an attractive counter box wit! 


ver containing two color display sig 


stand-up hinged « 
Oxford File-P 


The other illustration shows the improved Oxford sliding 


aks list at twenty-five cents each. 


drawer storage file which was described on page 94 of the 
April issuc 
——— 
Robot Check Signer 


N. ¥ . has brought out 


The Todd Company, Rochester, 
, 


ts new “Blue Streak” check signer to relieve executives 
f the tedium of signing checks, safeguarding the opera- 
tion to assure control of the machine's us« 

Impressions are made through inked ribbons, affordiny 





CHECK SIGNER 


TODD “BLUE STREAK” 


seven combinations of signature and background color. 


The background may be of the conventional type, or em- 


body the user’s trade mark or other design. The machine 


take up wear; wrapper stems made of 
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is turnished for operation on a stand or with a special 
base for use on a desk. The stand has shelves affording 
ample working space, and is mounted on casters so it can 
be wheeled easily to a vault. 

Checks are fed the 
after impression delivered to a 
at the The machine signs 3,000 or 
more checks per hour. 


an operator, and 
tray 


into machine by 


re ceiving the are 
rear of the machine. 
A meter records each impression. 
Two keys secure the machine; one controls its operation, 
and the other affords access to the working parts. 
—->»>-——~- 
New Hotchkiss Machine 
The Hotchkiss Sales Company of Norwalk, Conn., man- 
ufacturers of paper stapling machines, offer a new stapling 
device known as the H54. It is a handsome tool, light, trim 
and thin, and is available in a variety of color finishes. It 
is easily operable and positive in its action. It is suitable 
for home and office. 
——— 
Book for Holding Stamps in Sheet Form 
The Polar 


offers a new book designed to hold stamps in sheet form. 


Manufacturing Company of Philadelphia 
It is declared that the new device offers a practical method 
of keeping parcel post stamps in a safe place and saves 


The book is 


substantially bound, containing eighteen pages with tab 


time in finding the denomination wanted. 














THE 


POLAR STAMP HOLDING BOOK 
INDEXED FOR THE VARIOUS 
DENOMINATIONS 


indexes for finding various denominations of stamps from 
one cent to five dollars. Between each index page are two 


waxed paper pages. These books are made in two sizes, 


one for holding stamps in full size sheets of one hundred 
other for half size sheets of fifty. 
~- ~<a — 
Instantaneous Type Cleaner 


“G’ Wink” is the apt trade mark or name of a new type 


and the 


cleaner recently brought out by the Nuproducts Company, 
ll West Forty-second street, New York City. It is 


de- 
clared that this liquid cleans type and platen “in a wink;” 
that it neither stains nor injures fabrics, metal or hands; 
that it dries instantly when applied; will not burn, frees 
gummed typebars. 

After four months try-out in New York City, the manu- 


he 


facturers are going after country-wide distribution. T 
marketing plan successfully carried out in New York will 


now be applied to the entire country. Any consumer in- 
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quiries aré turned over to dealers, who are requested to 


stock the product, which is efficient, but not expensive. 


“G’ Wink” comes in an opaque white bottle, hermetically 
special bakelite 
A brush 


Company also 


sealed with a cap guaranteed not to per 


mit evaporation. is built in the cap 


Nuproducts 


cleaner tor the 


makes a non-inflammable 


Che 


oduct 


printing trades American Type 


this latter pr 


| ' ] 


Founders distribut« 


> 


New and Unusual Calendar Lines 
ompany of Joliet, IIL, 
1916, is offering to the 


The Jolhet Calendar ( 


organized in 


a corporation 


trade some useful 


calendars prepared in rather unusual and convenient form 
The line includes an executive’s memorandum calendar 
several executive’s desk pads and wall calendars 

Che executive’s memorandum pad is mounted on a 
twenty-tw gauge modernistic steel permanent base 


equipped with four mushroom bumpers. The paper in the 


h is marbled at the edges, is sixteen-pound bond 
desk No l, 3Yex4\e, 
No. 2 of like dimensions which 


> , 
3, the 


pad, whi 
! executive pads are 
which folds over to the rear; 
and No 


e left, jumbo size calendar, 354x6 


used. The pads are of an 


Sixteen-pound bond 


paper is 





EXECUTIVE'S DESK CALENDAR WITH MODERNISTIC BASE 
AND MARBLED EDGE PAD 

even solid red on the sides There are no blemishes or 
dark or light spots, the red edges being perfectly uniform. 

[The wall calendars are made of heavy fibre board in 
green, bordered with white and imprinted at the top with 
the words “Today Is.” Below is a large size pad, a sheet 
for a day [his comes in several sizes. 

All the pads are wrapped in waxine paper so that they 
may be clearly seen by the purchaser before the wrapper 
is removed This eliminates tying pads with string. The 


calendars are most attractively packaged, being enclosed 


in yellow cartons with ornamental borders and imprinted 


ontents. They are of such an appearance as to make 


a handsome display on the stationer’s shelves 

The printing is done on the letter press. The company 
has invented its own machinery for the collation of pads 
It produces annually many special daily date pads not 
shown in their regular line for customers who use them 
as advertisements 

Although The Joliet Calendar Company is relatively new 
in the dealer field, it is backed by a number of years’ ex- 
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perience. Heretofore, until recently, the company’s clients 
insurance 
field 


been con- 


offices of 
} 


have been banking institutions, home 


companies and lines in the general merchandising 


Their advertising orders for the most part have 





EXECUTIVE 
STANDARD SIZE CALENDARS 


CELLOPHANE PACKED FILLERS FOR AND OTHER 


siderable, the company having served some of the largest 

national institutions in the country. 

Joliet, making it, 

United States. The 
manu- 


time to 


There are five calendar companies in 
it is said, the calendar center of the 
Joliet 


factured for its colleagues, producing highly 


Calendar Company has from time 
specialized 
lines for which they are well equipped. 

The personnel is composed for the most part of stock- 
holders who have been connected with the organization for 
fifteen years. They are well and thoroughly versed in the 
production of daily date calendar pads. Inquiries come 
from all over the United States for many complicated cata- 
logues and booklets, requiring expert collation. Because 
of their equipment and experience, the company is able to 


make attractive quotations. 
—— 
“Cellugraf” Signals, a New Graffco Line 
“Cellugraf” signals for visible record systems have been 
the George B. Graff Company, Cambridge, 
( sraftce ) 


announced by 
Mass., 
patch, etc. 


manufacturers of metal signals, Press-a- 
The new signals are said to be different from others for 
the 


that an inner spring permits instant application to or re- 


purpose in that they are made of celluloid so designed 


moval from the visible form yet holds them securely in 





“CELLUGRAF” 
VISIBLE RECORDS 


SIGNALS FOR 


They may be easily slid along the edge of the form 
the 


plac e. 


for progressive signaling without marring form or 


catching on adjoining records. 


“Cellugraf” signals were perfected after two and one 


half years of experimentation. They are now available in 
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two styles. Series 80 are transparent, permitting 100 per 
cent visibility, while Series 90 are made of opaque celluloid 
which affords writing surface for special notations without 
the necessity of marking the record itself. The transparent 
signals are available in six colors and the opaque ones in 
four colors, and two sizes 


EO 
“Taking the Backache Out of Filing” 


The Shaw-Walker Company, Muskegon, Mich., is intro- 
“Free Coasting File,” 
notable for its new ease of filing, greater “life expectancy,” 
other 


1 


ducing through its dealers the 
improve- 
slogan, to “Take the 
\ pull of not 
one-half pounds starts the fully loaded 
full extent. By 
is from four to twelve times easier 


increased available filing capacity, and 


ments. The file is identified by the 


Backache Out of the Filing Department.” 


more than one and 


drawer forward and coasts it out to its 


actual test the 
in operation than afforded formerly by first grade files. 


draws r 


Other tests have shown that this lack of friction provides 


an amazing “life expectancy.” The tests demonstrate that 
the new files can be counted upon to stand up for 100 
years of constant use in a business office. 


The Free Coasting f le retains the case depth of previous 


Shaw-Walker files, but affords greater filing capacity, every 





SHAW-WALKER ‘‘FREE COASTING FILE” 


The design permits full with- 
material 


inch of which is available. 


drawal of the drawers from the cabinet; even 


filed at the extreme back of the drawer is perfectly acces- 
The of the well known “Built Like a 
Skyscraper” spot-welded construction, with additional re- 


sible. new files are 


inforcement. The hardware is of cast bronze, heavily lac- 
quered., 

The drawers are equipped with drawer catches to elimi- 
nate rebound, with automatic “either hand” finger latches, 
and with stops and live rubber bumpers to relieve the shock 
and deaden the sound of opening and closing 

The “Free Coasting” files are ready in both letter and 
legal sizes; in three, four and five drawer heights; and in 
green, mahogany or walnut finishes. 

—— 


A New Posture Chair 


A new chair, having interesting and valuable 


features, has just been brought out by The Sikes Com- 
Philadelphia. It is known as the Sikes “SM” 
The back rest, back supports and seat are 


posture 


pany of 


posture chair. 
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so devised as to accommodate themselves automatically 


to any position the sitter takes. Comfort is assured in 
this way, whether one is sitting upright or leaning back. 


All of the principal adjustments can be made by hand as 





THE RECENTLY ANNOUNCED SIKES POSTURE CHAIR 


one sits in the chair. These adjustments are accomplished 
in less than half a minute. 

This chair with upholstered seat and back can be pur- 
chased at the same price as a similar chair with wood seat 
and back. 

Dealers are invited to correspond with The Sikes Com- 
pany, Twenty-third and Passyunk avenue, Philadelphia. 

The features of this chair are described in a sixteen page 
brochure illustrating every part and adjustment and show 
ing the different types of posture chairs made under the 
new specifications. The line includes posture chairs for 
men as well as for women, according to the occupation of 
the 
shown. 


user. Pictures of several important installations are 


——_.g———— 
New Model F & E Checkwriter 
The “Lightning” is a new checkwriter announced by the 


Hedman Manufacturing Company of Chicago, Ill. It has 





THE NEW “LIGHTNING” CHECK PROTECTOR 


a flexible keyboard so designed as to eliminate possible 
error, tediousness and loss of time in setting up amounts. 
(Turn to page 53, please) 
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REPORT OF IMPORTANT EVENTS AND ACCOUNT OF NOTEWORTHY ACTIV- 





ITIES FOR THE MONTH IN 


EVERY DIVISION OF THE INDUSTRY 








ano 
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Globe-Wernicke Head Asks Reorganization 


On April 17 ( Yeiser, Ir.. president of The Globs 
Wert ‘ mpany f Cincinnati, sent to the holders of 
sevel per ent ¢ n ertible coupon notes, $6.00 preferred 
tock and « n stock of the mpany, a letter asking a 
voluntary reorganization of e concern. Mr. Yeiser said 
he is a large holder of the common stock and so far as lh 
knows the la st Ider of the notes and that he intends 
in the reorganization plan to be of material financial 


Mr. Yeiser’s letter continues, as quoted in 


e Chicag rribune, April 19 
“With no furtl decline in business since Jan. 1,” 
the letter say t is our judgment that inventory value: 
hould be fu er drastically reduced It has also been 
necessary to modify our views as to the amount of busi 
ness probably obtainable during 1932. I believe it is ap 
parent that tl mpany is idle plant capacity whicl 
puts an overhead burden upon reduced volume, which 
idds to u p bl s 
Unde " t e condition l ive come to the cor 
lusior at tal structure of the company is sucl 
that it nt nger be carried in its present form and 
t 1 t that a voluntary reorganization in which 
the holder: f the 7 per cent «¢ nvertible coupon notes, 
the pref tockholders, and the common stockholders 
ill pa ut ght be the salvation of the noteholders 
and the mear f preserving some equity for the present 
pret ! on st kholders 
‘It should be possible to handle a voluntary reorganiza 
tion at a minimut fexpense. I would like suggest that 
in order to enable us to work constructively and to accom 
plish the nization as quickly as possible with th 
least possible expense, that three separate committees 
f three men each be formed We have reque sted the 
First itional bank of Cincinnati to act as depositary for 
‘ ‘ ‘ tec wher ed ° 
_— 
Watson Answers Government Charges 
Che International Business Machines Corporation issu 
for re As 9:45 A. M. March 30, a letter to the « 
pany's sto s whi refers to the statement of the 
Department of Justice on Ma 26 that it had commencs 
suit against his company and others alleging violation of 
the anti-trust laws. In his letter, Mr. Watson said in part 
Fy the itement released by the Department of 
Justice it w that the suit is based on the allega 
tion that the tent licensit if ement made by this con 


= 


Rand ¢ contains invalid 


agreements alleged to have been made for the purpose of 


pany with the Remington ompany 


agreements 
The 


of eliminat- 


eliminating competition. Whether or not sucl 


are valid is a matter for the courts to determine. 


statement that they were made for the purposs 


ing competition is not true. 
‘The Department of Justice release contains further 
statements that this company’s contracts for the lease of 


its accounting machines contain unlawful restrictions, and 
the United States Public 
Printer the Attorney General has rendered an opinion de- 
that the the 


unenforceable. 


that upon complaint made by 


claring restrictions contained in agreement 


are 
agreements with 


‘This company has a number of such 


the 


Government Departments which have been approved 
by the solicitors of such departments who are, we believe, 
officers of the Department of Justice. We have been mak- 


ing such agreements with the Government for many years 


“About three years ago a complaint was made to the 


Federal Trade Commission, presumably by the Public 
Printet \fter a hearing the Commission promptly dis 
missed the complaint. We believe the United States 


the 
is no sufficient basis for this suit 
tl e 


effect upon the earnings of tl 


Courts will take same course with these complaints, and 


that there 


“Even if we should lose suit, in our opinion it will 


have no ultimate is company 


“We 


adding 


are constantly improving our present machines and 


new machines, and we anticipate increased revenuc 
therefrom.’ 


oe _ 


Remington Rand Is Sales Outlet for New Products 


H. Rand, Jr., president of Remington Rand, Inc., 
at his 


the 


Jame 5 


has announced tl has completed working 
Electric 


subsidiary of 


company 


arrangements with \utomatic Company of 
the Asso- 
ciated Telephone & Telegraph Company, whereby Reming- 
the 


products }j 


Chicago, a leading manufacturing 


ton Rand will be exclusive selling outlet for the new 


machine intly manufactured, combin 


usiNness 


ng the work of bookkeeping and accounting machines with 
what are declared to be new and revolutionary electrical 
devices Che companies are not associated financially 


It is stated that as a first step Remington Rand, Inc., will 
shortly take over the direction and marketing of the prod 
ucts of an important subsidiary of the Automatic Electri 


Company, known as Central Records, Inc., which has pro- 
duced a new remote control system and is developing it 
in conjunction with the Powers tabulating equipment, com- 
prising an integral part of the system. The Powers Tabu 
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Division of Remington Rand, under the 
Russell, general manager, will control 
The fact that the system, 


Kaufmann 


lating Machine 
direction of H. R 
the marketing of the system 
has been adopted by the 


Pittsburgh 


after exhaustive test, 
Department Stores, Inc., of presages its wide 
acceptance in the merchandising field 


It is said that the new machines will embody advanced 


constructive ideas and perform functions never before 
achieved by machines 

Central 

trolled 

stated that the new arrangement will be 

Remington Rand sales development in England be- 

ing conducted through the Asso 


ciated General Telephone group, and on the Continent by 


Records, Inc., has perfected an electrically con- 
I . 


accounting system for department stores. It is 


world wide in its 


Sci ype > 


Liverpool factory of the 


the Antwerp plants of the same organization 


The Central Records machine is a remarkable invention 


which simplifies department store sales recording and ac 


counting. The machine takes care of all the various opera- 


tions connected with department store sales accounting 
and billing by electro-mechanical means. It combines me 
chanical accuracy with instantaneous action, taking care 


of credits as well as cash sales. This is a development of 


the card punching system the uses of which are myriad. 


The system is one which takes care not only of sales but 


automatically records information as to stock on hand. 


withdrawn from the files by re- 
various totals 
sorting and tabu- 


Inventory cards can be 
number 
through the 


ferring to the serial and can be 


secured by running them 


lating machines 
en 

Watson Mfg. Company in Difficulties 

A news report from Jamestown, N. Y., states that assets 
of the Watson Manufacturing Company, Inc., metal furni- 
ture manufacturers of Jamestown, are said to exceed 
$1,165,000, with surplus of assets over liabilities of $649,000. 
William W. Watson and Carl M. Kaltwasser are equity 
receivers. December 
31, 1931, by certified public accountants and were presented 
to the court by attorneys for complainants in the equity 


These figures were prepared as of 


receivership proceedings involving the company. 

The assets of the company include land and buildings, 
$719,000; cash, $28,000; accounts receivable, $170,000; notes 
receivable, $17,000; raw materials work in process, 
$190,000, and other assets, $41,000. 

Liabilities include mortgage of $250,000; 
notes to banks, $158,000, and current liabilities to the trade 
of only $82,000. 

The court was informed that the company has a contract 
with the United States government to supply metal fur- 
niture valued at $325,000, running up to July 1, 1932, and 
is ready to submit bids to the government for additional 
amounting to approximately 


and 


indebtedness 


furniture and 
$750,000. 
Federal Judge John Knight has authorized the receivers 
to continue the operation of the business, to complete all 
work in process and to fulfill the government contracts 
Application 


equipment 


upon which a substantial profit can be made. 
by the receivers to the court to borrow an unspecified sum 
on receivers’ certificates was taken under advisement. 
From the foregoing it appears that there are 
grounds for the opinion that the company will overcome 


good 


not distant future. 
—_$—<g>—__—— 
Well Known Boston Men Recover from Operations 
Lee Paddock, who Acco Products in New 


England, recently recovered from an operation for appen- 


its difficulties in the 


represents 


dicitis. 
Al Rebhan of Blake & 


a surgical operation performed at the Cambridge 


Rebhan, Boston, is recovering 
from 


hospital. 
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Addressograph-Multigraph Makes Satisfactory 
Report 

The following digest of the report of the Addressograph- 
Multigraph Corporation appeared in The Chicago Tribune 
of April 20: 

“The pamphlet report of the Addressograph-Multigraph 
formerly the Addressograph International 
Corporation, shows net earnings for 1931 of $685,347, 
equivalent to 85 cents a share on the 760,213 shares of capi- 


Corps ration, 


tal stock outstanding. 

“Direct comparison of earnings with the previous year 
is not possible because the French Multigraph and the 
\merican Multigraph companies were not acquired until 
June 1, and Oct. 1, 1930. These acquisitions resulted in 
changes in the capital structure. The company’s report 
for 1930, including the operations of the Multigraph com- 
panies from the dates of acquisitions, showed net earnings 
of $1,405,842, equivalent to $1.85 a share on the present 
capitalization, 

“The Dec. 31 balance sheet lists current assets of $5,939,- 
578, including cash of $742,864, and current liabilities of 
$1,617,302. The surplus account shows a reserve of $169,419 
to cover potential losses on foreign exchange. After cash 
dividends of $905,317 and other minor adjustments surplus 
showed a decline of $3,040,286, from $3,528,553 at the close 
of 1930.” 

———— 
Price Becomes a Rem Rand Vice President 

James H. Rand, Jr., president of Remington Rand, has 
announced the appointment of C. F. Price as a vice presi- 
dent of that organization. Mr. Price was many years New 
York systems manager; since December 1, 1931, he has 
been general manager of the Library Bureau division of 
the company. He now has the administration of the four 
systems divisions of Remington Rand. Mr. Price is suc- 
ceeded as general manager of the Library Bureau divi- 
sion by M. W. Montgomery. The latter had been asso- 
ciated many years with Library Bureau and Remington 
Rand. 

—— 

Wiebel Represents Shaw- Walker at Cumberland 

The Shaw-Walker Company announces the appointment 
of Charles U. Wiebel as exclusive dealer in Cumberland, 
Md. He has put in a representative stock of Shaw-Walker 
equipment. Henceforth, in addition to the established 
printing, engraving and binding services afforded in the 
past, Mr. Wiebel is prepared to offer Cumberland business 
men a selection of steel business furniture. This includes 
files, insulated equipment, cards, guides and supplies. 

<> 
Stationers Organize at Edmonton 

The stationers of Edmonton, Alta., Canada, have organ- 
ized a local association. The officers are Adam H. Esch 
(A. H. Esch & Company, Ltd.), president; Mr. Ivor (Will- 


son Stationery Company, Ltd.), secretary. 








EXCUSE US, PEEASE 





Correct Roster of Central Travelers’ Officers 

The report on Page 41 of the April issue was erroneous 
as regards the officers of the Central Travelers Club elected 
at the Detroit meeting of the fifth district of The National 
Stationers Association. A change in officers’ names was 
received too late for correction in the page proof. 

The officers of the Central Travelers Club are: Steve 
Stout (Wilson-Jones Company) president; Matt Massott 
(The Browne-Morse Company), vice president; Harry 
Nichols (The Weis Manufacturing Company), treasurer; 
John Nichols (The Globe-Wernicke Company), secretary, 
Columbus, Ohio. 
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The Allens. Father and Son, Receive Honors on the Navy Pier, which has been used for similar purposes 
On Thursday evening, April 7, Ivan Allen, Sr., of heretofore. The exposition space takes in 2,200 linear feet 
Atlanta, Ga., and his son, Ivan Allen, Jr., marched up t by lateral footage that includes the width of the Pier. 

, Mr. Cochrane’s offices are at Rooms 911-12, 64 East Jack- 


son boulevard. The exposition is sponsored by Commer- 


gether at the honor day exercises of the Georgia Tec] 
cial Publicity, Inc., at the same address 
onvsneiiidame 
National Blank Book Company Holds House 
Warming in Chicago 
On Saturday, April 2, the National Blank Book Company 
I in | hicago headquarters on the 


held open house in its new ( 


ninth floor of the Stationery Mart, 328 South Jefferson 
street. A buffet luncheon was served and guests totalling 
two hundred and twenty kept streaming in from eleven 
o'clock in the morning till two o’clock in the afternoon 
As the guests arrived they were escorted through the entire 
establishment by office employes who explained the func- 
tions of the various departments as they were visited. Paul 
Buckwalter, W. L. Schuster and Miss A. B. Carroll emu- 
lated the proverbial busy bees as they greeted guests 


arranged for their comfort and the tours of inspection 





te ition _ Among the guests were many prominent Chicago station- 
rHE IVAN ALLENS, JUNIOR AND SENIOR, WHO RECEIVED HONORS : 


RECENTLY AT GEORGIA TECH.—A gleam of fatherly pride may be ers; manufacturers representatives, and other well known 

detected in the eyes of the elder Allen men in the industrv. 

: The tours of inspection included stops at the special job 
where tl were award { ua = membership i department, which is finely equipped with production 
Beta Gamma Sigina, the hor ee = mmercial piaoudagh machinery to handle special work; the stock room, which 
Mr. Allen is the donor + Pa : ne cup cace yu : & ' contains row after row of steel shelving loaded with mer- 
student - ene Xx — Pech S« = ' <a enen — *  chandise; the business office, and the sample room. The 

larship. Ivan Allen, Jr as achieved one of tl latter deserves special comment. It is arranged in the form 

_ 4 " . a _ the completion of f a square, one side of which is a large arched doorway. 

ube, ee will jor pa einer s Company poe Che floor is richly carpeted and the three walls are made 
to an expr : a n to become a stationer and help t up of glass inclosed show cases, indirectly lighted, in which 

ney Sn _ y traditi m ; the various National Blank Book Company products in- 
we e Appliances —— ao ——— = cluding the K & T line were displayed. In the center of 
Allens. Long may they wav J. H.R the room is a large table and several comfortable chairs 
ene for customers to use while examining more closely the 

Cochrane to Direct Chicago Conventions Exposition items shown in the display cases 

Harry A hrane, who, with Fred Payne, started the \ week after the house warming Mr. Buckwalter, who 
National Business Shows in New York and Chicago in the had served as Chicago manager for several years, went to 
early years of the present century, is general director of New York to assume the duties of the branch manager- 
the Chicago Conventions Exposition, which will be open = ship there. He succeeds John B. Knoblo 
from June 11 to July 4, inclusive, running concurrently wit! Mr. Buckwalter’s place in Chicago has been taken by 
the Repul nd Democratic national conventions to b« W. L. Schuster, who has been in charge of the special 
eld in ( wo this summer. The Exposition will be held production work in Chicago for some time 





A FEW WHO PAUSED LONG ENOUGH TO BE PICTURED AT THE NATIONAL BLANK BOOK COMPANY HOUSEWARMING IN 
CHICAGO LAST MONTH Top row, left to right Paul Buckwalter, Chicago manager at the time of the housewarming and 
nee then appointed manager of the New York offices of National Blank Book Company; Mr. and Mrs. James Hawker and daugh 
er (Mr. Hawker is in charge f National shipping in Chicago the Misses Jane Branson, Mabel Johnson and Lenschen Kaiser of 


National office force in Cl age and W. L. Schuster, who succeeded Mr. Buckwalter as manager of the Chicago office sottom, 
eft to right Homer Weber, Weber Stationery Company Mr. Buckwalter; Leonard Just, Just & Son; W. F. Durschlag, Stevens, 
Maloney & Company: Joe Hildreth, Esterbrook Pen Company; G. 0. (Ollie) Stevens and C. A. Stevens, Stevens, Maloney & Com- 

( Kaufmar W i Bill) Smith Henry Schmidt, Index Sales Company; Mr. Schuster, and Ollie Hamilton, F. 8 


Webster Company 
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Tennessee Taxes May Destroy Goose That Lays 
the Golden Eggs 


Office Appliances is informed that in the sovereign state 
of Tennessee, the dealer who sells adding machines, type- 
writers, cash registers—one or all—must pay a state tax of 
$187.50; to the county, $187.50 and dealers in Knoxville ex- 
pect a city tax of $187.50 in addition to state and county 
taxes. The new taxes went into effect on January 1. 

In addition to the foregoing, we are told that there will 
be an ad valorem charge at the end of the year. 

W. AA. Johnston, president of W. AA. Johnston, Inc., 
Knoxville, Tenn., has sent a letter to about thirty firms, 
corporations, individuals and manufacturers of office ma- 
chines having connections in Tennessee. Following are 
some paragraphs from his letter: 

“T have been in Knoxville since 1907-1908. When I first 
started this special tax was only $10, and it has gradually 
increased because every time the legislature would meet, 
It was $450 


until last fall when the legislature met, then they raised 


somebody would suggest that it be increased. 


(This includes the city.) 
“Someone is responsible for this enormously unjust in- 
I, for one, am in favor of all 


it to $562.50. 


crease and present high rate. 
office machine dealers, agents and branches doing business 
in Tennessee to cease for thirty, sixty or ninety days, or 
leave the state entirely. This boycott, no doubt, would 
cause some immediate relief. 

“T remember about fifteen years ago the state of Ken- 
tucky had an exorbitant rate on insurance companies and 
many of them ceased to do business in the state. The 
law was immediately adjusted. 

“I would like very much to have an expression from 
your company at once and let us start doing something 
toward getting relief.” 

It is clear that smaller concerns cannot carry on under 
an unproductive burden of $50 a month, and that the result 
will be to drive them out and leave only the wealthier 
concerns in possession of the field. 

We cannot believe that the people of any state would 
knowingly approve taxing legitimate business out of ex- 
this is 
taxes do not 


that legislatures that 
the sentiments 


istence. If true, it follows 


levy confiscatory represent 
of the people who elected them. 

There is the fable of the dog that, carrying a bone in his 
mouth, got midway across a creek, when he saw in the 
water the reflection of the bone he was carrying. At once 
he released the reality and attempted to grab the reflec- 
tion, thus losing the substance he had for the shadow 
We commend this homely fable 
to tax-hungry lobbyists and complaisant legislators. 


he could never grasp. 


——— 


Horder’s Greets Hoarders 
A campaign in the stores of Horder’s, Inc., Chicago, 
aided in getting hoarded money out of circulation. The 
various stores offered a ten per cent premium on all bills 
of the old, large size, tendered in purchase of merchandise 
at the Horder stores. 
was worth $1.10 over the counter, making it large in mer- 


In other words, the big, old dollar 


chandise returns as well as in size. 
So 
George E. Adee Succeeds Robson & Adee 


Last month the book, stationery and office appliance 
Robson & Adee at Saratoga 
Springs, N. Y., was purchased by George E. Adee, one of 


business conducted by 


the former partners. The business had been operated as 
a partnership since 1893. It will be continued in the Rob- 
son & Adee Building, 446 Broadway, Saratoga Springs, 
N. Y., under the name of George E. Adee. 
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The Guest Book 


Frank C. Morse, secretary, Browne-Morse Company, 
Muskegon, Mich., diffusing good cheer, looked in on us 
on April 12. Mr. Morse is metaphoricaliy on his toes in 
the forward movement. He opines that standing by with 
the expectation that impulse will be given to business by 
some outside force is like unto our old friend, Wilkins 
Micawber, “waiting for something to turn up”—with results 
the same in both Hope for improvement, Mr. 
Morse believes, lies in each putting his business in eco- 
nomic balance and pressing forward with zeal for such 
gains as may be made. Gradually returning confidence 
supports that view and the consciousness of being off dead 
center stimulates the hope that motion will presently be 
more apparent. 

M. A. Debeau, vice-president, Instograph, Ltd., Oakland, 
Calif., gave us the pleasure of a call on April 2. Mr. 
Debeau is another advocate of organizing and conditioning 
for things as they are instead of waiting for some influence 
to make them what all would like them to be. “Having 
put our business in balance,” said Mr. Debeau, “we are 
making some headway. By coordinating our forces and 
directing them toward the markets of greatest potentiality, 
we expect to make considerable progress. Mr. Debeau 
has had an interesting career. Born and reared in Kiev, 
Russia, he attended university in a nearby city, later 
going to Antwerp for higher studies in engineering, then 
coming to this country and being graduated from the Uni- 
versity of California at Berkeley, Calif. His knowledge of 
engineering is a capital background for his work as general 
sales manager of his company. Mr. Debeau’s enterprise, 
business philosophy and attitude toward present conditions 
is stimulating. 

John E. Wells, vice-president, McLeod Furniture Com- 
pany, Laurel, Miss., called at our office March 29. He was 
on a business trip which included both Chicago and De- 
troit. He reported that the new desks recently announced 
were proving popular among the dealers. 

Jack L. Abbott, Los Angeles, Calif., paid us a visit on 
March 28 and again a few days later. Mr. Abbott is agent 
for the Ace Fastener Company in the territory from Den- 
ver to the Coast. Formerly he was in the check protector 
business and was an officer of one of the companies manu- 
facturing check protecting machines. While in Chicago, 
he was successful in securing another desirable line. 

L. P. Wingert, who is pictured elsewhere in this issue 
with his son, was a visitor on April 4. He represents the 
General Pencil Company and Defiance Sales Corporation. 
From Chicago he traveled to St. Paul and Minneapolis and 
planned to work his way back from there to St. Louis. 

E. J. Mitchell of Levison & Blythe Manufacturing Com- 
pany, St. Louis, was a caller on April 9. Mr. Mitchell 
attended the regional meeting in Des Moines and stayed 
on in the territory for several weeks. He reported that 
the trip was one of the most successful he has made dur- 
ing all the years he has been in the ink business. 


New York City Office 

P. §. Hauton, general manager of the Scripto Manufac- 
turing Company, Atlanta, Ga., called on April 4. He is 
making a Coast to Coast business trip, and establishing 
contact with the trade generally and with Scripto repre- 
sentatives in particular. He is laying special emphasis on 
the Scripto Manufacturing Company’s new Duo Pont No. 
33 and their new double-tip pencil. He is also introducing 
to the trade his company’s new bridge pencil. 

Lionel G. H. Palmer, New England representative of 
The General Fireproofing Company, paid a visit to the 
metropolitan office of this journal on April 21. Mr. Palmer 
is a veteran of the steel furniture business and is one of 
the strong men of the industry in New England. 


cases. 
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Members are all striving to make the association one 
which will help business conditions in Washington and 


are enthusiastic in support of the movement. 


EE 

Esterbrook People Hold Sales Convention 
On March 17 and 18 the Esterbrook Steel Pen Manu- 
facturing Company of Camden, N. J., held a sales meeting 
\ll of the salesmen from every part of the country were 





ae Bo a s 
THESE MEN REPRESENT 206 YEARS OF SERVICE.—A half dozen 
old timers at the recent Esterbrook sales meeting, whose total service 
in the Esterbrook ranks adds up to two hundred six years. The gentle- 
men in the picture are as follows: Left to right, Walter Ridgeway, 
Harry Homer, Edward S. Wood, president; William E. Hayden, treas 
urer; William I. Halsey, secretary, and Joe Hildreth. Messrs. Hildreth, 

Ridgeway and Homer are among the company’s veteran salesmen 


on hand for the meeting at which plans and objectives for 
1932 were carefully outlined. We present herewith the 


have been longest 


likenesses of six of the veterans whx 


in the employ of the company. 


— 
Ames and Grayston Address Seattle Typewriter Men 

The Washington Typewriter Dealers Association gained 
a new member in April in the person of C. Young, Seattle 
manager of the Underwood Elliott Fisher Company. 

At the April 5 weekly meeting the members listened to 
talks by two visitors. C. Y. Grayston of the Noiseless Type- 
writer Division of the Underwood Elliott Fisher Company 
of New York spoke about the possibilities of noiseless 
typewriters. He declared that within a short time sales 
of noiseless models, standard and portables, would be more 
than 50 per cent of the company’s typewriter output. The 
amount now sold is approximately 334% per cent, he said. 

(Arthur Ames, of the Ames Supply Company of Chicago, 
discussed the National Typewriter Dealers Association and 
some of the problems involved in the merchandising of 
typewriters throughout the country, elucidating business 
practices of dealers in Denver and Los Angeles. Mr. 
\mes visited his parents while in Seattle 

* * + 

New type writer concerns reported in Seattle are the Re- 
built Typewriter Company, Maritime building, and Bill 
McDowd.—JCJM. 

a ep 
New Officers Boston Stationers Association 

The Boston Stationers Association held a meeting at 
the Chamber of Commerce of that city on March 21. The 
following officers were elected: President, James R. 
Cowan, Thorp & Martin Company; vice-president, James 
R. Armington, manufacturers’ agent; auditor, Harry 
Chandler, Adams, Cushing & Foster Company. Member 
ship Committee: Robert Myers of Z & W M Crane; James 
Towhill of James Towhill Company and James Hobart 
of the Eberhard Faber Pencil Company. Executive Com- 
mittee: Roscoe P. Todd of Thorp & Martin Company; F. 
B. McMillan, Hobbs & Warren Company; George Pratt 
of J. L. Fairbanks Company; Samuei Narcus, Samuel 
Narcus Company; William D. Paine, and Malcolm Dresser 
of the Standard Diary Company. 
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New Orleans Stationers Association 

The Stationers Association of New Orleans held its 
meeting at Alfred’s restaurant at six o’clock Tuesday, April 
12. The usual discussions absorbed most of the time. The 
possibility of getting up statistical records and graphs to 
show the business trend since 1920 was discussed and 
work will probably begin on this proposition soon. 

+ * + 

J. J. Flotte, Jr., of Perry & Buckley Company, New Or- 
leans, underwent an operation for acute appendicitis on 
April 12. He is making a satisfactory recovery. 

* * * 

F. F. Hansell & Bro., Ltd., are getting ready for removal 
to their new address, 133 Carondelet street. This removal 
will take place about the middle of September. It is 
stated that the branch store on Baronne street will be 
discontinued at that time. 


——__<g—_— 
Kansas City Typewriter Dealers Enthusiastic 

The meeting of the Kansas City Typewriter Dealers As- 
sociation held on March 17 was attended by ten active 
dealers. A dinner preceded the business session. The fol- 
lowing officers were elected for the ensuing year: E. N. 
Wynn, Wynn Typewriter & Supply Company, president, 
and Charles J. Piper, manager of the Central Typewriter 
Service Company, secretary and treasurer. 

Each member is enthusiastic over the meetings because 
of the results achieved in forwarding the announced poli- 
cies of the association. A number of new phases of the 
typewriter industry were discussed. 

The April dinner and monthly meeting was held on April 
21. 

————<>_—_—_ 

Mimeograph Dealer Contact Men Meet at Plant 

A group of dealer contact men of the A. B. Dick Com- 
pany attended a number of sessions at the home office of 
the Mimeograph, Chicago, several weeks ago. During the 
sessions sales plans were discussed; processes and methods 
explained; products and their application to the individual 
user’s sales programs were exemplified. The visiting con- 
tact men made the rounds of the department executives to 
absorb inspiration on how to help the dealer in aiding 
Mimeograph users to utilize their equipment fully and to 
their best advantage. M. E. Roberts, sales manager, enter- 
tained the visitors at a dinner. 

The group which attended the meetings at Chicago in 
cluded W. N. Moses (headquarters at Los Angeles); C. S 
Thornton (headquarters at Seattle); L. R. Marsh (head- 
quarters at Dallas); George Marohn (headquarters at 
(Atlanta); George S. Crumbaugh (headquarters at Phila- 
delphia); Carl Hanson (Ohio); R. P. Hardy (middle west). 

———— 
Illinois Stationers and Booksellers to Meet 

The Illinois Booksellers and Stationers Association will 
meet in Peoria, Ill., on May 10 and 11 at the Pere Mar- 
quette hotel. Peoria is a thriving city of one hundred thou- 
sand people. It is a center for air, water and land travel, 
and is known as one of the manufacturing centers of the 
Middle West. The meeting should receive statewide 
support. 

Those desiring reservations should apply at once to the 
Pere Marquette hotel, or to W. C. Jacquin, member of the 
executive committee, care Jacquin & Company, Peoria, III. 

PEE oe 
San Francisco Typewriter Men’s Activities 

The Typewriter Dealers Association of San Francisco 
is an active organization holding meetings on the third 
Wednesday of each month. Arthur J. Perry of Perry & 
Guy, 1156 Market street, is chairman, and Earl S. White 
of the Ames Supply Company, 583 Market street, is sec- 
retary-treasurer, 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


William E. Ward, New York, N. Y., president; Herman Price, New York, N. Y., first vice-president; Charles W. Heppner, 
Portland, Ore., second vice-president; Alfred ]. Mayer, Detroit, Mich., third vice-president; George Wolcott, Kansas City, Mo., 
fourth vice-president; Charles A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. 


Garvin, Washington, D. C., secretary-general manager. 


Regional Governors and Retail Directors 


No. 1. Elmer Pape, Adkins 
Printing Company, New 
Britain, Conn.; Arthur L. 
King, Ward's, Boston, 
Mass. 


No. 2 H A. Tompkins, 


No. 4. Charles Marshall, 
Ivan Allen-Marshall Com- 
pany, Atlanta, Ga. 

No. 5 Harry Koehn, Greg- 
ory, Mayer & Thom, De- 
troit, Mich.; Louis Busse, 
Franklin Printing & En- 


apolis, Minn.; H. S. Fall, 
igps - Olson Company, 
inneapolis, Minn. 

No. 8. R. D.  Latsch, 
Latsch Bros., Inc., Lin- 
coln, Nebr.; W. E. Royse, 
Combe Printing Company, 
St. Joseph, Mo. 


Printing & Stationery 
gopecen. Colorado 
Springs, Colo. 

No. 11. Charles W. Hepp- 
ner, J. K. Gill Company, 
Portland, Oregon. 


No. 12. Harry Morgan, Sta- 


Scrantom’s, Inc., Roches- 


graving Company, Toledo, 
ter, N. Y. h 


io. 
No. 6. August Hunn, H. 
No. 3. @] H. Spencer, H. West Company, Mil- 
Spencer Stationery Com- waukee, * Vz * 
pany, Chester, Penna.; W. Stevens, Stevens, Malone 
H. Brooks, Jr.. Wm. F. & Company, Chicago, Ill. 
Murphy’s Sons Company, No. 7. J. O. Davis, Miller- 
Philadelphia, Penna. Davis Company, Minne- 


No. 9. Henry Dorsey, The tioners Corporation, Los 
Dorsey Company, Dallas, Angeles, Calif. 
te2.3; W. CG. Clege. The No. 13. James Cook, James 
Clegg Company, San An- A. Cook & Son, Ltd., 
tonio, Tex. Toronto, Ont., Canada. 

No. 10. F. B. Robinson, No. 14. W. L. Jaques, 
Golden, Colo.; William Jaques & Company, New 
Mason, Jr., Out West yaa, Ge Se 





General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Place and Date of Next Annual Convention: Commodore Hotel, New York City, 
June 6, 7, 8 and 9, 1932 








WILLIAM E. WARD C. P. GARVIN W. L. JAQUES 
National Stationers Convention Program last address of the session will be by Henry P. Fowler of 
[he National convention program which is now being the United States Chamber of Commerce. 
npleted by a mmittee consisting of W. L. Jaques, Tuesday’s session will include an address on the subject 
hairman; C. P. Garvin, general manager, and William E of Building Interesting Programs for Local Associations 
Ward, president, is almost ready for the printer, certain by John J. Ward, secretary of the New York Stationers 
nal detail having to be completed \ssociation. It is expected that the work of the Steel In- 
On Monday, June 6, there will be a morning conference, stitute in organizing local associations will be covered by 
eeting of the Penn-Mar-Va Travelers Club on the cor the association’s counsel, Mr. Dryer. Local associations 
vention floor at nine o'clock, and of the field division, and direct mail advertising is the tentative subject assigned 
nve! at ten to R. N. Tussing, president of The Victor Safe & Equip- 
In afte n a general session of the convention w ment Company, to be followed by George W. Pratt, presi- 
ir, | William E. Ward presiding Then will dent of the Boston Stationers Association. Problems of 
follow various appointments, address of welcome by an Interstate Stationers Association is the interesting and 
Charles A. Lent; response by some member from Canada somewhat difficult topic assigned to Rowland A. Waltz 
The keynote speech of the afternoon session will be mad of the Pacific Northwest Stationers Association. 
by Charles P. Garving general manager. The president John A. Deviny, manager of the United Typothetae 
will make his report and an address will be listened to on of America, will speak on The Value of Local Associations 
Trade Relations and the Government by Colonel Nelsor to a National Association. 
B. Gaskill, former chairman of the Federal Trade Commis The afternoon will be devoted to executive sessions of 
sion and member of the Lead Pencil Institute. Treasure: retailers and manufacturers in separate meetings. Such 
Stott wil ike his report, followed by the report of the subjects as the code, new research, surveys, etc., will be 
auditor and the naming of convention committees on res: discussed 
lutions, nominations, necrology, budget, litigation The On Wednesday, Herman Price, Eagle Pencil Company, 
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wy y THE POWER TO FLY 
NK ¥ Because of its great wing power the eagle 
\\\ @ ||| has become the king of birds. Action! The 
WS) idle Mimeograph can neither save nor earn. 
But for those wise users who keep its speedy 
cylinders awhirl reproducing letters, bulletins, 
drawings, data and office forms of all kinds by 
hourly thousands, it is proving itself the king of 
economizers. Its remarkable facilities are being 
discovered anew in these tight-budgeted days. 
Let us show you what it will do for you. There’s 
no obligation. Write A. B. Dick Company, Chicago, 


or see classified telephone directory for branch office. 
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On April 13, the Connecticut Valley Stationers Associa 
n held it ir monthly meeting at the Quinipiac Club 
New Lor Conn., President Ray I. Cowles presiding 
Che 1 um for the balance of the year was discussed and 
t was d led t mit the usual outing in June on account 
ft fact that the National convention will be held in 
New York the ume ntl The June meeting of District 
. 1 will be he ter in the mont 
The May eeting will brin ut a general discussion 
tr the re ‘ I e retailers wit the idea if developing 
( t t eas f the district’s delegate to present 
t trie t I nventior 
The Sept meeting will en the fall activities and 
e | lin nnection wit reception and entertai 
ent ?f t } es 
Att Apr eeting, Allen Cummings, district manager 
f the Dennison Manufacturing Company, talked on Sales 
Getting Windows, accompanying his story throughout by 
le nst t ! f the uses of « epe paper 
< I Lit el yvees of the etailers wer nvited as 
I i ) it n 
> 
Second Regional District 
Har ae kins, Scrant , Inc., Rochester, N. ¥ 
ert nd regional district, on April 29 pr 
ded er f meeting in his district. This was 
ne day n. Mt work had gone into the preparation 
rt the pr The convent n was held t late to | 
reported in the esent numbe f Ofhce Appliances, but 
expect t i fuller rey will appear in the Jun 
\ rdir ral rk f the neeting OT 
sted n The Day’s Opportunity by C. P 
Garvit Advertising,"H. D. Bat advertising manager of 
the W \. Sheaft Pen Company; Work of National Ass 
ciation, | lent William E. Ward: The Use of Direct 
Mail Ad t ng R. M lussing president f The Vict 
Safe & Eq Company 
In addition to the foregoing, the were the reports 
iriou tte discussior the stationers’ code and 
tt © Staonal 
ee 
New York Committees National Stationers 
Association 
’ \ mnie ts " . charge A 
act ties at the National Stationers A 
tion at the Hotel Cor dore, New Y« 
lune 6. 7. 8 and 9 are as follows 
H rary chairman, ( A. | Brow Lent & Pett, Ir 
\ The > L. C. Gerr 
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Gerry & Murray 5 Pearl street chairman, Was I Jaques, Jaques 
& Company, Inc., 202 East Forty-fourth street. 

Finance— Manufacturers Eberhard Faber, chairman, E. Faber Pencil 
( ~~ klyn; Charles Farrell, Wilson-Jones (¢ Spring St.; Murray 


Vernon, S. E. & M. Vernon, 65 Duane St.; Roger Underwood, Fulton 
Specialty, Elizabeth, N. J.; Tracy Higgins, C. M. Higgins & Co., 


Brooklyn; William Halsey, Esterbrook Pen Co., Camden, N. J.; C. M 
Ramsey, Ty; Trading Co., 65 Duane St., Jose; M. Towne, National 
Blank Book Co., 100 Sixth Ave Dealers H. W. Rogers, chairman, 
Wilbur & Hastings, 121 Varick St.; H. Dubois Plummer, H. K. Brewer, 
$ Exchange Pl Clarence M. Smith, Smith & T mpson, 21 Beaver 


; George H Bayer, Stevensor & Marsters, Br n, N ee 
Hersey Lent, Brown, Lent & Pett, 110 William St.; Wm. N. Stewart, 
Stoll Blank Bk. & St. Co., T ton, N. J 

Reception— Manufacturers ik D. Waterman, chairman, L. | 
Waterman Co., 191 Broadway; Fred C. Bingham, Boorum & Pease Co., 
Brooklyn; John W Meaker, Ge B Hurd & ({ . Empire State 
Bldg.; Edward E. Huber, Eberhard Faber Pencil Co., 200 Fifth Ave 
Robert Sauter, A. W. Faber, Newarl it Favor, Kol 
oa 
( 





i 
oor Pencil Co., 34 East 23rd St ils, chairman, 
lies, Macy & Co., 20 John St as Hill Co 

13 Court St.; Julius Blumberg, Ju 71 Broadway ; 

H. A. Farnell, H. A. Farnell C: R¢ n, 
Golf—Manufacturers.—A. C. Bainbri , chairm: uinbridge, Kimy 

ton & Haupt, 218 Greenwich St : \. Carr Co., 

Park Place; W. G. Whitter 131 Varick 


klwn, N 





St.;: Fred G Huber, Eberhard |} 


I H Tavernier, Fulton Specialty Co, 200 Fifth Ave.; ¢ C. She 
Oakville Amer Pin Div., Oakville, Conn.; Rudolpl Franz, Par’ et 
Pen ( , 149 Broadway; E. H. McCully, Wallace Pencil (¢ , 220 Fiftt 
Ave Dealers Charles D. Brewer hair in. H. K. Brewer, 42 Ex 
hange Place; J. S. Libien, Libien Press, 920 Eighth Ave.; S. Clayton, 
} Julius Kahn, David Kahn, Inc., 


Grossman & Clayton, 327 Bre 





rt " 7 Fairchild, 1 West 47t Street; J S 
Eakin, H Brewer Co., 42 Exchange Place 

Promotion— Manufacturers Donald D McLeod, chairmar Spen 
cerian Pen Co., 349 Broadway; Albert Holmes, ¢ umbia Ribbon & 
Carbon Co., Glen Cove, I I.; John Riedell, Weldon Roberts Rubbet 
Co., Newark, N T.;: Arthur I Lawless, S. | & M Vernon. ¢ 
Duane St.: G. S Hice, Roberts No. Mach., 69¢ Jan aica Ave., Brooklyn: 
Mortimer Schlosser, Schlosser Paper Corporation, 7 ri 





bs 
St 


peland, Boorun Pease Co., Brooklyn, N. ¥ Dealers Henry 
k, chairman, ry Frank Inc., 429 Fourt Ave.; W ( 
ede 4 R Br Inc , 241 Market St., Newarh N J: Jack 





- & Twine, 212 West 35th St Louis F. Caracci, 
rwood C Inc 295 Fourth Ave M. ¢ Lazarus, 41 West 35tl 
- A. I. Goldberg, 59 Walker St.; Jacob Landsberg, 32 Sroadway ; 
N Plates, Newark, N J - Walter I Spitz, Baker Pte Co 
1 Market St., Newark 





Entertainment— Manufacturers Edward Gash, chairman, Ge B 
Hurd & (¢ , Empire State Bldg.; H. B. Elmer, Eberhard Faber Penci 
Co., Brooklyn, N. Y Mortimer O'Connell, L. E. Waterman Co., 191 
Broadway; R. A. Weissenborn, General Pencil Co., Jersey City, N. J.; 
- J Mathews, A. H. Denny Co.. N. Y.;: J. Howard Shoemacker, 
Eberhard Faber Pencil Co., 200 Fifth Ave.: Jerry White, Art Steel 
( — East 145th St Dealers Creorge H Hanna, chairman, k 
\ Brokaw ( , 8 Cedar St.; J. J. O’Brien, J. J. O'Brien & Son, 154 
East 23rd St A. G. Seiler, 1224 Amsterdam Ave.; Victor Levi, A 
Langstadter, Inc., 868 Sixth Ave.; Myron I Stein, John Ward & 
Son, 115 Cedar St.; Harry G. Meyers, J. Meyers Pte. & St., 301 


roadwa 
Transportation— Manufacturers John K. Reckford, chairman, Amer 


can Lead Pen ( . Hoboken; S. S. Stafford, S. S. Stafford, Inc., 609 
Washington St R. H. Baxter, 2 Hudson St.: Benjamin Okin, Wil 

n-Jones Co., 233 Spring St.; Jose; M. Lotsch, R ver Bros., 14tl 
Ave. & th St., Brooklyn, N. Y }. A. McCann, Whiting Paper Co., 


l4th St. & 7th Ave., N. Y Dealers Wolcott Rogers, chariman, Wil 
bur & Hastings, 121 Varick St.; J. I Meyer, John | Meyer, Inc., 
47 Sixth Ave.: W. Melbourne Miller, Brown, Lent & Pett, 110 Wil 
am St.; H. Tehan, Chas. M. Higgins & Co., Brooklyn, N. Y.; E. W 
McDonough, E. W. McDonough, Inc., Brooklyn, N. ¥ Joseph I. Kil 
bourn, Corl Macy & Co., 20 John St 


Prizes— Manufacturers Alfred ( Berolzheimer chairman, Eagle 
Pencil ( I 13th St.: Edward J. Kastner I I Waterman, 1°91 
Broadway R A. Jonas, Oxford Filing Supply ¢ : Driggs Ave., 
Br klvn. N. Y.: Lewis A. Hawkes. C. Howard Hunt Pen Co., Cam 
lien, N. J.; I lr. MacIntyre, Defiance Sales Corp., 72 Spring St 


Andrew J. Pfaff, Joseph Dixon Crucible Co., 68 Reade St.; Jack ) 
Walder, Boorum & Pease Co., 349 Broadway Dealers Tohn J Ward, 
hairman, J. J. Ward, Inc., 218 Jackson Ave., I I. C.; Robert J. Huff, 
Henry Frank, Inc $29 Fourth Ave.; William S. Donnelly, Modern Sta 
ner; Raynor Shipman, Asa L. Shipman & Sons, 1 Chambers St 

Irving M. Levy, Art Steel Co., 300 East 145th St 
Publicity—-James Neary, chairman, Geyer’s Stationer, 260 Fifth Ave 
Albert B. Abrams, Modern Stationer; Harry Jones, American Stamp 





Mfg. Co., 82 Fulton St.; George Nitscke, Automatic Pencil Sharpener 
( Louis Wachtel, American Pencil Co., 212 Fifth Ave.; Charles H 
Everly, Off Appliances; I. B. Bristol, Bristol & Bristol, West 38tl 
St.: F. G. Steinhilber, Gevyer’s Stationer, 260 Fiftl ve 

Ladies— Mrs. Andrew Gever, Gevyer'’s Stationer Fifth Ave 


— 

Vine Expands Quarters in Seattle 
Eddie Vine has expanded his activities and has taken new 
Formerly with Trick 
& Murray, he later branched out for himself, first with a 


ittle pen shop in the entrance to the Douglas building on 


quarters on Fourth avenue, Seattle 


Fourth avenue. Now he has much larger quarters at 132] 
Fourth avenue, where a bigger stock is available, centering 
n very few lines. The establishment is a pen shop wher« 
Sheaffer pens are handled and repaired. Mr. Vine also 
carries fountain pen inks and greeting cards.—C. M. L. 


- 
Recovers After Long Hospital Siege 


Gus Stroecker of the office appliances division of the 
I te & Davies Company, recently returned to work after 
two months in an Atlanta hospital—J. H. R 





Smith- Corona is known in foreign countries as Corona-Model:S 
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BUSINESS ) 


ean’t get along 


without FILE 


THE inan who sells filing cabinets 
is a mighty important person to 
every kind and size of business, for 
he is the man who supplies the very 
equipment by which all business 
is controlled — the files. Without 
adequate filing cabinets, letters, 





documents, plans, maps, specifica- 
tions, orders, cost and sales rec- 
ords as well as every other business 
detail would be in a state of be- 


wildering confusion. 


There are thousands of one- 
man offices and businesses. Every 
one of them needs modern filing 
equipment. Hundreds of the great 
industries are constantly adding to 
their batteries of files. They are 
an absolute necessity to the proper 


control of business. 


GF Allsteel Files are the modern 
expression of business efficiency. 
Made of beautifully finished steel 
to match any desired color scheme, 
these files are made for perma- 
nence. Drawers glide freely and 
stay level at full load. They facili- 
tate quick filing as well as prompt 
finding. 

In selling GF Allsteel Files you 
are able to offer an amazing variety GENERAL FIREPROOFING 
of sizes and styles. Whether a S 
single-unit file or complete filing 
equipment for the largest business 











in the world, GF supplies exactly ALLSTEEL FILES 
the styles and sizes desired. For eg oe . 
further information regarding GF GF ALL-METAL PRODUCTS — Desks, Aluminum 


Allsteel Files, write direct to 
THE GENERAL 
FIREPROOFING COMPANY 


Youngstown, Ohio 


Chairs, Steel Shelving and Floor Display Fixtures, 


Storage Cabinets, Safes, Files, Filing Supplies, etc., etc. 











In Canada: General Fireproofing Co., Ltd., Toronto 
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NATIONAL 
TYPEWRITER AND OFFICE MACHINE 
DEALERS’ ASSOCIATION 


za 8 


OFFICERS FOR 1931-32 
Lamont H. Wood, Midwest Typewriter Co., 800 Grand 
Ave., Kansas City, Mo., president; Earl M. Wynn, Wynn 
Typewriter & Supply Co., Kansas City, Mo., vice-presi- 
dent; John A.La Hiff, ].E. Albright Co.,825 Broadway, 
New York City, secretary-treasurer. 
a 2 ® 


Regional Directors 


Leo W. Adler, Cleveland Calculating writer Exchange, Indianapolis, Ind.; H. 
Co., Cleveland, Ohio, G. W. Boyce, _E. Russell, Office Equipment Co., Des 
Boyce Typewriter Service, Pueblo, Colo., Moines, lowa; W. R. Shilling, Fort Pitt 
W. T. Comey, Thomas & Comey Type- Typewriter Co., Pittsburgh, Penna.; E. R. 


writers, Ltd., Toronto, Can.; George N. , 
Hammond, Geo. N. Hammond Type- pencer, Buffalo Typewriter Exchange, 
Buffalo, N. Y.; Mrs. Jessie |. Taylor, 


writer Co., Sacramento, Calif.; R. E. 
Huffman, Huffman Typewriter Co., Aber- Globe Typewriter Co., New York City, 


deen, S. D.; W. G. King, King Type- P. H. Preston, Knoxville, Tenn. 


New York Typewriter Men Meet 

The monthly meeting of the National Typewriter and 
Office Machine Dealers Association of New York took 
place on Monday, April 11, at the Aberdeen Grill. Several 
interesting subjects came up for discussion. The discus- 
sion for the most part concerned trade evils that are par- 
ticularly evident in territory just outside Manhattan. The 
New York dealers are trying to help those in the surround- 
ing territory to adopt a policy similar to that which the 
dealers in Manhattan are working. Dealers in the Bronx 
are reported to be having difficulty in getting together. 
They finally agreed that each should post a bond of $25 
to be held by the secretary of the National Typewriter and 
Office Machine Dealers Association of New York as an evi- 
dence of good faith in maintaining certain policies of the 
association. 

The program committee assured members that a plan is 
being perfected which will add interest to meetings. 


a ee 
Lively Meeting of Cleveland Typewriter Men 


The April meeting of the Cleveland Typewriter and 
Adding Machine Dealers Association was an interesting 
event. There was a large member attendance, and the 
managers of the several branch offices of the typewriter 
manufacturers were invited. Branch managers attending in- 
cluded Mr. Fairbrother, L. C. Smith & Corona Typewriters, 
Inc.; Mr. Klima, Underwood Typewriter Company; Mr. 
Fitzgerald, Remington Typewriter Division, Remington 
Rand, Inc., and Mr. Long, Woodstock Typewriter 
Company. 

The meeting was preceded by a dinner at the Hotel 
Winton. * Officers elected at the March meeting were in- 
stalled, and the new president, Morris Jacobs, expressed 
gratification over the representative attendance. 

Several brief talks were listened to, followed by discus- 
sion of pertinent topics, including: What is a fair price to 
charge for an overhaul, and of what it should consist; ways 
to increase business; advertising; rentals; problem of sales- 
men selling used machines and cutting into the dealers’ 
business. 

President Jacobs stressed the desire of the association 
to cooperate with the manufacturers, pointing out the 
necessity of all working together. 

The meeting was characterized by enthusiasm, and it 
was the general opinion that much good can be accom- 
plished by such gatherings.—A. E. D 
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AW. FABER 


ERASERS 


Gor Gvery Purpose 


—PENCIL ERASERS 
—INK ERASERS 
—-TYPE ERASERS 
—COMBINATIONS 


She Highest Possible Quality 
dnévery Wanted Style e Size 
~Por School or Office Use 


Made by theMakers of World Renowned 
"CASTELL Pencils 


A.W. FABER 


INCORPORATED 


NEWARK, NEW JERSEY, U.S.A. 











Chicago’s Hundredth Anniversary World 


Exposition 

With a nur of the leading companies in the field of 
office appliance gned for extensive exhibits in the office 
equipment pay n of the general exhibits group, only a 
mall amount of space in this building remains availablk 

The exhibitor wl have already reserved spac¢ include 
The A. B. Dick Company, Chicag Burroughs Adding 
Machine Company, Detroit; Felt & Tarrant Manufacturing 
Company, Chicag International Business Machines Cor 
poration, New York; The National Cash Register Com 
pany, Dayton, O Sanford Manufacturing Company, 
Chicago; Underwood Elliott Fisher Company, New York; 


In New \ 


Varityper, 


rk, and The L. E. Waterman Com 


pany, New York, and others 
The construction of the office equipment pavilion and 
ther units of t General Exhibits group will be under 
taken within a montl Bids for the construction have al 
ready been aske This group will be one of the features 
of an intensive building program that will launch the ere« 
tion of a number of new major projects and bring others 
to completior 
Che General Exhibits group, which will comprise a series 
f pavilions, eacl using a separate branch of industry, 
will extend south from the Hall of Science, already stand 
ing on the fair grounds at Sixteenth street 
On the east this group will face a lagoon which separates 
the mainland a northerly island, and on the west, the 
exposition main north-south thoroughfare This group 
was designed by Harvey Wiley ( bett f New York, 
hairman of t Architectural Commission of a Century of 
Progré I tecture f the buildings will be 
modern, i rmony with the design of the other World’s 
Fair struct White and gray, embellished with bril 
lant sp f col “ probably predominate in the color 
schem«e At 1 t, flood lights will bathe the various 
pavilions u nstantly changing color Other pavilions in 
this group will be devoted to mineral industries, graph 
urts, furs e, et 
Business equ nt used in banks, offices, factories, r 
ta store \N ile establis nents and every other busi 
ness where re ire kept will be shown. Devices whicl 
have re | I 1 nee routine ind speeded up the eth 
ency and volume of business transacted will be demon 
trated 
> — 
Big Pencil Merger Found Impracticable 
\ year ago the press announced the intended amalgama 
tion of three in rtant European pencil manufacturers, 
\ \. W. Faber, L. & C. Hardtmuth, and Johann Faber 
Since then ot tatements have been circulated, most of 
which are ¢ neous. To clarify the situation, A. W. Faber, 
Inc., sole stril n the United States for merchandis« 
made by the Germar 1! f A \\ | abe A G., makes the 
following statement 
‘In an effort t et e manufacturing difficulties and 
to promote the welfare of their customers and themselves, 
\. W. Faber, L. & C. Hardtmuth and Johann Faber planned 
to organize a holding.company with an authorized capital 


stock of $5,000,000. wit! 


Iding ( 


of the three manufacture 


cked b 


pre hibite d the 


found the way blk 


tually tra 


economic conditions have 
lations preventing the 


try to another It was tl 


mri ? the } lelir 


1] 


’ 


& C. H 


transfer of cur 


mpany as ] 


head offices in Switzerland. The 


mpany was to take over the entire factory output 


rs named, but unfortunately they 
y laws and regulations which vir 
cks 
forced the establishment of regu- 


nsfer of st Also, European 


rency trom 


1 to he 


one coun 


verefore four impossible tu 
lanned However, A 


irdtmuth determined to carry th: 
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utter through in principle as best they could. Each will 

ntinue t manufacture its own lines and retain its own 
personnel, but sales and promotional policies in Europe 
will be carried on jointly for the best interests of all con- 
erned. In the United States A. W. Faber, Inc., will, as 
eretofore ntinwe exclusively to sell the products of A 
W. Faber, A. G. The same high standards of merchandise 
will be maintained, and sales policies will be arranged to 
give protection to the trade and promote mutual profit and 
good will 


Mr. Hobbs Celebrates Eightieth Anniversary 


Office Appliances joins a host of other friends in ex- 
tending congratulations and good wishes to Joshua N 
Hobbs (“Uncle Josh”) upon his eightieth birthday anniver- 
sary which occurred on Wednesday, April 27, and was 


celebrated fittingly by a gathering of relatives and friends 


at the Hobbs’ Chicago home, 4822 Dorchester avenue. This 
was the second important anniversary to be celebrated at 
the Hobbs domicile within the space of a year, the previous 
event, on September 21, 1931, having marked the fiftieth 


wedding anniversary of Mr. and Mrs. Hobbs 
Mr. He i 


Southworth | 


t 


‘bbs has been a member of the sales staff of the 


ompany, Chicago branch, since March 1, 


1885 


Chicago Typewriter Dealers to Picnic June 18 


Che monthly meeting of the Chicago Typewriter Dealers 
Association was held at the Press Club on Tuesday, April 
12, following the usual dinner. President Arthur J. Froel 
ich presided. Routine business was dispensed with. Som« 

yrrespondence was read and matters of general trade in 
erest were discussed. Mr. Kline and Mr. Ward, Jr., re- 

rted that they had selected a site and date for th picni 
The event will take place at the forest preserve near Mor- 

n Park on Saturday, June 18. It will be an all-day affair 
[The date named was the only one available, the grounds 

iving been bespoken for other dates The committee 
s preparing a program of events and entertainment 

Che neeting I April 12 will be the last meeting before 
the picnic, unless a special meeting is called There will 
be n egular meetings during the summer months. 

Some of the old songs were sung, Ed. Sheehan of the 
Ames Supply Company presiding at the putar 

> 
Barr-Morse and Allen-Wales Merge 

The Allen-Wales Adding Machine Corporation and the 
Barr-Morse Typewriter Company ive been merged. The 
management of the consolidated companies will be handled 
from New York 

The Allen-Wales Adding Machine Corporation was 
formed to take over the Wales Adding Machine Company 
in 1926 The Barr-Morse tvpewriter came on the market 


about the same time, manufactured at Ithaca, N. \ 


> 


Copywriter Company Plans Big Developments 


The Original Copywriter Company, Dexter Horton 


Wash., May 1 


ready for most of the 


1s said, to 
makes of 


building, Seattle, by expects, it 


have Copywriters several 


This 


paper 


typewriters device makes typewritten copies with- 


ut carbon through a series of extra ribbons 


on 
attachment. It is stated that a contract has 
been consummated with Wheeler Metal Products of Cleve- 
f these 
include 


the auxiliary 


land for the production « typewriter attachments 
Officers of the W. P. 


Bayley, vice-president, and S. J 


company Wren, president; 


Frank S Stallings, secre- 
H. Thornblade, inventor, is a director 


Hoover and W. E. Froud« CML. 


-treasurer ( 


W 


along with J 
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A SALES LEADER IN 
SIX SHORT 
MONTHS! 





Only MERIT can ex- 


plain the consumer 





New High Side Drawer 
Construction. Stronger. 
Ideal receptacle for dry 
goods, balls of twine, blan- 
kets, etc. 


acceptance accorded 
during the past six 


months to these 


REVOLUTIONARY Oxord SNiding Drawer 


LNG, APPLIED FOR 


STORAGE FILES 


and now they are better files than ever! 


IMPROVED DESIGN has added strength—widened usefulness— 
made them even more logically the BEST method for storage of trans- 
ferred records! 
Assisted by National Ad- 
vertising—all inquiries 


Vastly superior to the old way—still far in advance of the IMITA- 


turned over to dealers. Ox- TIONS that have been HASTILY flung together, to the CON- 

ford does not sell direct FUSION of the dealer, and to the DISAPPOINTMENT of the 
public! 

Only Oxford offers 17 stock Mid-year transfer time is in the offing. There is a GREAT UN- 

near yes Meyer TOUCHED MARKET, NEW BUSINESS and NEW CUSTOM. 

a ) ERS to win, with the Oxford Sliding Drawer Storage File. GO 
AFTER IT! 


ae OXFORD FILING SUPPLY CO. 
340 Morgan Avenue Brooklyn, N. Y. 
VE CLIPPED THIS COUPON $40 Morgan Ave. Brookiyn, N. Y. 


and | am returning it to you for a sample of the new OXFORD SLIDING DRAWER 
STORAGE FILE. Send it at once, without cost, and 











mark for attention of 

ae Perr eee ee 

PERE occ ncswisedeneriveecs tee 
(Want circulars? Then attach copy for THE IMPROVED OXFORD SLIDING 
imprint, and specify quantity.) CITY AND STAVG 6 6 ci ccs + dua tn are DRAWER STORAGE FILE. Pat. App. for 
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Regardless of whether it is an installation of visible record 
equipment—furniture for a library or courthouse—vestment 
cupboards for churches—special steel or wood equipment of any 
nature, the dealer handling Globe-Wernicke or Security Products 
can “fill the bill.” Installations like the above not only earn a 
profit for you, Mr. Dealer—they also build up your prestige 
locally. And then remember—the Globe-Wernicke and Security 
lines of “bread and butter” items are thoroughly complete. 
Write today for particulars about an authorized dealership in 
territories now open. 


The Globe-Wernicke Co. 


FACTORIES AT 

Cincinnati, O. Avenel, N. J. Stratford, Ont. London, England 
SALES OFFICES AT 

Boston Dayton Kansas City New York 


Chicago Detroit Newark St. Louis 
Columbus Indianapolis New Haven Washington 
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Hotel Shelton, New York 

The Shelton hotel at Forty-ninth street and Lexington 
avenue is one of New York City’s most comfortable and 
attractive hotels. The location, across the street from the 
new Waldorf Astoria, is convenient to all uptown attrac- 
tions and market centers. Some members of Office Appli- 
ances’ staff at the N. S. A. convention, June 6 to 9, will have 
quarters at the Shelton 

Externally the Shelton is an example of fine achitecture. 


The interior of the thirty-two floors in the main building 
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EXTERIOR OF THE SHELTON AND A SKETCH OF THE 
SWIMMING POOL 


and the sixteen story wing is well equipped from the stand- 
point of accommodations and service. Some of the unusual 
features of the Shelton are a well stocked library and adja- 
cent reading room, a solarium, and a swimming pool. In 
addition there are four beautiful lounges, game rooms, and 
several restaurants. 
ee ee 
Foreign Trade Meets on Pacific 

Two meetings of interest to exporters will be held in 
May—that of the National Foreign Trade Council at Hono- 
lulu May 4-6, and the foreign commerce department of the 
Chamber of Commerce of the United States at San Fran- 
cisco May 17-20. Delegates to the Honolulu meeting will 
return in time to attend at San Francisco. 

—_— —~<o— _ 
Local Texas Associations Reviving 

Several Texas associations have been revived and infor- 
mation points to closer cooperation among dealers to 
stabilize business and make each order carry a profit. 

Governor Henry Dorsey, Jr., of the ninth district, says 
that where in the past volume has been given the greater 
consideration, the tendency today is to secure profit re- 


gardless of size 


———— 

Free Fountain Pen Service for Students 
Doc Brown’s Pen Clinic has become a part of the Uni 
versity Book Store at Seattle, Wash. This pen clinic was 
established by the University Book Store to repair fountain 
pens for students and faculty members at no charge for 
service, the only charge being for parts required for re- 

newal.—C.M.L. 


ARE THE DAYS 


‘PEERLESS 
PREFERRED ” 





OF 


Only Proved Profit Makers 
Receive Sales and Display 
Preference. 


T Sanimportant question, these days, to 

decide what to push and what to display! 
Sales clerks’ time and display space on 
counters and in windows cost real money. 
Peerless Keys are being pushed up front 
dealers know that they can depend on 
Peerless Keys to turn over—at a profit 
that's better than good! 
This is not a general statement. For ex- 
ample, a number of New York's leading 
stationers in the Grand Central district 
(where rents are probably higher per 
square foot than any other place in the 
country) consistently display Peerless Keys 
in their windows. Not only in New York, 
but all over the country, a majority of the 
leading stationers feature Peerless Rubber 
Typewriter Keys, which nowadays are 
doubly appreciated by employers who 
have cut their office forces and who value 
the time-saving, error preventing advan- 
tages which Peerless Keys offer every 
typist. 
You, too, can make money the Peerless 
way. With Peerless Keys you have: 

1. Larger profit per sale. 

. Complete dealer protection. 
. Complete dealer co-operation. 
. A complete Rubber Key Line— 

sold through dealers. 
5. No large stock nor investment 

to make. 


YOUR OPPORTUNITY 


Turnover doesn't necessarily mean profit, 
but with Peerless Keys it does. Nor does 
inventory mean large investment, as the 
PEERLESS DEALER SALES PLAN 
provides for but a minimum of capital 
outlay. 

Write for free samples and interesting de- 
tails that every progressive dealer ought 
to know. 

PEERLESS Key CoMPANy, INc. 
The only Rubber Key manufacturers offering 
a complete line THROUGH DEALERS! 
176 Fulton Street New York City 


PEERLESS KEY CoO., Inc., 

176 Fulton St., New York City 

Kindly send us, without obligation, de- 
tails of your profit-building plan, together 
with sample Peerless Key and dealer helps. 


>wWN 


Name.... 


Firm... 


Address. ... 
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19 Orders Out * 
of 20 Calls e 


Recently our Director of Sales called on a 
Western Stationer. Working with one of the 
salesmen of this firm, he made 20 calls. 
Nineteen of those called on have been closed 
and are users of LIBERTY Storage Boxes. 
Kleven different sizes have been sold them. 
In some respects this is an exceptional case. 
Nevertheless there is good business to be had 
for LIBERTY Boxes by systematic appeal 
to prospects. In the last 12 months, the busi- 
ness of this stationer in LIBERTY Boxes has 
more than doubled. 
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Here Are the Reasons 
Why They Sell and 
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| LIBERTY Boxes satisfy customers, that 
is why they are now and always have 
been leaders in their field. 


2 There are sizes for every need and all 
sizes sell all the year ‘round. 


3 LIBERTY Boxes give security. They 

semi-seal without tying and permit in- 
stant reference, easy moving and trans- 
port, which is always necessary, with 
absolute safety. ‘ 


4. LIBERTY Boxes enable users to utilize 


storage vault space to the very ceiling. 


= LIBERTY Boxes can’t tear, stick or come 
» to pieces. They give long years of perfect 
service. 


6 LIBERTY Boxes cut storage filing costs 
50 to 75°, or more and don’t interfere 
with sales of files for current filing. 


7 * . 


Hundreds of the largest banks and firms in the 
country have made careful tests as to the best 
way to do storage filing. They have weighed every 
advantage and almost without exception have 
selected LIBERTY Boxes because of their con- 
venience, economy, space utilization, security and 
transportation. LIBERTY Boxes without ques- 
tion do solve the storage filing problem best. 











LIBERTY distributors are invited to make full 
use of our sales helps letters, catalog ads, folders, 


window cards and the like—furnished without 


charge. 


BANKERS BOX CO., Ine. 
536-538 S. Clark St.. Chicago, Tl. 
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Songstad Now Manufacturers’ Representative 


E. G. Songstad, who has had wide contact with sta- 
tioners and office 


furniture dealers in various sales capaci- 














ties, 18S now operating as a manufacturers’ representative 
in the middle western states. He is selling the lines of 
Evansville Desk Company, Evansville, Ind.; Aurora Metal 
Cabinet Company, Aurora, IIl.; Sturgis Posture Chair Com- 
pany, Sturgis, Mich.; Scripto Manufacturing Company, 
Atlanta, Ga.; Sun Rubber Company, Barberton, Ohio: 
E. G. SONGSTAD 
Erie Art Metal Company, Erie, Penna.; Crescent Brass & 


Pin Company, Detroit; Utilatree Products Company, Inc 


New York 
Mr. Songstad commenced selling chairs as secretary and 
Company, 


Conrades Manufacturing 


\fter 


sales manager of the 
St. Louis, 
five years he left the industry and then returned as a rep- 
From 


several years ago. serving Conrades for 


resentative of the Commercial Furniture Company. 
there he went to The General Fireproofing Company where 
desk district, 


and later district manager. 


he was in charge of sales in the western 


In selling for the manufacturer Mr. Songstad made a 


practice of working with his dealers and helping them in 
reason of that experience and 


fitted 


their sales problems. By 


the variety of lines he carries he is particularly well 


to serve the dealers. 

Mr. Songstad’s headquarters are at 
bury Road, Des Moines. His 
Wisconsin, Minnesota, the Dakotas, Iowa, 


Kansas, Missouri Oklahoma. 


Water 
Illinois, 


5816 North 
includes 
Nebraska, 


territory 


and 
a ~~ _ 


G. O. E. C. Takes Rialto Building in Seattle 


Che Rialto building, 1021 Second avenue, Seattle, Wash., 


has been remodeled to accommodate the activities of the 


companies comprising the General Office Equipment Cor- 


poration—Elliott-Fisher, Sundstrand and Underwood. The 
+1 


activities of these companies will be under tl 
for Elliott-Fisher and 


e direction of 


J. Cy Young, heretofore manager 
Sundstrand. 

The Underwood offices and sales rooms have been lo- 
cated on the ground floor of the Central building for many 
vears.—C.M.]! 

_—— 


New Peerless Steel Catalogue 
Che Peerless Steel Equipment Company, Philadelphia, 
have issued a new catalogue illustrating their lines of filing 
equipment. The addition to other 
items a description of the Peerless line of medium priced 


catalogue contains in 


suspension units made in standard and counter heights 


An unusual line of five-drawer files is also described in the 
catalogue. Dealers who may be interested are requested to 


get in touch with the company 
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The EVERINC Stamp Pad 


FLOWS EASILY=SELLS EASILY 





The Everine Pad is truly a Deluxe pad because of its 
careful designing and rugged construction. This pad will 
outlast any other pad, and, in its operation, is consistently 
efficient. 


Finished in attractive colors—Black, Brown and Ma- 
roon; it is made of a one-piece aluminum casting, care- 
fully machined, so there is no danger of cutting one’s self 
with sharp edges. The cover is easily lifted. Its surface 
is evenly inked due to the special construction and mul- 
tiple layers of various materials, which distributes the 
ink contained in the reservoir situated in the back of the 
pad. One filling of this pad container will give months of 
continuous service. 


The Everine is a recognized leader, and dealers every- 
where who display it, comment on its easy selling. In 
other words, to display it is to sell it. 


Scientific Design 


he Everinec Pad has been constructed carefully with due 
consideration to the every-day pounding and general use to 
which a pad is subjected. A careful examination of the 
Everinc Pad will show that it contains besides an ink 
reservoir conveniently placed in the back of the pad, a 
felt pad; a metal spring pad of special design; a secondary felt 
pad; a blotter; and a surface padding especially reinforced 
and made of strong and suitable material that is directly 
in contact with the stamp. The reason for these five layers 
is that ink must be properly directed and spread oyer the 
large area of the pad evenly. No one spot in the pad sur- 
face will become soaked while another remains dry. Long 
study and research have established this pad as an appli- 
ance that will prove, under all circumstances, of long and 
satisfactory service to the user. 


For fullinftormation write: 







Patent 
Pending 


The Everine Pad is 
an attractive addition 
to the executive's 
desk. Besides its use- 
fulness, it can be used 
for a paper weight, 
that will not soil or 
mar the desk. The 
felt padding on the 
bottom insures thie. 
This view shows the 
five-layer construc- 
tion. 


Refilling of the pad 
is an easy operation 

-simply unscrew the 
cap on reservoir and 
when filled tighten 
securely, and the pad 
is ready for service. 


THE MILLIONTH IMPRESSION 
AS CLEAR AS THE FIRST 





International Pad Corp. ,...32%... Ss: 
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Distributors s«anted for the “Monarch Pioneer”! 





At the Lowest Price 


{1 new practical and thor- 
oughly tested portable 
typewriter with standard 
keyboard of 42 keys. Net 
weight 9 pounds, 


in History 


FOR A REAL TYPEWRITER 


Unlimited Sales Possibilities 


The Monarch Pioneer represents a new idea in 
typewriters; it places a machine within reach of all, 
It is a machine that will 
Having a 


at a low initial cost. 
have a particular appeal to the young. 
standard keyboard, its operation is easily learned. 
It is built on mechanical principles similar to full- 
sized office machines—without their auxiliary fea- 
tures. 


It is small, compact and practical, thoroughly 


durable and capable of producing work of high 
quality. 

The Monarch Pioneer is so inexpensive that 
everybody desiring a genuine typewriter, at low 
cost, is a prospect for this machine. It marks a 
new stepping stone in the progress of manufac- 
turing typewriters for universal use. 

Write or cable for further details of our attrac- 
tive dealer proposition. Here is a rare opportunity 
to increase sales and profits. 


Monarch Typewriter Company 


Export Division 


374 Broadway 


New York City, U.S. A. 
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The selective bars automatically stop on the desired nu- 


merals. Speed is further accelerated by automatic key- 
board control The selector bars are restored to zero 
automatically and coincident with the imprinting of the 


amount, yet, if without resetting is desired, it 


may be accomplished in a second by handle control with- 


repetition 


out other adjustment 


The “Lightning” shreds the fibre of the paper and im- 
indelible ink 


designed as to prevent raising by imprint- 
It is stated that eighteen 


pregnates it with The Arabic numeral pat- 


ented type 1s so 
ing one numeral over another. 
years of research and experiment have resulted in this type 
The that the patented 


type faces do not chip, crumble or batter and that 


of construction. 
F&E 


scientifically 


company says 


designed ink rolls assure perfect inking, do 


not have to be replaced and outlast the machine. 
a Se 
New Tellers’ Unit Locker by Diebold 
of the Diebold & Lock 


Ohio, announces the new tellers’ safety 


The research Safe 


Company, Canton, 


laboratory 


locker for complete daytime protection of money handled 


by commercial and bank cashiers and tellers from both 
daylight hold-up and mysterious disappearance. The 
locker consists of a money drawer and safety locker built 
as one unit that may be used in the open on a suitable 


installed in the counter. 
Except when the teller needs additional cash the locker, 
In the 


a special compartment from which ex- 


base, or 


in which surplus cash is kept, is always locked. 


money drawer is 





DIEBOLD’S NEW TELLERS’ SAFETY LOCKER 


cess cash above the teller’s needs for immediate transac- 
tions is automatically and secretly deposited in the tray 
the locker drawer is closed. 
With the new unit the teller’s responsibility is undivided. 
When he leaves his post for any reason during the day all 


inside whenever the money 


his money is provided with physical protection instead of 
being left where it is more or less accessible. 

“Delayed control” over cash accumulations, a Diebold 
feature, is available for the new teller’s unit. It is estab- 
lished by equipping the safety locker with either electrical 
supervision or Diebold delayed time-combination lock su- 
Electrical supervision automatically closes the 
automatically dead-locks both the 
locker door for a pre-determined 
This automatic 


pervision. 


money drawer and 


money drawer and the 


period of time, by “pressing the button.” 


| 

















No. 1567—The Governor Bradford 


IF YOU ARE 
INTERESTED IN 
“A NEW DEAL” 


... Find Out About the Coverage 
and Profits Imperial Offers You 


Not to build the most expensive office furni- 
ture... 


Not to build the cheapest... 


But to put honest, intrinsic worth into every- 
thing we manufacture... 


That is the policy that has brought Imperial 
Desks and Suites unmatched precedence in the 
past few years... that has brought Imperial 
Dealers additional sales volume and profits. 


The broad, comprehensive Imperial Line offers 
you outstanding numbers in every price class 
and in every grade... ranging from handsome 
matched pieces in richly figured woods to 
staunch, sturdy Oak desks that combine long 
service and low cost. Between the period suites 
for executive offices and the practical straight- 
line desks, Imperial provides for complete cov- 
erage with well-built desks of Walnut, Oak and 
Mahogany ... constructed for steady service... 
styled for quick acceptance . . . priced for a fair 
profit to the dealer. 


If you are interested in ‘‘a new deal’... if you 
want to realize the profits you anticipated when 
you entered the office furniture field ... if you 
would like to know why Imperial is bringing 
increased business to alert dealers everywhere, 
ask for full details. Complete information will 
gladly be furnished on request. Write today. 
No obligation. 


IMPERIAL DESK COMPANY 


EVAN SVILLE** INDIANA 
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Sold other 


visible equipment 14 years— 


prefers 


POSTINDEX! 


THIS LETTER came to us the other day from a stationer 
in the State of Washington. We quote it here in full, be- 
cause it is honestly typical of the way many dealers fee! 
today about Postindex: 


“Gentlemen: 

“We are enclosing herewith two installation reports on 
jobs sold in this territory and we are pleased to say that 
our customers are more than well pleased with the set-up. 

“We feel that this is an opportune time to express 
to you our own feeling in regard to your equipment. The 
writer has for the past fourteen years sold competitive 
visible equipment in this territory and I am frank to 
admit that it is certainly a pleasure to sell Postindex 
with all of its advantages over all other makes.” 


We should like to place you in a position to write us a 
letter like that some day! Isn't it worth your while to 
find out now about Postindex profit chances in your 
town? We will gladly tell you. Postindex Company, 
Inc.. Jamestown, N. Y. 





Postindex Rapid-Stack, the 
fastest posting visible index file 
on the market by actual test. 





Sostindex 
tsthle files 


“4 SIDES TO WRITE ON” 


A Division of Art Metal Construction Company, Jamestown, N.Y. 


MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 
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and combination 
the tellers’ 


ot the 


key 


is locking system may be applied to 


lock is entirely independent 
locks. TI 
safety locker either with or independent of the Diebold 
Lake Erie electrical tear gas system. 

Phe Diebold delayed control time-combination-lock func- 


tions in a similar manner to the electrical system, delaying 


entrance to the locker for a pre-determined period. With 
either the time lock or the electrical system, signs on the 
unit explain the principle of “delayed control.” Thus 
bandits, who have no time to wait, are foiled in theit 
hold-up 
é a 
New Success Calendar 
Columbian Art Works, Milwaukee, has rounded out its 


line of Success desk and wall calendars with an attractive 


open-faced model, designed and priced to meet popular de 


mand 


One feature of the new calender, from the standpoint of 


blac k. r¢ d 


appearance, is and sil 





NEW POPULAR PRICED “SUCCESS” CALENDAR 
( | base 1s black \ nickel-silver top plate and rub 
ber-tipped metal legs add a contrasting touch of silver 
The pad is lithographed in red and black with black and 
white mottled edges. Cellophane wrapping protects the 
calendar and prevents it from becoming soiled or shop- 
rn while on display. 
aii 


New and Interesting Type of Stamp Pad 
is a new stamp pad made by the Interna- 
i 


e family of International DeLuxe stamp pads 


Che Everin« 

ti 1 Pad at} F Cerrar 
onal ad Corporation of syracuse, 
It is of tl 


[he case is one piece aluminum casting and is leakproof 





and free from corrosion. It is beautifully finished in 
THE “EVERINC’’ STAMP PAD 
colors. The distributing plate governs the flow of the ink 
and gives a surface which will stand the hardest usage 
ever given a pad. When the surface finally reaches the end 
of its usefulness, it may be replaced by inserting a new 
distributing plate. The ink flows smoothly from the reser- 
voir to the surface of the distribution plate and is always 
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When PENNIES 
work OVERTIME... 


It pays to show customers the extra value 


they get in Art Metal Transfer Cases! 


N' IWADAYS buyers get all the 
breaks! The 1932 dollar has to 
stretch. That’s why we've crammed 
more solid value-per-dollar into Art 
Metal Transfer Cases than they 
ever offered bef wre! 

Customers get more than full value 
for their money in these cases. They 


buy safety for important papers. Dust 





ART METAL DEALERS: JF rite 
for our sales building window 
display and direct-mail material 
on Art Metal Transfer Cases! 


* 


THE ART METAL LINE: 
Fire Safes 
Desks 


Plan Files 


Storage Cabinets 
Shelving 
Horizontal Sectional Files 
Upright Unit Files 
Counter-Height Files 
Postindex Visible Files 
IN THE ART METAL BUILDING 
EQUIPMENT DIVISION...Hollow 
Metal Doors and Trim...Elevator 


Enclosures...Architectural Bronze 
...Library Fittings...Partitions 








STEEL OFFICE EQUIPMENT 


and vermin can’t creep through the 
enclosed steel construction . . . fire 
doesn’t feed on it. They buy long life 
... the rigid steel keeps even over- 
loaded drawers from bulging. 

Most of all, they buy efficiency. 
Drawers slide smoothly on twin steel 
rollers. Sides are cut low for quick 


filing andready reference. Each drawer 


has a handy-grasp hold at the back. 
The interlocking feature permits 
stacking cases up to the ceiling with- 
out a quiver. They are adaptable, 
too, with their nine sizes for every- 
thing from cards to legal sheets. 
Make the comparison yourself. See 
why, in times like these, it’s easier to 
sell the “ more-value-for-dollar” that 
Art Metal has been building into its 
equipment for 44 years! If your terri- 
tory is open, ask us for the profitable 


dealer story. Art Metal Construction 


Company, Jamestown, N. Y. 





: \ rt Na ta JAMESTOWN, NEW YORK 











YRTLE DESK COMPANY, O.A. 5-32, High Point, N. C 


Gentlemen: Please send copy of your latest catalog and price list. 


AA 
¥ 
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THE TRAIL aa SALE.. 


that leads from the eye to the pocketbook 


a 


( a your customer to see this new Myrtle 


Queen Anne Executive suite is to start that 
intangible reaction which properly followed 
up and kept alive results in many a sale where 
sales were not expected. Call on your good 
customer and get him or her to come and see 
this suite on your floor. From then on you 
will have a good prospect that you can lead 


to a profitable sale. 


Here is merchandise on which you can de- 
velop business and make profitable sales with 
the knowledge that you are giving lasting 
satisfaction to your most fastidious and ex- 
acting customer. Here is merchandise that 
makes sales because it appeals to the eye of 
good judgment es well as to the pocketbook. 


Write for complete information and prices. 
MYRTLE DESK CO. 


HIGH POINT, NORTH CAROLINA 


Member Wood Office Furniture Associates 





No. 3867 F 
36 x 66 


No. 3861 F 
34x60 


No. 3851 F 
26x 50 


This new Executive Suite is an 
extremely high quality series 
at an exceedingly low price. 
it is beautifully made with 
highly figured selected walnut 
or mahogany veneers and fin- 
ished to enhance and beautify 
the surfaces with long wearing 
protection. The recessed cen- SS 
tered drawer with indented 

shaped top and the appropri- j 

ate style hardware give final (No. 3822_TS 


touches of elegance. 16x22 - 
im 
>" 


| 
No. 3860 T “ \ 
34x60 
No. 3866 T 
36x 66 
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present in sufficient quantity to maintain an even, clear 
impression. The colors of International DeLuxe stamp 


pad ink are red, green, blue, purple and black. 














SPECIMEN OF MODERN DECORATION AND FINISH OF SAFE 


CABINET—tThe Safe-Cabinet Division of Remington Rand Inc., 
supplies finishes to harmonize with the finest executive office fur- 
niture. There are three style designs. Other finishes are eggshell, 
black, olive green, mahogany or walnut Safe-Cabinets are certi- 
fled by the company’s own laboratory, as well as by the Under- 





writers Laboratories at Chicago, and the Pittsburgh Testing 
Laboratory 
New Sikes-Cutler Suite 
The New America suite of the Sikes-Cutler Desk Cor- 
poration of Buffalo, N. Y., is a beautiful and comprehensive 
outfit of office furniture consisting of no less than five 


styles of flat top desks in various sizes from 66x 36 down 
to smaller desks. All desks are beautifully made, 
with short legs and others with long. In addition 


these 
some 
to these lines there is a typewriter desk which is the acme 
of convenience, a fine office table, telephone stand and book 
case The as the N. A. 
for “New America.” 

The Sikes Cutler Desk Corporation has issued a price 
folder men- 


line is known line, which stands 


list accompanying the describing the lines 
[his is available to dealers on request. 
— 


A German Binding and Fastening Machine 


tione d above. 


“Fermafix” is the title of a new binding and fastening 
machine made by Heinrich Steinberg, Gabelsberger strasse 
28, Munich, Germany. It is said to be based on a new 
system which does not employ staples or refills of any 


kind, but nevertheless binds and fastens papers effectively. 





| 

FOR 
first rate service, | 
genuine quality, | 

economy of time 

and effort—and 

lifetime durability 


DEPEND ON 


UFIL 


No. 50-56 
File Stool 









No, 9606 
“Postur-Chair”™ 





Reliability is a highly im- 
portant factor in any 
equipment, Without it, no 
office furnishing can be 
considered a bargain, re- 
gardless of the price asked. 
When a line of steel frame 
equipment is suggested to 
you, remember that UHL 
furniture was being tested 
by actual use in hundreds 
of offices, long before pres- 
ent similar products were 
thought of. Remember 





that no UHL steel product No. 671 
has ever worn out in nor- “Eiitie Danity” 


mal service. 


|| UHL is the one brand of steel 
office chairs and stands well 
| and favorably known thruout 
| the United States and in prac- 

tically all world markets. UHL 

is the one line of known qual- 
i] ity, the guarantee terms of 
|| which can be vouched for by 
hundreds of business people 
familiar with the service. Full 
details of UHL products with 
dealer proposition, on request. 


THE TOLEDO METAL 
FURNITURE COMPANY 


1502 Hastings St. Toledo, Ohio, U.S. A. 








No. 671 LSX 
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INDIANA 
DESKS 








Your ofhce furniture business can be built 
up from its present position, even under 
prevailing conditions, if you will avail 
yourself of the better value furniture now 
on the market, if you will consider care- 
fully and well the best possibilities in your 
territory and vigorously pursue a well de- 
veloped plan. 


INDIANA DESKS being produced in a modern 
plant, of select materials and by most up to date 
methods are in the front rank in points of economy 
and durability of construction, convenience inside 
ind beauty of exterior, as well as the general com 
parison of value and cost. 


Alongside Indiana Desks 
the New Indiana Chair 
Company offer a line of 
especially salable pieces, 
that can be shipped to 
you in pool cars with sav 
ing in stock investment, 
freight, re-conditioning, 
etc. Full details and cat 
ilog on request. 





Indiana Desk Co. 


Jasper, Indiana 
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Che documents pass through the machine between two 
milled wheels and by pressure the papers are firmly bound 
together The machine can be supplied if desired with 
wheels which bear advertising text, which bind and simul- 
taneously emboss the papers in the binding range. The 
embossing holds the papers together. Papers up to ten 


sheets in number, according to thickness, can be thus 
fastened together 
= <-_ — 
Melind Time Saver Rotary Dater 

The Louis Melind Company, 362-64 West Chicago ave- 
nue, Chicago, Ill, manufactures the Melind rotary dater, 
which indicates the date on the periphery of the die, read- 
ing from 1 to 31 inclusive Che month is shown by a plug, 
which is changed monthly, just the same as the office 


calendar. The date is set in an instant, controlled by a 


f MELIND 
ROTARY 
DATER 


Noa y 





MELIND ROTARY DATER Month 
plug changed once a month; daily 
changes effected by turning the knob at 





front 
PaTEnTee “J 
his 
A 
knurled knob on the base of the stamp. In additicn to a 
complete set of dates (months and years) each rotary dater 
is provided also with plugs reading “Paid,” “Rec'd,” 


“Ans’d,” and “Filed.” 
The date set shows through a celluloided window on the 
base, making it unnecessary to take a sample impression, or 


to read the date set on the di 


teiasillacniesniian 
Mottled Edges for Success Calendars 
Columbian Art Works, Milwaukee, has announced that 
all models of Success desk calendars now have black and 
white mottled edges. This applies to book style, upright 
style, flat double desk style and open-face style calendars. 


——— 
American Crayon’s Duplicating Machine Paper 
The American Crayon Company, Box 581, Sandusky, 
Ohio, is now manufacturing a line of paper devised for use 
on stencil duplicating machines. These are furnished in 
three weights, wove or laid, and in white, buff or blue, and 
packed in 500 lots in the following sizes and weights: 
at list prices named: 
Sixteen pound—8%x11 inches, $0.42 per package; 17x22 
inches, $1.504 per package Twenty pound—8%xl4 


inches, $0.525 per package; 17x28 inches, $1.88 per 
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The Growing Preference for 


WOODSTOCK 


is earned by merit 





Every day, more and more businesses that recognize and buy quality are 
turning to Woodstocks. This preference is the result of comparisons, tests, 
and practical demonstrations made by this rapidly growing group of new 
users. This preference is earned by merit. 


The Woodstock is the product of years of experience in scientific designing 
and precision manufacturing. In principle the Woodstock incorporates 
every important and proved fundamental found in successful typewriter 
construction. In improvements and special features the Woodstock leads 
the field. 


Woodstock manufacturing facilities are thoroughly modern and capably 
operated. There is more ‘built-in’? quality in the Woodstock than your 
dollar has ever been able to buy before. 


Woodstock’s background of ample resources, scientific and engineering 
ability, efficient production facilities and a trained organization, is your 
assurance that every claim made for it will be proved in performance. 


There is a Woodstock 
Model for every typing 
need—corres pondence, 
billing, addressing, rou- 
tine form writing, ete. 
There is a Woodstock 
Type Face to suit every 
personal preference and 
writing demand. 





WOODSTOCK TYPEWRITER COMPANY 


»> » 


Six North Michigan Ave., Chicago, Illinois 


Branches in Principal Cities—Agents all over the World 


PRECISION—SPEED—DURABILITY—SMOOTHNESS 


«K <« 





TTT 
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OFFICES o TOMORROW” 


Fine Executive Matched Office Suite Furniture ment engineers is at their disposal They know 
nanufactured by The Macey Company has been too, that in The Macey line they have the most 
talled in leading public buildings, financial in- comprehensive collection of really fine Executive 
tutions and private corporations throughout the Furniture in Period and Modern designs that is 
yntry. Macey distributors everywhere have produced. As a direct result they broaden their 
the detinite advantage of knowing that The Macey potential field, serve prospective clients in a more 
Company >wn stat of nationally known de- economical and intelligent manner, ana enjoy 
artists, decorators and space and equip- greater profits 
Designers and Manufacturers Oe 
Bank and Executive Office Furniture NAN ® F Y WHERE NOT EXCLUSIVELY REPRE- 
Re tela SENTED WE ARE INTERESTED IN RE- 


bn or ee ; on pany, SPONSIBLE CONNECTIONS 
iling Equipment Supplies 


Sectione! Bookcases 


GRAND RAPIDS, MICHIGAN 
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package; 8%x1l1 inches, $0.525 per package; 17x22 inches, 
$1.88 per package. Twenty-four pound—8™%xl4 inches, 
$0.63 per package; 17x28 inches, $2.256 per package. These 
prices are F. O. B. Sandusky. These papers are of excel- 
lent color, and assure good impressions on the duplicating 
machine. 
ee 

Pioneer the Name of Monarch’s New Portable 

The Monarch Typewriter Company, 374 Broadway, New 
York, N. Y., export division, announce a new portable type- 
writer with a standard keyboard of forty-two keys. The 
machine is declared to blaze a new trail; its price is such 
that it can be purchased by almost everybody. It is de- 
clared that the “Monarch Pioneer” is built on mechanical 
lines similar to those of full size machines, but without 





THE NEW PIONEER PORTABLE TYPEWRITER MARKETED BY THE 
MONARCH TYPEWRITER COMPANY 


auxiliary features. It weighs just nine pounds, nevertheless 
it is sturdily built. There has been, it is declared, no 
sacrifice of quality, material, construction or performance. 
The Monarch Pioneer can be carried around easily and if 
no table is handy, it can be placed upon the knees of the 
writer, for it is fastened to its own baseboard. The keys 
are lettered in white upon black and each is circled with 
a nickeled ring. The Monarch Pioneer is supplied in 
Roman bold type and it is declared it will offer years of 
service at an extremely moderate cost. 
cagnemenittiiniese 
Bates Numberers Have New Style Figures 

In response to a demand for a new style of numbers the 
Sates Manufacturing Company, Orange, N. J., is introduc- 
ing and can furnish to order the simple, legible style of 


1152 


FAC-SIMILE IMPRESSION OF NEW STYLE NUMBER NOW USED ON 
BATES MACHINES 


figures illustrated on all Bates machines. The new impres- 
sion is known as Style W and is offered at the same list 
prices as Style N shown in the Bates catalogue. 
inguin 

Carter’s Bring Out New Paste Jar and Carton 

The Carter’s Ink Company of Boston, Mass., a pioneer 
in several fields, is now declared to be pioneering in 
another. They have just announced a new black glass jar 
crowned by a silver cap decorated with blue stars. This 
jar is for the Carter Photo library paste. A silver and blue 
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Announcing 


THE NEW 


“LIGHTNING” 
MODEL 


F & E CHECK 
WRITER 


WITH THE 
KEY 





OUR PROPOSITION TO 


CHECK WRITER MEN 
POSITIVELY UNEQUALLED! 


The business world is demanding 
MORE for their money today— 
more speed, efficiency and utility 


in office devices as in other 
fields. We have met the chal- 


lenge! 


The Arabic Numeral Amount line and the lever 
“set-up”? method of designating amounts were 
outstanding features of the first F & E ever manu- 
factured. The same sound engineering principles 
are incorporated in the New “LIGHTNING” 
model PLUS A DEGREE OF EFFICIENCY, 
SPEED AND EASE OF OPERATION unparal- 
leled. 


It meets every demand of customer and 
salesman! 


—WRITE TODAY— 
A few openings available for 
high class men 


Address A. F. WHITE, General Sales Mgr. 


The Hedman Manufacturing 


Company 
1164 Center Street bd Chicago, Ill. 
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TYPEWRITER 
DEALERS 


why risk a call from the 
fire department. a 














The highly inflammable and explosive chemicals you 
now use in cleaning typewriters are a fire hazard that 
haunts your store daily. 


TYPO-CLEAN 


cleans typewriters thoroughly—inside and out—yet it 
is neither explosive nor does it have an objectionable 
or permeating odor. It is ideal for a bath or for brushing 
machines and small mechanisms. It will not dry white 
on enameled parts. TYPO-CLEAN is the repairman's 
friend. Comes ready-mixed and leaves a sufficient film 
of oil on all bearing surfaces. 

Typewriters dry in an hour when cleaned in a bath 
of TYPO-CLEAN. TYPO-CLEAN lasts for indefinite 
periods because it does not evaporate when in a body, 
nor does it contain carbon tetrachloride. 

Why run the danger of fire and explosion by the use 
of gasoline or benzine for the difference of a few cents 
a gallon, when the TYPO-CLEAN will do a better 
job and eliminate all hazards. 


Write for full information and special price in 55-gallon 


drums. Special introductory offer, 5 gallons, $2.50. 


THE CLENO COMPANY 


22 WALNUT ST. EXT. WATERBURY, CONN. 


Special proposition for typewriter supply houses and jobbers. 
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black glass adds another touch of dis- 


igainst the 


1 


label ; 
tinctio 
To this package and complete the line of 


a 


company 
paste, the spreader tube’s carton has been restyled to give 
it the desired family resemblance. Leading dealers are re- 
ported to have given hearty approval to these innovations. 
—— 


Art Steel Adds New File 


The Art Steel Company of 300 East 145th street, New 
York, N. Y., has added a new seven-drawer, fourteen com- 
partment card file combination to the 200 lin The new 





NEW “ASCO” 
CABINET NO. 287 
ART STEEL CABINET 
file is known as No. 287. It is intended for 5x8 cards. 
Outside dimensions are, width 184% inches, depth 24 inches, 


)? 


height 52 inches. The inside divider of each drawer is re 


movable 
<< 


Hoosier Desk Shows New Series 
The Hoosier Desk ¢ has brought 


out the “Avon” 


ompany, Jasper, Ind., 
table, swivel and 
basket. 
exteriors, 


oak line 


border of 


suite, comprising desks, 


arm chairs, costumer, telephone stand and waste 


This suite is made up with mahogany or oak 


“built true clear thru.”” The veneer used in the 


is select comb grain white oak, except for the 


the top, which is tiger stripe quartered oak The walnut 


line employs a beautiful combination of straight sliced 
walnut quarters and fiddle back figured walnut. The 
legs are of solid oak or solid walnut, the entire length 
being turned and shaped from one piece stock. The bot- 


tom turning is not doweled on, but is a part of the one 


Legs are equipped with invisible sliding shoes 
The chairs are of solid oak or solid walnut, finished to 


the desks Che leather 


prec leg 


match best quality of genuine 
] 


of cast bronze, the 


is used. Drawer knobs and pulls are 
oak having old iron finish, and the mahogany having 
Tudor antique finish \ heavy cylinder lock is used on 
center drawers of all desks 

The “Paragon” desk fits the niche requiring a small 
desk which is large enough to be useful, and yet within 
the proportion of other furnishings. It is made of 


mahogany, with moulded edges. 


knobs are 


genuine walnut or 


Drawer pulls and slide cast bronze, finished in: 


English antique. 
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MARCHAN 


Duplex 


ELECTRIC CALCULATOR 





Fastest Figuring in the World .. . 


ACCUMULATES 
Adds 


Subtracts 
Multiplies 
Divides 


MARCHANT offers you a greet 


OPPORTUNITY 


In times like these the wise business man grasps every 
method or device that will enable him to do more business with less 


work— 


He prepares for the upturn by revamping his business 
on the basis of facts and figures, instead of indefinite information 


and hopes. 


That's why Marchant represent- 
atives are welcomed by executives 
everywhere. They know how to re- 
duce figuring overhead yet increase 
efficiency. How to analyze figuring 
methods and point out short cuts and 
improvements. 


And in the Marchant they have 
the outstanding calculator to put their 
recommendaticns into effect. 


The Marchant Electric Calculator 
gives any business ‘‘the fastest figuring 
in the world.” It speeds up current 
business, and turns out more work at 
less cost. It makes it easy to get the 
figure facts about all phases of a busi- 


ness, to analyze them, and to devise 
short cuts in operations that would be 
impossible without the Marchant. 


To the firm that realizes that its 
success depends largely upon quick, 
accurate easy figuring, the Marchant 
Electric Calculator is an absolute 
necessity — more so now than ever 
before. 


The Marchant offers YOU a 
proposition full of sales opportunities, 
the chance to build your own future, 
with great money making possibilities. 
Write us or phone our office in your 
city for an interview. 





Dept. 259 





j 
ai 
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MARCHANT GALCULATING 
MACHINE CO. 


Oakland, Calif. 





19 years building calcu- 
lators. Electric, hand 
operated, portable. As 
low as $125. 
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These 


Organizations 
and hundreds of others 
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HAVE FOUND IT GOOD BUSINESS TO CHANGE 
TO NATIONAL ACCOUNTING MACHINES 





Packard Motor Car Co. 


Detroit, Mich. 


Hudson Bay Co. 


Vancouver, B. C. 


R. H. Macy & Co. 


New York, N. Y. 


The Emporium 


San Francisco, Calif. 


National City Bank 


New York, N. Y. 


Standard Brands, Inc. 


Buffalo, N. Y. 


Northern Pacific Railway 
St. Paul, Minn. 


Chase National Bank 
New York, N. Y. 


Cadillac Motor Car Co. 
Detroit, Mich. 


Metropolitan Life Insurance Co. 
New York, N. Y. 


Emigrant Industrial Savings Bank 
New York, N. Y. 


THE NATIONAL CASH REGISTER COMPANY, 


lines of business. 


machines. 


Montgomery Ward Co. 
Chicago, IIl. 


Carnegie Steel Company 
Pittsburgh, Pa. 


W. L. Douglas Shoe Co. 
Brockton, Mass. 
Sears, Roebuck & Co. 
Chicago, IIl. 
Rudolph Wurlitzer Co. 
Cincinnati, Ohio 
Swift & Company 
Chicago, IIl. 
Curtis Publishing Co. 
Philadelphia, Pa. 


Cleveland Electric Illuminating 
Company Cleveland, Ohio 


Commonwealth Edison Co. 
Chicago, IIl. 


Potomac Electric Power Co. 
Washington, D. C. 


Standard Oil Co. of Indiana 
Chicago, IIl. 


National Accounting and Bookkeeping 
Machines meet the needs of widely different 
The concerns shown here use 
machines on work varying from accounts 
receivable to all types of analysis. 
organizations because of their size, need many 
But the equipment means just as 
much to the smaller organization where one 
machine can do the work. 


These 


Armour & Company 
Chicago, IIl. 
Burlington & Quincy 
Denver, Colo. 


Chicago, 
R. R. 


Hibben Hollweg Co. 
Indianapolis, Ind. 


Phoenix Mutual Life Insurance 
Company Hartford, Conn. 


National Tube Co. 
McKeesport, Pa, 


John Deere Plow Co. 
Moline, IIl. 


American Thread Co. 
New York, N. Y. 


The MacMillan Co. 
Boston, Mass. 


Chicago, III. 


Utah Poultry Producers Co-op. 
Assn. Salt Lake City, Utah 


New York Telephone Co. 
New York, N. Y. 


Time, Inc. 


DAYTON, OHIO 


“National 





ACCOUNTING AND BOOKKEEPING MACHINES 
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A New Finger Moistening Block 

1100 North boulevard, Oak Park, 
Ill., is marketing a moistening block for fingers, gummed 
The block is 


Australian ironwood, 


The Stazon Company, 


labels, money bands, etc. 


made of heavy, water 


finished in black A | 


postage stamps, 
resisting 


eavy felt collar encircles the block, 


eee 














“STAZON” 


MOISTENING BLOCK 


which is set in a glass container. The latter is partly filled 
felt collar draws the water to an even 


top. When 


out on the block with soap and water 


with water and the 
the 
washed 


moistening at the collar becomes soiled 


it can be 

Che 

metal cap that is finished in non-rusting chrome 
—————— 


Type-Clean a New Product for Typists 


The Cleno Company of Waterbury, Conn., 


Stazon block is attractive in appearance and has a top 


nickel. 


announces a 
preparation called Type-Clean which is said to clean type- 
and out. It is used for a com 


writers thoroughly inside 


plete bath of the machine or for brushing machines and | 


small parts. It is declared to have no objectionable o 


permeating odor and to dry in an hour or less. It is said 
that one bath will last for an indefinite period because the | 
liquid does not readily evaporate. It is declared to be fire- 
proof 
a 
Royal Introduces New Color Finish 

Velvetone, a new color finish, is announced for Royal 
portable typewriters by the Royal Typewriter Company, 
New York. Che 
Velvetone Che 
will be as popular as Duotone finishes for attractive port- 


Inc., first of these finishes to appear is 


brown company believes that this finish 


able typewriter coloring. This is a new finish, soft, restful 
to the eyes, giving no glare but having a smooth, velvety 
sheen. It is said to be extremely tough and durable. It 


is baked on and retains crispness and brilliance. 


apigglilliiediaads 

Rapid Calculator Company Announces New 
Machines 

Ralph C. Allen of the Rapid Calculator Company, 40 


Rector street, New York, N. Y., announces that he has just 
completed negotiations for his company to resume manu | 


facture of the Add-Index adding machine, which was with- | 
drawn from the market a little over two years ago. The | 
first machine released under the new management is the 


No. 9 portable electric Add-Index, which has a number of 
refinements and is priced at $150.00 list. The former price 


was $225.00 


A manually operated machine of the same 
class is sold for $125.00 list. All extra features are avail- 
able on either machine. 

The Rapid Calculator Company is also offering a new 
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3.652.682 


Prospective 
Customers 


RASP these figures, Mr. Dealer, 
they are authentic—‘‘8,632,682— 
the estimated total of executives, 
clerks and professional people in the United 
States likely to become purchasers of office 
furniture.”’ *A vast army of potential buyers 
ready to become customers if shown the 
right product at the right pri¢e. There’s a 
thought to put new pep into lagging sales 
morale and new energy into future sales 
effort. But be sure of your equipment before 
going forth to get your quota; don’t overlook 
the fact that this army is comprised of 1932 
Buyers using 1932 Dollars—they will buy, but 
they are going to see that each dollar does 
full duty. 


Hoosier dealers are prepared because they 
have at their command the most complete 
line of moderately priced office furniture in 
America, at new low prices which make 
every item in this line an outstanding value 
even in this 1932 Buyer’s Market. 

















Our complete catalog is yours for the asking; 
get it, and let it show you why Hoosier dealers 
are sure of their full share of business from 
these 8.632,682 prospective customers. 


HOOSIER DESK COMPANY 
Jasper, Indiana 


*This statement is from a brochure prepared, after much statis- 
tical research, by Frank T. Hess, Manager, Wood Office Furniture 
Associates, Inc. 
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G'’WINK 


Ink Goes in a Wink 











and a new plan 
that gets new 
customers 


May we tell you how G'WINK was estab- 
lished in the competitive New York market?— 
How hundreds of customers asked for itl— 
How it enabled dealers to contact with new 
customers! Write for free sample of G'WINK 
and our merchandising method. 


G’ WINK 


Oh OES A WINK 


Orders 
and 


reorders 








since January 1st—prove that a better quality 
product and a better package is demanded 
today. 


G'WINK_ The perfect type cleaner for type 
and platen. 


G'WINK Neither stains nor injures fabric, 


metal or the hands. 


G'WINK Drys instantly but can not evapo- 


rate from special cap and seal. 


G'WINK Will not burn. No acid, alkali or 


grease. 


G'WINK Cleans and frees gummed and 
sticky type bars. 


G'WINK Is sold by leading wholesale sta- 


tioners. 


G'WINK is guaranteed to the last drop by 
the manufacturer. Send for sample, circulars, 
prices and discounts. 











NUPRODUCTS CO. 
11 WEST 42nd STREET 
NEW YORK CITY.N. Y. 
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electric portable calculating machine of the heavy duty 
type listing at $350.00. The size of this machine is 9x10x18 
inches and its weight is only seventeen pounds. It has dial 
indication and straight direct line vision for rapid manipu- 
lation, 

Che new Rapid machine will be made at Philadelphia and 
the Add-Index machine will be produced at the former 
\dd-Index plant in Grand Rapids, Mich. The sales of both 
machines will be handled from New York City 

————_>__ — 
Gunn Filing Cabinets for Suite Service 

Che Gunn Furniture Company, Grand Rapids, Mich., has 
brought out wooden filing cabinets for use in suite installa- 
tions, harmonizing with its “Ensemble” items. The filing 


cabinets are built two- and three-drawer capacities, for 





GUNN TWO-DRAWER FILING CABINET 


standard correspondence (8% x11 inches). The files are 
made in every respect to match the desk lines, and are of 
the same sturdy construction. The walnut exterior is care 
fully chosen for its figure. 
i a —_ 
The Postmaster Makes a Request 

If you move, notify the post office, giving old and new 
addresses. Blanks for this purpose may be obtained from 
the carrier, or an ordinary post card or letter may be 
used. Roomers should have mail addressed in care of the 
person whose name appears upon the mail box 

Subscribers to newspapers and magazines should imme- 
diately notify the publisher of a change of address so that 
they may continue to receive their publications without 
interruption. The old, as well as the new address should 


be furnished 


in every instance. 
New Members Join Atlanta O. A. Assn. 

Che Atlanta Office Appliance Association of Atlanta 
Ga., recently elected two new members in the persons 
of P. D. Williams of the Monroe Calculating Machine 
Company, a former member of the association, and Gus 
Perry of the Miller-Bryant-Pierce Company. 

Mr. Williams was transferred to Memphis sometime 
ago and later served in Philadelphia and New York. His 
friends in Atlanta rejoice in his recent transfer to that 


city, where he will take charge of the Monroe office. 
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Profit Items 
That Always Sell 


ECORD making and keeping —corre- 
spondence— filing and transfer go on 
regardless of business conditions. 

This steady year-round demand is a real profit 

opportunity to the dealer who handles “ Yand E” 

Systems and Supplies. 

Whether your customer’s chief concern is 
quality or whether he purchases on price alone, 
the complete ‘‘Y and E” Line meets his needs. 
The “Y and E” Label on Systems and Supplies 
guarantees the finest quality—at today’s prices. 
For those who buy on price alone, “Reslinaiee 
Brand” Supplies meet severest price competition 
with dependable value. 

The Famed “Y and E” System Department 
with its more than half a million forms in prac- 
tical everyday use, backs every dealer. It en- 
ables you to meet expertly any systems problem 
that may arise. Remember— there’s no second 
hand problem when selling Systems and Supplies. 

Write today for complete details about 

“Yand E” Systems and Supplies. 


YAWMAN®*? FRBE MFG.(O. 


555 JAY STREET : : ROCHESTER, NEW YORK 


Branches in Principal Cities-Representatives in 3000 Other Cities and Towns 


Steel and Wood Filing Cabinets . . . Steel Desks . . . Stee! Shelving . . . Safes . . . Office Systems and 
Supplies ... Visible Index Equipment. .. Bank and Library Equipment 


“FOREMOST FOR #935 FIFTY YEARS” 
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TRUE BEAUTY ENDURES 




















© wear, upholstery leather must be well tanned and durably 
finished. ‘To sell, it must be beautiful both in color and in finish. 

Not always do these two factors keep company. It is always 
cheaper and often easier to make beautiful leathers with inferior 
finishes. It is always more expensive and usually far more difficult 
to make leather both beautiful and durable. 

Eagle-Ottawa’s policy in the manufacture of leather for the 
office furniture industry is simple to state—Find out what the trade 
wants and then discover a tough, durable finish that gives the de- 
sired effect. It is not such an easy policy to follow. Non-durable 
finishing materials can be used frequently to produce wonderful 
color effects, but these non-durable finishes do not meet Eagle- 
Ottawa’s standards. The opportunity to reap present rewards at the 
expense of basic policy and future reputation are always present. 

No Eagle-Ottawa leather has been, nor will it ever be, offered 
to the trade until it is definitely out of the experimental class. 


[f we cannot stand behind a product, we do not make it. 


EAGLE-OTTAWA LEATHER CO., Granp Haven, Micu. 


























E. E. Douglas Recovering 

E. E. Douglas, of the Chicago branch of the Boorum & 
Pease Company, is progressing with treatment of an 
afflicted eye. This necessitates remaining in Chicago for 
daily treatments by a specialist, thus restricting his activi- 


ties 














E. E. DOUGLAS 


Mr. Douglas regretted particularly his inability to attend 
the various regional meetings of The National Stationers 
\ssociation in the central west. He has many friends in 
that section, and before undergoing treatment had looked 
forward to meeting many of the stationers at the various 
conventions 

Manufacturers Census on Office Machines 

The United States Department of the Census has re- 
leased the final figures on the 1929 census, covering type- 
writers and parts, cash registers, adding and card tabu- 
lating machines, scales and balances. The preliminary re- 
ports were published in Office Appliances as released. The 
printed reports break down the figures by states, and af- 
ford comparisons with production statistics for several 
years. This report can be obtained from the Superintend- 
ent of Documents, Washington, D. C., for ten cents. 

se ee 
Invincible in New Location at Chicago 

The Chicago branch of the Invincible Metal Furniture 
Company moved May 1 from 325 West Madison street to 
300 West Adams street, two blocks away. The telephone 
number is unchanged—State 8904. George Rasmussen, the 
Chicago manager, has a floor display of samples; no stock 
is carried. The company has arranged overnight truck 
shipments from the factory at Manitowoc, Wis., with store 
door delivery for Chicago dealers. Freight shipments by 
water also receive store door delivery 

eee eee 

U-E-F Accounting Machine School at Chicago 

George W. McClellan, manager at Chicago for the 
Underwood Typewriter -Company, has arranged an ac- 
counting machine school at the Chicago branch, 210 West 
Monroe street Instruction is given on Underwood ac- 
counting machines and Elliott-Fisher machines. The 
school is located on the main floor, partitioned off from 
the branch offices, and permits the students to work with 
out interruption from the general office routine. 

— 
Royal G. S. M. Surveying His Domains 

M. B. Miller, general sales manager for the Royal Type- 
writer Company, Inc., is making a comprehensive tour of 
the United States, to get in touch with the personnel of-the 
various territories. Early in April he spent some time at 


the Chicago brancl 





| 














CROSS WORD 
PUZZLE CONTESTS 


are selling Typewriter Ribbons 
and Carbon Paper for M&V 
dealers and bringing new cus- 
tomers to their stores for other 
merchandise. 


The plan is simple. We furnish 
the *“*Cross Patch” circulars and 
a complete window display, free 
of charge. You distribute the 
circulars by mail or messenger to 
each business office, as soon as 
the Display has been installed. 
Contestants and their friends 
will watch your window to see 
the correct solution of the Puzzle 
which also advertises M&V prod- 
ucts. 


Just think—a complete local ad- 
vertising campaign at little cost, 
to stimulate sales and start the 
town talking about your store. 


WRITE TODAY for complete 
details. 


MITTAG & VOLGER 
INC. 


PARK RIDGE, N. J. 


Agencies throughout the world. 
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We Are Members by Invitation of 


RICE LEADERS OF THE WORLD 
ASSOCIATION 


Representing High Standing in 


NAME - PRODUCT - POLICY 














<a 


a 


SUPREME 





Your Opportunity/ 


Rear application to the possibilities for the 
increased sale of Filing Supplies will repay almost any 
amount of time you give to the study of it. Wherever 
you are, you are in the midst of hundreds of oppor- 
tunities to make profitable sales by serving the bus- 
iness firms in your community. But these sales re- 
quire knowledge—detailed and specific knowledge of 
the line you are selling and the best application of 
each item in the line, as well as an ability to see the 
needs where they exist. 


The new Wabash Price List and Sales Manual, 
which is now on the press, is a gold mine of informa- 
tion and inspiration for any executive who wants to 
know more about the profit possibilities in Filing 
Supplies and the Wabash Supreme Supplies Line. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 








The W abash Cabinet Co., 
Wabash, Indiana. 19 


Please place my name on your list to receive new Sales Ideas, and 
tell us about your plans to help increase Supplies sales. 


Name 
Add: ess 


Firm 











SALMAGUN ODI 


Picking on the Scotch 
Co-efficient, published by Chas. G. Stott & 
] 


, devoted an issue to the 





The Offce 
Company, Inc., Washington, D. ¢ 


Scotcl Savings of cash or time were emphasized, the 


cover showing a Highlander addressing his fiancee, a 


stenographer: “Weel, Ah ken ye’ll na be wushing to gie up 
nawthin’ 


office 


yer jobbie after we’re married, so Ah'll gie yer 


but useful pr-r-es-ents.” Sandy had an armful of 


supplies as his gifts 


- io 
Royal Typewriter Club at Chicago 


[he salesmen of the Chicago branch of the Royal Type 


writer Company, Inc., have organized the Royal Type- 


writer Club, for social and beneficial purposes \n enter- 


tainment committee is organized to handle plans for en 


tertainments, special meetings and other events which may 


come up The organization provides for sick visitations 


and flowers, and serves to cement the sales staff into a co- 


operative unit 


<-> 
Lynn Circulates Old Time Dollar Bill 
\ dollar bill of the vintage of 1920 was yanked into ci 


ulation at Lynn, Mass., in response to the 


lent Hoover In 


Day,’ 


campaign 
1920 


which 


against hoarding 


Mavor 


it was framed and displayed on a 


initiated by Presi 


Bauer used it to start “Dollar after 


wall nN the othces oft 


the Lynn Chamber of Commerce Prior its retirement 


the bill made forty-two purchases in one afternoon 


some 
turnover 
—__—»- 

Orchestration in Carbon Black 
Commenting on a news item, “Typewriters in Orches- 
as Are Possible,” Morgan, conductor of the Hit 
or Miss column in The Chicago Daily News, remarked 


Gene 


‘The orchestra leader’s assistant will now distribute carbon 
Hunt & 


copies of the score of ‘Sonata in Lower Case,’ by 
: novel 


Peck.” 


effects in their 


These eminent skippers should get some 


orchestrations 


_ 
Apt Humor in Advertising 
Foolish 
Carlisle & Company, Upham & Rutledge, Inc., 


The April 
sued by A 
San Francisco, mingled timely humor with potent merchan 
ideas A f consisted of 


pages imposed upsid« paragraphs 


Issue of Stationery Suggestions, is 


dising part of the foolery two 


down, as well as 


with the lines transposed 
> 


Royal’s Johannesburg Agent Moves 


J. M. Shields, Johannesburg agent fo e Royal type 
writer, has moved to Burlington House, Rissik street. In 
the new location he occupies premises that are more con 


venient than those at Winchester House, where this busi 


ness was located formerly 
_ 
Mr. Hennessey on the “National Crisis” 
The house organ of the Springheld Off Supply Com 
pany very adroitly offered a platform for politicians that 


offers great advantag Hennessey suggested that an Ox 


ford sliding drawer transfer file be used instead of the con 
ventional soapbox 
<> 
System and Execution 

Che Gill-O-Gram (The J. K. Gill Company)| Mr. Hepp 
ner “I'm afraid you are ignoring my efficiency system, 
W eaver.” 

Mr. Weaver “Perhaps so, but somebody has to get 


the work done.” 
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DIEBOLD 
Tellers’ Safety Locker 


EW sources of profits are tapped by the Tellers’ Safety 

Locker which makes possible a method of handling money 
that provides positive protection against loss through hold-up and 
mysterious disappearance. This new unit meets the demands of 
the day for the ever growing need of effective cash protection. 
« » It provides tellers with proper physical protection for their 
money during the day. Because the teller alone controls the locks 
of both money drawer and locker, it establishes undivided respon- 
sibility for the money in his care. « » The Diebold Tellers’ 
Safety Locker, equipped with either electric supervision, or de- 
layed control time-combination-lock supervision, provides hold-up 
protection. It tends to prevent hold-up attack as well as protect 
surplus funds from the bandits. « » The money drawer has a 
special compartment from which excess money is automatically 
and secretly deposited in the safety locker whenever the drawer 
is closed. « » Delayed control over the locking mechanism of 
both money drawer and locker or locker alone places surplus sums, 
in excess of ordinary requirements, beyond the reach of hold-up 
bandits. « » Ask for descriptive literature. You can build new 
business and new profits with the Diebold method of cash protec- 


tion. Let us show you how. 


DIKBOLD 


SAFE & LOCK CO... Canton, Ohio 





Over Seventy Years 
of Protection Service 


71 


Here- 


Is a New Idea in 


SAFETY 


that live Dealers will 





quickly turn into add- 
ed 1932 Profits 


The compact unit ready for installa- 
tion is shown below. Note deposit 


compartment of money drawer. 








/ 
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ene Ke, 
PREMIER 
REMINGTONS 


Are Rebuilts of Unsurpassed Quality 
for Discriminating Users. They 
stay sold! Also Rough and 








Challenge grade. 


RUBBER 
COVERS 


NEW 
MONARCH 
TYPEWRITERS 


A Complete Line. Point the 
way to Profitable Business for 


U. S. Dealers only. 


6 MODELS, INCLUDING 
STANDARD, PORTABLE, 
NOISELESS AND NOISE- 
LESS PORTABLE MACHINES 





























A POSTAL WILL BRING FULL 
PARTICULARS. 


ROUGHS 
REBUILTS 


THERE IS AN AMERICAN WRITING 
MACHINE STORE 24 HOURS NEAR 
YOU 





















AMERICAN WRITING MACHINE 
COMPANY 


374 Broadway, 
New York City 


5 rave. as 














VP PLIANCES 


Premium Users Meet at Chicago 


\ convention of premium users was held at Chicago in 
the Sherman Hotel the week of April 11 This was a 
ranged by Novelty News, and in conjun n with the con 
vention sessions a number of manufacturer ed the 
merchandise. Among those in the sta 1 having 
exhibits were the following 

Gits Brothers Manufacturing Company, | ago, Ill 
showed the “Gitsnife.” Frank Zeman was in charge: 


The New Diamond Point Pen (¢ 


tain pens and mechanical pencils 


ompan 


H. Fisher, manager of 


the ¢ hicago otnice, was in charge 
The Ottawa Products Company, Toledo, Ohio, showed 
lines of mechanical pencils and fountain pens, and variou 


novelties. These included the “Optikit,” a convenience fo 


those using spectacles, made up like a fountain pen bart 
At one end is a container for cleaning fluid, and the other 
provides space for a polishing clot! The “Me p 
vides a convenient carrying case for various medicines n 
tablet form such as aspirin, etc., ea ( labeled 
on the outside Another ite is a per les a 
roll of memo paper, readily detached f \ te pick 
older utilizes the barrel of a midget mechanical pencil 
Charles W. Spears was in charge 

The Trussell Manufacturing Compatr keepsi 
N. ¥ howed its various loose leat é includ 
ing the “Featherweight.” Other memo bi cluded 
rit types; “My Finances” in de luxe | g ith gil 
edge d leave , and a new ring book with ure, i 
cluding a por ket for loose sheets I \ l f Mi 
waukee, Wis., was in charges 

—_—»- 
Old Machines Interest Seattle Crowds 

Unusual interest has been manifested by residents of the 
University District in Seattle over the display of old model 
typewriters and a comparison with the 1932 lels bv the 
Unive v Bookstore 

Ten dollars was allowed on the purchase of a new ma 
chine f t oldest machine ught in « e first 
week in March, and $5 on the second oldest achine \ 


number of letters written on the first typewrit 


ufactured were placed on display through the courtesy of 
their owners.—J. C. J. M 
; > 
Widow Receives Insurance Award 
Che widow of the late Ge \\ Eakins, tort r| mal 
aver of the Atlanta brancl f the Burroughs Adding Ma 
chine Company, has been awarded by the Federal Court 
$15,000 in settlement of a life insurance clair 
The insurance company alleged that M Eakins had 
committed ide and had refused to pay the insuranc 
Mrs. Eakins entered suit claimu at tl | showed 
Mr. Eakins had been murderee Si he in 
urance col ny pre) ed the trial 
I. H.R 
<_. 
New York Dictaphone Office in New Premises 
The New York City downtown sak ff f the Dicta- 
phone ( poration, tort ing, OF 
April 11 took posse n of ! of 
new Bertrand building at 157 ¢ The me 
es pr le better conveni t S 
ar nts and ised service fa 
~~ 
Handwriting Analyzed Free 
| & Murra tationers and . Seattle, 
ive put on a contest wl ‘ , e analysis of 
indwt 1 San pl | fc e t 
ive the aracters read by this method ar being sent 
An advertising campaign is on, lendit é to this 
plan of sales promotion.—C.M.L 
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WOOD BORDER 
ROUNDED EDGE 
MITERED CORNER 


Above appears the famous patented GUNN Lino 
rim and construction. The rim is attached by a 
Special process under tons of pressure. The result- 
ing joints are air- and epee poe and will 
remain so indefinitely. The cured hardwood cores 
insure that GUNN Lino Tops will never warp. 


Feels like BR 





The GUNN No. 1900 line in combination waln 
shown below) creates a beautiful low-priced 
setting. Yet materials and hardware used through- 
out are high grade, and the desk is built up to 
GUNN standards of mastercraftsmanship. Write 
for complete description—the price will interest you, 


Wears like IRO 
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GUNN Lino is markedly different! 


N the exacting requirements of business office use, it has 

# * long ago proven itself far superior to all substitute top 

materials; many of which closely resemble it in 
appearance. 


It is soft and warm to the touch, yet the writing surface 
is firm. There are no harsh reflections. It is marless in use. 
Quiet and jarless in service, and comes in soft, natural, 
restful shades. 


In the stress and nervous tension of modern business, 
GUNN Lino is a wonderfully efficient ally. 


In fact, the universally approving remark is, “‘It feels like 
kid.” 
But GUNN Lino wears like iron. 


Fabricated under private formula from special materials by 
special processes, it possesses all the sturdy, wear-resistive 
qualities of a blacksmith’s anvil. 


It is highly stain resistant. Grease does not affect it. A few 
passes with a clean cloth will remove ordinary fingermarks; 
while an occasional treatment with neutral soap and warm 
water followed by a dressing of GUNN Lino Food, will 
completely restore its original freshness. The appearance 
improves with age. 

We can supply GUNN Lino Tops upon any GUNN Desk. Why not use 


it ads a sales weapon in closing your next difficult outfitting proposition? 
Our complete facilities are at your disposal—may we hear from you? 


GUNN FURNITURE COMPANY 


GRAND RAPIDS MICHIGAN US A 





GET 





WHEN YOU A ' ha Tel 
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The Best Low Priced 
Sharpener made for 
standard size Pencils 








APSCO’S Famous Dollar 
Pencil Sharpener 


FAMOUS— Because of the universal sat- 


isfaction it gives. 


“4 — For its superior quality. 

4 — Because it serves better and 
lasts longer than any Pencil 
Sharpener at a like price. 

- — For its deeply undercut cut- 


ters — hollow ground to a 
razor edge — they never 
‘scrape’ — they CUT. 


APSCO'S 


CHICAGO 


Sold in every civilized coun- 
try and used in more Offices 
and Schools than any other 
Pencil Sharpener. 


AUTOMATIC PENCIL SHARPENER CO. 
CHICAGO ILLINOIS 








OFFICE APPLIANCES 


Rudolf Haber Sails for Europe 
Rudolf H. Haber took the Hamburg-American liner, 
\lbert Ballin,” on April 20 for Europe, where he plans to 
travel throughout England, Belgium, Holland, Germany 
Pp 


Scandinavia, France, Spain, Portugal, Italy, Switzerland, 


Austria and Czechoslovakia, representing lines in_ the 
office equipment field. He is desirous of getting in touch 
with manufacturers interested in having personal repre- 
sentation abroad. 

Mr. Haber is a young man, but he speaks fluently 
English, German and Spanish and has a good understand- 
ing of Frencl lle has worked for the W. A. Sheaffer 


Pen Company of Fort Madison, Ia., and the Kee Lo» 
Manufacturing Company. 

We understand that Mr. Haber can furnish all necessary 
references and proof of his reliability. He suggests that 
his compensation for the lines he handles be arranged on a 


commission basis, he to receive a limited amount of money 


in advance as protection covering the intent of his prin- 
cipals to carry on seriously their export business to 
Europe. 

Mr. Haber’s address is as follows R. H. Haber, Ur- 


banstrasse, 94, Berlin S. 59, Germany 
—_ -~<e—_—_— — 
Norman L. Pearce to Be Married 

Miss Bernice Patterson, San Diego, Calif., will be mar- 
ried May 18 to Norman L. Pearce, district sales manager 
at Chicago for the Everhard Faber Pencil Company. Mr. 
Pearce will take his vacation on the coast following the 
wedding, and will establish his bride in a Chicago hom 
on returning to his duties 

Mr. Pearce has hosts of friends in the stationery field, 
who will rejoice in his accession to the ranks of happy 
benedicts 

-— 


Shreveport Firm Merges Stores 
On March 1 the Drake-Lindsay Company, Shreveport, 
La., merged its two stores, which have been operating as 
separate units, one under the name of The Lindsay Com- 
pany and the other under M. W. Drake Company. The 
Lindsay store was at 421 Milam street and has been moved 
to 218 Texas street where the Drake Company has been 
located for some time. The business will be continued 
under the name of Drake-Lindsay Company at 218 Texas 
Strect 
-— = 
Acme Staple Executive Visits Chicago 
\. J. Paynter, sales manager for Acme Staple Company, 
Camden, N. J., spent several days in Chicago shortly afte: 
the first of April. Much of his time here was spent with 
the Acme-Lane Company, the Chicago agents 
Mr. Paynter covered important cities while making the 
trip to Chicago, and later went on to St. Paul, Minneapolis, 


¢ 


Omaha, Kansas City and other commercial centers in the 


Middle West before starting on the return trip 
on 
Japanese Order for One Thousand Bates Staplers 
According to Bates Brevities, published by the Bates 


Manufacturing Company, Orange, N. J., the Bates export 
manager took pleasure in remarking one morning, “Here’s 
another order for a thousand staplers for Japan.” It would 
seem that Japan and the Bates Manufacturing Company 
nd it worth while to transact business. 
—__—_—~> 
New Company in Hartford 

The E. S. Pierce Company, office equipment and supply 

ntractors, was organized late in March with offices at 
320 Pearl street, Hartford, Conn The company consists 


f E. S. Pierce and I. W. Clark, formerly of Pierce, Inc 
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The Stationers Code 





Adopted at New Orleans Convention 


Fair and honorable practices should prevail in the 
stationery and office outfitting industry to the end 
that our dealings with one another and with the world 
at large may contribute to the welfare of our nation. 
Whole Ma 

Con 

We hold the following to be accepted: 

First:—A Retail Dealer is one who carries a stock of 
merchandise to sell to the consumer. 


For | Weis | 1 its |j ts « 


| © eT 
Second:—A Wholesale Dealer or Jobber is one who 
carries a stock of merchandise to sell to a retail dealer 


or other distributor for resale. 


Third:—A Manufacturer is one who fabricates a fin- 
ished product for sale to the distributor or to the 


consumer. 


ns \ 
Fourth:—A Consumer is one who destroys the ex- 
changeable value of a commodity by using it. 


Cn a wher ce moO Fe er 


Fifth:—Each Manufacturer should be expected to 
disclose, upon suitable request from a present or pros- 
pective customer, the practice of his company in the 
following elements of distribution: 


a. Consumers Sales. 


~ 
“i 


b. Sales to Wholesalers, as defined in paragraph 


second. 


c. Whether any so-called dealer can purchase the 
manufacturer’s product without regard to his 
credit, selling practice, volume of business or 


location. 


<< 
d. If a so-called wholesaler as above defined, sells 
to the consumer, are the prices quoted to the 
wholesaler based upon the latter’s wholesale or 
upon consumer sales basis. 
10 st 


refati 
Clalit 


Sixth:—That there should be a definite declaration by 
each manufacturer of his scale of discounts and under 


what conditions their maximum discounts are granted. 


Seventh:—If the definition of Wholesale Dealer or 
Jobber in paragraph second is not recognized in the 
stationery trade, and particularly by the manufacturers 
as accurate, a new defiinition should be formulated 
which will fairly express the views of all concerned. 
That price discrimination by manufacturers is morally 
and legally wrong and that all prices should be on 
equal basis to all retailers based on quantities purchased 
and services rendered; such quantity prices to be defi- 
nitely and openly stated without secret allowances, 
rebates or discounts of any kind. The legitimate dealer 
takes the stand that he should not be discriminated 
against by the granting of extra or what is known as 
“wholesale” discounts to concerns that do not perform 
the function of wholesaling. The test may be made 
in several ways, for example: 
a. Does the concern in question carry more than 
an ordinary retail inventory? 
b. Does it employ outside salesmen who solicit 
business from other dealers who buy for resale? 
c. Does it issue catalogs and, if so, do these cata- 
logs carry prices intended for consumer use? 
d. Do the catalog prices differentiate substantially 
between prices intended for dealers and those 


intended for consumer? 
































of Business Principles 


nese e t ing 1 ‘ times Of great temptation 
ns to dk , things that one would not do 
1 better times. H ill, manufacturers, dealers and 
discrimination, ippreciating 
that whether we te or accept, offer or allow, that it 
results eventua 1 tearing down of our moral 
ind financia Structure 
Eighth:—That the selling by manufacturers at whole- 
sale prices to cooperative associations of employees of 
corporations and so-called cooperative associations of 
individuals is unfair competition with the other cus- 
tomers, namely the retail dealers. 
Our 1 of selling exclusively thru the legitimate re 
et strengthe: our refusal to sell such asso- 
if 
Ninth:—Direct selling by manufacturers to consumers, 
at the same or lower prices than are quoted to retail 
dealers deprives the latter of their only market and 
constitutes competition, which the dealers are unable 


to meet. 

Abso! ‘ ntair d should not be practiced undet 
Eve vhen done with National Buyers 

t has a tendency to tear down tair price markets every- 


Tenth:—There should be an amendment of practices 
having to do with the marketing of surplus stocks, dis- 
continued items, distress merchandise and the like, the 
test of the matter being the influence of such sales on 
the marketing of the standard merchandise of like 
character in certain localities. 

Seldom does Weis offer distress merchandise to its 


; 


, , ‘ ' 
etatilet If t aoe ti tact 1s cle iriy stated. 
El 


cooperative conference by commodity method of trade 


eventh:—The dealers reiterate their faith in the 


relation consideration and commend to the attention of 
all concerned the equipment of the National Associa- 
tion for the conduct of such conferences. 

Endorsed by Weis. 

Twelfth:—Price discrimination in favor of certain retail 
dealers whereby they are enabled, unfairly, to compete 
with other retail dealers, is morally as well as legally 
wrong and we condemn it as unfair. 


{ 


\_ertain unfair ind after all how may iny manutac- 


} 


urer hope to create od-will by such a practice. 
Thirteenth:—The extension of unusual credit facilities 
by manufacturers to certain customers contributes to 
the growth of bankruptcies in the business and it is 
the sense of the dealers that such extensions are not 
fair to the dealers who pay their bills. 


Such extensions are < y made bv Wer when it ts 


and Some Comments from Weis 


deemed advisable for the best interest of all concerned 
—dealers, other manufacturers and ourselves. 
Fourteenth:—We shall endeavor to approach a decision 
on all questions affecting the industry as a whole in a 
broad and unselfish spirit. 

[his should be a part of our little prayer. 
Fifteenth:—We commend to the Manufacturers Divi- 
sion a study of the increased cost of distribution and of 
the relationship to the development of dealer distribu- 
tion. 

a. It is felt by the dealers that much of the in- 
creased cost of distribution has been caused by 
intensive warfare for accounts rather than a 
development of greater dealer selling. 

b. That the various commodity groups make rec- 
ommendations for elimination of slow moving 
items in their various lines. 

\ matter for dealer consideration. 

Sixteenth:—We reiterate that Dealers are in good faith 
bound not to return merchandise to Manufacturers 
without just cause and the consent of the Manufac- 
turers. 

We find retailers very fair and have no cause for com- 
plaint. 

Seventeenth:—The development of special dealer 
newspaper campaigns and supplements to be paid for 
by the Manufacturer and promoted by outside influ- 
ences are condemned as an unnecesary expense in our 
business. 

Often, we suspect, we have incurred the displeasure of 
concerns for declining to becoming a participant in such 
advertising programs, most of which are sponsored by 
1 newspaper to augment their advertising revenues. 
Our answer is the same to all — politely declining. 
Eighteenth:—We consider that the imitation of anoth- 
er’s product or lines of merchandise by adopting similar 
or the same name, color, number, arrangement, design 
or other distinguishing features is legally and morally 
wrong. 

We would go further: It does not make for leadership. 
Nineteenth:—It is the opinion of the dealers that the 
matter of entertainment by Manufacturers and their 
respective representatives has become an_ excessive 
expense in the business. It is recognized that such 
expense is, of necessity, included in the prices charged 
for the goods. It is felt that extravagance of this kind 
has no proper place in the business picture of 1932. 

\ practice that has been given scant consideration 
during our years of existence. Weis prices prohibit 


suc h expense. 
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Dealers Who Don’t Try to Buck the 
Tide Find Ready Buyers tor 
Duo-Tops and Wizards 


March 22, 1932 


Weis Manufacturing Company 
Monroe, Michigan 


Gentlemen:- 


Please send us some more Duo-Top circulars. 
They surely awaken an interest in this new filing 
folder. 

You might be interested in knowing that we 
hesitated about stocking your Duo-Tops, not 
anxious to increase our inventory, but finally 
being convinced that a new item of merit would 
give us a selling advantage over an older type 
of the same product, led us to push Duo-Tops. 
Of course, every user we call on does not order, 
but none deny their advantages, and we know 
that eventually large numbers of users will decide 
to use them. 


Yours truly, 
mm. FP. C. 


March 10, 1932 


Weis Manufacturing Company 
Monroe, Michigan 


Gentlemen:- 


Those two drawings you have on your Wizard 
circular, one showing a lot of confusion in ‘‘un- 
stacking’’ storage cases all bound up with strings 
or tape; the other showing the ease with which 
stored papers can be secured from a Wizard, has 
done more to quickly convince prospects of the 
Wizard adaptability than any other thing you have 
done. 


Please send us another thousand Wizard Circulars 
and another Wizard display. 


Yours truly, 
T. C. M. Ine. 


The ff eZ’ Manufacturing Co.. 





April 14, 1932 


Weis Manufacturing Company 
Monroe, Michigan 


Gentlemen:- 
Answering yours of April 7. 


Every week day night Amos ’an Andy go ON the 
air to tell us about a certain tooth paste. 


Every week day our men go OUT in the air and 
into the offices to tell users about your Duo-Tops 
and Wizard Storage Cases. 


You may think it is old stuff now, but you’d be 
surprised how many people never heard of a filing 
folder double thick at the top and a fibre storage 
case with a pull-out drawer. We encounter very 
little competition on these two Weis items. 


Our orders are an indication how our salesmen are 
succeeding. 


Yours truly, 


April 5, 1932 


Weis Manufacturing Company 
Monroe, Michigan 


Gentlemen:- 


We thank you for mailing the Duo-Top advertising 
for us. We appreciate this very much as we 
realize that it helps advertise our business as 
well as yours without costing us a cent. 


We can use the No. lla Duo-Top counter and 
window display, which you offer us in your letter 
of March 30th. We are pushing Duo-Tops and do 
not find much trouble in selling them after we 
show the customer ‘‘where the wear is greatest’’. 


Sincerely yours, 
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SHE BUY 


THIS CARB 
AGAIN 


; S \ 
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Its quality, beauty, and easy identification 


assure repeat orders for you 


N the market only a short time, 
O Carter’s Midnight Carbon Paper 
is already recognized as the most 
outstanding carbon paper improvement in 


years. Dealers are making quick, easy 
sales. 

Excellent wear impressions like 
originals . . . were sufficient to establish 


this new carbon as a steady seller. 

In addition the attractiveness of the “‘mid- 
night-sky”’ design on the back of each 
sheet has proved to be a powerful incen- 
tive to sales. Users are delighted with the 
attractive cheerful appearance of this 


artistic carbon on their desks. 


arter's MEDNIGHT CARBON PAPER 


And because this distinctive design in- 
stantly and forcefully identifies the carbon, 
the user is constantly reminded of the 
brand she is using. When she orders 
quality carbon again, she is bound to ask 
for Carter’s Midnight. 


THE PACKAGING, TOO, WINS 
CUSTOMERS 


The smart box-cover design . . . and the 
crisp, clean, protective Cellophane wrap- 
ping ... are features of Carter’s Mid- 
night quickly appreciated by purchasers. 
Dealers find another selling point in the 











NOW....IN 


EXTRA LIGHT, 
LIGHT, and 
STANDARD WEIGHTS 


| 





finger tab cut-out in the bottom of the box. 
This makes removal of the carbon sheets 
so easy . . 


Midnight is a black writing sheet, avail- 
able with regular coating, or special coat- 
ing for Noiseless typewriters. 

Check up on this carbon, and you will 
understand why dealers are finding it easy 
to get full mark-up on quick sales. 

Send us your order NOW for a dozen 
boxes to try out. The result will be your 
steady backing of this new carbon. The 
Carter’s Ink Company, Boston, Chicago, 
New York. 
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The modern check-writing machine owes much of its high mechanical efficiency 
to modern motors, of which the G-E Type KH is an outstanding example 


Modernization starts with 
electrically driven devices 





r your treasury department, for example, where modern 
check-writing machines are in constant use—or in any 
department where electrified devices must handle mighty 


tasks—-G-E motors offer unquestionable service. 


General Electric motors fit every need—dependably and 
efficiently. They are modern and fine-appearing—perfect 
examples of care in motor building. And, of utmost impor- 
tance to you, close coéperation between G-E engineers and 
manufacturers, combined with thirty years of experience, 
assures the best in performance and care-free service. 


OFFICE APPLIANCES 


MODERNIZE 
YOUR 
OFFICE 


G.E. builds a line of motors 

that accurately match the 

characteristics of these and 
other office devices: 


Adding machines 
Addressing machines 
Auto callers 
Automatic typewriters 
Accounting machines 


Billing machines 
Binding machines 
Blueprint machines 
Bundle tiers 
Bookkeeping machines 


Canceling machines 
Calculating machines 
Card punchers 
Cash-carrying machines 
Cash registers 

Check endorsers 

Check writers 

Check protectors 


Clock winders 
Coin-counting machines 
Computing machines 
Coin-wrapping machines 


Dictating machines 
Duplicators 


Embossing machines 
Engraving machines 
Envelope-opening machines 
Envelope-sealing machines 
Erasing machines 


Fans (for desk) 

Fare boxes 

Film-washing machines 
Folding machines (paper) 


Gluing machines 
Key-cutting machines 


Letter openers 
Labeling machines 
Letter presses 


Mailing machines 
Meters (postage) 


Package-sealing machines 
Package-wrapping machines 
Paper-box machines 

Payroll machines 
Perforating machines 
Photograph printers 

Postal permit machines 
Printing machines 


Registers (sales) 

Sorting machines (cards) 
Sealing machines 
Stamp-canceling machines 
Stenciling machines 
Stock-quotation boards 
Stitching machines 


Tape moisteners 
Tape-pulling machines 
Telegraph machines 
Tickers 

Typewriters 


Typesetting machines 
Ticket counters 
Tabulating machines 


Venders (ticket) 
Voting machines 





Wrapping machines 


210-165 


GENERAL@ ELECTRIC 
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Lippman Takes Victor Agency in St. Louis 

After a brief stay outside the field, Charles S. Lippman 
has returned to the industry by taking the Victor adding 
machine agency in St. Louis with headquarters in the Pen- 
nant building, Seventeenth and Locust streets. 

For over twenty-seven years Mr. Lippman has been sell- 
ing typewriters and accounting machines. His first contact 
with the industry was with the Remington Typewriter 
Company. He remained with this company for fifteen 
years and then spent a year in the employ of the American 
Can Company selling cash registers and adding machines. 
For the succeeding ten years he was a member of the sales 
staff of the Victor Adding Machine Company. He then 
took the Chicago agency for the Gardner Company, a 
position he held for about a year. For a few months he 
represented a manufacturer of a vending machine in the 
Chicago territory and is now again connected with the 
Victor adding machine organization. 

i 


New Diemer Catalogue Covers Line Thoroughly 

When a concern has served its trade with fidelity and 
success for sixty-three years, a new catalogue embodying 
new ideas and devices is an event of interest. Such is the 
case with the John F. Diemer Company, manufacturers 
of mailing envelopes and kindred specialties, 519 Broadway, 
New York, N. Y. 

Diemer envelopes, file pockets, etc., are made of first 
quality red rope and jute stock. Every item is critically 
examined before leaving the factory. The catalogue lists 
eighteen styles of envelopes of various types and for many 
purposes. Other lines include metal-end filing boxes, 
press-board filing cabinets, vertical file pockets, legal 
files, Economy vertical file folders, special folders for flat 
papers, voucher and ticket binders, mailing solid box en- 
velopes, knock-down mailing envelopes, jute reversible 
envelopes, No. 1 file boxes, and cloth covered shelf boxes. 
In addition to the foregoing, two styles of metal tabs and 
different types of snap glove fasteners are illustrated. 

Each of the types of envelopes, etc., named is 
diagrammed in white on black for jute products and in 
white on red for the red rope devices. 

The catalogue contains sixteen pages on heavy stock, 
with covers of red lettered in white. The information it 
contains is remarkably detailed and complete. 

———— 


New Dictaphone Branch at New Orleans 

On April 1 a new main branch of the Dictaphone Sales 
Corporation was established at New Orleans, La. The ter- 
ritory of the new branch will include Louisiana, Mis- 
sissippi, Arkansas and the western portion of Tennessee, 
as well as the cities of Mobile, Ala., Pensacola, Fla., and 
Memphis, Tenn. 

At the same time the New Orleans branch was opened, 
a sub-office was established at Jackson, Miss. T. C. 
Holmes, the Dictaphone’s former representative in Jackson, 
has been appointed branch manager at New Orleans, a well 
deserved promotion for a long period of excellent work. 
As “Holmes of Mississippi” he is widely known throughout 
the state. 

New Orleans sales will remain in charge of G. M. Miller. 
T. K. Creson and Ira D. Goddard will continue at Memphis 
and Little Rock, respectively, while J. C. Jetton will be 
the salesman in charge of the new Jackson office. 

———— 
A. C. Adams Recovering from Severe Illness 

Avery C. Adams, vice-president in charge of sales, the 
General Fireproofing Company, Youngstown, Ohio, has 
been in a Hartford, Conn., hospital for several weeks re- 
covering from an attack of pneumonia. He was taken ill 


when on a trip to that city. 


| 
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New ARMOR No. 600 
Line. Note rigid skel- 
eton or frame-work, 
electro welded, 
strongly reinforced, 
intermembered with 
outer shell and O 


welded together into mn Cab 
a rigid, sturdy unit. beni ant 


For the Closest of Buyers 


THE New ARMOR Line gives you sales ad- 
vantages with profit. There is excellence 
in design, and superior workmanship and 
finish that meets the majority of re- 
quirements. For appearance and service, 
ARMOR should be in the high-priced 
lines, but because of CORRY-JAMES- 

TOWN economies, it is 

priced lower than most 


The New No. 700 Line 


will help you interest any- 
one looking for the utmost 
in service in a ball-bearing 
suspension filing case. 
CORRY-JAMESTOWN de- 
sign and economies enable 
you to talk attractive 
price. 

Send the Coupon today. 
Let us tell you about our 
manufacturing and sales 
policy. 

Warehouse Stocks Carried in 
New York—Chicago—Phila- 


delphia—San Francisco— 
los Angeles—Boston 

















Corry-Jamestown Mfg. Corp. 


Corry, Penna. 
: CORJAM 


Cable Address 


Please send your latest Price Offer on the No. 600 


Pin ARMOR Line and the New No. 700 STEEL AGE Line, 
“ together with Catalog and explanation of your manu- 

This facturing and sales policy. 

Coupon 

To PRD ccc oon de ceded vhxn 0aneenbacsanaeas 

Your 

Letterhead pe er Ee Sy aR pre See 














IMPORTANT 
NOTICE 


to office supply dealers 


QUAL/TY PARK ENV. CO. 


offers more sales assisting features to ap- 
peal to your consumer customers with 
that ‘economic complex.” 





Expanding Wallets and V.F. Pockets with red paper 
gussets. Patent No. 1,734,642—other patents pending. 


New Construction Methods 


Our red paper gusset lines have been greatly 
improved through the addition of glue-welded 
double fronts and backs; heavier gussets with 
double tops. The lower corners of all expanding 
wallets and file pockets have protecting turn- 
overs which add considerably to the wear of 
these items. 


A Profit Making Service to You 


Let our warehouse with its stock of over 400 
standard items for immediate shipment, handle 
your rush orders. It will lower your investment 
and overhead without losing an order. 


Buyers: Please Note 


Our revised trade price list No. 32 is just off 
the press. It contains full information on Qual- 
itybilt products in both standard, hand made, 
and machine made paper containers, for mailing 
and filing. Write for your copy. 


Quality Park 
Envelope Co. 


11-116 Merchandise Mart, Chicago 


Always first with the latest construction 
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OFFICE APPLIANCES 


Mr. Gunderson Tells About a New Touch System 
for Calculator Operators 

To Mr. A. J. Gunderson of the 
Machine Company office in Louisville, Ky., we are indebted 
for a pamphlet illustrating and describing the touch sys- 
tem of operation for standard keyboard adding and calcu- 
lating machines developed by Mr. E. J. Fritsch of Louis- 
ville. Mr. Fritsch’s system involves setting the machine 
sideways so that the plus and minus bar, clear button and 
The second, 


Monroe Calculating 


dial clearing crank are closest to the operator. 
fourth, sixth and eighth columns are equipped with con- 
cave keys and the other columns with flat top keys. This 
permits easy and rapid column selection by touch. 

Mr. Fritsch demonstrated his touch system to Mr. Gun- 
derson in September 1931. The latter was well impressed 
by the speed and accuracy of the system and offered half 
his store building in which to conduct a school to prove 
Since the school opened many 
reached an 


the merits of the system. 
operators have been trained 
average speed of depressing six and one half keys per 


and some have 
The average accuracy was ninety per cent or 
The course involves six hours a day of 


second. 
better per hour. 
instruction and practice for six weeks and includes practi- 
cally every phase of calculation found in business. 

Mr. Gunderson says that more than fifty operators have 
earned diplomas and all have averaged better than fifteen 
thousand key depressions per hour on a column of figures 
three digits wide and eighteen items down. Some of these 
operators reached a speed of over twenty thousand key de- 
pressions per hour. Mr. Gunderson believes that it will 
be possible, by speeding up the mechanical action of the 
calculating machine, for an operator to develop the speed 
of thirty thousand key depressions per hour. 

ee 
“The Clatter Murder Case” 

Preceded by some hair-raising advertising in the Uni- 
versity of Washington Daily, the University Bookstore of 
Seattle, in a recent quarter-page advertisement, “solved” 
the Clatter murder mystery, but not before that eminent 
criminologist, Sherlock Holmes, and the echoing Dr. Wat- 
son, had been called in. 

The student’s room, identified by the pictures that had 
once hung upon the walls, was a scene of tragic confusion. 
Here occurred some enlightening dialogue between Holmes 
and Watson, during which the former, after using the 
familiar magnifying glass, unearthed from the gruesome 
wreckage a badly smashed and somewhat ancient portable 
typewriter. From this he “deduced” that the neighbors, 
being unable to sleep because of the clatter of the type- 
writer, rose up and destroyed both student and machine. 

The play was in one act and two scenes. The moral 
was “Use a Noiseless.” 

* 7 * 

The U. Mimeo & Typewriter Company, 4318 University 
Way, Seattle, centered a recent window display with the 
Underwood desk model portable typewriter. 
The machine was mounted on a stand with an orange plush 
centerpiece occupying the foreground. The background 
consisted of a large picture of a rising sun, with trees in 
silhouette upon the horizon both of the orb. 
Rays shot out at many angles from the fiery yellow ball. 

———_<g—_—_—— 
Two New Peerless Appointments 

The Peerless Steel Equipment Company of Philadelphia, 
announce the appointment of Albert J. Boulais and Harry 
Wray Crane, as district sales representatives for Phila- 
A central show room is maintained 


Noiseless 


on sides 


delphia and vicinity. 
at 308-09 Commercial Trust building. 

Mr. Boulais was connected with The Globe-Wernicke 
Company for many years. 
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FOR YOU IN THIS , 





JUST LIKE CHRISTMAS . 
profitable business for the aggressive Royal Portable 


. Graduation Day means 


Typewriter Dealer. 

Royal advertises in school and college publica- 
tions. Hundreds of thousands see and read this 
advertising. They are interested—they want to know 
more about the Royal Portable. 

Arrange demonstrations—in schools and in homes 
—during lunch hours and in the evenings! Canvass! 


Use your telephone! Make sure that every student— 











oyal 





YPEWRITERS 


MAKES YOU fool waKe WRITING 


4 


and parent as well—has an opportunity to try a 
Royal Portable Typewriter during the next two 
months. 


Then—the question “What shall we give 


for Graduation ?”’ will have only one answer—“‘Let’s 


make it a Royal Portable Typewriter!” 

Remember—the Royal Portable is the leader—in 
advertising—in mechanical perfection—in exclusive 
features! 


ROYAL TYPEWRITER 
2 PARK AVENUE, 


COMPANY, INC. 
NEW YORK CITY 


Full Dealer Protection 


A Simple System of Touch Typewriting 
Royal is mailing thousands of copies of this interest- 
ing and instructive course of typing exercises to every- 
one who requests it. If you wish a supply for store 
distribution write or wire. Address as above. 











SHEAFFER’S coast-to- 
coast radio program 
offering free character 











readings from hana- 
writing is selling pens 
and Skrip for thou- 
sands of dealers who 








are working with 
it. Write for details. 
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Above, at the very top, were the words, “The Dawn of a 
New Typewriter.” At the left was a sign bearing the words, 
“No. 77 Underwood Noiseless Portable.” On the right was 
the advice: “Make reservations for Early Delivery Now.” 

The display resulted in a number of orders.—JCJM. 

i id 
Higgins Penwipers as a Profit Item 

Chas. M. Higgins & Company, Inc., 271 Ninth street, 
Brooklyn, N. Y., is now supplying cambric penwipers to 
dealers for resale to users of the company’s India inks. 
These retail at one cent each, or ten cents a dozen. *« Re- 
search showed that many professional users of India ink 
preferred to use an old silk stocking, a piece of chamois 
or an absorbent cloth of any kind. In changing its factory 
processes for putting the India ink bottles in cartons it was 
found that wipers could not be inserted mechanically. 
Therefore the cambric pen wipers are no longer packed 
with 3%4-ounce India inks. 

The company is now able to provide empty bottles for 
India ink to users, which fit the quill stoppers. Quill stop- 
pers are now available to users desiring a spare or a re- 
placement. These could not be furnished conveniently 
heretofore, as goose quills are scarce, and no surplus was 
available. Improvements in the manufacture of celluloid 
make it possible to use this material as quills in ink bottle 
stoppers, so extra stoppers can be secured from the manu- 
facturer. 


——E— 

Charles Edison Sends Message to Organization 

At the opening of 1932 Charles Edison, president of 
Thomas A. Edison, Inc., and son of the late Thomas A. 
Edison, sent a message of greeting and good cheer to mem- 
bers of his organization throughout the country. The mes- 
sage was done in colors with a picture of a cow puncher 
riding a bucking broncho. Below was the caption “Ride 
‘im, Cowboy.” At the top and bottom of the inside pages 
were pictures of bucking horses and earnest riders done 
in red with the same admonition. 

Mr. Edison says that this is a year of challenge, of hope, 
failure, success, but above all, opportunity. History is re- 
peating itself. Outward forms only are different. New 
leaders will emerge. This is a year of opportunity, but at 
a price. The price is untiring effort, sacrifice and courage. 
This is the time for men to take hold of their courage and 
to ride conditions. This is no time for flabbiness in muscle, 
mind or character. 


—— 

More Typewriters Among the List of Pilfered 

A four bank Underwood portable typewriter No. 4B88730 
was stolen from the store of the Typewriter Headquarters, 
Inc., 412 Plymouth court, Chicago, -Ill., Friday, April 15. 
An immediate report of its appearance among the trade is 
urged. If discovered in Chicago, please phone the Type- 
writer Headquarters at Wabash 8535. 

* * * 

E. B. Cutten, district manager for the Woodstock Type- 
writer Company, reports that a Woodstock machine bear- 
ing the number 5 N 285401 has been stolen from the Hun- 
ter Typewriter Exchange, Bellefontaine, Ohio. Informa- 
tion as to the present whereabouts of this typewriter will 
be welcomed by the Hunter Typewriter Exchange. 

* * * 

The National Typewriter and Office Equipment Dealers 
of New York, 825 Broadway, New York, N. Y., would ap- 
preciate information leading to the recovery of the fol- 
lowing machines: Smith Corona, V1004861, black pica; 
Royal portable 305541, black pica. The top plate is missing 
on the Smith Corona. Loss is also reported of Remington 
portable V 365151. Dealers getting track of these New 
York machines will confer a favor by addressing the asso- 
ciation at the address given above. 
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™ Vertex 


LPHABETER 





A complete alphabetical 
unit employing the fa- 
mous Expanding “Ver- 


tex” File Pockets 


Each division a “Vertex” 
File Pocket of 134 inches ex- 
pansion, the group indexed 
A to Z. Four extra Pockets 


for special accounts — all 
Pockets metal-tabbed. 


HOLDS 1500 
OR MORE 
PAPERS 


Standard Correspondence 
Size—without box will fit in 


any vertical file cabinet or 
lower double-drawer of desk. 


For filing 
General and Personal Correspondence 
Bills, Vouchers and Receipts 
Factory Orders and Forms 
Club and Social Papers 
Clippings and Data 
Shipping Dept. 
Orders and 


Forms 





Packed in strong, 
attractive dark- 


green which 
can be used as a 
filing cabinet if de- 
sired. 


Needed by Doctors, Dentists, Clergymen, Teachers 
and Authors . . . By Garages, Retail Stores, Of- 


fices and Factories. 


ALVAH BUSHNELL COMPANY 
13th and Wood Streets Philadelphia 











IT’S READY 
...and it’s FREE 
this fine 


SPECIMEN BOOK 
of LITHOGRAPHED 


LETTERHEADS 


ULL of helpful suggestions of lettering and 
layout. Each engraving shows its estimated 
cost for quick figuring by you. 


ADDED PROFITS. Hundreds of Printers 
and Stationers attest the profit making pos- 
sibilities of “Jobbing Lithography.” Investi- 
gate the advantage of our service. 


Estimates furnished on color work, posters, 
displays, broadsides, etc. Write us today. 


Trade Lithographers Since 1896 
2 Duane Street NEW YORK 





LUTZ & SHEINKMAN, Inc. 















LUTZ & SHEINKMAN,, Inc. 0.A5 
2 Duane Street, N. Y. City. 


Please mail my free copy of your “Specimen 


Book.” 
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Simply Attach to Card or Letterhead 














OFFICE APPLIANCES 


Eagle Stationery Company Dissolves 

The Eagle Stationery Company, printers, 636 Broadway, 
New York, has announced that the partnership heretofore 
conducted by Samuel Sandman and Sol Scheinman under 
the name of Eagle Stationery Company, has been dissolved 
and that Samuel Sandman has assigned his interest therein 
to Sol Scheinman who will continue the business under 
the old name, dealing in stationery and printing at the 


address above given 

















14.7% LESS FNERCY TO OPERATE 
‘= SS 


\mitl 


WINDOW DISPLAY BRINGS INQUIRIES—This L. C. Smith display, fea- 

turing a much-enlarged swinging type-bar and showing the ball-bearing 

action of the L. C. Smith typewriter, attracted the interest of many people 

ind caused them to pause in front of the Smith-Corona store window on 

Fifth avenue, New York City. More than a few entered the store to ask 
questions and bear away descriptive literature 








Pliny Allen Forms New Company 

Pliny L. Allen, an executive of Trick & Murray, mem- 
ber of the Washington State Legislature and of the Seattle 
Chamber of Commerce, has organized and incorporated 
The Pliny L. Allen Press, Inc., at Seattle, with a capital 
of $10,000, object, general printing and engraving. Edward 
M. Hays joins Mr. Allen as one of the incorporators.— 
CML 


— >_> _ 
N. H. Saltzman Takes Elbe Line in South 
The Elbe File & Binder Company, Inc., 215 Greene 


street, New York, N. Y., have announced the appointment 
of N. H. Saltzman, 231 Nelson street, Atlanta, Ga., to be 
the Elbe representative in Georgia, Tennessee, Alabama 
and Florida 
—= - 
Vernon M. Page Takes New Quarters 

Vernon M. Page, Inc., dealers in commercial and execu- 
tive furniture, Buffalo, N. Y., have removed from 251-257 
Main street to 196 Franklin street, where they will be 


happy to receive their friends. 
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WHY COLUMBIA TYPEWRITER RIBBONS and CARBON PAPERS e®€ DIFFERENT and BETTER! 








With Speed ... Dispatch ... Certainty 


To THE Four CORNERS OF THE EARTH! 





“ELS XTENSIVE shipping facilities ’- 

that greatly overworked term, falls 
short of describing the Columbia Packing 
and Shipping Departments and the tre- 
mendous task they perform. 


Columbia—an international organization 

is continually shipping inked ribbons, 
carbon paper in sheets and rolls, stencil 
ink and allied supplies to forty-nine coun- 
tries in North, Central and South Amer- 
ica, Europe, Africa, Asia and the Antipo- 
des. 


A stream of steel drums, large wooden 
packing cases and boxes 


This is the sixth of a new : of all types and sizes, is 
the extensive facitives back ay CONtinually leaving the 
a aat Gaee Pee Columbia Main Plant at 


the facilities largely respon 

sible for their DIFFERENT 

and BETTER quality and 

service Uur comprehensut 

booklet “Call on Columbia —E 
tells the complete story. Send 


v6 ea PROOF from America’s Leading Dealers: 


If every manufacturer would follow your system we feel it would materially increase the dealer's business.” 


Glen Cove destined for delivery to the 
four corners of the earth. 


Thorough, standardized packing renders 
Columbia merchandise immune to the rig- 
ors and extremes of climate. Dealers and 
their customers, on the other side of the 
world, receive their orders in just as per- 
fect condition as do New Yorkers who are 
but a short distance from the main fac- 
tory. 


Such facilities and such careful handling 
are bound to insure the arrival of Colum- 
bia different and better Typewriter Rib- 
bons and Carbon Papers on time and right 

an advantage which means greater 
profit to dealers who can give the utmost 
in service to their customers. 





R. D. LATSCH, LATSCH BROTHERS, INC., Lincoln, Neb. 


COLUMBIA RIBBON & CARBON MFG. CO., Inc., Main Office and Factory, Glen Cove, L.1.,N. Y. 


Branch Offices and Agencies in all Principal Cities of the United 
States—also Toronto, Mexico City, London, Madrid and Milan 


COLU MBIA wo'tinox’ ravens 
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“INVALUABLE 
a good-will builder” 


Autopoints foster good-will 
for Crerar Clinch Coal Co. 
. Pie 


~~ 


says Autopoints aided 
Wholesaler of automotive 
builds 8e0d-will with this eae 














zs. 




















‘Building Good-will 


for 
Consumers Company 


An important job assigned 








to Autopoint Pencils 
“~*~ 


[adem 














is to 
Profit from the p 


UTOPOINT is by all odds 

the favorite pencil of 
modern business. It is used, 
imprinted, as a means of build- 
ing good-will. It is bought for 
office use in large quantities. 
The addition every year of 
thousands of new Autopoint 
users creates an active mar- 
ket from which you benefit. 
Business firms buy Auto 
point because they have 
tested its construction and 
know it to be the best. Ex- 











The “Better Pencil” 


Autopoint Company, 1801- 


salesmen rewarded 


The Trend of Big Business 


by this famous pencil 








Sradebaker 
John Bath & Co. 


adopt the “no waste” 
advertising method 


with Autopoints 


Sales managers may get au 
ideu from this important 


automobile distributer Autopoints 


can do a similor job 
as 














opularity enjoyed 


perience has taught them that 
no other pencil gives so many 
years of trouble-free service. 
The newest Autopoint, with 
its tapered barrelandotherim- 
provements, is now being re- 
ceived with great enthusiasm. 

Are you displaying Auto- 
point? Are you benefiting 
from its wide popularity? 
Let us send you an assort- 
ment, or ask our representa- 
tive to call. Display material 
supplied free. 





















= 


Autopoint No. 48 
supplied in black; 
also solid or mot- 
tled colors. 





— made of Bakelite 
31 Foster Ave., Chicago, IIl. 
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Big Government Order for Steel Desks 

An order has been placed to be distributed through Tour- 
tellotte-Bradley, Inc., of Seattle, for 305 steel desks to be 
used by night and day nurses in the veterans’ hospitals 
where many thousands of men are still war cases. 

Considerable building activity is under way by the gov- 
ernment, and office furniture firms are hopeful of new busi- 
ness to equip the new marine hospital, post office and Fed- 
eral building now in process of construction. The plant 
of the Western Steel Products, Inc., at Seattle has already 
started on the manufacture of the three hundred five steel 
desks which are being finished in a decorative baked 
enamel walnut to meet the requirements of the contract 
awarded by the U. S. Veterans Bureau at Washington, 
D. C.—C.M.L. 












TWO FREE DISPLAYS OFFERED 
BY THE HOTCHKISS SALES COM- 
PANY, NORWALK, CONN.—Display 
H2 (right) is for counter use and Hl 
for window purposes. The first named 
is 14%x19 inches and is processed 
in seven colors. An assortment of 
six pliers may be mounted over the 
illustration. The H1 display is 29x19 
inches, also processed in seven colors 
to illustrate the pliers in their va- 
rious color combinations. These dis- 
plays are furnished on request at no 
charge 














Walsh Joins Muran Company 

H. J. Walsh, formerly branch manager of The Berger 
Manufacturing Company at Detroit, Mich., has joined the 
organization of the L. E. Muran Company, 288-290 Devon- 
shire street, Boston, and has been placed in charge of the 
furniture and filing department. Mr. Walsh is ready to 
accord any assistance possible to clients in planning their 
offices, solving storage problems, etc. 

The Muran Company carries an extensive line of steel 
and wood office furniture, also office and factory steel 
storage equipment. They have ample warehouse facilities 
and a construction department with a competent crew. 

—— 
Inspiring Book to Come Soon 

When Doubleday, Doran & Company, Inc., Garden City, 
N. Y., republish “An Outline of Careers,” the book will 
again contain an estimate of a career in foreign trade, 
by Ernest B. Filsinger, foreign trade expert. The work is 
edited by Edward L. Bernays, distinguished public relations 
counsellor. 

Eminent authorities in their respective fields have con- 
tributed chapters on Advertising, Agriculture, Banking, 
Clothing and Allied Industries, Engineering, Foodstuffs, 
Journalism, Motion Pictures, Public Relations, Salesman- 
ship, and Transportation. 
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VARITYPER: cuanceaste type 


VARITYPER + uniform TYPE IMPRESSION 





The 

VARITYPER is the new 
business writing ma- 
chine that modernizes 
all typewriting 


The Varityper is the sound, practical ap- 
plication of the idea of making one ma- 
chine for all typing, rather than making all 
typewritten work conform to one machine. 

Varityper achieves this purpose through 
four main features—changeable type, vari- 
able spacing, uniform impressions, and per- 
fect alignment. 

With Varityper you have the standard 
sizes and styles, and, in addition a great 
variety of new and different type faces, 
easily and quickly interchangeable. Selec- 
tive spacing, both between characters and 
between lines, permits a proper use of dif- 
ferent size types. 

Every letter and line produced on the 
Varityper is mechanically controlled—of 
equal quality, color, and alignment. 

Ideally suited to correspondence, Vari- 
typer will do every kind of typing that a 
modern office requires—treports, tables, sta- 
tistical data, plans, specifications, proposals, 
financial statements, sales letters—and do it 
better. 

The only business machine of its kind, 
Varityper offers a tremendous opportunity 
for profitable promotion. Every office, 
bank, corporation, institution is a Varityper 


prospect. 


VARITYPER, INC. 
Chrysler Bldg. - NEW YORK 


Telephone: VA-nderbilt 3-2590 


Varitypers are used by many leading corpora- 
tions including NEW YORK TELEPHONE CO. @ 
GENERAL ELECTRIC @ JOHNS MANVILLE 
@ INTERNATIONAL PAPER COMPANY e@ 
CHRYSLER MOTORS @ NATIONAL CASH 
REGISTER @ INTERNATIONAL BUSINESS 
MACHINE. 


VARITYPER- variasie spacinc 























FOR lighter work 

the N-C Junior 
machine has j ust 
recently been of- 
fered the trade. Its 
acceptability has 
roven its merits. 
tissomewhat 
smaller than the 
NEVA-CLOG ma- 
chine and holds a 
load of 50 staples 
instead of 100. Its 
action is easy and 
positive. 


STAPLING PLIERS 


JUNIOR STAPLING PLIER 









$350 


LIST 





w-C STAPLER and TACKER 


$950 


LIST 


$550 


LIST 












IN the N-C Stapler you 
have a two-purpose fas- 
tening machine that repre- 
sents great value. Its flexi- 
bility of use opens new chan- 
nels of sale and its low price 
places it within reach of ev- 
eryone. This has proven one 
of the year’s most popular 
sellin p — +A The new re- 
movable front plate makes it 
easy to clear machine when 
misused. 
For general fastening use in 
offices, stores, homes, etc., 
and for use as a tacker by 
swinging base back and ap- 
plying staples direct to bar- 
rels or crates, tack up signs, 
posters, window trim, etc., 
and is generally used b 
draftsmen in place of thumb 
tacks. 


OFFICE equipment 
dealers have 
profited year after 
year from the sale of 
NEVA-CLOG P- 
ling Pliers and 
repeat business de- 
rived from the sale 
of staples. 

Its consistent per- 
formance and dura- 
bility has proven its 
utility. 

At $5.50 each list 
and attractive dealer's 
prices, your profit is 


assured. 
NEVA-CLOG DUPLEX 
No. A 1000 Staples No. D-1000 Staples 





Made of strong, rust-proof steel Manufactured expressly for the N- 


and are soldered together 


of 100 staples each by a special ior amachines 


in strips C Stapler, = te on -C jn 


ess. hey are sharpened. ened and frozen together in strips 


anafactured expressly 


for the of 50. Other staples do not fit 


NEVA-CLOG Stapling Plier. and will not work properly. 


SALES HELPS 


Free color displays for window and counter and imprinted 


folders on each item. 


W rite. 


NEVACLOG PRODUCTS, Inc. 


BRIDGEPORT, CONN. 
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Louis Wingert Takes On Defiance Sales Line 

Louis Wingert, who has been mid-western representative 
of the General Pencil Company for the past twelve years, 
will also represent the Defiance Sales Corporation of New 
York City in the same territory. Mr. Wingert will be as- 
sisted by his son, Louis, Jr., who is working with him this 
year. 

The younger Mr. Wingert was graduated from the Uni- 





THE LOUIS P. WINGERTS, SENIOR AND 
JUNIOR 


versity of Missouri in 1929 and entered the United States 
Air Corps Training School at March Field, Calif. He left 
the air corps last year and associated himself with his 
father, assisting in his sales work covering the entire 
middle west. Both father and son are enthusiastic over the 
prospect the future offers 
ee 

Globe Typewriter Exchange Takes New Premises 

The Globe Typewriter Exchange, formerly in the Postal 
Telegraph building on Broadway, New York, has moved to 
126-130 Church street and 37-39 Murray street, the two en- 
trances being to the same store which is at the corner of 
Church and Murray. 

The company was obliged to take larger quarters because 
of the increase in its Comptometer, Elliott-Fisher and other 
calculating, adding and office machinery business generally. 
They also offer a select class of rebuilt typewriters. The 
company was established in 1919 

_ - on — 
Black Blotters for Banks 

The banks of Seattle, Wash., have adopted black blotting 
paper, desk pads and hand blotters which are now used 
instead of the white and light colored blotters previously in 
use. It is claimed that black for blotting paper prevents 
use of the blotters by forgers and by autograph hunters. 
Furthermore, black blotters are declared to be longer lived 
than those of other colors, since their use will be extended 
until the absorbent qualities are vitiated by too much ink. 
—C.M.L. 

o- i oe —a 

M. C. Boas Takes New Offices in Amsterdam 

M. C. Boas, dealer for Holland and Belgium for The 
Tabulating Machine Company, New York, has moved his 
Amsterdam offices to Frederiksplein 34, telephone number 
33658. Here Mr. Boas has spacious offices for his organiza- 
tion, whose members are gladly at the service of clients 
In the new showrooms there are always a few Hollerith 
installations for demonstrating purposes. 

i - - 
Bell Now Secretary System Equipment Corporation 

President C. W. Cameron of the System Equipment Cor- 
poration, 140 Maiden Lane, New York City, announces the 
election on February 29 of H. L. Bell as secretary of the 


organization. 
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EstTerBROOoK pens and sales oppo-- 


tunity... How easily you can combine 
the two! 







eness 
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k ens ho . decisive 
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ip, no! writing 
enmanel from Esterbrook Wt an 
can car But vigor . “endability- 
in rhy os rand writing’ P 
characte 


Esterbrook pens with the Esterbrook 


writing in rhythm gives you the penman- 
ship story. A story that will 


gain atten- 
tion. For everyone has an interest in 


venmanship much greater than his 
interest in pens, 
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Demonstrate how Esterbrook pens with 
their excellence of workmanship and 
material, smooth the office detail and 
speed of production. Show the actual 
savings in money as well as in efficiency 
from the use of Esterbrook pens. 
Baterbrook cone Surencts we 
trial © estfulness = 
spec 


















Then use Esterbrook as a talking point, 
to prove the calibre of your other sup- 


plies. The same superiority characterizes 
every product you carry. 





pANY 
E sTERBROOK PEN CoM 


54 Coope 


ESTERBROOK PEN COMPANY 
86 Cooper Street Camden, N. J. 
or Brown Bros., Ltd., Toronto, Canada 

IT's THE COST OF PENMANSHIP, 


NOT THE COST OF PENS, THAT COUNTS 
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THe SHAW-WALKER Co. | 
Muskecon, MIcHIGAN | 

I am interested in the to ways the | 
Shaw-Walker exclusive dealer franchise | 
will benefit my business. Please send | 
details. | 
Name 
Firm . 
pS ee eee : | 


10 NEW PRODUCTS IN 10 MONTHS 




















New FREE-COASTING File. 


New ball-bearing slides impart a 
FREE-COASTING action to the 
drawers. New drawer latches on every 
drawer. New added available capacity 
in the same depth cabinet. And... . 
new low prices. 

This amazing new file is already 
helping Shaw-Walker dealers win 
orders. Why not let it—and the other 
new Shaw-Walker products—help you? 





Consider These New 
Profit Possibilities! 


@ It takes new equipment in these times—equipment 
which will help managers make material cuts in office 
costs—to draw out hoarded dollars, even for much- 
needed improvements. 


@ The policy of this company has always been to keep 
on, and keep on and keep on improving its products. It 
has been keeping ahead of today’s urgent need for new 
equipment by adding new and improved labor-saving, 
money-saving, time-saving devices to its line at the rate 
of one a month. 


@ Consider the profit possibilities of a line already 
complete, now augmented by these new items: 


New FREE-COASTING File. 

New Progressive-Slide File. 

New Double-Edge Folders. 

New Corner Clip Folders. 

New Kraft Folders. 

New Radio Desk. 

New Executive Desk Finishes. 

New All-Welded Storage Cupboards. 
New Unit-Welded Steel Bookcases. 
New Special-Built Counters. 


@ Yet a line constantly made more attractive by the 
addition of desirable, fast-moving items of office furni- 
ture, filing equipment, and supplies is only one of the 
advantages enjoyed by Shaw-Walker dealers. 

@ The Shaw-Walker exclusive dealer franchise brings 
the dealer 10 other distinct advantages. Let us tell you 
about them. Write us, or send the coupon. 





“Built Like « 
kyscraper™ 





GHAW-WALKER 
MUSKEGON MICHIGAN 


| 
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Cardinell in the Market for Stationery and Gift 
Cards 

John D. Cardinell of the Cardinell Vellum Manufacturing 
Company, Montclair, N. J., and president and general 
manager of Cardinell Century Official Photographers, Inc., 
for the Century of Progress International Exhibition of 
1933, is in the market for gift cards and stationery items, 
especially novelties which can be dressed up as exposition 
souvenirs. During the erection of his building on the ex- 
position grounds, he will occupy temporary offices in the 
administration building of the exposition. The building 
will contain studios and stores and the Cardinell activities 
will extend from July 1 of this year until the close of 
1933. 


opportunity to manufacturers of certain specialties. 


He declares that his plans and equipment offer 
Some 
will probably make arrangements for display and sale of 
specialties in the Cardinell building above referred to. 











NOVEL VENUS PENCIL ASSORTMENT—tThe 1642 D Referendum 
assortment pictured here has been created by the American Pencil 
Company, Hoboken, N. J., to enable dealers to profit from the 


country-wide interest in prohibition or its opposite. The outstand- 
ing feature of the assortment is the half gross of pencils it con- 
tains. Half of them are stamped ‘‘I Vote Wet” and the other half, 
“I Vote Dry.”’ Appropriate illustrations of beer mugs or camels 
are shown. On the box itself is a large replica of a mug of beer 
stamped ‘‘Wet’’ and a waterglass stamped ‘“‘Dry’’ with a question 
mark between them. The assortment is made up in handsome col- 
ors and takes counter space of 16x3% inches. It weighs two 
pounds six ounces. The company is also offering extra ‘‘wet’’ and 
“‘dry”’ pencils packed one half gross to the carton to enable the 
dealer to refill his box after the original pencils are sold. 








Brief Items from Washington, D. C. 

The Underwood Typewriter Company, L. C. Smith and 
Corona Typewriters, Inc. and Remington Rand, Inc., pre- 
sented interesting displays at the National Educational 
Association convention held on February 20 to 26. 

i 

The United Typewriter & Adding Machine Company has 

moved to larger quarters at 1223 New York avenue. 
. = 

A. B. LaFleur, manager of the Woodstock Typewriter 
Company, went to Chicago on March 17 to pay a visit to 
his company’s factory. 

os 

The Washington Typewriter Exchange, one of the oldest 
dealers in Washington, D. C., discontinued business on 
March 1 and most of the stock on hand was purchased by 
the General Typewriter Company. 

—_—_<g——_— 
Updike on Annual Trip 


M. T. Updike of the Star Paper Fastener Company, New 
York City, is making his annual journey in which he covers 
the country, visiting nearly every state in the Union. In 
March he visited California and other coast states. 
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An important 
part of the 
stationery 
business 


Typewriter ribbons and carbon paper should 
form a substantial part of every commercial 
stationer's gross volume. There is no reason 
why the stationery merchant should permit 
specialists to take this business from him. 


In campaigning for the ribbon and carbon 
paper trade, in getting and holding it, a 
high grade, dependable, well known prod- 
uct, backed by a reputable, responsible 
manufacturer is essential. And that descrip- 
tion, to thousands of purchasers and retailers 
calls to mind the name of Ault & Wiborg. 


Always a quality line, Ault & Wiborg is 
now, with the backing of International Print- 
ing Ink Corporation, of higher prestige, of 
greater repute than ever. Combined man 
power, experience, research, capital equip- 
ment—an organization skilled particularly in 
ink problems (in which group belong most 
matters of ribbon and carbon production), 
thoroughly alive to the power and impor- 
tance of the commercial stationer as the 
most competent distributor, in the Ault & 
Wiborg line |. P. |. affords unparalleled 
opportunities to the progressive stationer. 


It will be a pleasure to tell you what we have 
to offer in your particular territory. 


The 
International Printing Ink 
Corporation 
Manufacturers of AULT & WIBORG products 
CINCINNATI, OHIO 


BRANCHES IN 26 PRINCIPAL CITIES 
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PENCIL 


always sharp 
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No. 4 No. D4 
Scripto Scripto 


New Policy 
Materially Increases 
Stationers’ Profit 


NOW is the time to feature Scripto pencils and 
supplies. Recognized for years as the most 
economical and efficient office pencil, Scripto 
today is in general demand to reduce office 
overhead and increase employee efficiency. 
NEW terms to Stationers materially increases 
your profit on Scripto pencils and supplies. 
If you did not receive our explanatory letter 
write for details today. 


Manufacturing Co. 
Atlanta , Ga. 


OFFICE APPLIANCES 


Block Heads Rem Rand Systems Work in Midwest 

W. F. Block has been appointed field sales manager of 
the systems division of Remington Rand in an extensive 
midwestern territory. His appointment by C. F. Price, 
vice president, assigns him to Minnesota, Wisconsin, 
Michigan, Indiana, Illinois, Iowa and that part of Mis- 
souri in the territory of the St. Louis branch. 

Mr. Block joined the Kardex Company in April, 1920, 
after eighteen years’ experience in the office equipment 
industry. He was manager at San Francisco until the 
organization of Remington Rand. Then he became sys- 
tems manager for Rem Rand at San Francisco. Six 
months later he was made systems manager for the entire 
west coast region. His first assignment at Chicago was 
as manager of the visible department. At the time of his 
present appointment he was visible specialist in the cen- 
tral region. Mr. Block’s headquarters will continue at 
Chicago. 

————— 
Mead & Wheeler Have Michigan Avenue Display 

The Mead & Wheeler Company, formerly at 1022 South 
Wabash avenue, Chicago, Ill, has moved to 610 South 
Michigan avenue, where the entire fifth floor is occupied 
by displays and offices. The change is very gratifying, 
as the new location is in keeping with high grade office 
furniture lines—quiet, dignified, and more accessible to 
visitors desiring to see the comprehensive displays of 
modern office equipment. 

The company has a sales affiliation with the Chicago 
branch of The Macey Company, which is located on the 
second floor of the building at 610 South Michigan ave- 
nue. The Macey display is devoted to suites, and Mead & 
Wheeler customers are taken to the Macey display to 
view the finer items in office furniture. Reciprocally, when 
R. G. Burns, manager for The Macey Company, has occa- 
sion to demonstrate filing equipment and commercial 
lines of furniture, he brings his prospects to the Mead & 
Wheeler display. 

om 8 ef 
Bostitch Takes Over the Duplityper 

Early last month F. I. Brown, sales manager of the 
Bostitch Sales Company, East Greenwich, R. I., announced 
that his company had taken over the manufacture and sale 
of the Duplityper, a device which eliminates the use of 
carbon paper for the making of copies of any typewritten 
matter. The Duplityper was formerly sold by the Dupli- 
typer Sales Corporation of New York City. 

Bostitch offices and agents in all parts of the world will 
sell the Duplityper. The device has been perfected for 
use on Underwood and Royal standard typewriters and 
both Remington and Underwood noiseless machines. 
Models for other machines will probably be brought out 
later. 

Ee 


Coleman’s Business Service Bought by 
Young and Bower 

The office supply business of Walter S. Coleman, proprie- 
tor of Coleman’s Business Service at Troy, Ala., has been 
purchased by Bower and Young of Troy. The transaction 
does not involve the rental library business and typewriter 
and office machine business, which is retained by Mr. Cole 
man 

The new firm is composed of W. P. Young, who is at 
present president of the city council of Troy and unopposed 
candidate for mayor of the city. William H. Bower, Jr., 
is a graduate of The State Teachers College of Troy and 
has been teaching in Scottsboro, Ala., for the past three 
years. The partners have indicated that they will welcome 
catalogues and other descriptive matters from manu- 


facturers. 
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Meeting 
Varied 
Needs 









In addition to manufacturing an exceptionally wide variety of steel 
filing equipment, Columbia is ready to furnish special units to meet un- 
usual needs. 


The bond and security file, shown here, is a typical special unit de- 
signed and built by Columbia. It is reinforced in the unique Columbia 
way, and has five oversize drawers which operate on double progressive 
roller-bearing suspensions. 


Each drawer accommodates two removable trays with followers, and is 
equipped with a double barrel Yale safe deposit lock. Between the 
second and third drawers from the bottom there is a sliding shelf for 
convenient reference. Each drawer is separated from the other by a 
heavy steel plate. 


The highly satisfactory service these bond and security files are ren- 
dering suggests the ability of Columbia to furnish the right equipment for 
the situation that is ‘‘different.’’ Such service builds goodwill for the 
distributor of Columbia products. 


Dealers who wish to learn more about Columbia products and service 
are invited to write for our latest catalog and price list. 


Columbia Steel Equipment Company 


Office and Showroom P. O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


COLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 


We also manufacture the “Atlas,” “Apex” 
and “Junior” low-priced lines. 


Western Distributors: 
Associated Stationers Supply Co. 
Jefferson & Quincy Streets, Chicago, Illinois 
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OFTFice 
CHAIRS 


Every Demontration MEANS A SALE/ 


This new—full floating—free swiveling | Office equipment dealers who are not 

caster has taken its rightful place as the _ telling their customers about the new 

most popular and fastest selling office Bassick Diamond Arrow Caster are 

chair caster ever developed. passing up profitable business. For 
There are definite reasons why! Easier complete information write to 


swiveling action, greater mechanical TOE RASSICK COMPANY 


efficiency, lower overall height and BRIDGEPORT, CONN. 
Factory Representatives in Principal Cities 


Bassick 
FLOOR PROTECTION EQUIPMENT 


oasis 


Square Desk Cup 
Unbreckable Atlasite 





economical price. 


é 





“Socket” No Mar “Drive-On” No Mar Round Desk Cup Rubber Cushion 
Furniture Rest Furniture Rest 


Unbreakable Atlasite Chair Slide 











MAY, 1932 


Detroit House to Celebrate Important Anniversary 

The Richmond & Backus Company of Detroit are cele- 
brating this year the ninetieth year of their establish- 
ment. The company was founded in 1842 by A. Richmond, 
a bookbinder, who a short time later associated himself 
with F. H. A. Backus, and formed a partnership known ar 











LA MONT C. BE GOLE 


Richmond & Backus, dealing in stationery, manufacturing 
blank books and carrying the first large stock of paper in 
Michigan. 

Some time later B. B. Richmond was taken into the part- 
nership and the firm name changed to Richmonds & 
Backus, which continued until 1885 when the business was 
incorporated as The Richmond & Backus Company. 

During the early days the store and printing plant were 
on Jefferson avenue, but in 1898 the present building was 
erected to house the rapidly growing organization. 

Some idea of The Richmond & Backus Company’s activi- 
ties over the ninety-year period may be gleaned from the 
fact that it is a pioneer in the building of metal-back loose 
leaf ledgers; in the manufacture of round-cornered blank 





FRED. A. RICHMOND WILLIAM E. BARIE 


books, and in designing hinged ledger sheets. The com- 
pany also pioneered the marketing of typewriters in De- 
troit, and later was the first manufacturer of machine book- 
keeping supplies and equipment in that city. 

At the present time the scope of the company’s activities 
covers the conducting of an up-to-date stationery store, 
furniture department and five floors of modern equipment 
for the manufacture of business forms and systems. 

This company is known particularly throughout Michi- 
gan, Ohio and Indiana for the accuracy and quality of 
its work. 

The present office and executive staff of the company are 
as follows: President, LaMont C. BeGole; vice-president, 
Frederick A. Richmond; secretary-treasurer, William E. 
Barie; store manager, Robert C. Kingsley; manager, furni- 
ture division, Ralph H. Backus; assistant store manager, 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 








MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 











Wiley 


Bw Nar: 
BS SUV Ze 


97 













BROOKLYN ‘Station 2)N, Y., U.S. A. 


iS 


in ; 














98 








THE New LEATHER LINE 


The Right Chair at the Right Price 
Graceful lines, fine workmanship and superior finish distinguish 


this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price. 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 










Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 

Wells St., Chicago, 
phone Boulevard 7957. 
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Louis Hartke; factory superintendent, Vernon B. Crane; 
manager, mail division, Fred S. Bartlett; assistant sales 
manager, John A. Douglas. 


a 


Curtis Made Supply Sales Manager for Underwood 
Elliott Fisher 
E. W. Curtis, Jr., has been appointed sales manager of 
the supply division of the Underwood Elliott Fisher Com- 
pany. 
Vice-President Eylar says that Mr. Curtis has an inti- 





E. W. CURTIS, JR. 


mate knowledge of supply problems acquired during years 
of experience as manager of one of the Elliott-Fisher serv- 
ice divisions. During a period prior to 1926 he was sales 
engineer for a company in another field. He will direct 
the sale of the Underwood Elliott Fisher’s “Ellwood” and 
“Efco” carbon papers, ribbons and miscellaneous type- 
writer and adding and accounting supplies. 
imiemniiliaanasioan 
Briggs Takes New Offices 
Dwight N. Briggs, who represents The Sun Rubber 
Company, Seneca Falls Rule & Block Company and Scripto 
Manufacturing Company, New York City, has moved his 
offices to 305 Broadway. 
His announcement of removal consisted of a clever 
cartoon which emphasized his lines and the number of 


his new office. 











GEORGE C. ROSE, a new salesman at Philadelphia for the Royal Type- 
writer Company, Inc. He has had several years’ experience in the type 
writer business, and Manager Hightower predicts a brilliant future for him 








Southern Office Furniture Company Moves 
The Southern Office Furniture Company has moved from 
1125 Main street, Houston, Tex., to 1419-21 Fannin street, 
where their floor space is increased, making it possible 
to have on display several different types of office furni- 
ture and equipment. The company will also add a used 


furniture department. 
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Here’s the Most 
COMPLETE 
Line of Durable 
Filing Containers 


From National and Sturdy-Tab 
Manila Folders to a cloth gusset 


FiberstoK File Pocket for extra- 





heavy duty, your customers will 
receive the kind of Filing Supplies 


that keeps them your customers. 


Five-Piece Expandi Fiber- 


on " . stoK Pocket With Cloth 
Expanding FiberstoK File Folder here’s a range of style and price Gusset 


that enables you to sell every 
prospect at a worth while profit 
. and make all purchases from 


one source. 


Feature the complete line backed 


by dealer sales assistance. 


National FiberstoK 
Envelope Company 
429-447 Moyer St. 


Philadelphia Penna. One-Piece Expanding Fiber- 
stoK File Pocket 


Five-Piece Expanding Vertical Pocket 
With FiberstoK Gusset Central Warehouse 


54 West Lake St. Chicago, Til. 

















* JAN. 1932 * SUNDAY 


Sunday 10 10 


JAN. 1932 





APPOINTMENTS 


5 AM. 
3 A.M. 
10 A.M. 
1AM 


12 Neon 
10 SUNDAY, JAN. 10, 1933 at] 








1 PLM. 





2 P.M. 





3 1/16x4 1/16 Executives’ Pad. 16-lb. bond paper. 3 P.M. 
Punched to fit any stand. 


LEFT: 5x8 Executives’ Desk Calendar. 292-gauge modernistic 
steel permanent base. Perforated 16-lb. Bond paper daily ped 5 P.M. 
Refills punched to fit any make stand. ona 


RIGHT: 356x6 Jumbo Executives’ Pad—16-lb. bond paper—punched 
to fit any stand 


ANNOUNCEMENT 


A line of Daily Date Pads Produced by ‘The Joliet Cal- This advertisement is a solicitation to request all retail 
ender Company,” 17 years’ experience manufacturing for stationers to wait for our new line before placing their 
the country’s largest daily date calendar advertisers. Now calendar orders. Further, we earnestly ask salesmen 
offering direct to retail stationers through our own sales now selling a non-competitive line to write us for terri- 
people—a complete line—reasonably priced. torial assignments. 


THE JOLIET CALENDAR COMPANY, JOLIET, ILLINOIS 


RETAIL SALES DIVISION 


ABOVE 






4 P.M. 
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WE ARE NOW 
ESTABLISHING EXCLUSIVE 
DEALERS for 





























IN CITIES WHERE WE DO NOT HAVE BRANCHES 


¢ ¢ S 
The York Line is Complete 


3 Types of Filing Safes, Underwriters “A” & “B” 
Labels 

2 Types of Cast Jamb Safes 

5 Types of Vault Doors, Underwriters Label 

3 Types of Plate Vault Doors 

2 Types of Round Door Chests, Underwriters 
Approved 

2 Types of Revolving Door Chests 

Fur Safes, Shell Safes, Messenger Boxes, Square 
Door Chests, Tabernacle Safes, Poor Boxes, 
Wall Safes, Hotel Safes, Hold-up Devices 


a, a 


For more than 50 years YORK SAFES 
have been sold direct to users. 


A York Exclusive Agency 


Will Materially Increase Your Sales in 
Protective Devices. 





Write for Catalogs, Prices and Information 


YORK SAFE AND LOCK CO. 


e YORK, PENNSYLVANIA e 
BUILDERS OF THE WORLD'S GREATEST BANK VAULTS 
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PASSED AWAY 


W. H. N. Shipman 
Saturday, April 16, W. Herbert N. Shipman, 144 Pine 
street, Elmhurst, lll., was found dead in his garage. The 
immediate cause of his death was heart failure. In Janu- 


ary, 1932, he was operated on for a double hernia and never 





fully recovered. Mr. Shipman was forty-seven years of 
age. He leaves his wife, Mrs. Isabelle Shipman and three 
children, William, Dorothy and Betty. 

The funeral services were held Tuesday, April 19. 
Among the pallbearers were two well known typewriter 





THE LATE W. H. N. SHIPMAN 


men, George Button, president of the Wholesale Type- 
writer Company, New York, N. Y., and James P. Ward, 
president of the Shipman-Ward Manufacturing Company, 
Chicago. Interment was at the Mount Emblem cemetery. 

Mr. Shipman was the son of the founder of the Shipman- 
Ward Manufacturing Company, originally known as the 
Typewriter Emporium. He was for several years secretary 
and treasurer of the company. In December, 1927, he pur- 
chased the controlling interest in the Elmhurst Motor Com- 
pany in which both he and Mr. Ward have been interested 
for a number of years. 

Mr. Shipman was the first president of the Chicago Type- 
writer Dealers Association. He was a well liked, popular 
gentleman. His passing is a matter of sorrow and regret for 
many in the typewriter industry. 


y ¥ 
Lon bee 
x 4 


Frank J. Parks 

While on a visit of condolence to the widow of a friend 
who had died the day before, Frank J. Parks was stricken 
with heart disease and died within a few minutes. His 
death occurred on March 20. He was seventy-one years 
old. Mr. Parks had been connected with the William Mann 
Company, Philadelphia, for sixty years and was superin- 
tendent of copy at the time of his death. In 1922, to mark 
his fiftieth anniversary with the firm, the company gave 
him a testimonial dinner. A year ago last February he 
was injured in an automobile accident and was laid up for 
several months. Mr. Parks was a Mason and was active in 
the affairs of the Olivet Bethany church, where he taught 
a large Bible class. He is survived by his wife and two 


a 


daughters.—C. H. 
i oF oh 
J. Fred Gambrill 

Born at Federalsburg, Md., in 1878, J. Fred Gambrill 
passed away in March at his residence, Darby, Pa., of 
pneumonia, age, fifty-four years. When, about twenty-two 
years ago, the Automatic Printing & Stationery Company 
was founded in Philadelphia, Mr. Gambrill took charge of 


| 
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IN BUSINESS TO 
MAKE MONEY 


Then it’s worth your while to in- 
vestigate the liberal sales plan that 
the Grand Prize line of Carbons 
and Ribbons has to offer you. 


The only road to bigger profits is 
better merchandise. Better mate- 
rials—Dupont Dyes and the finest 
of paper and cloth and better 
workmanship make Grand Prize 
Products consistently better. 
Clear—distinct —lasting—these 
qualities characterize Grand Prize 
Carbons and Ribbons. 

To you, asa merchant, the GRAND 
Prize Line means customers who 
come back—more sales—greater 
profits! Your name and address 
will bring complete details of our 
sales plan. 


GRAND 
PRIZE 


CARBONS & RIBBONS 


PACIFIC CARBON AND 
RIBBON MFG. COMPANY 


J. Francts O'Connor, President 
Head Office and Factory 
1451 HARRISON 8ST. SAN FRANCISCO, CALIF 


*hicago Office: New York Office: 
608 8. een St. 149 Church St. 
Los Angeles Office: 
Boston Office: 406 8. Main Bt. 
93 Federal St. Denver Ofice: 
1030 15th St 


San Francisco Office: 
149 New Montgomery St. Bt. % 
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Everybody Says: 


“IT'S THE BEST THING OF 
THE KIND EVER BROUGHT OUT”! 





Even though we knew it was good the welcome given 
the Hotchkiss Stapling Plier surprised us. It took the 
It made customers who had never 
It's being used 


trade by storm 
heard of a paper fastener want one 
today in homes, offices, stores, schools, factories—by 
men, women and children. And the more sold the 
bigger the demand——with a steadily rising market for 


Staples. 
HOTCHKISS STAPLING PLIER has made the big 


news and sales hit of 1932. It's the item to feature 


for this year—now. It gets you business where you 
never got it before—it builds good will and repeat 


orders—it s useful, needed by everybody. If you 
haven t seen the Hotchkiss Stapling Plier, send for 
your assortment, free window and counter displays, 
sales helps, etc. Everybody says 
Hotchkiss 
brought out the best thing 
of the kind ever produced 
areal money 
maker for you 
THE HOTCHKISS 
SALES COMPANY 
Norwalk, Cona. 


has done it again 












MODEL H54N.P. 
List $2.50 


Trade Mark—Panels of 


Contrasting Colors 


HOTCHKISS 


STAPLING 








PLIERS 
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its printing department and had been its superintendent 
until his death. With President Charles A. Connell, he was 
largely responsible for the success of the firm. 

During his eighteen years’ residence in Darby, Pa., Mr. 
Gambrill took an active part in civic affairs. He was past 
of Lodge No. 132, I. O. O. F., president of the 
Three-Links Club; member of Pilgrims Home En- 
campment, I. O. O. F.; past master of Nanticoke 
No. 172, F. & A. M.; member of Naynkung Lodge of Red- 


men; Darby Fire Patrol No All Saints 


master 


Darby 
Lodge 


2 and vestryman oft 


Protestant church. He is survived by his wife and three 
sons ee 
oh of 


Jan de Flines 
Office Appliances announces with deep regret the passing 
early last month of Jan de Flines of Amsterdam, Holland, 


in the fifty-second year of his age. Although a young man, 











comparatively speaking, Mr. de Flines had long been a 
. 
JAN DE FLINES 
director of the firm of Blikman & Sartorius, the oldest 


stationery and office equipment house (it was founded in 
1695) in the world. 

Mr. de Flines He 
a quick grasp of the fundamentals of every situation with 


was a man of rare enterprise had 
was confronted, and his success in the business 
He enjoyed a 


which he 
he loved evidenced the quality of his mind. 
natural pride in the house he directed not only on account 
of its nearly two and a half centuries of successful service, 
but because, in spite of its age, its policies never lagged be- 
hind the times in all its many years of existence. 

Mr. de Flines was active in organization work in the in- 
dustry, president of the Dutch Office Appliance 


rrades Association and past president of the International 


being 


Union of Office Appliance Trades Association Mr. de 
Flines was a gentleman of charming personality, of fine 
character, substantial ideals and resourceful mind. The 


writer of these lines had the privilege of his acquaintance 
for many years and will remember with gratefulness acts 
and expressions impelled by his good will. His occasional 
visits to this office afford pleasant recollection. 

Office Appliances joins the host of friends in extending 
sympathy to Mrs. de Flines and the children in the distress 
of their bereavement 
Ta 


y ¥ 
Le tel >¢ 


C. W. Burrows 
Charles William Burrows, founder 
srothers Company at Cleveland, Ohio, passed away April 
He was born in Maine 


of the Burrows 
1 after an illness of several weeks. 
in 1849, and graduated from the United States Military 
Academy in 1870. He served several years in the Third 
Regular Army Artillery. In 1873 he withdrew from the 
military service, and established a book store at 7 Euclid 


avenue, Cleveland. This grew to become the largest book 
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New Edward 
Mallinckrodt Insti- 
tule of Radiology 
in Washington 
University Equip- 
ped with JoneSleel 


produc!s 









... Versatility ... Quality 

... Appearance... Sell 

JoneSteel Equipment 
Again and Again 

Here again the versatility of the JoneSteel 


line is demonstrated on an installation requiring 
equipment of a specialized nature. 





Special finishes were necessary to harmonize 
with definite interior color schemes. ‘The general | 
offices were equipped with JoneSteel furniture 
finished in green with gold striping . .. . the private office 
in aluminum bronze. 
The recognized highest Quality workmanship in the Jone- 
Steel line is due to the 


JINTStugl- concentrated efforts of 


the most skilled crafts- 


OFFICE FQUIPMENT men and metal workers. 


Remember, you will 
find less sales resistance in the complete JoneSteel line of desks 
of all types and office equipment to meet every need, because 
of JoneSteel Versatility . ... Quality .... and Appear- 
ance, each of which sells itself again and again. 


Jamestown Metal Desk Co. Inc. Jamestown, f.U. 
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This $6 gift to your trade is a 
$1000 idea for both of us! 


* 
ie O\Y 
VOT STR\YS 









A brand new improved No. 9 SPEED FASTENER 
absolutely free with every purchase of five boxes of 
staples (5 M staples to a box). 
Model 9 SPEED FASTENER loads 250 staples at ae _ 

: aA TRADE MARK Reg. U. 8. Pat. Off 
a time, has a six inch reach, makes temporary or 
permanent fastening and can be used as a tacker. 


This is an unusual proposition, made to cope with 
unusual business conditions. Write, wire or phone 
for details of the proposition. Attractive display 
cards and envelope stuffers. 


Parrot 
Speed Fastener 
Corporation 


¥ 





388 Broadway New York, N. Y. 





ALL SPEED FASTENERS ARE PERPETUALLY GUARANTEED 











ROBARCO! 


SSTENOGRAPHIC NOTE BOOKS 


Qualities—rulings—bindings—sizes 
to meet all requirements 


STOCK BOOKS—6 x9 and 4?x9 
60 or 80 leaf —full count 
Manila Covers 


SPECIAL sizes—bindings—imprints 
—promptly to order 





May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 
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and stationery store between Chicago and New York. 
Mr. Burrows was active in civic and club work, and 
retained his membership in the Society of Colonial Wars 
up to the time of his death. He is survived by his widow, 
Mrs. Lottie Mott Burrows, whom he married in 1884; and 
two daughters—Mrs. Jess T. Boyd, who resides in Mexico, 

and Miss Lorina Burrows, of Cleveland 

Hh oh 

O. D. Johantgen 
OQ. D. Johantgen passed away April 11, following an op- 
eration. His demise removes from the adding machine 
industry one of its prominent and useful men. He was an 
engineer of distinction, and long associated with the Victor 
Adding Machine Company at Chicago, Ill. Mr. Johantgen 
was the inventor and original designer of the Victor 


machine. His passing is mourned by a large circle of 
friends. Surviving are his widow, a son and a daughter. 
i hh 


E. H. Conrades 


Edwin H. Conrades, vice-president of the Conrades 
Manufacturing Company, died last month at his home in 
St. Louis, in the seventy-first year of his age. He was 
born in that city in 1861, the son of John H. Conrades, 
founder of the chair manufacturing company which bore 
his name. He started with the Conrades & Logeman Chair 
Company, and in 1883 founded the J. H. Conrades Chair 
& Parlor Furniture Company. For several years he was 
president of the Conrades Chair Company. 

me oh of 
Charles H. Pixley, Sr. 

Charles H. Pixley, Sr., founder of The Pixley Safe & 
Desk Company, Toledo, Ohio, passed away April 9, fol- 
lowing three weeks’ illness with pneumonia. His busi 
ness was established sixty years ago, and Mr. Pixley was 
active in its administration until a few years since. Music 
was his hobby, and he retained an active interest in the 
progress of the world 

Hom oh 
Sam B. Newman, Jr. 

Sam B. Newman, head of S. B. Newman & Company, 
office supply and printing house, passed away at Knox- 
ville, Tenn., April 13, aged forty-two. He entered the 
printing trade after graduating from the Knoxville High 
School. About a year ago he succeeded his late father as 
president of the business. He was active in the Kiwanis 
club 

Surviving are his wife, a daughter, Mary Ann; a son, 
Tommy; his mother, Mrs. Rena Belle Newman; two sis- 
ters, Mrs. M. M. Mikerls of Washington, D. C., and Mrs. 
Rena Belle Findley, of Knoxville. 


Y Y Y 
>i oe otal 
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Mrs. J. J. Steitz 

Friends of J. J. Steitz, president of the Underwood Type- 
writer Company, Ltd., of Canada, will sympathize with him 
in the passing of his wife some time ago. 

oh oh 
Samuel Smiley, Jr. 

Samuel Smiley, Jr., vice president in charge of manufac- 
turing for The Globe-Wernicke Company, Cincinnati, 
Ohio, succumbed to pneumonia several weeks ago. He was 
forty-two years old. Surviving are his widow, his mother, 
a sister and a brother. 


T 


i h th 
William E. Badeau 

William E. Badeau, who spent fifty years with H. H. 
Warner & Company, New York stationers, passed away at 
Summit, N. J., April 16, following a prolonged illness. He 
was born in the Greenwich Village section of New York, 
N. Y., seventy-nine years ago. Mr. Badeau had been a 
vestryman of Calvary Episcopal church more than thirty 


years. 
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Reasons Why 


The Pathfinder Line 
Will Make More Money 
For YOU ° e ° ° 























enabled us to provide you with a new sales weapon that 
defeats all competition—the same Terrell Pathfinder value 
now selling at an unheard of LOW PRICE! Fast turn- 
over with only a small investment, even for a large and 
varied stock, brings you a liberal profit-maker in a com- 
plete and dependable low-priced line. 


. 


has been maintained! Customers come back for more 
because the Terrell VALUE is THERE! All files, cup- 
boards, etc., are electrically welded construction—solid, 
rigid, strong. All drawers coast easily on lubricated steel 
bearings, each aligned in a channel. Successful Terrell 
dealers close many sales by actual physical comparisons. 
Terrell value and unheard-of low price make a combination 
that is unbeatable. 


No, 35 


Letter 
Size 


METAL OFFICE 
FURNITURE CO. 


GRAND RAPIDS, MICHIGAN 





NEW LOW PRICES 


Increased volume and trend of the times have 


QUALITY MAINTAINED 


The QUALITY of the Terrell Pathfinder line 


HE cost of 

Terrell equip- 
ment has reached a 
‘‘new low’’—the 
value per dollar a 
“new high.”” And 
these sales weapons 
are being turned 
over to Terrell 
Dealers. Get in on 
it today. This 
equipment is mov- 
ing and making 
money for progres- 
sive Terrell Dealers. 
Ask about our at- 
tractive Dealer 
Franchise—there 
may be an opening 
in your territory. 
Write today for our 
catalog and new 
price list so that 
you may increase 


YOUR sales. 


* TERRELL DIVISION «+ «= * 
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prywm’s EASY PICKING tine 








TRULY 
A 
PACKAGE 
WORTHY 
THE 


PRODUCT 




















BEWARE 
OF 7 
IMITATIONS 
« 























William Prym of America, Ine. 


223 W. Jackson Blvd 34-12 Washington Ave. 
( er AGO : Long Island City, N.Y 
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OFFICE 
CHAIRS 


OF GOOD QUALITY 
AND POPULAR PRICE 







No. 401 Quartered Oak 


Progress in the furniture department often can be accelerated by 
the addition of a live, featureful line of office chairs; we recom- 
mend this extensive, y bes line. Catalog on request. 


Jasper Seating pe agg 4 - 
nd. 


Chicago representative: Louis H. Farber, 
7020 Jeffery Bivd. (phone Plaza 8785) Jasper, 
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Chicago Dictaphone Contest Results 


inaugurated some tim«¢ 
at ( 


S. Quick and 


[The annual Dictaphone contest 
ago by A. E. Blackstone, 


sulted this year in the award of trophies to M 


branch manager hicago, re- 


Paul Swikert for their respective groups in the competition 














of 1931. Mr. Quick received the cup awarded to the sales 
MR. SWIKERT AND THIS CUPS For the third suc 
cessive year Mr. Swikert has won the Dictaphone sales 
contest cup and is now the permanent owner of it 
man making the best record in the Chicago city group, 
while Mr. Swikert, Dictaphone representative in Oshkosh 
Wisc., retains the leadership he has held during the few 


preceding years 
ee —_ 


Sales Tips Come from Non-Sellers 


[The Royal Typewriter Company, Inc., has developed a 
new way of assisting the sales staff, through the “Royal 
Tip Club.” All members of the organization not directly 
concerned in sales work are eligible. The sole condition 
for membership is that the employee should have turned 
in on a special blank provided for that purpose, a “tip” 
or lead which results in the sale of a Royal machine 
Members are given recognition in the company’s hous¢ 
organ, The Royal Standard. A prize of $25.00 is to be 
paid to the member turning in the most tips resulting in 
sales each three months, and a $100 prize for the best 
record of the year. Executives of the company are not 
eligible to these prizes 

——_ > 


George L. Lamb Publishes New Catalogue 

has published catalogue 
of draft 
holders 


George L. Lamb, Nappanee, Ind., 


No. 22 


screens, 


illustrating and describing the Lamb line 


fireplace screens, costumers, umbrella 


and desks. The 
9x12 inches and is jacketed with a black cover printed in 


small catalogue measures approximately 
gold. The catalogue contains twenty-eight pages exclu- 
f It is available to dealers on request. 
a 
Atlanta Stationers Working in Harmony 
The Stationers Association of Atlanta, Ga., 
be doing some excellent work in that city, holding regular 


Sive of covers. 


is declared to 


meetings in both the office furniture and stationery divi- 


sions. A fine spirit of cooperation prevails. 
ee 
One Reason Why Eddie Gash is Chesty 
George B. Hurd & Company, Inc., have opened a new 


modern sales and display room in the Empire State build 
ing, New York City. Eddie Gash and the rest of the Hurd 
staff extend a to the trade to call 
spitality of the organization in the 


and 
sur- 


cordial invitation 


enjoy the he new 


roundings. 
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An Exclusive 
Feature 


A strip of spring steel 
between the rings and 
cover prevents the rings 
showing through the 


Wl. 






V1: 






yy 
Uy 















cover and retains the 





original new appear- 
ance. Animportant 
feature. 


The New Zipper Ring Book Portfolio 


a handy “carryall” for Salesmen 





Wy 





Yd 


ZL 


ty 


Y 


WM. VMMC]™mw’tt’ VA YM Yb U Yl 


Wy) 


YU 
Yj 
Va 


Yt 
Ey 
Wits 


titi: 


YY 


Zo 


WM). 


Here is a combination Zipper" brief case, ring book, portfolio, price 
list, order book, catalog all in one, which will appeal to your customers 
who have outside salesmen. Made of genuine whirl grain cowhide or 
brown porcupine artificial leather, it is good looking and durable. 
me Gipper Ping Shen, Suet "Zipper'’ edges on three sides make it easy to open and close, and 
folio has been one of the really 
one , protect the contents from weather and wear. Large pocket accommo- 
active items in stationery stores i . . ft . 
during the past few months. dates price lists and order books. Catalogs, bulletins, specifications, 
easily inserted and removed from rings. An exclusive Wilson-Jones 


You will want to sell the 
Wilson-Jones improved zipper feature . . . spring steel protector strips along backbone prevent ‘ring 


and get your share of this bulges" and by safeguarding against ring rubbing assure long lasting 
profitable business. Send us noid. Altogether, as handy a "sales kit" as could be desired. 
your order now. 
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Both styles have standard metal part for sheets | 1x8!/>— 
one inch rings 


Genuine whirl grain cowhide No. 37314— 
RI FI ecnnroncinsessiieecanasctanenaniaenmiiniemnaael $6.50 each 
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Brown porcupine artificial leather No. 37414— 
8 I ls OBE, ee . $4.75 each 
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The Sales Policy of Weldon Roberts Rubber Co. 


A new sales policy has recently been announced by a leading pencil house. We 
highly commend it and we take the opportunity to restate our own policy. 


[t has been and will continue to be the policy of WELpon Roserts RuBBeEr Co. 
to make proper distinction between wholesaler and retailer in order to promote 
satisfactory sales distribution of the Weldon Roberts Erasers. Our established aim 
has been a standard of co-operation whereby the different business divisions of the 
stationery trade may be in position to so handle sales that competition be confined 


to the members of such divisions. 


In promotion work we strongly advocate profitable resale prices consistent with 
the high quality standard of the Weldon Roberts Erasers. 


WELDON ROBERTS RUBBER CO. 


Newark, N. J., March 15, 1932. 








MANY Successful 
TYPEWRITER DEALERS 


When you buy AMESCO or 
A MES FLEXIBLE platens, 


assure satisfaction to their cus- Branch offices, conveniently 


tomers by depending exclu- 
sively on AMES as a source of 
supply for typewriter parts, 
tools and rubber platens. By 
concentrating their needs for 
these supplies in one order, 
they save valuable time and 


much trouble and expense. 


located, provide quick service 
in supplying tools, rubber 
platens, and wide selection of 
parts. Orders for these goods 
are shipped 24 hours after 
they are received. By devot- 
ing our service to the trade, 
we leave the retail field en- 
tirely to our dealers. 


you assure your customers of 
platens of the highest type, 
and you know that we give 


’ every order utmost attention ; 


why not obtain the same serv- 
ice for typewriter parts and 
tools? Remember that 


AMES MEANS EXCELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Great Britain Office 


Branch Office 








Branch Office and Export Dept 


50 Lispenard St., New York 583 Market St., San Francisco 


Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 





TYPEWRITER PARTS—TYPEWRITER TOOLS—RUBBER PLATENS 
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Fischer Entertains Insurance Men 

On Monday evening, April 4, Gustave Fischer 
the Gustave Fischer Company, Hartford, Conn., gave a 
dinner to the Connecticut agents of the Bankers National 
Life Insurance Company of New Jersey at the Hotel Bond 
in Hartford. About fifty guests were present. The dinner 
was given to celebrate the fact that the Connecticut agents 
had sold $500,000 worth of life insurance in the first three 


, president, 


months of this year. 

There were a interesting talks, Mr. 
Fischer, who is a member of the Board of Directors of the 
Bankers’ National, was presented with a silver humidor by 
the agents in token of appreciation. Harry E. Christenson 
of New Britain made the speech of presentation, followed 
Meyer Greenberg of New Haven, who, 
agents, expressed their thanks 
evening. 

Gs 

Details of Eversharp Advertising Campaign 
Released at Sectional Sales Meetings 

At the meetings held in Chicago, St. 
Louis and New York City last month the Wahl Company, 
Chicago, outlined its 1932 Eversharp spring and summer 
advertising campaign to the company’s sales representa- 
New display material and other dealer helps which 


number of and 


by remarks by 
speaking on behalf of the 
to the host of the 


sectional sales 


tives. 
tie in with the general magazine campaign were also re- 
The principal feature of the 1932 campaign will be 
the new Eversharp Doric pen and pencil. 

The first meeting was held in Chicago on April 4 with 
only salesmen from the Chicago district in attendance. A. 
A. Herschler, vice-president was in charge. C. W. Priesing, 
sales manager, addressed a group on sales and merchandis- 
H. C. Illium, advertising manager, outlined the 
company’s 1932 advertising program. 

Similar meetings were held in St. Louis on April 5 and 
in New York City on April 8. It is planned to hold other 
San Francisco, 


leased. 


ing topics. 


meetings at Seattle, Los Angeles in May. 








WEDDING BELLS 
Libien-Wiltchek 


Jesse Samuel Libien and Bertha Wiltchek were married 
Thursday, March 24, 
The ceremony was performed by Rabbi Bernard 
Birstein of Temple Ezrath Israel, New York. 

Mr. and Mrs. Libien sailed on midnight, Friday, March 
25, on the S.S. France of the French Line for a West 
Indian cruise, stopping at Havana, Nassau and Bermuda, 
and returning to New York on April 4. 

Mr. Libien is a widely known and popular stationer in 
New York City active in association work. 

Office Appliances extends its hearty good wishes to Mr 


and Mrs. 
— ——- __4 


GO} °° FO * 2s . eee 
Greeting Miss Jo Ann Copeland 





on at the home of the bridgegroom’s 


parents. 


and is 


Libien. 











Born to Mr. and Mrs. Herbert B. Copeland, Jr., of Santa 
Monica, California, a daughter, Jo Ann, on Thursday, April 
21. She tipped the beam at seven pounds, five ounces. 


Mrs. Copeland is the daughter of H. W. Martin, associate 
editor of this journal, and is remembered by many who at- 
tend conventions of the National Stationers Association. 
Grandpa Martin is a happy man. And how! 


————— 
A New Typewriter Salesman 
A seven-pound son arrived at the home of Mr. and Mrs. 
W. L. Talbert, of Casper, Wyo., recently. Mr. Talbert is 
the proprietor of the Talbert Typewriter Exchange and 
has been in the business in Casper for many years. 
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NON-CELLULOSE 


PELICAN-O-TYP 


DRY STENCILS are widely acclaimed for UNI- 
FORM QUALITY, VISIBLE TYPING, AB- 
SENCE OF STATIC and offensive odor. 
PELICAN INKS satisfy the most exacting users, 
as they afford economy and beauty of copy. 
PELICAN STENCILS AND INKS are sup- 
plied for both 1- and 2-drum machines. 
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make 
this 
fest 


Compare FIBERTEX value—the quality of 
stock, the accuracy of cutting, folding and 
cementing, the thickness of fronts and 
backs, the gussets and reinforcements. Then 
consider prices and terms. Get one of your 
customer friends to try out FIBERTEX in 
service. Illustrated price list and full de- 
tails will be sent on request. 


_- MEER Ty 


Expanding, flat mailing and 





The only line made with 


cloth reinforced flaps — an 
exclusive patented feature. 


JOSEPHSON 
“= MANUFACTURING 
CORP. 


panel wallets . . . Vertical 

file pockets, containers, etc. nag sit AY 
UTILITY expanding files, EW YORK 
Bankers’ Cases and Vertical Chicago Office and Stockroom 
Files. 173 WEST MADISON ST. 
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what of 
progress 


At intervals in the life of any 
developing salesman, the 
question is pretty sure to rise: 
“Am | making the progress 
here that | ought to make? 
Is there perhaps a better op- 
portunity elsewhere?” 

In the distribution of ribbons and carbons, many successful salesmen 
find themselves handicapped in making proper progress in the sale of 
their product through lack of co ation of the er, or due 
to the fect that their merchandise does not permit a to compet 

with the leading lines in his territory. 

Selesmen of ability realize they need quality merchandise and a broad, 
liberal sales policy on the part of the firm they represent. His duty then 
to himself and his clientele requires him to seek a connection that will 
assist him to make the most of his ability and energy, enabling him to 
serve his clientele with the best. 

“Little brands typewriter ribbons and carbon have a record of out- 
standing quality for forty years. They are a standard of comparison. 
They offer a high grade opportunity to high grade men. 


A. P. LITTLE, INC. 
Rochester, N. Y. 


New York Office: Bible House, Astor Place. 
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New Stein-Way 
“Zipp” Ring Binder 





PATENT APPLIED FOR 


The greatest Development in Sales and Display Kits!! Combines a 
Loose Leaf Binder and Zipper Envelope ALL-IN-ONE. The Talon 
Hookless Zipper Fastener encloses the contents in a second. Has 
the smart STEIN-WAY Tuck-A-Waey Handle so when not used it 
can be put out of the way 

Other new numbers are being added to the Stein-Way group, in- 
cluding a complete new line of imitation leathers and a full assort- 
ment of genuine leathers in various grains and colors. 

Complete line and price range. Write for samples and 
full particulars. 


Stein Bros. Mig. Company, Ine. 


564-570 W. Adams St. CHICAGO, ILL. 
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Salesman Returns After “Bum’s Rush” 
They tell a story of D. J. 
Typewriter Company, Inc., 
bringing home the well known streak of 


Allingham, star salesman for 


the Royal and how he went 
back for more, 
lean and fat. He started a cold canvas in a Connecticut 
raphers for audience. The execu- 
Then the owner 


office, with three stenog 


tives ignored his presence for a while. 


took a sudden interest in the proceedings, took the type- 





D. J ALLINGHAM 


and almost threw it out of the door, and turned on 


The typewriter man was pushed out after the 


writer 
Allingham. 
machine, and sent on his way. 
Convinced that this office needed his product, Mr. Al- 
lingham went back in a few days, and persuaded the owner 
to consent to a second demonstration. The outcome was 
the sale of three Royals—and three other machines were 
traded out 

Looks as though in addition to his confidence in the 
Royal, Mr. Allingham also relied on his demonstration and 
understanding o: the required of typewriters in 


that office 


service 


—_aP> 
Commerce Year Book tor 1931 Now Ready 
[The Bureau of Foreign and Domestic Commerce, De 
Washington, D. C., announces that 
Yearbook” for 1931 is now 
and reference book of for- 
the book 


partment of Commerce, 
Volume II of the “ 
off the 1 This is a source 
eign market data. Bound in durable buckram, 
contains seven hundred pages of informative facts and fig- 
charts 


Commerce 


ress 


ures, and in addition there are convenient maps, 
and tables which serve to clarify and extend the informa- 
tion brought out in the text. 

This book, we are told, has come to be regarded as th 
most comprehensive compilation of foreign market data 


to be found in a single volume. It may be purchased for 
one dollar from any branch office of the 
the Superintendent of Documents at Washington. Pur- 


chasers are requested to remit by currency or check, but 


Bureau or from 


not by stamps. 
_ — — 
Typewriter Business Good in Knoxville 
W. AA. Johnston, who has been selling typewriters and 
office equipment on Gay Street, Knoxville, Tenn., for 25 
years, reports the sale of an average of more than a type 
writer each day since January 1, selling as high as four in 
one day. Cleaning, repair, and sales department of his 
concern handled over 600 machines in January and Feb- 
“A typewriter a day keeps the wolf away,” para- 
Johnston, who is optimistic. His February 
sale of typewriters and office equipment was 
R. R. 
~~ 
A New Catalogue of Safety Envelopes 
The Ames Safety Envelope Company, 610 Atlantic ave- 
nue, Boston, Mass., is bringing out a new 
wherein many prices are reduced. Inquiries are invited. 


ruary. 
phrases Mr. 
anniversary 
very successful.—P. 


catalogue soon, 











MAY, 1932 111 


AURORA 


Steel Storage Cabinets 


HE best of materials, combined with correct 
design and construction, make Aurora Stee 


Storage Cabinets an outstanding value. Eff 


cient and economical manufacturing methods 
plus low distribution costs, is reflected in a price 


range that will please you 


The two cabinets shown are from our regular 
standard line, which includes a cabinet for nearly 
every purpose. In addition, special cabinets of 
all sizes, shapes, PYite| quantities are constantly 
being created by our planning department, which 
is glad to render this service upon request 


Write us for full information. You will be in nx Ay x 
o » 
Ke Ot Pe 
Ky eg © af) 


AURORA ILI SA 


wise obligated 


Style No. 2009 


a Aurora Metal Cabinet Company 
435 Woodlawn Ave. Aurora Illinois 





As pioneer desk makers of New No. 800 Series Chairs in 
Jasper, Indiana, we can offer Git Amaten Wiha -& 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. Rich, Durable Finish. 


Pleasing Design, with a Deep, 


The JASPER ., The JASPER 
DESK CO. *° CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 








CHICAGO REPRESENTATIVES: — Boe fasber Ose Go" erititas Hi Bening 4508 8 Welle Be. (Phnme Banieey 7957) 
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Si FED ‘MO YJ GROSS is a lot of stamp pads, yet it 


represents last year’s requirements of 
THE ONLY only one leading industrial concern. Need- 


SPONGE RUBBER less to say, SPEED-MO Sponge Rubber Stamp 
Pads were specified. 


STAMP PAD The genuine appreciation with which users 
have received SPEED-MO Pads is an indica- 


tion of their sales possibilities. 
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Here’s a different stamp pad, unequalled for 
long wear, sharp impressions, indifference to 
weather, and cleanliness. Banks, shipping 
rooms, ticket offices, everyone who puts stamp 
pads to hard use, are prospective buyers. 
98 out of 100 trial users re-order. 


SPEED-MO is a practical, permanent item 
offering you good sales and liberal profits. 


Why not learn the details? 
Just write today to the 


RIVET-O MFG. COMPANY 
32 Jason St. 
Makes the Stamp Print Better ORANGE, MASS. 


and Last Longer 











Rag 
stoPAPER 


What Cement 





is te CONCRETE 


nse Ciolumnar Books 


CONTAIN A LARGE PERCENTAGE OF NEW WHITE RAG STOCK 


HESE special features are found only in Stand- exceptionally high grade, heavy White Ledger Paper, 
ard B & P Columnar Ruled Bound Books, which with special erasing qualities which permit several 
, erasures without damage to the surface. Uniformity 
explains why they are preferred over books made € ruli ith ‘de li h eet eypone 
£ all-eulphit umee ‘Tee the ah adernend thie of ru ings, with guide lines that simplify posting. 
S Sea Pore, OF Tees jo unders . Bound in black cloth and red leather back and cor- 
difference. Every well informed Accountant or ers. They come in a variety of combinations of 
Bookkeeper knows that records made on these books Cash and Journal Rulings, as well as Double Entry 
are good for centuries. They are made from an and Record Rulings. 





Seven Practical Sizes to Choose From, 2 to 36 Columns 


BOORUM & PEASE COMPANY 


ST. LOUIS, MO. 





NEW YORK CITY P. O. Box 272, City Hall Station, New York City 
349 Broadway ” ™ 212-214 So. 7th Street 


BROOKLYN, N. Y. CHICAGO, ILL. BOSTON, MASS. 
84 Hudson Avenue 500-532 So. Throop St. at Harrison 29 Otis Street 
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Record Wins Commendation for Franz 


The fine quality of co-operation rendered in handling the 
dealer business of the Royal Typewriter Company, Inc., 
has won praise for William Franz, assistant to W. J. Mont- 
gomery, in charge of the dealer organization. Mr. Franz 


- 
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WILLIAM FRANZ 


lubricates with co-operation the many details incident to 
providing service to dealers. He puts kindly interest into 
every transaction. Added to that is familiarity with organ- 
ization processes, for Mr. Franz has been with the Royal 
Typewriter Company, Inc., over twenty years. His job 
is to keep the dealer satisfied, and he does it well. 
— 
Philadelphians Meet 

The Philadelphia Stationers Association at its meeting 
on April 14, followed the regular dinner at the Bellevue 
Stratford by a visit to the Hamilton Paper Mills at Miquon, 
Penna. The stationers took busses at 7:30 p.m. under the 
direction of W. L. Benson, chairman of the Allied Trades 
Two busses were on hand together with pri- 
In all, sixty-nine 


Committee. 
vate cars, enough for the entire party. 
persons went on the trip. The private cars were furnished 
by the William Mann Company. Arriving at the mill at 
8:40, the visitors were welcomed by Messrs. Butterworth 
and Allenbach of the mill staff. Guides were appointed and 
the groups of guests were shown through the mill. 

This mill antedates the Revolutionary War and is pic- 
turesquely situated along with some of the original tenant 
houses on the Schuylkill river, just above Philadelphia. 
It is located at the original station known as Lafayette. 
It makes a portion of its own pulp, having a large yard 
stacked with poplar and spruce wood. 

From the beater room, the stationers followed the prod- 
uct to the floors above and viewed the beater vat of the 
Fourdrinier machine and the other operations incident to 
turning wood pulp into finished paper. 

Reassembling in the office, samples and souvenirs were 
given out and at 10:15 p.m., the entire company started 
for home, well repaid for a very interesting trip.—C. H. 

Ee 
Stein Brothers Move to Larger Quarters 


Stein Brothers Manufacturing Company, makers of sta- 
tioners leather goods, brief cases, “Zipp” ring binders, etc., 
has moved from 705 West Washington street, Chicago, to 
more commodious space at 564-570 West Adams street. 
The new quarters are not only larger but are more effi- 
ciently arranged both from the standpoint of production 
equipment and storage and shipping facilities. 
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Ties desks are 


making new friends 














No. 1600B—66x36. Genuine walnut with red 
burl walnut bands. Drawer fronts ectly 
matched stump walnut. 





The McLeod line of office furniture is particu- 
larly well suited to present market conditions. 
It is remarkably well made, beautifully finished, 
and still offers a distinct advantage in price. 


New numbers added to the line, such as the two 
shown in this advertisement, for example, became 
popular almost immediately. The response of the 
dealers proves that they have unusual value which 
buyers are quick to recognize. 












Instead of expense, McLeod desks, tables and 
matched suites offer genuine economy to the 
user. They represent the type of furniture best 
calculated to break down modern day sales 
resistance. 








No. 8020—60x34. Combination walnut with legs 
and pedestal rails of figured red gum. Remainder 
of exterior of full sliced, striped walnut. 







Inquiries are solicited from dealers in cities where 
we do not have exclusive representation. An 
attractive catalog will be mailed promptly upon 
request. 






McLeod Furniture Company 
Laurel, Mississippi 











A REAL LEADER 
for 1933 business 





this new 


SUCCESS 
CALENDAR 


it takes 
something new and better these days to bring 
That is why Columbian Art 


You have probably noticed that 
in the orders. 
Works is offering you this 
Calendar to use as your leader. Designed to 
give your customers something new in qual- 
ity and appearance. Attractive color combi- 
nation. Mottled edges. Each pad wrapped in 


cellophane to keep it fresh and clean. 


new Success 


Now you can order your entire calendar line 
from one convenient source—and be assured 
of Success quality in every size and style. 


Write for prices and complete information. 


COLUMBIAN ART WORKS 
1024-1036 W. Juneau Ave., Milwaukee, Wis. 


Success Desk Calendars—TearKleen Wall Calendars 
Executives’ 3 in 1 and 4 in 1 Calendars 
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(Impressions of the Orient—Continued from page 22) 
teen days with a stop at Rabaul, a small city on the island 


of New Australia It 


formerly 
Brisbane we found to be four or tive days out from our 
rhe Australian people are most hospitable 


sritain, which is governed by was 


German territory. 


previous stop 
and accommodating. At Brisbane we got the impression, 
still further emphasized, of the great cleanliness and order 
of the Australian city. 

Sydney Harbor is one of the most impressive spots in the 
scattered 


world. It is surrounded by suburban dwellings, 


on the hillside 

















NEW COLUMBIA RIBBON AND CARBON MANUFACTURING COM- 

PANY FACTORY IN SYDNEY, AUSTRALIA, WHICH WAS PUT INTO 

OPERATION DURING THE TIME THAT MR. MOORE WAS IN 
SYDNEY 


From Brisbane we proceeded to Sydney, the largest 
city in Australia, where a large amount of manufacturing is 
done. Australian and English goods predominate, although 
some American office devices and typewriters are sold by 
well established agents. The government of Australia pro- 
tects local industry behind high tariffs which are also ap- 
manufactures, but important 


These tariff restrictions 


plied against English with 
reductions in favor of the latter. 
and the present condition of exchange almost prohibit the 
The Buy British 
campaign was on in full swing and undoubtedly the 
of this materially 
the unfavorable 
The trip from Sydney to Melbourne by 
esting. The sleeping cars are not so long as our Pullmans 
all berths are in separate compartments, upper and 
During 


sale of American goods in that market. 
ef- 
fectiveness advertising will be aided 


by rate of exchange. 
inter 


train is 
and 
lower, with a washstand in each compartment 
the trip it was necessary to make a transfer on account 
of a different gauge of track, for in Australia there 
three different track gauges. to be 
about half as long as the ones with which we are familiar. 

I found in Australia, as in the Orient, that the Imperial 


to be 


are 


Freight cars seem 


machine, seemed 


our 


typewriter, an English-made 


making headway against American-made 
machines which heretofore have had hardly any compe- 


There has been very little competition up to this 


some 


tition 
time, and in my opinion, the matter of exchange is going 
to help the English machine very much in getting a foot- 
hold in the Orient and in Australia. 

I spent nearly three months in Australia, leaving on De- 


cember 12 for my return trip which took me back to the 


Orient again as I had to make another call in Japan. 
After a brief stay at Yokohama, I left for Honolulu. 
tusiness has been affected greatly in Hawaii by the 
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This month 


there will be 
others making 


profitable 


EDCO 


installations 





and it will be by means of ideas and sug- 
gestions developed and fashioned into the 
equipment at the factory, as well as those 


cultivation, it is true, but in addition, 
EDCO DESKS offer much in eye value, in 
readiness, ruggedness and superior service 





an impressive ratio cf value to cost. The 
EDCO catalog with full details and prices 
will be sent on request. 


expressed during the sales campaign. In 
stepping up your desk business, you need 
more careful planning and more intensive 


Evansville Desk Company of Evansville, Indiana 














“Clean Pull” Carbon Paper 


Our latest improved Carbon which embraces all the fine qualities of Storms Highest Grades 
for sharp writing, cleanliness and durability, and, to these, adds the feature of instant removal 
from copy papers after written matter is completed. 


Write for samples of “Clean Pull” carbon paper—the sheet that is rapidly making its way into 


offices of the most discriminating users. 


CAn Unusual Opportunity 


Pioneer manufacturers of Ribbons for Addressograph machines—we now offer these direct to 
the trade. Buy Addressograph ribbons from the factory having the largest experience in their 


manufacture. 







Solicit orders for Addressograph ribbons. This is a fertile field for new and profitable business. 


STORMS line is “The Complete Line”—everything in Ribbons and Carbons— 


Something to meet every condition. 









Brooklyn, N. Y. 


561 Grand Avenue, 


— ‘a = — 
R a ah 
ECorns ereRNA 


TRACE MARK 
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There is PROFIT 
in Selling 
Visible Record BOOKS 


B' ISINESS men, of large and small concerns, will buy Visible Equip- 
ment when shown the quic ker, closer control possible at less cost Newest, Most Complete Line Made 





“aw 
Style “A 
Hard Cescoid 
(Bakelite ) cover, pol- 
ished grained-walnut piano 
type hinges, hard fibre shoe, 
Light, very attractive, practically 
indestructible. 


over credits, stocks, sales data and accounting. For example, the com- Ten styles or bindings of which four are 
° ‘ 3 the new hard covers (including MASCO, a 
mittee of a great New York Department store recently chose Cesco tempered, durable hard cover at fabric binder 
Visible BOOK Records for credit control after examining every device prices). Two with metal rims; 2 new Fabri- 
: ‘ 4 koid bindings at feature prices. 14 stock 
available. Here any one of 100,000 accounts must be available literally sizes from 11”x754” to 1814”x1014”. 4 ca- 
within seconds, and posted within the hour, and so arranged that totals pacities: 1”, 1Y”, 2” and 3”. Sturdy prong 
construction. Price range from $3 to $33.50. 

can be quickly taken—the severest test possible for any device. Ask for Booklet 181. 





Firms in your own city need this device. There is a nice profit for 
you in each installation—and a real service to your customer. Catalog Exclusive Agencies 
An attractive exclusive agency ar- 
rangement is offered to active deal- 
ers. Write for particulars. 


0CbhCO Leaf THE C. E. SHEPPARD CO. 


4401-4429 Twenty-first St. 
Long Island City, New York, N. Y. 


No. 181, which is really a visible handbook, on request. 








Loose 








New Profit and Inereased Sales 


swith the Improved 7 


“Combination” 


The New Steel Desk 
with a Wood Top 


Top is genuine oak, mahogany or walnut. 

Every one who has seen it is enthusiastic. 

A wonderful product at an exceptionally 

low price. It ships knocked down at a 

No. 2060 great saving in freight and may be as- 

Flat Top sembled in a few minutes without tools. 
Absolutely rigid when assembled. Write 

for descriptive circular and prices. You 

Table and Side Pedestal cannot afford to miss the opportunity this 

Typewriter Desk to Match affords. 


THE STEEL FIXTURE MFG. CO. 
TOPEKA, KANSAS 
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depression. Their big item is pineapples and the growers 
have suffered sharply. 

All through the Oriental countries, American products 
are well liked, but usually more expensive than those from 
other lands. Notwithstanding this, until exchange grew 
very bad, there must have been a large sale of our products 
throughout the Orient. The American manufacturer and 
exporter must reckon with exchange, as it is something 
which undoubtedly worries the buyer in those countries 
because on that account he must reckon higher costs. 

While this foreign trip was very interesting to me, the 
biggest thrill of all was when I saw the hills of the United 
and found the 








States again, after so long a stay away 
ship passing through the Golden Gate into San Francisco 
harbor. 

Brooklyn, N. Y¥.—The Darby Stationery has been chartered; capital 
stock, $10,000; J. A. G. Dallman, charter representative, 261 Broadway, 
Manhattan 

Canton, Ohio.—-Leonard Baer, of Baer’s of Canton, has been elected 
president of the retail merchants’ board of the Canton Chamber of Com 
merce 


Chicago, t1!.—The Arlac Illinois Corporation has filed an amendment to 
its corporate charter changing the name to the Business Machine Supplies 
Corporation 

Chicago, til.—-The Acme 
Madison street to 4137 West 
man conduct this business 


nery Company has moved from 4141 West 
street Harry and Bernard Gross 


Static 


Madison 


Chicago, t!.—-Paper Products, Inc., 605 South Dearborn street, has been 
chartered to deal in books, stationery. office supplies, etc. ; capital stock, 
1,000 shares no par value; incorporators—Bernice Ranier, Harry J. Lurie 
and Carl B. Aplon 

Chicago, 11!.—-Grodsky’s, Inc., 4703 Lincoln avenue, an established busi 
ness, has been chartered to deal in stationery, sporting goods, toys, etc. ; 
capital stock, $10,000; incorporators—Michael Grodsky, Jeanette Grodsky 
and Samuel Rautbord 

Chicago, !t1.—Buyers Bureau, Inc., 10 South LaSalle street, has been 


chartered to manufacture and deal in bank, investment and financial sup 
capital stock, 200 shares non par value; incorporators—Milton Ger 
Walker and James P. Saffner 
Edward and Ambrose Henry have opened a news, sta- 
tionery and cigar store at 304 Main street 

Hamilton, Ontario.—-The book store of Fred Cloke, formerly at 18 West 
King stveet, has been moved next to his commercial stationery store at 50 
Main street, West 

Kankakee, t1!.—J. J. Rondy, 244 East Court street, has assigned his sta- 
tionery and book business to R. G. Drolet as trustee The business is 
thirty-two years old, and was unable to continue because of adverse condi- 


plies ; 
win, Graydon L 
Danbury, Conn. 


tions 

Los Angeles, Calif.—Miss Betty Arthur, recently in charge of Bullock’s 
stationery department, hes taken over the Philbrook store on Western ave- 
nue, had it entirely redecorated and installed an entirely new stock of sta 
and office supplies 
Miss Hazel Christ has opened a stationery store at 
This is a suburb of Los 
Miss 


tionery 

Los Angeles, Calif. 
Westwood boulevard in Westwood Village, Calif 
Angeles, the location of the southern branch of California University. 


Christ was formerly with Bullock’s, and has a wide acquaintance 


New York, N. Y¥.—-The Commercial Stationery Company has leased the 
entire store at 9 Rector street 
New York, N. Y.—-The J. Meyers Stationery & Printing Company, Inc., 


will forsake the location at 301 Broadway for a new store at 315 Broadway 

New York, N. ¥.—Samuel Sandman is now conducting business under 
the name of the Sandman Corporation, printer and stationer, 321 Broadway 

New York, N. Y¥Y.—The Winton Stationery Company has been chartered: 
capital stock, $10,000; Pollack & Schnitzler, charter representatives, 522 
Fifth 

New Orleans, La.—Ralph Palfrey, vice-president of the 
Pursell Company, visited in New York several weeks ago 

Philadelphia, Penna.—Galloway’s Stationery, 7 South Fortieth street 
has been registered as a commercial title in the common pleas court by 
Lynda W. Galloway, 300 Sagamore road 

St. Louis, Mo.—The Pearlstone Printing & Stationery 
Lucas avenue, has been petitioned into bankruptcy 

San Francisco, Calif.—Gerald I. Murphy has joined the Stationery Sup 
ply Company, 143 Second street, as a salesman 

San Francisco, Calif.—Stanley A. Piltz, manufacturers representative, 
595 Mission street, has added the lines of the Ink-Out Manufacturing Com 
pany, Montclair, N. J 

San Francisco, Calif.—T. W. Norris, vice-president and secretary of the 
Columbian Art Works, Inc., visited the trade several weeks ago, accom 
panied by Thos. W. Moore, the company’s western representative. 

Springfield, Ohio.—The Springfield Office Supply Company has been char- 
tered; capital stock, $2,500; incorporators—R. J. Huber, John H. Fitz- 
gerald and Joseph M. Fitzgerald. This concern has opened a store in the 
Hotel Shawnee building, on the east side of the Main street entrance to the 
hotel. 

Stockton, Calif.—Gordon Bannister has taken charge of the commercial 
stationery department at Kendall’s He has had fifteen years’ experience 
in the sale of office supplies and furniture 

Toledo, Ohio.—Nachtrieb & Company, 619 Madison avenue, has been pe- 
titioned into bankruptcy 

Watsonville, Calif.—Mr. and Mrs. W. W. Goodrich are now operating the 
Goodrich stationery store at 449 Main street. It was previously owned by 
cS. & Spencer. 

Woonsocket, R. I. 
and newspaper business, 
munity. 


avenue 
Palfrey-Rodd 


Company, 905 


Batchelor has retired from the stationery 


-Harry E 
forty-seven years of service to the com- 


after 
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can make more money 


with REGAL-ROYALS 


Concentrate on Regal-Royals. Demonstrate the 
remarkable easy-writing qualities of these 
modern, accurate, precisi built § writing 
machines. Place them on trial everywhere you 


can. 








With their new machine guarantee of one year 
your clientele will appreciate the big saving. 


You can make more money if you concentrate on 
Regal-Royals. Get our price list now. 


Regal Typewriter Co., Inc. 
431 Canal St., New York 


TYPEWRITERS 


PRECISION REBUILT 











New ! 


COMPO 


PLIER TYPE MACHINES 


MODEL 
C54BW 





HANDY MODERN COLORFUL 


Get your order in now! A new and different type of wire stapler 
weighing only 6 oz., and combining beauty and the well known 
COMPO dependability. Carry it around in your vest pocket. 
Handy for stapling price tags to goods and tagging bundles. Easy 
and efficient for fastening correspondence, Saleemen should carry 
them in their grips. 

Our Black and White combination is shown above and these pliers 
are also available in all nickel finish, black and green panels, black 
and red panels, and coral and cream panels, all of enduring per- 


COMPO 54 WZ 
PLIER STAPLES 


are made particularly for the Compo Pliers. They are formed 50 
per strip, packed 1 per box and 5000 per carton. They have 
4" legs and \4” crown and will penetrate about 20 sheets of 16-Ib. 
paper. 





Manufacturers and Distributors 


COMPO MANUFACTURING & SALES CO. 


Westport, Conn., U.S. A. 
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DIEMER 








For the Ways and Means Stationer 
The extensive line of DIEMER 


filing and mailing containers offers 
__, valuable aid in serving your trade. 
For over sixty years DIEMER has 
cooperated with the stationer in 
working out all sorts of problems 
involved in filing and mailing 
papers, books, merchandise, etc. 
We offer this service aleng with 
our quality line. Catalog with full 
details on request. 





We are particularly well equipped to make special items 


in either large or small quantities 


John F. Diemer Co. 


519 Broadway, New York 











Give your 


typewriters a chance! 


The finest mechanically adjusted typewriter 
does only mediocre work with a poor platen— 
full of ridges, scratches, rough and out of true. 


You know the platen must be right. 


So why not give your typewriters a chancel 
Let us recover your platens with fresh, live, re- 
silient rubber, ground according to our exclu- 
sive platen-grinding process. Put them on your 
machines and note the difference. 


Send a platen for a free trial. No cost or obli- 
gation to you. 


U Ss TYPEWRITER PARTS 

w = & SUPPLIES CO., Inc. 
CHAS. H. AMES, President 

6 Murray Street, New York 


A complete line of platens, parts, tools and supplies. 
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TYPEWRITER S 





Field are now located in this 
Smith line. The former is 
Scottsbluff, Nebr After 
invited his 


Albuquerque, N. M.—C. H. Field and F. J 
city, where they are handling the complete L. C 
an old typewriter man, at one time located at 
selling his business there he located at Albuquerque, and 
brother, who is new in the typewriter field, to join in the business 

Anderson, Ind.—James M. Scull has established the Anderson Type 
writer & Adding Machine Exchange at 1643 West Twenty-first street He 
was located formerly at Des Moines, lowa, and in the past had been con 
nected with the Elliott-Fisher Company, The Dalton Adding Machine Com 
pany and The National Cash Register Company 

Birmingham, Ala.—-Russell Kirkpatrick, formerly with the Royal Type 
writer Company, Inc., at Louisville, has been appointed local manager 

Boston, Mass._-H. W. Bancroft & Company has moved to 140 Bedford 
street, corner of Summer street This company had been located many 
years at 45 Pevonshire street 

Bristol, Tenn.—The Bristol Typewriter Company, 
considerable loss in a recent fire 

Chicago, H11.—V. A. Snyder, assistant sales manager for the Royal Type 
writer Company, Inc., was an April visitor at the local branch 

Chicago, tt1.-Walter H. Fox has joined the sales force of Typewriter 
Service & Exchange, Inc., 16 North Wells street 

Chicago, t1!.-0. H. Richards, Jr., has joined the local sales staff of the 
Royal Typewriter Company, Inc. He had sold Remingtons heretofore 

Chicago, 1!!..-Ralph Bushnell, a veteran Remington typewriter salesman 
at Chicago, has been appointed assistant to C. E. Taber, manager of the 
Remington typewriter division of Remington Rand here Mr. Bushnell is 
widely known in the typewriter field 

Chicago, tll.—George W. McClellan, manager here for the Underwood 
Typewriter Company, has rearranged his offices, permitting the location of 
a school for operators of accounting machines on the ground floor. He has 
also provided a room in which the salesmen can gather for regular meet- 
ings, and discuss the various phases of their work 

Cincinnati, Ohio.—-M. L. Rudin, manager connected with the American 
Writing Machine Company at Cincinnati over twenty-three years, has 
opened the Rudin Typewriter Exchange at 414 Main street 

Columbus, Ohio.-The L. C. Smith & Corona Typewriters, Inc., has 
moved its local branch from 17 North Third street to 78 North Third street 
L. A. Platz, the manager, has three salesmen assisting him 

Dallas, Texas..—_O. B. Johnson has joined the sales staff of the Royal 
Typewriter Company, Inc 

Dayton, Ohio..-The Dayton Typewriter Company, Inc., has been estab 
lished at 514 Wayne avenue, handling L. C. Smith and Corona typewriters 
The new enterprise is conducted by Clarence Horstman, of The Horstman 
Printing Company, and R. C. Shumway, formerly connected with the 
Woodstock Typewriter Company James Flynn is salesman, and M. E 
Marquist is in charge of the service department 

Denver, Colo.—-Arthur R. Ames of the Ames Supply Company, Chicago, 
recently visited his friends in the typewriter trade in Denver While in 
that city he called on all the dealers 

Denver, Colo._-Samuel L. Hooper of the home office of the L. C. Smith 
ind Corona Typewriters Inc. paid a visit to Denver early last month, spend 
ing April 4 and 5 at the office of the L. C. Smith and Corona branch, 1538 
California street, where Manager Brower and his staff entertained 

Elgin, tt1.-The office equipment store of A. T. & W. J. Wrona, formerly 
at 508 Lincoln avenue, has moved to 7 South Spring street. The expan 
sion of this business required increased space, which has been secured at 
the new location 

Findlay, Ohio.—Cloyce Oxley has opened a typewriter office in the First 
National Bank & Trust Company building. He had been manager of The 
Typewriter Inspection Company, 115 Court place. The management of The 
Typewriter Inspection Company has been undertaken by Forest Karr, of 
Toledo 

Haverhill, Mass. 
refurbished, following a fire some time ago 
in charge of Clifton P. Stevens 

LaCrosse, Wis..-The Krebaum Company has moved from 105 North Third 
street to 227 Main street. L. B. Rowley is manager 

Lansing, Mich.—-Local agencies of the Underwood Typewriter Company, 
Elliott-Fisher Company and Sundstrand Adding Machine Company, have 
been consolidated as the Underwood Elliott Fisher Company H. G. Col 
clough is manager 

Los Angeles, Calif.—A. J. Sullivan, representing the Munson pneumatic 
typewriter keys, has located at 458 South Spring street 

Los Angeles, Calif.—The Grimes-Stassforth Company celebrated its for 
tieth anniversary by special displays. One which won a great deal of at 
tention was a group of early typewriters. These were shown in contrast 
to modern machines 

Louisville, Ky.—John McEwen has joined the local sales oganization of 
the Royal Typewriter Company, Inc. He had been connected with other 
Royal branches previously 

New York, N. Y.—-The Business Machine Service Company has moved to 
96 Liberty street; the former location was 149 Church street The com 
pany specializes on rebuilt bookkeeping, adding and accounting equipment 

Olean, N. Y.—The Alleghany Typewriter Service, conducted by R. E 
Dunkleberger, has moved to a fine store at 218% West State street. He is 
a Woodstock distributor 

Painesville, Ohio..-The Barnes Typewriter & Supply Company has opened 
offices in the Johnson building, North Park place. This business is con 
ducted by Miss Pauline E. Barnes, and handles Royal typewriters, rebuilts, 
and does a cleaning and repair service 

Philadelphia, Penna.—-George E. Rose has joined the local sales staff of 
the Royal Typewriter Company, Inc. 

Quincy, Ill.—C. H. Quest, manager for the Royal Typewriter Company, 
Inc., has moved to the store of the Artcraft Office Supply Company, 729 
Maine street. 

San Antonio, Texas. 
chartered to conduct a merchandising business; capital stock, 
corporators—Henry Steinler, C. W. Voss and Emily Voss 

San Francisco, Calif.—James L. Ryburn, formerly assistant credit man- 
ager for the Pacific coast district, has taken charge of the special Under- 
wood machine sales for the San Francisco territory 

San Francisco, Calif.—‘‘Making a noise about the ‘Noiseless’” is the 
mission of C. W. Grayston, better known by the boys as “‘Admiral’’ Gray- 
ston, in charge of the ‘‘Noiseless’’ typewriter division of the Underwood 
company. He had been spending some time with the San Francisco office 
and trade, and then went to Los Angeles. He turned by way of Texas and 
the south to the home office. On the trip so far he has visited thirty state 


Fifth street, suffercd 


The Stationery Shop, 27 Washington street, has been 
The typewriter department is 


The Typewriter Sales & Service Company has been 
$3,000; in- 


capitals, and has learned a great deal about their operations, besides form- 
ing many friendly and desirable contacts 

San Francisco, Calif.—The Underwood Elliott Fisher Company is being 
sketched across the plate glass front of the Underwood headquarters at 531 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is eotpiiieili valuable 
in its field, 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 
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BLACKBOARDS 


SELOC GLASS 


BLACKBOARDS 


Guaranteed for the 
Life of the School 


. 
SELOC SLATE 
NATURAL SLATE 


Framed or Unframed 
Hanging Type 
or on Rollers 


BLACKBOARD 
CLOTH 


Silicate 
Book Slates 


CORK 
BULLETIN BOARDS 


Oak finished frames or unframed—AIll Sizes: 18x24 inches and up 


N.Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET: - ~~ ° NEW YORK CITY 
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Product Price 


NUMBER 
332 


OUR NEW DUPLICATING INK is a brand new product 


at a new low price . . . thoroughly tested and enthusi 
astically OK'd by our biggest distributors. 


No. 332 is a positive Black—will not separate. Dries 
quickly on the paper—no smudge and gives off 5 to 10% 
more copies per pound. Will not dry or harden on the pad. 
Performs perfectly on either open or closed type machine 


DISTRIBUTORS—We have an attractive, profitable, 
business building proposition that will increase your 
duplicating ink business, month after month. 


Write for Details 


Ink Specialties Co. 
519-21 Se. Laflin St. 
Chicago, M1. 
Dept. B 





Apply the Quality Yardstick 
to ALMA Low-Priced Desks 





No. 1142-TW 


All low-priced desks are not of equal quality. This fact is 
clearly demonstrated by the Alma Line, which in spite of its 
low price range maintains a high standard of quality. 

Alma Quality meets competition with an extra measure of 
value and it is this extra value which enables you to sell 
Alma Desks to the low-priced buyer at a profit, at the same 
time building confidence and good will. 

The Alma Line offers complete series in English Oak, Walnut, 
Mahogany and Office Oak finishes. Special designs include 
desks for professional men and for home use. Write for com- 
plete information and prices. 


ALMA DESK COMPANY 


HIGH POINT—NORTH CAROLINA 























TEMPO-DUPACO 
‘DRY STENCILS 


(NON-CELLULOSE) 
IN NEW ATTRACTIVE PACKAGE | 
| 44 REASONS WHY THEY ARE BETTER | 
1—GUARANTEED for THREE YEARS against 


deterioration. 

2—Do not CUT OUT closed characters. 

3—White BACKING sheet COATED—coating acts 
as a@ CUSHION for CLEAN CUTTING in type- 
writer } 

4—White backing improves VISIBILITY when typing. 

5—White backing produces a LEGIBLE PROOF. 
READING sheet. 

6—DO NOT CLOG or gum keys of | eemmean 

7—W ill not afect RUBBER ROLLER 

8—Can be CLEANED with turpentine, benzine, 
gasoline or alcohol (alcohol preferred account 
quicker evaporation). 

9—Will produce DARKER copies after cleaning. 

10 STRONGER less chance for damage. 

1 erfect for STYLUS work. 

1¢ ‘eecanwteeat for easy TRACING. 

13—Will keep in any CLIMATE. 

14—Can be RE-RUN many times. 

for proposition 


Cc 
Du oO PA and price-list 


UPLICATOR PAPER 
ND SUPPLY CQO. 


DEALERS: Write 














| 224 N. DESPLAINES ST., CHICAGO 











Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 


for representation” list. Inquire. 






. : Crown Ribbon & Carbon 
en es Mf3. Co. 


“<¥) «<¥» 
i = Rochester, N. Y. 
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OFFICE APPLIANCES 


La” 


THE TYPEWRITER 
KEY THAT MEANS 
BETTER WORK FOR 
THE USER MEANS 
BETTER BUSINESS 
FOR ome lA aa 
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Write for Sample 
Munson Supply Co. 


348 Hudson Street 
New York, N. Y. 











Every Stationer needs 
Loose Leaf 
Holders in 
stock 











because every stationer has calls for in- 
expensive time and labor saving transfer 
equipment for loose leaf sheets. F. B. is 
the most practicable and economical on 
the market. Adjustable to size of rec- 
ords and distance between centers, ca- 
pacity is regulated by interchangeable 
posts. At the low price of $3.50 per 
dozen retail, f. o. b., New York, it is the 
one device for this purpose which every 
stationer should carry in stock. Sample 
and details on request. 


EB.MANUFACTURLNG CO. 


1228 INTERVALE AVE. NEW YORK 
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Market street This structure has for many years been known as the 
Underwood building The new sign announces the consolidation of the 
Underwood typewriter sales organization with the Elliott-Fisher organiza- 
tion, the latter having hitherto occupied other headquarters To accom- 
modate these expanded activities, it has been necessary to take over a large 
mezzanine space, the second floor above and a basement space still larger. 
So hammer and saw and brush have been set in motion for several weeks to 
convert the old headquarters into what F. G. Fink, the manager, has reason 
to believe will be about the most elegant office machine headquarters on 
the coast. Individual offices will occupy one-half of the ground floor, the 
remainder being adapted to display purposes To the rear a large well- 
lighted and well-equipped service room is already busy The mezzanine 
offers a reconditioning room, also well-lighted and well-equipped. On the 
top floor will be the general district offices, the accounting department, and 
the employment and instruction department The great basement, among 
other purposes, will be devoted to the unpacking and inspection of all ma- 
chines that are to be delivered A new elevator affords up and down 
transportation for machines and people Lockers and rest rooms provide 
for the comfort and convenience of employees When finished, we are 


promised an office that will meet the closest inspection, both as to ap- 


pearance and conveniencs 
Sioux City, lowa.—A typewriter and adding machine business has been 
opened by C. E. Brown and Frank Rourk at 237 Commerce building 
Springfield, Ohio.—The Springfield Office Supply Company, Fahion- 
Tehan building, has been chartered ; capital stock, $25,000; incorporators— 
R. J. Hubar, Josephine M. Fitzgerald, John H. Fitzgerald and Hugh Hagan 
Syracuse, N. Y.—A petition in bankruptcy has been filed against Clarence 
E. Luce, who conducts the General Typewriter Exchange. Claims totaling 
$2,491 have been filed by fifty creditors, including the L. C. Smith & 
Corona Typewriters Inc 
Washington, D. C.—The local branch of the Woodstock Typewriter Com- 
pany, 738 Thirteenth street, N. W., made a low blanket price on over- 
hauling portable typewriters, which brought in much business 





ADDING MACHINES 


Chicago, tl!.—-R. J. Smith, 6 East Lake street, has the exclusive sale of 
the new model Add-Index electric adding machine. He also has the agency 
for the Rapid and the Brunsviga Mr. Smith’s office has been moved from 
the fifth to the fourth floor, securing a more efficient arrangement and better 
lighting. The shop is one of the best of its kind in the city. Steel shelving 
has been installed for machine stocks and work in process. 

Durham, N. C.—-A. F. Duckett, representative many years in the Raleigh 
territory for the Burroughs Adding Machine Company, has resigned. He 
is now manager of the Peabody Drug Company, of this city 


OTHER MACHINES. 


Chicago, I1.—The Reynolds-Schier Company, Inc., 400 West Madison 
street, has been chartered to manufacture and deal in duplicating machines ; 
capital stock, 200 shares no par value; incorporators—Anton R. Schier, 
Charles H. Reynolds and Don D. Patterson 

Philadelphia, Penna.—The Green Office Machinery Company, 1023 Fil- 
bert street, has been registered as a commercial title in the common pleas 
court by Morris Green, Elks hotel, Broad and Wood streets 

San Francisco, Calif.—-The Dictaphone Sales Corporation has opened up 
attractive and convenient headquarters at 36-38 Second street The com- 
pany is using its advantageous windows for liberal displays of the goods of 

















customers using Dictaphones 

San Francisco, Calif.-Ralph D. Buckley has succeeded Charles Smith as 
representative of the Automatic Pencil Sharpener Company, Chicago, in 
the territory from Denver west. Mr. Buckley was formerly connected with 
the C. F. Weber Company before it closed its business, and before that with 
the Schwabacher-Fry Company 

Toiedo, Ohio.—The Dictaphone Sales Corporation has moved to larger 
quarters in the Security-Home Bank building 





PENS AND PENCILS 


Chicago, Il1.—The Saeger Pen Company, which has been conducting a 
pen store at 53 West Monroe street, is adding a new unit in the Great 
Northern Hotel building, on the Jackson boulevard front 

Chicago, !t1.—Norman L. Pearce, district sales manager for the Eberhard 
Faber Pencil Company, reports that the company’s new sales policy has 
many dealers everywhere 

Chicago, I1!.—Hamilton Kendrick. representative in this territory for the 
American Lead Pencil Company, has had the St. Louis territory added to 
his fleid He made his first trip to St. Louis in April, and was gratified 
with its results 

Dayton, Ohio.—Meiler’s Card Shop, Inc., Gibbons Arcade, has been char- 
tered to deal in stationery, fountain pens and other office supplies ; capital 
stock, $1,000; incorporators—Edith Meiler, Stella Meiler and Charles 
Meiler 

Oakland, Calif.—Ivan Payn has opened a pen and pencil shop in the 
Federal building, East Fourteenth street. He had been connected formerly 
with the San Francisco branch of the Conklin Pen Company 

San Francisco, Calif.—-C. M. Kimmel has just taken on the California 
country territory from Fresno north for The Parker Pen Company Mr 
Kimmel has been acquainted with that territory for a considerable time in 
other capacities, and is thoroughly and favorably known among the trade 

San Francisco, Calif.—-Edward W. Davis, Pacific coast manager for The 
Parker Pen Company, returned recently from a Los Angeles visit, and re 
ports that there has been considerable improvement there in the sale of 
Parker pens. The new Pen-Parker is going especially well. And trade for 
the entire line is improving in the coast territory 

San Francisco, Calif.—-L. 0. McCoy, proprietor of the Pen-Pencil Service. 
has moved from 781 Market street to 672 Market He occupies a part of 
the space of the Peck-Judah Travel Bureau, where he has larger quarters 
ind better window display. He is making an opening offer to trade in on 
liberal allowances old models of a certain make of pen for the ’32 models 
of the same. 

San Francisco, Calif.—Oliver Pierce, Pacific coast manager for The 
Conklin Pen Company, 101 Post street, has a lot of good words for the new 
“Ink Pensil’’ that they are offering dealers, as it has so many attractive 
features that they are easily sold on it. A pencil that uses ink, fills like a 
fountain pen, writes even on all kinds of paper, picks up no lint, with a 
point that does not break, bend, or spread and a holder unbreakable—well, 
it takes Pierce to tell all about it—and he does 

Toronto, Canada.._H. Earnshaw has been elected secretary-treasurer of 
the W. A. Sheaffer Pen Company of Canada, succeeding C. W Templeton, 
who has resigned from the company. 





been received favorably by 


SHER-MAN STANDS 


In Popular Preference 


for 10 good 


reasons 


Most modern 
office man- 
agers— 


All principal 
manufacturers 
of office 
machines— 


recognize the 
superiorities of 
SHER-MAN 
stands and 
regularly 
specify them. 


Reliable office couigenent dealers stock and sell Sher-Man 
stands recognizing that repeat orders will follow where their 
efficiency and value are brought to bear on office production. 
Full details of the new profit making plan for stock-carrying 
dealers will be sent on request. 


Sherman-Manson Mig. Co. 
621-631 S. Kolmar Ave. Chicage 























TIb 
TOP 


at the 
pinnacle 
of posture 
chair performance 


Every known chair con- 
venience with many new 
adjustments and improve- 
ments adding to the com- 
fort and conserving the 
strength of office people 
are included in the new 
Gunlocke TIP-TOP chair. 
The design encourages 
correct posture in every 
seated position; the new 
iron eliminates wabble; 
back and seat bumpers 
absorb shocks and prevent 
damage. 

DEALERS: Keep in touch with 
new developments in the exten- 
sive line of Gunlocke office 
chairs. Let us tell you about 
the many superiorities. 


The W. H. Gunlocke Chair Co. 
Wayland, N. Y. 


New York showroom and staff at your service 
138 Grand St., phone Canal 6-5931 
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Two Big 
spring Sellers 


Office Managers everywhere want 
Moore 


Numbered Screen Tacks “== 
Brass Heads—Raised Numbers j 
Also useful to number bins, drawers, shelves, 
furniture, etc. 
Packed in boxes, | to 25, and up to 100 inclusive. 


Duplex sets on Mounts, | to 15, and up to 90 
inclusive. 


Moore Marking Tacks | 
Special celluloid heads to take 
either ink 
Easily erased. 


or pencil markings. 





Valuable for maps, charts and many other pur- 
poses where special notations are required. 

3”. 42", 54” heads, 50 to a Box. 

/*# oe 
34", 1." heads, 25 to a Box. 


/ 





Your Jobber can supply you, or write for special 
information. 


MOORE 







PUSH-PIN COMPANY 
113-125 Berkley Street 
PHILADELPHIA, PA. 








RIBBONS AND CARBON 











Chicago, I11.—Albert Hancock, of the office supply business bearing his 
name, was made foreman of the Cook County grand jury at the April ses- 
sion 

Chicago, I!!.—J. H. B. Ammand, formerly assistant manager of the Kee 
Lox Manufacturing Company’s branch here, has been promoted to be man 
ager of the Milwaukee office He is succeeded as assistant manager here 
by 8. P. Hass 

Chicago, t!.—The National Manifold Products Corporation, Room 
542 South Dearborn street, has been chartered to deal in typewriter rib 
bons, manifold paper, etc.; capital stock, $10,000; incorporators—Harry 
Piefer, Fred J. Haw, Jr., and George E. Stewart 

Chicago, I1!.—F. S. Cooper, of the Codo Manufacturing Company, re 
turned to Chicago in April after an extended trip. He participated in the 
Des Moines regional meeting of The National Stationers Association, and 
then traveled to southwestern points, calling on dealers 

Los Angeles, Calif.-D. M. Colvin, representing the ribbon and carbon 
division of the San Francisco branch of The International Printing Ink 
Company, was a visitor in this city some time ago 

San Francisco, Calif.—The coast winners in the Mittag & Volger window 


606, 


display contest for the western division have been announced The first 
prize went to the Covina Book & Art Shop, Covina, Calif. The second was 
won by the Peninsula Typewriter Exchange, Monterey, Calif The third 


went to the Office Store Equipment Company, San Jose, Calif. The displays 
all around showed exceptional merit. The first prize winning display was 
striking. The background color scheme was purple and tan accentuated 
with orange ; while the center display was done in green, black, and silver 

Penn Yan, N. Y.—-The Yates Ribbon & Carbon Corporation has estab- 
lished itself in the building occupied formerly by the Milo Ribbon & Car 
bon Company The active members of the new business are Dr. C. E. 
Stone, Ford Hamilton and John Call. Mr. Call is the technician of the new 
business. 





Bemidji, Minn.—I. E. Walling plans to establish an 
business, called The Index. He will carry steel office equipment, type- 
writers and adding machines, office supplies and stationery Mr. Walling 


has been engaged in the stationery business twenty-five years, the past six 
being spent at Cleveland, Ohio 





office equipment 


Chicago, Ili._-W. H. Curran, representative for The Bentson Manufac- 
turing Company, has moved his office to Suite 2132, 228 North LaSalle 
street 

Chicago, t11.—-M. L. Stith, representative here for The Metal Office Fur- 


niture Company, had a display at the Stevens hotel the week of April 18, 
in conjunction with a convention of registrars of educational institutions 

Chicago, Ili..-A. H. Revell & Company, founded fifty-six years ago, is 
liquidating stocks preparatory to going out of business. Stocks of office 
furniture were closed out with the household lines 

Chicago, t11.-George Rasmussen, manager here for the Invincible Metal 
Furniture Company, has moved his office to Room 313, 300 West Adams 
street. The former location of the branch was 325 West Madison street. 
The telephone number is unchanged, continuing as State 8904. 

Cumberland, Md.—Charles U. Wibel has been awarded the 
franchise for Shaw-Walker lines in this city 

Easton, Penna.—-The Hockman Furniture Company has been chartered to 
deal in household and office furniture; capital stock, $20,000; Sidney 
Hockman, charter representative 

Elkhart, Ind.—The Ora Neff Company has been succeeded by the Work 
Office Supply Company, a new incorporation. The chief stockholders are 
until 


exclusive 


Mrs. Isabelle Work and Byron H. Jordan. The latter had been re 
cently a salesman for the Timmins Stationery Company Mrs. Work had 
conducted the business formerly, with the assistance of her father, W. W. 


White 

Green Bay, Wis.—-The Northern Corrugating Company has expanded its 
manufacturing facilities to include steel seating for auditoriums and fold 
ing arm chairs 

Hattiesburg, Miss..-The Massey Store & Office Equipment Company 
been established at 122 Hardy street by James A. Massey 

Los Angeles, Calif..-The Yawman and Erbe Manufacturing Company has 
leased the six-story building at 731 South Spring street for ten years. This 
lease covers 30,000 square feet of space. 

Michigan City, Ind.—The Office Equipment 
street, celebrated its twentieth birthday April 1. 

Newark, N. J.—J. R. Watters, Inc., has been chartered to deal 
niture and office equipment; capital stock, 100 shares common; I. 
Randolph, charter representative, Newark 

Philadelphia, Penna.—-David Lupton Sons Company, manufacturer of 
steel shelving and structural material, has gone into voluntary bankruptcy 

Philadelphia, Penna.-The Walter Ryan Safe Company, 1708 Rittenhouse 
square, has been registered as a commercial title in the common pleas 
court by John H. Ryan, 5619 Gainor road; Taylor Ryan, Llanerch, Penna., 
and E. A. S. Ryan, 5203 North Fifteenth street. 

San Diego, Calif.—W. Bruce Watt, of Los Angeles, has been appointed 
manager of the Stationers Corporation store at 1030-40 Sixth street. He 
succeeds Elmer Claypoole, who has been transferred to the company’s 
Hollywood store. Mr. Watt has been in the stationery business the past 
twelve years, and recently represented the company’s wholesale depart- 


has 


Company, 725 Franklin 


in fur 
Lewis 


ment in the field 
Seattle, Wash.-R. M. Devin, 1014 Fourth avenue, South, is serving as 
representative of The Metal Furniture Company in Washington, Oregon 


and Idaho. Stocks are carried at Seattle 
Wilmington, Del.—-Harry Kaufman, Inc., 
office furniture and fixtures 


has been chartered to deal in 





Chicago, Il!._-W. F. Block has been appointed regional field manager of 
the systems division of Remington Rand, covering Minnesota, Wisconsin. 
Michigan, Illinois, Indiana, Iowa and that part of Missouri covered by the 
St. Louis branch 

Chicago, t!1.-The Chicago File & Binder Company has been placed in 
the hands of a receiver, owing to its inability to refinance a loan on its 
building. This loan was placed in 1928, when the management was in 
other hands. E Visk, who has been operating the business, was able 


to meet all the obligations incident to production, such as materials and 
supplies, but could not satisfy the bondholders 

















MAY, 1932 











& “tap of Every State in the 
United States and Every 
Provene of Eastern Canada. 








in new larger size 


with an interesting Historical Guide—This year 
it’s a re-designed, bigger size, bigger value, faster selling 
Rand M®Nally Auto Road Atlas. 104%x14 inches .. . 104 
pages . .. larger, clearer 2-color maps . .. an Historical 
Guide that adds double value to every map. 

PLUS all the standard features that have made this the 
largest selling auto road atlas: Highway markings, pavement 
description, mileage, city and town index, large-scale city 
maps. And the price? Still the profitable 75-cent figure! 
Order today from your jobber, or direct. 

Rand M®@Nally&Co., Dept.T-5,270 Madison Ave., NewYork; 
536 S. Clark St., Chicago; 559 Mission St., San Francisco, 











SLANT TAB GUIDES 


Will Increase Your Percentage of 
CELLULOID TAB SALES 


Take Advantage of this Exclusive Feature 








GRAND RAPIDS, MICHIGAN 

















MILES COMMUNICATING & 
CALLING SYSTEMS 
are practically indispen- 
sable in offices, factories, 
stores, schools, clubs, hos- 
pitals, etc. Connecting 
one office, floor, room, de- 
partment or building with 
another, MILES systems 
save time, money and 
nerves. 





Illustrated here is one of 
the neat, attractive units, 
No. 318 desk cabinet for the executive desk. 
This unit, together with No. 709 power supply 
(capable of operating 10 speaker stations) and 
dynamic loud speaker, represents a complete, 
simple and positive calling system. Any num- 
ber of additional stations may be added. 


318 Desk Cabinet 


Anyone can install this simple, practical system 
in a jiffy. Nothing to go wrong or get out of 
order. 
Here’s real profit for every dealer, representative or 
distributor! Get the MILES kit for use in your own 


stores or offices, for demonstration. Liberal discounts. 
Write or wire now! 


MILES REPRODUCER CO. 
26 E. 22nd. St. New York 


MILES communicating systems are priced from $7.50 to $75.00 
retail. 








Again Boston Takes the Initiative in 
Perfecting This Remarkable 





IF you really want a pencil sharp- 
: ener that cuts . . . cleaner, sharper, faster and 
better . . . insist on a Boston with the new Speed 
Cutters. With 6 more cutting edges than any other ma- 
chine on the market, it stands without peer as the Best 
Pencil Sharpener in America. More economical, more 
efficient, more durable . . . and more modern because 
it's a Boston. For details address 


C. HOWARD HuNT PEN Co., CAMDEN, New JERSEY 
Manufacturers of Hunt Pens, Clip & Speedball Products 


BOSTON 


PENCIL SHARPENERS 
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Pad 
Extraor- | 
dinary 





CLEENOLEUM 


Here is an item no stationer can afford 

to omit from his stock. Striking in ap- 
peal to executives and all desk workers, 
washable, inkproof, soilproof linoleum 
finish, full felt back, made with genuine | 
leather padded corners or genuine | 
leather panels, gold tooled or plain. 
Four sizes, two colors; lists from 80c up. 
Window and counter display freel 
Full details of this item or catalog of 
complete line, on request. 


Sainberg & Co., Inc. | 


Mfr. of Desk Pads and Office Accessories | 








37-43 West 26th St., New York, N.Y. | 


PROFIT 


by stocking W. C. Erasers and 
Alpha Chalk 


WEBER COSTELLO Erasers and Alpha Chalk have been 

standard supplies in the Nation’s schools for nearly a half 
century. When you sell your customers these Time-tested sup- 
plies, you give them the best their money can buy. Stock and 
list these dependable sellers. They are priced to show you a 
worth-while profit! 








BLACKBOARD ERASERS ALPHA DUSTLESS CHALK 


Weber Costello Erasers are made The original Dustless Chalk (Pat- 
fi ew of ented in 1869). Alpha regularly 
from the finest quality eraser caste over 93% pure Haglich whit 


felt, and constructed to hold their ing or chalk—no grease, grit or 
shape for a long period of heavy other impurities to injure the black- 
usage. They are noiseless, smooth >oard or impair health. Three 

; = grades . . . soft, medium and hard. 
erasing, easy to clean, and priced Available too in HEXAGON 
reasonably for profitable resale. SHAPE. ——— 


Send for FREE SAMPLES, descriptions and profit- 
making prices. Address Dept. B548 


WEBER COSTELLO CO. _ 
@ Chicago Heights, Illinois Wios> 


Makers of GLOBES, MAPS, BLACKBOARDS, ERASERS end CHALK, 
for nearly a Half Century 








For Thrift 


Re-budgeting calls for lower costs—for savings of time 
and labor—tor Cook’s File Signals, which help to achieve 
all these savings. That is why you will find them easy 
to sell even when “no one is buying anything.” 

Display, feature, and “talk up” these Signals to your 
trade. They repeat well. Practically all manufacturers 
of visible card, book, and index systems recommend them 
specially. They instantly reveal desired data—are easily 
attached but not accidentally re- 
moved—and they come in 12 colors 
of stainless steel, with numbers, 


days, months, and alphabet. 


Ask for samples, prices, and display materials. 


THE H. C. COOK CO. 


18 Beaver Street, Ansonia. Conn. 


OOK' 


A FILE 


















EVER-FAST FASTENERS 





Most practical, 
satisfactory and 
profitable—great- 
est retail demand 


Mé&'STATIONER: Sellthisbetter, @, 





stronger, more durable clip; best - co 
for correspondence, checks, legal © 
documents and various other paper &3 


fastening. Can be used over again S 
hundreds of times and actually im- 

proves with use. Brightly finished eo 
in brass or nickel. Made in three 

sizes. Attractively packed, 100 in 

green cylindrical box, 1,000 in ¥ 
art moderne carton. Ask for 

samples and prices. 


Clip-On Corp. 
Oswego, New York 
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ING DEVICES 


Melind 





Los Angeles, Calif.—Roy Melind, vice-president of the Louis 
Company, Chicago, has been calling on the Pacific coast trade 

Los Angeles, Calif.—A. C. Calish, of the Los Angeles Rubber Stamp 
Company, went through a holdup on a Southern Pacific train en route 
from San Francisco March 26 

New York, N. Y.—The Consolidated Stamp Manufacturing Company, 87 
Maiden Lane, was the victim of a payroll holdup some weeks ago. Alfred 
Schmidt was injured in trying to guard the money; he lost his personal 
wallet also. 

San Francisco, Calif.—The Patrick & Moise-Klinckner Company has 
closed the former Moise-Klinckner store and centered all its activities at 
the Patrick store, 560 Market street. The company has a window that is 
stopping yearning and thirsty looking crowds, entitled, “In ye days agone.’ 
The signs in the window read, “Union Steam Beer,’’ ‘‘Saloon,”’ ‘‘Wein- 
land Rheingold Beer,” etc. These are exquisite samples of handiwork made 
twenty-five years ago. In the center on a platform are various stamping 
machines, with a larger automatic in the center stamping the words ‘‘Con- 
sult us; we are expert rubber stamp makers.” 











Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 


Manufacturer 


From E. I. du Pont de Nemours & Company, Parlin, N. J., comes an 


illustrated folder in colors, descriptive of the many uses for “Duco” 
household cement. 

From Novelties, Inc., 838 F street, San Diego, Calif., comes a folder 
descriptive of the ‘‘Automatik’’ card case. This dispenses individual 


business cards by pressing a lever 

From The Cooke & Cobb Company, 211 Steuben street, Brooklyn, 
N. Y., comes illustrated Price List No. 6 This lists the ‘“Favorite’’ 
series of expanding files, envelopes, file pockets and specialties 

From The Todd Company, Rochester, N. Y., comes a handsome brochure 
descriptive of the ‘‘Blue Streak’’ check signer. This machine employs 
ribbon print impressions, and has a speed of 3,000 checks a minute. This 
is a fine example of professional printing, and displays some particularly 
rich illustrations. 

From the Hoosier Desk Company, Jasper, Ind., comes an insert for the 
company’s loose leaf catalogue, showing the ‘‘Avon’’ suite and the 
‘‘Paragon”’ desk. The latter is an individual unit of small size, suitable 
for office, home or club 

From the Quality Park ‘‘Leatheroid’’ Envelope Company, 11-116 Mer- 
chandise Mart, 222 North Bank drive, Chicago, Ill., comes a new revised 
catalogue containing over 500 items of standard stock sizes and styles of 
mailing envelopes and filing containers. This should be of great interest 
to all buyers of office supplies 

From The Safe-Cabinet division of Remington Rand Inc., Buffalo, N. Y., 
comes a striking catalogue titled ‘Certified Safety for Business Assets.”’ 
This shows the several models and explains the specifications of the dif- 
ferent label types. The center spread shows Safe-Cabinets for the executive 
offices, in finish and ornamentation suited to the high grade offices. 


Direct Mail—Manufacturer 

Chas. M. Higgins & Company, Inc., 271 Ninth street, Brooklyn, N. Y., 
announced to the trade a change in packaging of its three-quarter ounce 
India inks. Due to the difficulty of inserting the familiar cambric pen- 
wipers in cartons mechanically, the penwiper is no longer included in the 
package. They are sold to dealers to retail at ten cents a dozen for 
draftsmen and artists who wish to continue their use. The company is now 
able to provide users with extra stoppers for drawing ink bottles, as it 
has substituted celluloid quills for the old time goose quills, which were 


searce. 
a 
The division of regional information, United States Department of Com- 
merce, has issued Special Circular No. 229, covering ‘“‘Office Operating 


Costs in the United Kingdom.’’ This analyzes the various elements of 
rent, personnel and traveling costs. 


car @ ef 


United States exports in the office machines, equipment and supply 
fields, during January, 1932. Where mechanical devices are listed, when 
driven by electric motors, the value of the motor is included with the 


-17 
” 
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machine. By the division of statistics, United States Department of 
Commerce. 
Typewriter Exports—January, 1932 
Standard, New. Portable, New. Used & Rebuilt. 
Countries Number Number, Number. Parts of 
Be, 6640000665 12 $840 124 $4,494 77 $1,459 $ 85 
PD ccocesvcees 38 2,668 206 8,298 82 2,588 239 
BURBREER ccccccccs 3 180 ites eae oes osee cose 
Czechoslovakia 153 10,590 355 13,068 64 1,491 502 
DOREROTE co ccesces 111 7,197 23 837 Te ones eens 
Fae 50 4,025 7 269 39 812 63 
= eeeeee 203 «12,131 $12 16,251 349 11,272 1,343 
GOEMIORP ..ccccece 54 3,440 1,146 50,571 97 1,880 2,708 
SUGGES cococseovce 80 5,985 28 1,008 15 145 444 
BNE oc cvccece 6 420 50 1,940 cose aoe 
Irish Free State... 52 3,640 25 900 —- baat 138 
eo sae —- 151 2,265 35 784 801 
BOE o0s6eoo0e8 8 407 aaee sees jee 
Lithuania ........ 2 122 1 30 eens ae ce 
Netherlands ...... 35 2,513 69 2,662 227 6,956 236 
Fer 132 8,932 75 2,809 7 275 Tv 
Poland and Danzig 153 10,065 299 10,354 ocee 165 
Portugal ......... 2 994 48 1,737 ; oe Tr 
RGEIED sccecoecs 24 1,757 5 180 11 243 
Soviet Russia in 
Europe ......<. ae bene 3 117 oes eee cess 
BOGE cc cccccesese 70 4,778 48 1,756 30 684 172 
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Ready Reference 
Ready Sale 


i 
| reference books 


A revolving, stand for dictionaries, 


, catalogs and ledgers. 
Revolves on felt covered base. 


Slopes at proper anple. 
Finished in Antique Oak or Golden 


Brown. 
Manufactured by 


}IDEAL SCHOOL SUPPLY CO. 


8316-46 Birkhoff Avenue 
CHICAGO 








NTICKONSA 


Sr-y- 


New reduced prices with the same high standard 
of quality make Protex Stickons an outstanding 
“buy.” Protex Stickons are well 
known throughout the country and 
sell readily. 

Index tabs and strips of durable 
gummed cloth are always in demand. 
Warshaw packs them attractively. 
Now is the time to buy for school 
openings. Orders are accepted now 
for Fall delivery or dating. Both 
these items are furnished with your 
imprint without cost in quantity 
orders. 


















Send for free samples, remark- 
able low prices and discounts. 


WARSHAW 
MFG. CO., INC. 


35 YORK STREET 
BROOKLYN, N. Y. 
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APPEARANCE 


efficient * durable 


Practical * 





skilled and painstaking workman 


| 
materials 


High 


and 


quality 


inspection assure durability and maximum 


holds one hundred to one thousand sheets, 


ship rigid 


service Lies flat 


instantaneous access for the insertion or removal of sheets 


Also 


Forms made of stock which resists wear, allows concise figures, 


complete line of forms to fit most any binder 


ruled in contrasting ink 


The loose leaf principle in its highest development. 


Grand Rapids Loose Leaf Binder Co. 
Grand Rapids Michigan 














You Can Make 

AN EXTRA PROFIT 
On Your Folder 
Sales! 


RICE competition on 
manila folders may leave but little in 
the way of profit. But theres a sub- 
stantial extra profit you still can make 
by selling ACCO FASTENERS, which 
positively should be sold with every 
folder sale! 

\CCO FASTENERS make all folders 
safe folders Filing the Acco way, 
your customers need not do any re- 
filing, thus eliminating the risk of error 
and loss. ACCO FASTENERS tight- 
ly bind filed papers in logical order 
like the pages ol a book, so that they 
cannot mix nor fall out, 
The ACCO FASTENER consists of a 
broad base with two binding prongs, 
which pass through papers into a top 
strip which holds the 
Sliding straps 
prongs. Papers 


compressor 
papers down tightly. 
securely lock these 
may be removed or inserted easily and 


& swiftly by simply sliding off the com- 
pressor, 

~ Write for amples and prices Your cu 
tomer will be pleased with the pr 
ACCO FASTENERS give you will be sur 


prised a ve profits they make! 


ACCO PRODUCTS, INC. 
39th Ave. and 24th Se. 


Long Island City N. Y. 








asteners 


OFFICE APPLIANCES 


Standard, New. Portable, New. Used & Rebuilt 


Countries, Number. Number. Number. Parts of 
PGE scecccccece 330 21,492 377 13,705 sees sees 482 
Switzerland ...... 219 15,763 296 11,329 6 156 489 
United Kingdom... 54 4,189 130 4,330 125 21,200 4,251 
Yugoslavia ....... 84 6,210 134 8.064 ra 31 
DL cosancuces 43 2,809 123 5,932 253 4,926 54,165 
British Honduras. . 10 800 2 72 . , 

Costa Rica........ 2 ae d 2 54 
Guatemala ... ‘ 4 543 20 722 sees seas 
Honduras ........ 5 349 16 595 2 59 
Nicaragua 2 1 70 wae shee 1 17 
Panama ... : ll 846 20 720 12 374 270 
DE? ccoaséuce l 93 er : as ees es 
Mexico ‘ ; 43 3,014 9 457 17 264 238 
Miquelon and St 

Pee Biscacees Sauce vee’s l 54 $e , 
Jamaica ile ; - l 40 
Other British West 

BED cacesse s 8 . ine ‘ 1 50 —— 
Cuba rere . 10 727 21 750 ‘ 248 
Netherland West 

Indies , 1 107 eee on : 16 
French W. Indies... ns 5 150 1 10 
Haiti, Republic of 2 114 ee . 2 80 eens 
Argentina idee 27 1,890 15 540 eens - 541 
EE oseses eas 32 2,427 91 3,319 ° . ‘ 297 
Chile , cans : : 695 
Colombia . 5 397 41 1,493 l 20 §2 
Ecuador . > a jane 2 78 was 32 
British Guiana : l 62 ; 
Paraguay ; ’ 30 1,080 
Peru 34 2.313 62 B29 
Uruguay : 10 700 l 36 - one 
Venezuela ° in 379 44 1,652 o< 103 
British India 40 2,929 1) 2,015 16 $24 
British Malaya. 7 20 10 360 
Ceylon .... oe l 76 Ss 288 wees , 
China owen 57 3,850 5 186 l 60 501 
Netherland E. In 

dies ... , 26 1,915 107 3,907 367 
French Indo-China 21 1,260 6 204 , 
Hong Kong........ 22 1,540 i0 584 
Se ecesee ‘ one , , - 237 
SD accauneacecs 27 1,579 20 722 57 1,765 108 
Palestine .... ‘ 5 380 4 156 
Philippine Islands. 41 2,662 1 39 25 752 43 
BOER ccccccccces —T nee 6 360 
GED occesees 1 244 9 338 ok 
BEE ccsoeeoseve i 280 1 36 21 
Australia . eee 10 700 3 149 1,291 
New Zealand on cand san 36 
Belgian Congo ° 2 217 40 1,410 86 
British East Africa l 117 6 235 
Union of South 

Africa ..... —- 59 4,414 136 5,022 44 1,340 150 
Gets Coast... cccce bees ones 3 1,178 shies er 
PEE ecccecnceee ; eave 10 360 2 102 38 
PE adeseee sauce 20 1,241 5 180 ade ionic 80 
Algeria and Tu 

BEB ccccccceccs 8 288 
Other French 

BETEER ccccsccce 1 64 18 669 
Morocco ... seee wane ones 35 1,260 
Canary Islands.... 5 356 ve 
Other Spanish 

BETIAR. cccceccss ova seen 5 188 

BORE occceces 2,490 $170,522 4,917 $198,372 1,642 $41,496 $72,230 


Shipments from the United States to: 


$1,787 39 $1,066 


PO caeeeeen 22 $1,391 40 
Porto RicoO......e- 19 1,109 ll 417 3 91 21 
Adding—Calculating—Billing—Tabulating Machine Exports— 
January, 1932 
Listing- Typewriter- 
adding bookkeeping- Non-listing Listing 
bookkeeping billing adding adding 
machines. machines machines machines. 
Countries Number Number Number. Number 

Austria eee asce ‘ S6n6 686 608 5 $465 
Belgium l $1,131 7 DA-ces saee 15 3,627 
Czechoslovakia - o6e0 7 Dee 6ee 6000 59 6,492 
Denmark wa ona ane , 18 1,070 
France . ‘ 1 3,981 34 22,303 103 10,999 
Germany , 2 2,142 6 De ash eden 80 9,141 
Greece bie 4 300 
Hungary ‘ > aes - ae Ka 1 181 
Italy ‘ 3 2,949 10 27,558 . 88 8,755 
Netherlands l 1,265 6 1.438 . 15 1,302 
Norway ..... ieee wor 13 DEE cco seec 26 2,384 
Portugal ; l ae ane bate lee . 3 405 
Rumania sess . seas 6a 6666 60k 0068 3 299 
EE watesanaece 1 wee 40s oben S08 _ 10 655 
Sweden . een seen 2 One sé&« , 7 3 1,044 
Switzerland ....... l 1,224 5 BGR .. cee 38 4,990 
United Kingdon 44 13,096 5D 410,457 164 17,699 
Yugoslavia , — : l 105 
RE cece sonesee R sine 13 Ff ee 43 6,327 
Honduras ....... ‘ ace oat iris 2 $117 x 825 
Nicaragua . en aeee 66% a 4 270 
DEL ccocecoesee none 3 625 
Mexico cawnenen 2 1,400 10 1,163 
Trinidad & Tobago nied 2 255 
GUD cccccccescess 1 400 : eoee 
Dominican Republic bike 2 385 
Netherland West 

DD sancceee ae 1 40 
Haiti, Republic of.. nese ec8 ame 1 60 
Argentina ......... l 1,315 1 801 i4 1,425 
Brazil , wT Reee “ens 6 521 
Colombia aes ‘ er eae 8 2 185 
Uruguay ee l 1,296 2 325 1 105 
DEE scneevcea #66 os 3 1,215 
PD o¢eeeneseens a 2 138 
TAGE ccccccceccvece . . 159 1 90 eoee 
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Triplekote=- 
¥ a different 
earbon paper 






HiT 
TTT 


oO 


Triplekote 


never smudges — never curls 
—never wrinkles. 


For real economy, better and 
cleaner work, sell *“*Old Town” 
Triplekote. Manufactured by 
“Old Town’s” 
ess it cannot be duplicated. 


exclusive proc- 


“OLD TOWN ”’ 
RIBBON & CARBON CO., Ine. 
Johnson & Prince Sts. 
BROOKLYN, N. Y. 
7 









**Old Town” Hermetic rib- 
bons, *“*Tins of Magic,”’ go 
hand in hand with “Old 
Town” Triplekote. 





CUT 

S 

DOWN INVENTORY 
yP PROFITS 

yi? 


po” 
$™9 50 


RETAIL 


5 WHEELS; 5 MOVEMENTS 





Meets every office need 
at a price that assures 
profit and turnover. 


AMERICAN 


MACHINE COMPANY 





“12345 


IMPRESSION 
OF FIGURES 


6-wheel model 
111 » Retails 
for $8.50 














MORE 
MILEAGE 
FROM 
EVERY 


a 


plus the finest reproduction, are acknowl- 
edged features of “BRUECO" DUPLICAT- 
ING INK. It is quick-drying, of unusual 
color strength, and will operate at high 
speeds without clogging. 


Sold to give absolute satisfaction to the most 


critical user. 
DEALERS: Write for full par- 
ev ticulars on“ this steady seller. 


BRUECO SALES CO. 
373 Fourth Ave. 
New York 


NEW ADDRESS 








PLEASE NOTE 




















BROOKLYN, N. Y., U.S. A. CHICAGO LOS ANGELES 
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You can buy a 
WASTEBASKET for 39e 


It might look a lot like Vul-Cot too, but there 
the resemblance ends. For Vul-Cot is made of 
genuine hard, vulcanized fibre—the material 
that actually improves with age! It does not 
warp, dent, nor crack. In fact, it has no “‘bad 
habits”? whatever. Vul-Cot waste-baskets are 
in use in practically every office, and for sale 
by practically every stationer. Made in 
maroon-brown, green and wood grains. 
Guaranteed five years. 

NATIONAL VULCANIZED FIBRE CO. 

Wilmington, Delaware 
Warchouses: Chicago, San Francisco, Toronto 
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THREE MONTHS 
p29. «JANUARY 1929™mm AT A GLANCE 
eae hd 23141 CALENDAR 


BB) OMOMNIZI  esdar consins 
. - 0 Arar of an neg ae 14 


inches wide and 30% 
inches high with spaces 
for three calendar 
cards 9x12% inches 
showing the past, pres- 
. . . ent and future months. 
1929 FEBRUARY : Openings on the right 
_ SUN | MON | TUES | WeD | THUR |; Fei | SAT) hand side of the frame 
permit the cards to be 
changed readily. The 
frame is stained dark 
mission to harmonize 
with fixtures of any 
color or shade. They 
are standard equip- 
ment in the offices of 
one of the largest cor- 
porations in the coun- 
try. 


DEFIANCE 
Sales Corporation 


“The House of Service”’ 





Stationers’ Glassware, 


22 23 Hardware and 


) 2526 27'28 29 Specialties 


72 Spring Street 
New York 


| SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 

















Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 





American Embossing Company 
192-96 SENECA Sr. BuFrPALo, N. Y. 




















OFFICE APPLIANCES 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 
Sokyopmme CAFAYETTE, 




















| January, February, 








yb 
es Ee all! iS | a 
| (| *egor? CL 


react? < 
CmeSERS 


Our Sales for 


and March, 1932 


were 10% better 
than same period 
1931 


Phillips Ribbon & 
Carbon Co., Inc. 


Factory and Executive Offices 
61 HALSTEAD ST., ROCHESTER, N. Y. 


BRANCHES 


NEW YORK CHICAGO BOSTON 
82 West Broadway 303 W. Monroe St. 115 Purchase St. 





| 


PHILADELPHIA , CLEVELAND = co_umMBUS 
1033 Chestnut St. 1002 Leader Bldg. 5 Wee Broad St. 
MILWAUKEE 

SAN FRANCISCO 6114 Plankinton | LOUISVILLE 
417 Market St. Bldg. 227 Citizens Bldg. 
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Listing Typewriter- 
adding bookkeeping- Non-listing Listing 


bookkeeping billing adding adding ul 
machines machines, machines machines i 4i 5 e 
Countries. Number Number Number Number ew nis 








Philippine Islands.. ‘ 426 
| ener z 180 for 
Australia ......... 1 471 f gy 
New Zealand 1 114 all 
Belgian Congo ; 117 | 
te Bb0n6¢eneses : —- Ai 
Morocco ...... 7 1,855 1 474 SCALES 
Total ... .. 60 $59,677 202 $125,761 3 $207 781 $85,454 
Shipments from the United States to: - . ’ 
Rc vad wok cal Ca | HEY tell automatically 
Porto Rico ; see —ai jen. ssh os 4 336 : ‘ the exact amount of post- 
Card punch- Parts | wr . : age, in cents, required on 
ing, sorting Other, for ac We i z di 
and including counting \\ery all mail matter, inciuding 
Calculating tabulating used and and cal 
machines machines rebuilt culating parcel post rates by zones. 
Countries Number Number Number machines 
: " ae deena ang | @ Warranted accurate. 
ere 15 Ff: a= jeu 18 $2,117 $1,379 ai 5 | , Me b “ h 
Czechoslovakia ...... 2... i? ae 950 304 | | “a5 Beautifully finished in the 
Pramee .....- peasce ae 1,080 3 $2,104 58 6,576 848 Th —_— * om 
Germany tis uke 7 cake 7 26,888 2 199 9,608 | | eters new ‘Duotone finish, red 
~~ a ceeeee vane See gas ot ‘a “é a 3a and black or green and 
IY cccces TeETTTT ‘ ove eee ,000 ox o> o e 
Netherlands ....... ae 1,320 1 SAE as seat 598 “NATIONAL” black. 
Norway .. iaanene 1 390 aoe 5 142 237 
Poland and Danzig... ... ee ke See — be “EAST MAIL” 
BEE cccccccccsce . -T sens” 200 seer 35 | 
Spain nevi “ae DI tp tes | J Mabe IN SeveRAL 
ae eas cae been q 1,80 2 
Switzerland cia ee See ake aoad 2 938 2,553 STYLES @ INTENDED 
United Kingdom...... 117 19,179 ... cztxt bed 500 13,762 FOR INDIVIDUAL 
WE candene0 as was . hee TTT aT osee 32 
Canada ............. 20 5,653 4 1,575 30 1112 8,593 | J DESK @ LIBRARY @ 
oe atesenes oe sen. vee cose 2 80 eee } OFFICE OR SHIPPING 
risccessssssn OC RD @- “Pace jens 481 ROOM 
Bermudas ...... aw eee ee “eae bees 1 100 soe 
} ETT hou" eos ae 300 sees 1 50 s ‘ 
Trinidad and Tobago.. 1 120 . wees Dealers supplied through leading jobbers 
Other British West In- 
GS coccesess vane ben inex ee aes 1 100 , 
BS ie eee face Cele sites? aie Bae 61 a | M f t . 
) inice Republic... ... re see oeee 115 eves 
eae ee Se elouze Manufacturing Co. 
eS REE 41 ft er, oer” 1 57 160 H 
Brazil ......++++++++: 1 338... vane 2 59 “3s 232-242 East Ohio Street Sd CHICAGO, ILLINOIS 
WUE cocenuseecs sdéa 1 503 =... 6s n66 cece ! 
Venezuela ........ oa? eae sui ie ee ae suds 59 Original_Manufacturers of Reliable Automatic Postal Scales 
| Re - s 1,700 3 11,500 ... wade 590 
Netherland East Indies ... ‘ee hee as wes oats 106 
St énncsandueesed : wen sans 4 15,936 11 1,544 103 
Philippine Islands... . 5 434 cees “eos seer 152 
Dl tcuatabeees - 1 m esa bode “eae TT 41 
BEE eske wanda cee 3 ae. bas mie see er 8438 
PT Pn ssctates waa vse. Ber ited “ede aie 74 
Union of South Africa ... cae due sdae 96a wees 19 
Total ........... 310 $57,617 26 $65,288 207 $18,749 $48,530 
Shipments from the United States to: 
RNG 6sundeccdnndes l $450 
Pe Ee ssc enandeu 1 925 
Metal Office Furniture Exports—January, 1932 
Sheet metal Sheet Sheet metal 
lockers and metal Sheet metal fire or 
storage shelving filing burglar-proof 
cabinets and wall cases cabinets 
Countries Number bins. Number Number 





elgi 2 $18 $592 16 1 (of 312 sis . 
baie: 2 48 SS Et &!1GYUSSCO Filing Supplies 





ea , email ones 2 73 

WON oie? cies scuces 28 322 ae 74 

— ar , Be oe ~ ete ters | | f . f a | 

Hungary 2... Teccad ik ae Ee. ee 43 spe prorit for every dealer 

a od oe Ser ate. Le an rl 346 

Nee ccueo oe SR MS Se Re) )6UGIERE? Contes Gaver vee e 

Portugal EERE, Chote “ <a oye : rr oe tae competition. The know the TheC lete Line 

is is an ak ee R ; , pao 2 208 . . 

Spain -cocccD Dat aos | quality of GUSSCO filing sup- Fit REISE oy 

United Kingdom...20. 72 iid 122. 190 20son sag | Plies at popular 1932 prices crery system—In- 

SEED ssbbbeonsdes one 204 2,423 553 175 2,195 37 1,992 gives them an edge hard to beat. dex Cards — Index 

eo 2 ee ee ee ee And they realize a good profit, Guides —Press- 

DE sccbeancobeuiens 7 155 45 2459 3 478 | too. board Guides — 

Newfoundland and Lab | Metal Tip Guides 

Seen det ail acts 384 ia. ae re or elles eeee 8 
Bermudas ............. 1 i, sack em 4 isi | |f you are not selling the —Celluloid Tip 
rary pecan seastnns 2 48 tees nee a ae tees GUSSCO line you will want to Guides and 
nida am WOO. cdo c26 ecee eeece ~ eee ecee | 

phenyl sett » lt Tih ae gaa ttt | have the truth demonstrated to Folders 

Dominican Republic..... 22 493 ecee ees en 2 105 | ou 

Haiti, Republic of...... ... .... .... 5 AM uss 5s you. * 

BIDE 666s ei nccacss cu. ) Sage pene eee moe Ys 1 2 

= ae aed Ss eae 308 Why not send for the GUSSCO 

B TE ¢esbeenenteehess ‘ ° sous 4 538 1 2,970 2 s 

Chile niiinndesatwenees ° - sees 38 2,478 2 115 cata og, samples and prices right 

SE es 3 vo 9 51410 238 nowl 

i cn ceccedadwuses 2 16 eses 2 60 “sa “aii 

Para ; sacaniee ele , saan Yeas rere 2 , 

PORE weasceesscstessa>s 5 i eS wh oe GUIDE SYSTEM & SUPPLY CO. 
enezuela tenet we 6 340 12 16 345 2 75 

British India...... ac: 37 4 68 117 256 335 Canal Street NEW YORK 

China 37 339 1 


Se GN caeckcbenve 6 142 87 6 183 
SED Kaeceedaeventiess eed rr once 32 1,440 





i 
Netherland East Indies 9 64 kann 1 10 . 512 “THE HOUSE THAT STICKS TO THE TRADE” 
1 
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| Sheet metal Sheet Sheet metal 
eenx 4 locke rs and metal Sheet metal fire or 
SATELLITE ca. 
‘ intries Number bins. Number Number 
Philippine Islands — 167 5270 65 2,411 22 2,824 
Siam . . . . : l 28 29 1,410 
Th h ° Pe séen : 1 35 
@ cnoice o Belgian Congo oa 2 60 +s 
Union of South Africa 8 43 72 ; 116 18 1,067 / 
| Egypt .. ; : : , 35 823 669 l 32 7 406 
. . | Algeria and Tunisia 2 16 53 . 1 61 
bi business . | 
g | Total : 584 $6,760 $6,426 965 $34,531 316 $19,841 
Shipments from the United States to: 
Hawaii 440 «$8470 $6540 92s $2,392 $745 
Porto Rico , 40 125 38 41 6625 201 | 
tank & 
safety Other 
depos fice 
Any machine of such general Safes of vais — hen | 
use—such universal application timate eee etal. = cae and furn 
P “ om es Sumber it fixtures ture 
as a typewriter or adding ma- re ' | 
chine—should be readily acces- Belgium $120 oes / 
r “ . Denmark .. ‘ 20 $ 20 / 
sible. Big Business has found aeemae $13 2.057 sini . 
that by investing in a “SATEL- Germany 99 3 
LITE” less than 20% of the cost —_— 25 oon 
of the typewriter the product of oo 906 " 
the machine can be increased far Norway 359 25 
beyond the additional outlay. Portugal 9 
The additional cost is oul —— - aa 
much less, for “SATELLITE” Switze srland - $oneeene . , osee 63 cab 
will outlast many typewriters. United oo si 8eeeKen 29 TT eons »T22 eees 
These ann eovens! models edits tenis Gen eans oe 1 $248 11 2,657 4,856 : 
of “SATELLITE” stands, CED cacssaegeeneseséocess 1 59 nae 88 19 : 
for various office machine Honduras 54 239 / 
purposes. Top can be Nicaragua vane 150 | 
supplied with check table Panama 6 197 346 818 : 
and sliding baseboard. | Salvador . : 253 * pana 87 325 
“SATELLITES” ere ed- Model 2X | Mexico 2 403 200 3,936 571 
justable to different jm rmudas 1 39 ‘ss 14 ‘2 
heights; tops are finished in oak, mahogany or walnut. arene “a ; and Tobago os _ 
Larkin, Penna. R. R., White Motor, General Electric, Western Electric, etc. Brit yo tee . “178 ede “96 
are using SATELLITES and are ordering more from time to time. Such oa ee aes Hee ; —_ _ “"o4 oe 
firms buy equipment solely because of its merit; no inside contact or pressure Dominican Republic............. 176 . 1 948 
of salesmanship can influence them. There is opportunity here for office Haiti. Re subi of Siac a 290 ae 
equipment and machine dealers to add to their service and profits. Full Ar venti A 7 
details on request. Chile. =e P m4 9 298 
ADJUSTABLE TABLE COMPANY | Coteanbte senaeenss = 
Dept. OP 55 Mt. Vernon Ave., N. W. GRAND RAPIDS, MICH. Uruguay .... Te eee e he’ eae a ay 9 viriee 
Venezuela ......... sedesccoese OF 635 suet 752 537 
British India Ken een 7 133 
GE ccccccs oe 15 
Hong Kong... . 101 40 
Japan : erry a owes 2,100 27 30 
Philippine Is lands mesecssncee TO 689 13 568 72 
Siam fatzueken ees cune exe oees 74 
Syria . : 129 
= ¥ Australia 1,174 — 
Opposite the new oy ST 21 i09 
r e Belgian Congo isb@enbad a0 ‘ 20 woes 
Waldorf Astoria Union of South Africa aks aed : ane 83 34 
Egypt ...... pckne ene ce eehRee cae ‘ awe 176 sees 
Algeria and Tunisia 181 
| Morocco . 9 ; 
Total : 2 ouie diet d ae ate 48 2,927 2,737 $17,728 $14,504 
Shipments from the United States to: 
$1,157 $ 88 $2,902 $4,102 





of the famous swimming pool- ay ound cee fit v2 ‘ 500 cans 353 634 


Ribbons, Carbons and Filing Supplies Exports—January, 1932 
Filing folders, 
index cards, 
| and other Typewriter 
| office forms Carbon paper ribbons 
Countries l’ounds Pounds Dozen 
Austria ..... ‘ ‘ TT ' 36 $ 23 112 $257 
Belgium .... 2288 $255 359 221 468 1,106 
. 2 60 265 








$253 
t th L © Czechoslovakia , 2 ; ‘ ne 
Denmark ‘ ee 40 16 641 372 311 718 
a 49 and exington NEW YORK | Finland eoke 30 saan ho 
France : 30 13 1,403 609 978 3,037 
: ; ; : : , Germany sone 98 37 1,880 1,549 1,495 2,624 
Will your business take you within the Grand Central | [reece ------: a ain Sk [en p = 
‘ ‘ ee ungary neue ‘ 142 355 
zone? If so, think what it means to spend more time | [I eres 405 + a sees s 363 
. : : 7) eee 26 25 ees : sees oose 
in your room . . . Get up an hour later in the morn- | Xtherlands .... - 8 = £ 44 o ae 
. : : “ : : Norway .. nevnene . sees 312 257 sae 
ing without hurrying—take an invigorating plunge | Portugal ...-... ote cree 88 + 
t ; oe : © Ec awekeunees sans ones 39 26 en stan 
in the huge pool. Visit the Shelton Manager, let | Sweden .-..--------- 23 is 264 . 16 
: of Sw itzerland ‘ 5,655 1,137 1,183 1,006 400 1,056 
him show you that living costs have really come down, | United Kingdom 1,906 = 4,256 15,734 12,945 2,813 7,027 
, eo ¢ Yugoslavia sascbveun ry — 100 43 105 225 
Rates from $50 per month upward. A room for as | Canada .........-. -» 21,898 7,329 6,235 2,819 1,611 4,788 
“ eo « s British Honduras...... 91 53 ee veas 2 7 
little as $2.50 daily. Costa Rica............ | 311 152 86 80 39 160 
——— re 1,327 410 113 71 28 80 
. : onduras nvoe Ge 2,388 56 52 4 102 
Club features at the Shelton (free to guests) are as fol- Nicaragua ........... 344 106 ate 1 1 
lows: Swimming pool; completely equipped gymnasium; — A. ase — jae =“ = = 
game rooms for bridge and backgammon; roof garden Mexico ..... ..-. 8,218 1,462 524 469 90 277 
, lari ja A Newfoundland & Lab 

and solarium. Restaurant and cafeteria service at reason- GRE seccosscesvens 1,357 355 sees ee ° 
able prices. Bermudas ........ see 483 389 séan eee 2 2 
SE scan ossees -» 2,110 674 1 2 6 27 
. Trinidad and Tobago.. nae ae 20 8 15 45 
— SD wh aedeesdéiuncsecs 5,846 1,155 293 — 189 496 
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PAPER CLIPS 


Always prove popular with users. 
They slip on so easily. Yet they 
have a real bulldog grip that holds 
the papers surely and securely. 


Being flat, these clips are especially 
convenient for attaching enclosures 
in an envelope. They occupy the 
minimum of space and cannot dam- 
age the envelope or enclosures. 
The size and shape make them easy 
and convenient to handle. 





Luxon Paper Clips are absolutely 
rustproof, protected by a special 
cadmium finish. 


Retailing at very attractive prices, 
they sell in large quantities. Packed 
100 to a box in a modernistic blue 
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and yellow color combination. 
Send now for samples and prices. 


An attractive counter display fur- 
nished free. 


ART WIRE & STAMPING CO. 


16-20 BOYDEN PLACE 
NEWARK, N. J. 








Save Money on Transfer 
and Storage Files 


Steel—W ood—Fibre or Paper 


THE NEW DRAWRSTILE 


PULL-OUT 
CASE 
16 Sizes 

Letter size, 

dozen ....$14.00 
Check size, 

dozen .... 8.50 
Steel re-inforced 
jacket and drawer— 
stronger than neces- 
sary—a size for 
every standard 
Patents pending record. 





THE QUIK-LOK 
98 stock sizes 


Millions in use. Strong, durable, 
dust-proof; keeps your inactive rec- 
ords clean and accessible. 





Write for our new catalog showing 
more than 300 sizes and styles of 
transfer and storage cases, and other unusual office equipment 
products. 


The Kay-Dee Co., Lincoln, Neb. 


Mirs. and Distributors, Record Storage 
Equipment 


Patented 





TYPEWRITER 
RIBBONS 


CARBON 
PAPERS 


An Opportunity 
for Stationers 


One of the functions marking a leadin 
stationer is the exclusive merchandising o 
quality lines. More than a mere symbol 
of position, such arrangement is evidence 

of recognition by the manufacturer and is 
frequently an aid to greater profits. 

Bucki supreme typewriter ribbons and 
carbon paper have been sold thru dealers 
for over thirty years—always high grade, 

roduced by processes developed in life- 
ong study of available materials and of 
business requirements—conceded by com- 
petent authorities to be among the best 
upon the market. 

In certain cities Bucki ribbons and car- 
bons are now handled by the leading 
dealer on an exclusive basis. If you are 
interested in establishing a Carbon and 
Ribbon department, specializing in the sale 
of these products, and building a profit- 
able business, better write us; we may 
have a proposition to offer in your terri- 
tory. 


The BUCKEYE 
RIBBON & CARBON CO. 


1458-1468 East 55th Street Cleveland, Ohio | 























PROFITS TODAY! 
BOLING 
CHAIRS 








No. 6111 Pecan Walnut 
No. 6121 Maple Mahogany 


A profit today without a sacrifice 

of repeat business tomorrow is the 

maxim of Boling Office Chairs. 
Write for Catalog. 


High Polat Bending & Chair ¢ Company 
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DEMONSTRATE 
THE NEW 


OHIO 


LINE OF 
LOW PRICED 
FILING CASES 


to those buyers who have 
held off their filing equip- 
ment purchases for values 
just like Write for 


prices and literature on this 


these. 


new low priced line of stand- 
Fine 
smooth 


ard filing units. case 
construction and 
No. 3202 Ohio line 4-drawer 
letter file. Im this grade 
and style, we also make 
the legal cap size, with or 
without locks, and these 
sizes and styles are also 
available in 3-drawer 
counter height. 


drawer action at a retail price 
that demands action. Also a 
line of low priced 


Sold 


complete 


storage cabinets. 


through dealers only. 


THE CANTON ART METAL CO. 
CANTON, OHIO 








> LITTLE BUILDERS OF BIG BUSINESS < 








Graffco MAPTACKS 


They point the way to new markets; indicate sales- 
men's routes, branch offices; locate fire or police 
boxes; serve in a thousand ways as an efficient aid 
to business executives, government officials, etc. 
Whatever the Map Tack’s job, it can be done 


better with Graffco. Durable construction, with 
unbreakable head and tool steel point, make 
Graffco MAPTACKS the most satisfactory to sell. 
3 sizes; 20 plain colors; many color combinations. 
Write us for samples, prices, and trade discounts. 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave., Cambridge, Mass. 














The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER SEALS 


Luis 


Self - inking Numbering 
aa Teter Rubber Stamps Machines WAX SEALS 
: 


POCKET SEALS SPECIMEN IMPRESSION 








NAME PLATES 





BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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New Air Mail Accuracy 
Requires 
New 


Scales 





The Post Office Department now permits a variation of only five 
grains instead of one-thirty-second of an ounce as heretofore. Old 
scales will not weigh to that fine precision. It is found in the new 
improved Triner Model 9 T Beam Postal Scale for weighing and 
checking air mail, foreign mail, and general mail. The United 
States Post Office Department has placed an initial order for 11,250 
and since we received an additional order for 7,500 of these scales 
for use in various post offices. 
Air mail with insufficient postage goes by rail. Many letters which 
apparently require five cents according to old scales, will require an 
additional ten cents because of new government exactness. This 
new scale will save costly delays and embarrassments. 

A LIVE OPPORTUNITY FOR STATIONERS 
This improved model is the finest as well as the only one which will 
meet the new requirement for accuracy within five grains. Impor- 
tant refinements which will appeal at once to intelligent business 
men have made this accuracy possible. 
Inform your sales staff of the new government accuracy in postage 
and build new friends now by featuring this new Triner product. 


Triner Seale & Mig. Co. 


2714 W. 2ist Street, CHICAGO 
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Filing folders, 
index cards, 





























and other Typewriter 
office forms Carbon paper ribbons 
Countries Pounds Pounds Dozen 
Dominican Republic. . 357 150 —T 265 10 26 
Netherland W. Indies.. 3,520 1,209 63 ‘ : eee 
French West Indies... ees 70 : eves 
Haiti, Republic of , 914 554 8 ae ooee eves 
Virgin Islands of U.S lil 90 H 12 . cece 
Argentina ae 283 101 3,255 H 305 443 
Bolivia : : s ; sawn aia aie 2,865 sarah aad 
Brazil .... : . 63 13 601 oases 34 96 
Ge sheenes pet , 4 62 1,792 390 124 416 
Colombia , tekana’ Se 458 2,816 1,236 640 1,567 
ED gccdedencnn ce 8 13 pans 2,149 21 78 
Peru ..... 1,100 301 129 123 57 209 * + é + * * € 
Uruguay sabes cued . ee 115 94 ones osee 
Venezuela ....... oo. ee 1,280 288 451 113 309 
British India.......... 621 141 1,747 1,078 392 951 
British Malaya........ 76 17 292 202 39 111 
CD ccadsciueecntaes< ee 595 368 922 194 552 
Netherland East Indies 54,549 10,730 393 147 114 355 C A w 4 O N 
Hong Kong rrr 257 121 244 179 44 119 
GEE skdnstbadebsaee 2,433 819 3,568 2,874 167 6413 
Philippine Islands..... 2,664 922 8,162 3,958 384 904 
OE asses iubbbebae ss ; awed ates caae 15 85 
BU 600+ oued . 15 4 ere ocean 54 126 
Australia sacanen 93 23 1,027 511 15 166 
British Oceania....... 15 20 nee ‘ eeee anke 
French Oceania....... 0 20 Juas . ee . 
Belgian Congo.. ..... 120 15 465 334 i 4 The Peak of Perfection 
Union of South Africa 15 173 1,006 $21 401 1,135 
gO” ae ; - ‘eae - 2 6 
DEE bcc eveccesevece . — 52 36 48 106 
BED ectbnueecercavcs 100 42 van jhen 124 385 A featured carbon paper 
Algeria and Tunisia... ease oe 61 35 sees cose 
> 
Total ............134,765 $41,079 59,175 $40,609 12,579 $32,372 of quality, to bedepended 
>. 
Shipments from the United States to: on at all times. It sells 
Hawaii . sivessces Ge Ge 501 $374 88 $274 
Porto Rico............ 8,060 2,464 1,435 697 74 233 and re-sells. 
. ~ > . 
Writing targa Exports—January, 1932 Write today for samples 
encils Metallic pens, . 
, und Other pencils. except gold Fountain pens and prices. 
Countric refills Dozen Gross Dozen 
rr -_ ver -~,- rer at 36 $238 
Belgium ah vie are $493 6a eu stne ree 750 1,500 
eee aia ol) MSS sesso sees cess ss PE NOT Reehester Ribbon & Carbon Co. 
DEE cacaceess os 6,917 onan aati nhie dt shun 190 4,915 I ed 
WEEE ccccceces oe ane 48 $ 22 teas suas eee odne ncorporat 
De? .46c4606000086 De 12 7 onee vam 424 3,886 
Hungary ........ =f ID. . seusd-oue sabieeel (Glens a ae 12 253 40 Browns Race, Rochester, N. Y. 
Saree _ 349 onéh — — ; 31 984 
Netherlands ........ 108 24 5 61 $ 32 6 85 
IOOEWES cccccccccece 308 28 10 éome 
PENS cancescns ‘ sone enee inte —— sides 2 40 
EGE seécnccceses ; 159 48 7 vean iam 361 1,868 
DD seeséeusecns 28 cease se0e oie sean TTT seee 
Switzerland ........ 372 anes wee 50 25 278 6,294 i lJ f 
United Kingdom..... 7,602 4,139 728 6,597 2,985 3,442 31,975 . 
Yugoslavia ....... . 3 — see bo wt sent Ss 138 
GED cbceeescoses 3,508 12,495 2,202 355 167 10 lll . . 
Costa Rica.......... ert: Gans Fe a eee End Mistakes—Double Speed with 
Guatemala ......... 65 1,008 213 hot cal nae ase ° 
eee 32 7,794 951 21 21 1 75 Precalculated Verified Answers 
Nicaragua .........- 97 264 43 75 45 5 270 
PUMRIRE. cctdccccncee 125 2,708 1,068 139 83 74 413 Meilicke ready-made answers to routine problems cut calculat- 
REE sccsccccece l 318 dirod mee adie ee ing time in half for Western Union, Western Electric and many 
EE cea seennsecnne 874 6,332 786 390 244 $2 969 other users. Any employee can use Meilicke Systems without 
Newfoundland & Lab- training. There are no keys to punch, no levers to pull. Just 
WET icksddsacas 50 275 Te: wows once Gee er turn the card and copy the answer. 
DOGMITIERS cccccccess eas 639 85 25 13 
Other British West 
BOD ccosccescces bees er ile 32 20 
a ene os > + The Meilicke line consists 
CUBS ccccencccescce 409 10,732 2,105 629 287 10 204 4 
Dominican Republic.. .... 730 ©=—'133 rea os Che Sewing Covess: 
Netherland West In Interest Calculators 
dies ese eeecoecs eae 182 oses eees be88 secs 87 624 Savings Bank Calculators 
Haiti, Republic of... a il 509 249 12 ll 1 39 Time Calculators 
Virgin Is. of U. S 24 536 90 4 3 — Pay Roll Calculators 
BEE 44 0%6 05480 441 1,464 168 - ‘ 229 1,144 Bonus Calculators 
DE Saeesuasdueee 143 ‘eee een 28 214 19 638 Unit Basis Calculators 
 isinénackacdan 55 12 11 20 13 4 102 Dozen Basis Calculators 
ES ET 88 2,400 587 0 13 D 163 Freight Calculators 
Ecuador ............ 3 2,520 336 55 36 1 7 Express Calculators 
Surinam , 1 , 16 230 Lumber Calculators 
eRe see 55 3,637 988 114 80 3 94 pm p= lat 
PNT nisnndadesd 355 2,568 120 2 5 «= 45 s«é BB Butter-fat Caleulatore” 
VOROMMEED cobccccece 12 5,446 994 25 15 7 173 Yard Goods Calculators 
British India........ 139 200 are eave 68 1,426 Discount Calculators 
British Malaya...... 6 600 3 Poe shut 52 542 Water Bill Extenders 
CONGR 204086600400 15 seen inun Ar ee 13 359 Electric Bill Extenders 
Ce s.tdbadasreres 222 6,066 1,522 50 30 71 1,210 Price Checkers 
Netherland E. Indies. 1,030 ails tocol ane wis 139 3,699 Vertical Cataloging 
Hong Kong.......... 21 «6,695 792 50 30 22 308 Phone Indexes 
pe ee ae 17 720 320 } elle phi The Dictaform for letters, 
MED nciacnay ia a es es So eee ee 224 360 paragraphs and all data. 
Philippine Islands... 280 33,882 3,914 53 26 219 734 
MEE ecnecsocscsaee 822 ened aweé ones sied 39 332 
SyTia ....-.eeeeeees 69 wee er 962 900 Meilicke Systems meet every need, and special Calculators can 
Australia ........... 170 hin gi Scien sees cone LO 6 eee be supplied to meet any special requirements. Let us show you 
French Oceania...... 3 hick aon 3 3 7 24 without obligation how Meilicke systems can save money for your 
New Zealand........ — 252 a wane hice q 37 business. Dealers, send for our new catalog. 
Belgian Congo....... 91 sane oéee eons Ty 4 150 
Union of 8. Africa.. 10 60 24 25 SE nae) Sea “qe 
Other British South e1 1¢ |*. S$ ems. 
RGR, ci icvincice exes 134 37 100 74 Pee — , 
ee... coinke $27,029 115,489 $18,931 9,515 $4,549 8,645 $71,082 INCORPORATED 
Shipments from the United States to: 3471 No. Clark St. Chicago, Illinois 
 PPerTerrro es $ 35 6,544 $2,102 262 $153 59 $369 
Paste RicO...ccccece : 6,660 821 361 196 20 47 











OFFICE APPLIANCES 


... tor Profits! 


THE qn 
UW Your customers will want the 


THISMODEL ‘**Bump’’ because of its low 
$ 3 00 cost, economy in operation, 

v convenience and quick action. 
Four models—two styles. They 
are profitable for you, too. 
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RETAIL 





Write for Dealers’ Proposition. 


THE BUMP PAPER FASTENER CO. 


DEPT. O LA CROSSE, WISCONSIN 





Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New York City 











TO 


| Feature the clear, lasting impressions i Tp | 
© (¢ 
VICTORY NEO NB aie | 


STAMP PADS we 2 | 
Your trade will appreciate the extra quality in Victory TIP-T Oo P PAPER CLIP 5 | 


























Stamp Pads. Made of high grade, long wearing mate- 
rials, inks of brilliant hue and fast color. Six sizes Brass, nickel finish and ten attractive colors 
from 2 x 334 inches to 4 x 9 inches. YOUR OWN ® . 
BRAND om be used to play up your rubber stamp de- | mpri nted Boxes a Ss pecia | ty 
oa i ats 25M or more no exta charge 
ice-list t t) includ i . 
pice rt ae eae ast The Tip Top Mfg. Co., Inc. 
PASTE — SEALING WAX. SYRACUSE, N. Y. 
Luther Ink and Stam Pad Co. Canadian Agents —BROWN BROS., Ltd. 
55-57 EAST PARK ST. NEWARK, NEW JERSEY TORONTO 
"d f No. 1. Printing Surface, 













_ »,834"x 14”...$35.00 
No. 2. Printing Surface, 
1334 "x20" $45.00 
No. 3. Printing Surface, 
2034 *x25" $60. 


NaTrromar Box Company 


SOCCER awe -EwEE Onc nace 





BUSINESS CARDS 
CAN Be Individuall 


It is a mark of individuality to offer 
business cards from a Wiggins Com- 
pact Binder as it is to offer cigarettes 
from an individual cigarette case. And 

iggins Compact Binders are just as 
easy to re-load with business cards 







0 renee nee 








printed on Wiggins Blank Scored 
Stock as a cigarette case with ciga- OF } 9 bee 
rettes. Ask any jobber listed here ioe Pittsburgh 3 
details, or write us direct. The Chatfield & Woods Co. 
Cincinnati 
The JOHN B. WIGGINS COMPANY The Chatfield Paper Co, 
1162 Fullerton Ave. Chicago, Ill. Grand Rapids — THE GRAPHIC 





Carpenter Paper Co, 


L. 8. Bosworth Co., Inc. DUPLICATOR 
' Ft. Worth . GELATINE ROLLS HEKTOGRAPHS HEKTOGRAPH REFILL 
wes ~ pe Co For ALL Duplicators Various Styles and Sizes In Tins 


seaman vetrict ‘ *aper Co, . 
MO CARDS COMPACT | Scamantatvca Paver Co. | | GRAPHIC DUPLICATOR CO., 270A Lafayette St., New York, N. ¥ 
‘ f 














Manufacturers Since 1911 
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INCREASED SALES and PROFITS » | 
| IN TYPEWRITER RIBBONS AND CARBON PAPERS 
DOMITOR—GRADE-A—XELAR—ECONOMY 


Four outstanding grades of ribbons and carbons each the best in its class. They 
enable you to meet competition from every angle of quality and price. 


THE TYBON RIBBONER 


For winding your own ribbons at a substantial saving. 

Cuts your cost in half. Over 1000 in use. 

For specialty selling. It repeats and repeats. 

A line complete in every detail. Manufactured to the highest ideals of quality 
and uniformity, every item fully and unconditionally guaranteed. 

AVAILABLE NOW—New and instructive sales helps. 

“Perfection in Correspondence” and **A real Saving in Typewriter Ribbons.”’ 

Also the 1932 Wholesale List and New Special Offers. 































The office 
appliance of real merit. 


ON CORPORATION i$=PHILADELPHIA, PA. 









| 1026 FILBERT STREET TYB 
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. The one, two and three drawer card file units 
There is an ASCO stock unit  ';,8 5,5 sant itustrated here sre popater 
for every record 


ing equipment. (Also made in one and two 

eho apcshel ABCHD aiionp Seetuse tor anaes 
and filing need A 

ART STEEL CO., Inc., 300 









ing or combination with other ASCO filing 
and record units. Finished in olive green, 
grained mahogany and walnut. 

When your customer says “card files,”’ re- 
member there's an ASCO stock unit to meet 
his requirements. 


E. 145th St. NEW YORK 








ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO 
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OUT OF SIGHT—SALES STOP 
Display ee ae Lettering 


The Right Pen for Every 
Kind of Lettering 
DEALERS: Send for assort- 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 

sales trial, prepaid. 
Dozens of stores in your 
neighborhood need COIT’S 
PENS and will buy them 
from you when displayed. 
ASK YOUR JOBBER 
THE BRIDGEPORT PEN 
COMPANY 
Bridgeport, Conn. 


RAPID 
EFFICIENT 


U. S. A. 














ENVELOPE 
SEALER 


12° 





Stack envelopes in tray, turn the crank and watch the 
sealed mail pile up. Office equipment dealers write for 
liberal sales proposition and sample machine on approval. 


THE OFFICE APPLIANCE COMPANY 





OT 








Have You 


a Friend—o business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 


ee 








The Fulton Man Says: 


} 
k Fulton Speciality Company 


“Check your stock require- 
ments against our list of 
products: 


Stamp Pads 

Sign and Price Markers 
Daters and Numberers 
Rubber Type Outfits 
Juvenile Type Novelties” 


Elizabeth, N. J. 











SUSE NEESER ENE ENE ENR EEE UE 








Model 100 line of 
OFFICE MACHINE STANDS 







THE MARK OF QUALITY 


sound deadener—guaranteed not to chip or warp. 


every office machine—Special stands built to order. 


TUBULAR SPECIALTY MFG. 
1940 Stanley—Detroit, Mich. 


Eastern Rep. 
Typewriter Circle Co. 
359 Broadway 
New York City, New York 


Western Rep. 


Model 
101 





HIGH VALUE—LOW COST 


Rigidly constructed steel frame—finished in black japan. 2 cadmium plated 
casters, 2 rubber feet—mnever creeps. Top (16”%x18”), leaves (12”x16”) 


of MASONITE TEMPERED PRESDWOOD—a grainless board—perfect 


Hundreds of dealers are stocking this fast selling model. A TUSCO for 


EXPORT DEPT.—41 Water St., New York, N. Y., U. S. A. 


Western Wholesale Sta., Ltd. 
307-309 E. Third St. 
Los Angeles, Calif. 





co. 
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RIBBONS 


Sansom at Tenth Street 


U.S. TYPEWRITER RIBBON MFG. CO. 





CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Philadelphia, Penna. 














BOEHNER 


Improved 


CARD HOLDER 


Stationers and printers 
use it to build up their 
volume on business and 
perso mal cards. It takes 
the reg lar loose cards, 
holds them firm, keeps 
them clean Holds 
one as securely as a 
full case Imported morocco binding—metal parts highly 
nickeled—28 different sizes. 

We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices. 


vom~ne Ea mee Con 


Address, Department OA, 


roved Boehner Binder Co. 


1 am 1 Fox Street Aurora, Illinois 

























MAILING LISTS 


Pave the way to more sales with actual names and ad- 
dresses of Live prospects. Get them from the original 
compilers of basic list information—up to date—accurate— 
guaranteed. Tell us about your business. We'll 
help you find the prospects. No obligation for 
consultation service. 





60 page Reference Book and 
Mailing LIST CATALOG 


Gives counts and prices on 8,000 lines of busi- 
ness. Shows you how to get special lists by 
territories and line of business. Auto lists of all kinds. 
Shows you how to use the mails to sell your products 
and services. Write today. 


Polk Bldg. 
R. L. POLK & CO. pfs, 
Branches in Principal Cities 


World’s Largest City Directory Publishers 
Mailing List Compilers. Business Statistica. Producers of Direct Mail Advertising 














V PROFITABLE! 

DECORATED 

| HOME DESK 

| “4 BLOTTERS! 
»’ ad 


This New Historical Blotter series sells 
uickly. New — Attractive — Timely! 
That’ s the reason. Fine absorbent 
blotters decorated with bust of Wash- 
ington, Lincoln and Franklin. 12x19. 
Set of 3 in envelope. 
Attractive counter display box of as- 
sorted colors-3 designs-12 sets to 
box - 4 boxes to carton 


Send for free sample set 


STATIONERS SPECIALTY CORPORATION 


151 LAFAYETTE ST. Derr. D3 NEw YORK CITY 












DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key Bede, - 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. Y. 


\ 


5 














Whatever 
Your Question 


about words, persons, places, 
look it up in The ‘‘Supreme 
Authority” 


‘\. WEBSTER’S NEW 
INTERNATIONAL 
DICTIONARY 


452,000 Entries, 2,700 Pages, 12,000 Biographical 
names, 32,000 Geographical subjects, and 6,000 illus- 
trations. Write for specimen pages, etc., mentioning 
this magazine, to 


G.&C.MERRIAM COMPANY, Springfield, Mass. 













MARTENS TYPE CLEANER 


The exclusive patented 
applicator (combining felt 
and brush) in every bottle 


of Martens Type Cleaner 
meets with instant approval. 


Free Introductory Offer! 


Write for liberal discounts 
and free introductory offer. 


RETAIL PRICE 50 CENTS 


MARTENS TYPE CLEANER CO. 


121 East 27th Street NEW YORK 
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5,000 Staples in 
(1) Loading 


N° wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It’s built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 


“The Result of Long 
Experience and Know!l- 
edge of Requirements” 


MODEL A 


EVEREADY MFG. CO. oF soston 


34 Southbridge Street, Worcester, Mass. 

















STURGIS 


POSTURE CHAIRS 


AND 
ALL-METAL STANDS 
(Quick Adjustments—No Tools) 


A complete and outstanding 
line sold exclusively 
through dealers. 


Write for particulars. 


Sturgis Posture Chair Co. 
STURGIS, MICH. 



































52 pages of information including ey of all types 


=4 No. 700 | 
ter type—how to 


of office machines—specimens of 


test adding machines for accuracy, etc., co —at a nominal 
price of only 25c. 
Send for your copy today! 


RELIABLE 








aoe TYPEWRITER & ADDING MACHINE CORP. 
303 W. MONROE ST.. CHICAGO, ILL...., 


Steel-Strong 


| TUBULAR COIN WRA 


Made of heavy colored Kraft, to identify 
contents, permit coins to slip in easily 
whether used by hand or on counting ma- 
chine. 


The ‘Steel-Strong” line includes also Old 
Style and Automatic Coin Wrappers, Coin 
Storage Trays, coin bags, coin bag seals 
and seal presses, bill straps, currency racks, 
etc. Sold exclusively through dealers 
Proposition and catalog on request. 


The C:L.DOWNEY CO. 


















$10 
Quarter 


941-943 CLARK ST. 
CINCINNATI, OHIO. 





WE HAVE YOUR NUMBER 


Diamond Name Labels 
or Oval for Law 
Shape and Private 
Red Collections, 
or Black State and 
Leather Supreme 
Number Court 
Labels Also to order 





3, actual size 


Stamped with genuine Gold on Selected Leather. Gummed. 


Numbers to 1000. 


G. J. AIGNER CO. 


Manu facturers 

















503 S. JEFFERSON, CANAL STATION, CHICAGO 











“FORCE’’ PRODUCTS 
for PROFITS... 


Built to give the user long serv- 
ice; priced low enough to assure 
a good volume of sales; worth 
selling because ‘‘Force’’ gives the 
dealer a substantial margin of 
profit. Orders prompilly filled. 


—» |IFORCIE 


Automatic 
& CO. INC. 

















Numberer 
105 Worth Street, New York, N. Y. 











: 


For the Dealer 
in Office Furniture 


New and greater opportunities in our Sturdy- 
Built line of business furniture await your 
investigation. WESTERN now offers six grades 
ranging from executive suites down to a com- 
plete office utilities group. Beneath the greater 
eye-appeal and attractiveness is the everlasting 
staunch construction and value. Your request 
for information is invited. 


Western Furniture Company 
ST. LOUIS 


Factory Representatives 


Matt Corbett, 1206 Santee Street, Los Angeles 
John Hood Millar, 328 Union Ave. S. E., Grand Rapids 


bos o$oteteget Sot -tebotete sess osetetesetetetetete tet) 





BAKING SCIENTIFICALLY 
CONTROLLED 


ALWAYS IN THE RED TOP BOX 


EVERSHARP 
LEADS, 
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PHANTOM TYPIST 
WANTS A JOB 


| can typewrite letters for less than the cost of 
processed letters filled in by hand, in lots of 100 
to 700. At the same time | can really person- 
alize them by inserting names, or other data in 
the body of the letter. . . and make carbon 
copies, too. Of course, such letters bring better 
results. Do you want to know more about me? 
Write Auto-Typist, 232 Schiller St., Chicago, 


Illinois. 


Build your type- 
writer ribbon busi- 
ness under your own 
private brand. 


Reel business (144 
yards) our specialty. 






Write for quotations. 
Inter-State Ribbon & Carbon Co. 
MANUFACTURERS 

5913 Denison Ave., Cleveland, Ohio 





A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 
Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc. 


Hstablished 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 




















‘ee 


sticks without a pucker... 


We look forward to adding your name to the list of 





people who have already determined that Grippit 
suits certain adhesive needs better than anything 
they can find. Write for Free Tube and Profit Story. 









Harriman-Welts Products Company, 
200 Summer Street, Boston 









OFFICE APPLIANCES 








Azora air cushions and twirlers, two | 

highly practical accessories, are mak- 
ing typewriting easier for thousands |* 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 





| Above w 
| THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 





PAT. DECEMBER 21, 1915 | 
- — = — 4) 








Gardner’s Pull Tab Leather Lines 








Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
GOLD LETTERING 
MACHINES 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 














Erases ink marks quick, from 


paper or white cloth. It is the 

kind of eradicator, busy book- 

keepers need—no delay, no repe- , 

tition; just apply and blot. Used ~ sea.. 
every day—sold by Stationers around 

everywhere. Sample with prices ones 
| and trade discount on request. 


H. A. Ink Eradicator 
Company 


1545-47 W. Farms Road, New York, N. Y. 








Loose Leaf Rings 






No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 
144"—1.35 Per 100 

yr—l .50 “ee ia) 

1 io | .75 “ o 

1 4 "—_2.65 ct) oid 

2” 3.50 .t7 iy 


Open Easily, 
Close i 
Securely 





For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals | 


on our line of...... 














The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 
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SHOULD STOCK IT 


In twelve years Clarotype 
over three thousand stationers 


become a staple specialty in the stock of 


tem that you can count on year after year It 


It is a first-rate repeat i 
of a specialty 


offers you the profit 


EVERY COMMERCIAL STATIONER 


The Mod CAROTYP Machi 


| Value sells Clarotype. Stenographers « 

| tical and simple way to clean type 
endorse it as a necessity. Leading typewriter companies strongly r 

counter display carton. You 


onsider it the only economical, prac 
Large corporation purchasing agents 
ecommend it 


Clarotype comes in dozens, packed in a smart 








| can order from your jobber or from us. Order a dozen now Inside of two 
vears you will be selling a half gross of Clarotype per year That's what 
the average dealer has done 
THE CLAROTYPE CO., INC. 16-F Hudson St. New York 
OAKVILLE -AMERICAN 






yy onnsian 
LL LL Lm fm fm fm fe 


OAKVILLE-AMERICAN PIN DIVISION 


Scovill Manufacturing Company 


WATERBURY, 


CURING 
@56 US PAT. Ore, 


CONNECTICUT 








NEW YORK CHICAGO SAN FRANCISCO 


OAKVILLE ‘** The Yellow Box Line” 
Pins, Clips, Fasteners, Thumb-tacks, Tak-a-pins, ete. 


Templar - 


The Aristocrat of 


Qh ENLINI 


) . 
| encils 
LRN RED CEDAR 


OG irom veleltiniam (untelu ame) am aats 


RELIANCE LINE 


ENCILS PENH l AN 


RELIANCE 


FRASERS 


PENCIL CO. 





Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 
















Stanley R.Bristow 
24 Central Ave.West Orange.N.J. 
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MARKILO 








INDEXER STRIP 
TRANSPARENT 






MARKILO ovetopes ote in all ring- 

MARKILO INDEXER Seip t (blank-label to-cut. 

Ly ae signals, card cases, etc. on am 
The Dozen By, D Booklet Mathamerica 2 


MarkiloCo., Mfrs.,936c W.63rd St., Chicago, U.S S.A. 


Sales Books 


Keep blank sales books on 
hand always. Big, steady 
demand; long margin. Get 
our prices before you buy. 


Also ask for << dealer agency 
on printed sales books, manifold 
books, cafe checks, etc. Orders 
easy to get, easy to handle. Bet- 
ter quality, quicker service, 
closer co-opera 










































Let us quote on books for your 
own use, too. 


ADAMS BROTHERS 
COMPANY 
Sales Book Makers Since 1890 
TOPEKA, KANSAS 




















STEEL 
DRAWER 

CASES 
LETTER AND 
LEGAL SIZE, 
A fine case. 
Priced low to 
meet today's 
competition, 
Electrically 
welded. Drawers 
operate easily 
on rollers. 
Can be securely 
stacked. Rich 
olive green 
enamel finish. 
Write for cata- 
log and price 
list. 


COLE STEEL EQUIPMENT CO. 


33 Crescent St., LONG ISLAND CITY, N. Y. 










The New No. 4 Model 


EXCELLOSCOPE 
STENCIL TRACER 


Complete *7.50 (em 
For tracing pictures, cartoons, de- 
signs, ruled forms, etc., on stencils for 
reproduction on ANY Stencil Duplicator, or with ink 
for Gelatin film or composition Duplicators. 
Completely equipped with Sty us, Screen for shading, Writing 
Plate, Dire Oed Plug, Socket, Socket Holder, Assort ment of car- 
toons, Art Designs, Complete Instructions,'Score and ALL for $7.50. 
OTHER FAST SELLING PRODUCTS FROM OUR DUPLICATOR DEPT. 
Excellograph Rotary Stencil Scope Lighting Equipment . $2.50 
in nnnds okcsndedsas $37.50 Eraser and Brush Holder .25 
Legal Two-faced Gelatin Film Dup. 7.50 Modern Note Copy Book Holder 
No. 5 Double Glass Excelloscope. 11.00 Key Ring Polisher 


PITTSBURGH TYPEWRITER SUPPLY CO. 
Suite 572 James P. Durkin, Gen. Mar. 
339 FIFTH AVE. Liberal Discounts to Dealers PITTSBURGH, PA. 























The leading 


trade paper 


for the 
Office Equipment Industry 
in 


Germany 





BB 





“Biiro-Bedarf-Rundschau’ 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 


$4 per year $6 for 2 years 


Specimen copy free 


Buiro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 
Germany 











OFFICE APPLIANCES 


e | 


THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE a POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your | 

business. 





Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stalioners and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects trealed and gives 
the numbers of the pages where the stationer may find sugges- 
tions on the particular phase of his business that he may be 
interested in al the time. The subjects run all the way from 
account books to window dressing and are wrilien in such a 
way that the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page. 

—The Newsagent, Bookseller's Review and 
Stationer’s Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 
weicome —The British Printer. 


4 good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, L1p. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND | 
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The Line of Lowest Ultimate Cost 



























An authority on the subject says--- 


‘Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 





l 
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“Mi B 99 To us “M. B.” stands for “MON BUREAU” 
» e Toyou“M. B.” stands for “MORE BUSINESS” 


This magazine has been in France the pioneer of modern 
business methods; it is the reason why it has gained so high 
a reputation among the most progressive business men of 
this country. 


MON 


BU REAU If you advertise your goods in M. B. you are sure to reach 


LE MAGAZINE DE LORGANISATION the very public that is interested in your goods: office fur- 
COUNEREIAAE & RIDSSTRNTIAS niture and general modern office equipment of every descrip- 
ata a tion. Not only will your ads be read by a large and 
sympathetic public but your copy stands every chance of 

being believed, as M. B. in its capacity of an expert in 


K 1] 
he sound business methods has won the confidence and affec- 
" at ; : 
> tion of its readers, 


If you want to appeal to the most progressive French firms, 
M. B. is the very medium for your advertising. You need 
not apply to any other. Just concentrate in M. B. Remem- 
ber that its initials stand for ‘MORE BUSINESS” for you 
and write today for a free copy of this live wire publication. 








The Advertising Manager 


“MON BUREAU” 


186, Faubourg St-Martin PARIS Xéme Arrt. (France) 
SNSNSENSENENSNSNSNINSNSNSENGNONSNSNSNSNSNENSENSENSENENSENSNSMENSNSNOMSMSNSENSEMSTEMEMEH 
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New Ideas 
New Products 
New Sales Plans 


Plenty of firms have all three of the above. The big question is: How can 
these best be used to bring a fair return of business and profits? Certainly not 
by unreasonable allowances for traded in equipment or prices too close to costs. 


The answer is up to the sales representatives. They must really WORK 
and not just “make calls... They must use initiative and resourcefulness as 
never before. They must make more contacts and persistently and intelli 
gently present the advantages to be gained by use of their products and service. 
Experienced and informed executives realize this. 


Many forward looking manufacturers in the office equipment industry are 
PLANNING NOW to provide proven means for their representatives to get 
desirable contacts, by arranging to exhibit their products and demonstrate the 
results obtained by their use, at the National Business Shows in New York 
and Chicago next Fall. 


A prominent executive of a well known firm that has exhibited in National 
Business Shows for many years says: “We feel that this year more than ever 
we should provide our salesmen with the opportunity for contacts which they 
get at an exhibit of ours in the Business Show. We are going into the Shows 
in a big way and will dramatize our exhibits to clearly portray what is being 
done and what can be done with our equipment to build sales and reduce 


expenses.” 


Firms with products and service of merit are invited to participate in the 
1932 National Business Shows. NOW is the time to make sure their salesmen 
will have adequate space in which to meet customers and prospects. 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 
Frank E. Tupper, President E. O. Tupper, Secretary 


50 CHURCH STREET—NEW YORK 
Cuicaco: 417 S. Dearborn St. C. H. Hunter, Manager 
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A SWEEPING PREFERENCE 


99 oF THE 100 LARGEST 


L, those business institutions 
where efficiency, accuracy and 
economy are absolutely essen- 
tial in administrative methods, 
Addressograph and Multi- 
graph are given first choice. 


. eee 


Hence, an overwhelming ma- 
jority of the 100 largest banks 
in the United States use Ad- 
dressograph and Multigraph, in preference to a score of competitive machines. 


. 


This distinct preference is also international in scope. The Bank of England; 
Banca Commerciale, Italy; Government Savings Bank of New South Wales, 
Australia: and the First National Bank of Boston, Buenos Aires, South America, 
are a few of the world-renowned banks using Addressograph-Multigraph products. 


Addressograph mechanically imprints much-repeated business information, with 
100% accuracy on all kinds of eran forms, at speeds 10 to 50 times faster 
than other methods. Multigraph prints a wide range of office and factory forms, 
literature, and facsimile typewritten letters, at savings to 40%. A representative 
will prove these facts, in your own office, without obligation. 


Addressograph Company « Multigraph Company 


Divisions of ADDRESSOGRAPH-MULTIGRAPH CORPORATION, Cleveland, Ohio 
Sales Agencies in Principal Cities of the World 


Addressagraph Multigraph 


TRADE MARK 


Abt Mane 





MULTIGRAPH 


U.S. BANKS USE ADDRESSOGRAPH 





A Partial List of Businesses 
in Which Addressograph 
and Multigraph are Used. 


Manufacturers 
Jobbers 
Retailers 
Department 
Stores 
Banks 
Investment 
Houses 
TrustCompanies 
Brokers 
Insurance 
Companies 
Publishers 
Traction and Bus 
Lines 
Government 
Oil Companies 
Packing Houses 
Coal and Ice 
Companies 
Building & Loan 
Associations 
Collection 
Agencies 
Hotels and 
Restaurants 
Theatres 


Laundries and 
Cleaners 
Insurance 
Agencies 
Advertising 
Agencies 
Schools 
Hospitals— 
Institutions 
Churches 
Libraries 
Lodges — Clubs 
Gas and Electric 
Companies 
Railroads 
Steamship Lines 
Real Estate 
Companies 
Water Compa- 
nies 
Associations 
Trade Unions 
Telegraph and 
Telephone 
Companies 











To THINK...fo CONCENTRATE...fto PLAN 
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..- CHANGE 10 the 
UNDERWOOD 
NOISELESS! 


@ Certainly you can have a quiet of- the quiet-office problem with the 
fice... an office that invites clear Underwood Noiseless Typewriter. 
thinking and sound planning and Ask, today, to see the Underwood 
logical reasoning...a restful place Noiseless in action in your office. 
where work is accomplished in less You will like its speed and its smooth- 
time with less wear on nervous sys- running way of producing clean, 
tems... a more efficient office! evenly-colored work. Your secretary 
You can have an office that is quiet will like not only these features, but 


not merely once in a also its convenient 


while... but always... 
when you join the large 
group of 1932 execu- 


tives who have solved 


operation, and its easy 
touch, so light that 
letters seem almost to 


write themselves. 





Typewriter Division 


UNDERWOOD ELLIOTT FISHER COMPANY 


Typeuriters Accounting Machines Adding Machines 
342 MADISON AVENUE, NEW YORK, N. Y. 


Sales and Service Everywhere 
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Th UNDERWOOD NOISELESS 


THE EXECUTIVE OFFICE MACHINE 











